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A Story of the Successful Career of a Wisconsin Pioneer 


From a story appearing in the AMERICAN LUMBERMAN back in June, 
1900, regarding the principal of this narrative, one would conclude that 
A. H. Stange, of Merrill, Wis., had then nicely rounded out a career 
on which he could rest his laurels; could soon retire from the complex 
problems of the manufacturer and live in ease and comfort. The story 
briefly told of Mr. Stange’s boyhood 


undeviating policy to establish direct, close connections with men who 
became his personal, true, life-long friends in passing his reliable product 

on to the ultimate consumer. 
Mr. Stange has not rested on his laurels since 1900, when this paper 
reproduced a likeness of this pioneer lumberman. The very recent photo 
appearing in this issue reflects a man of 





days, how he gained his knowledge as 
a woodworker under hardships and pri- 
vations; his early business affiliations; 
and the launching of his own small craft 
in 1885, heavily weighed down with 
mortgages, which battled the storms until, 
by careful steering, it arrived in smoother 
waters of his ultimate successes as a 
sash and door manufacturer. It related 
how he built up a business which in 
1900 had attained the largest single ¢a- 
pacity in the world for the manufacture 
of standard stock doors and open win- 
dows, the product being shipped to the 
largest jobbers in this country and to 
many points in Europe—this in connec- 
tion with his sawmill, lumber and timber 
operations. Mr. Stange firmly believed 
in the policy ‘‘from stump to finished 
product’’ and that a sawmill operator in 
this producing section should necessarily 
own his timber. It also related how thru 
precept and practice Mr. Stange concen- 
trated on the business he had chosen for 
his life’s work. 

The story related his political affilia- 
tions as a staunch Republican; his public 
spiritedness so evident in his home town; 
glanced into his family life by remark- 
ing that Mr. and Mrs. Stange were then 
raising a family of six children, ‘‘two 
sons, Charles H., a valuable lieutenant 








to his father in the management of A. H. 
Stange Co.; August J., a student in the 
University of Wisconsin, preparing him- 
self to enter business; four daughters, 
the eldest of whom is married.’’ It concluded by saying, ‘‘Mr. Stange 
is yet a young man and, in the building up of this western country, 
such an institution as the A. H. Stange Co. is bound to grow and forge 
still further ahead.’’ 


Prediction Came True 


That was about twenty-three years ago. Many things have trans- 
pired since then and the prediction made by the AMERICAN LUMBERMAN 
has come true. The wonder is that the industry has heard little of these 
events covering the span of nearly a quarter of a century, thru the 
columns of the lumber trade journals, and this unquestionably is due to 
Mr. Stange’s extreme modesty in reference to his achievements and his 





A. H. STANGE, MERRILL, WIS. ; 


Genius Behind the Stange Activities in Wisconsin, Michigan 
and Oregon 


health and vigor, in fullest possession of 
his faculties, keen and alert, the face 
seamed only by the lines of ripe, mature 
experience. It portrays sterling integ- 
rity, honesty of purpose, determination to 
succeed, and, just gleaming in the back- 
ground, the smile of pleasantness, for full 
consideration of his fellowman, and a 
desire to help where assistance is needed. 


Timber Continually Acquired 


To perpetuate the sash and door busi- 
ness of the A. H. Stange Co., pine timber 
was continually acquired in Oneida and 
Vilas counties, Wisconsin, and it will be 
interesting to know that the Stange Lum- 
ber Co. (a change in name only), now 
under the direction of C. H. Stange, vice 
president and general manager, is still 
eutting the old-fashioned Wisconsin 
white and Norway pine lumber, and manu- 
facturing sash and doors. Popularly 
known by friends and associates as 
‘*Charlie,’’ C. H. Stange truly is a chip 
off the old block, for his entire life from 
boyhood days has been devoted to the 
lumber and sash and door business, and 
he stepped into the trail of his father 
quietly, unassumingly, equipped with a 
store of knowledge and experience ac- 
quired by close association with his 
father. The original parent company is 
moving forward with remarkable success 
under his guidanee. The source of supply 
of white pine timber to this day comes 
from Vilas County in Townships 42 and 
43, Range 8 and 9, in the very heart of the wonderful Wisconsin inland 
lakes territory. Last year a logging railroad was constructed out of 
Star Lake to tap this body of timber, practically the last large stand of 
Wisconsin white pine. There remains sufficient white and Norway pine, 
together with hemlock and hardwoods, to carry the Stange Lumber Co. 
for a period of at least fifteen years, for approximately 23,000 acres 
of timbered lands, with close to 250,000,000 feet of stumpage, support 
the Stange Lumber Co.’s mill at Merrill. 

Further to support the sash and door industry A. H. Stange purchased 
a block of timber in 1902 from the Bradley interests of Tomahawk, 
located in Lake County, Minnesota, comprising about 200,000,000 feet. 

(Continued on page 42) 
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Northwestern Bank Building, 


One Moment, Mr. Buyer 


We know you're always on the 
lookout for a source where you can 
buy to better advantage. And we 
believe we have some really worth 
while advantages to offer you. 


We can measure up to the highest 
quality standards and we're not afraid 
to match our service with the best. 
We invite sash and door, planing 
mill, factory, carload yard and indus- 
trial buyers to get in touch with us. 





PORTLAND, OREGON 
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What 
an Illinois 


Dealer Thinks About 
> , Mh ” 
Hardwood 
Flooring 


It is all put up in neat, attractive wire-bound 
and steel-buckled bundles. 


Send your inquiries for STRAIGHT or 
MIXED cars to the manufacturers. 


Nichols & Cox 


Gnd Rail, ich, = Lumber Co. 


‘ 


———> 


The trade- 
mark “‘ EVER. 
LASTING” im- 
printed on the 
back of each 
piece is your 
guarantee of the 
quality men- 
tioned above. 
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Flooring 


MICHIGAN 
IAL AURID WOOD 
LUMBER 

WwW. ID. Young @Co. 


Bay City, Mich. 


We are members of the Maple Flooring Manufacturer’s Association 
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Good — Or Possibly Not So Good ? 


N AN ADDRESS DELIVERED in Chicago this week, Samuel 
Gompers asserted, with great gusto, that the abolition of the 
twelve hour day will cost the United States Steel Corporation 

$43,000,000 annually, which increase, said he, “goes into the pay 
envelopes of the workers.” 

So far, so good. We all are glad to see the steel workers prosper 
—or to see them earn their day’s wage more easily. Nursing a 
steel furnace is no snap, and shorter hours at an unreduced daily 
wage appeal to most people as being only a just recognition of 
that fact. 

But there’s a pesky fly in the ointment. Mr. Gompers tells us 
where the increased burden of $43,000,000 a year goes—namely, 
“into the pay envelopes of the workers,”—but he neglects to ex- 
plain where it comes from. However, that is a trifling omission, 
because a very little reflection will show anyone that there is only 
one place from which it can come, and that is, the pocketbook of 
the cosmic goat—otherwise known as the ultimate consumer. Even 
the great United States Steel Corporation can not wave a wand 


and charm $43,000,000 a year out of the circumambient atmosphere. 
No, “Jones, he pays the freight,” in this instance “Jones” meaning 
all users of steel, embracing the railroads-——-which wi!l as promptly 
as possible pass the enhanced cost along to the public; the farmer, 
who will pay more for his implements, and thereby gain a new 
proof of the malignity of the “money power”; and the home builder 
and apartment dweller, each of whom will in due course contribute 
his share to the increased cost of production. 

Very possibly the abolition of the twelve hour day in the steel 
industry is, as its proponents claim, an overdue reform imperatively 
demanded by the onward march of human progress. If so, we 
should cheerfully pay the price, and rejoice with Mr. Gompers that 
it “goes into the pay envelopes of the workers,” even while timidly 
harboring the thought that, in the abstract, shortened hours of 
labor might justly connote some reduction in the daily wage, rather 
than the saddling of the entire load upon an already overburdened 
public. It is evident that, like some other desirable things, the 
innovation may not prove an unmixed blessing. 
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Making Lumbering a Permanent Industry 


NTEREST IN FORESTRY IS no longer limited, if it ever was, 
to persons who own no trees and cut no lumber. It is a subject 
that is engaging the best minds in the lumber industry, as well 

as practical foresters, users of wood, legislators and the people 
generally. It is quite clear that if the wood supply is to be 
perpetuated trees must be grown; and it is becoming increasingly 
plain also that the growing of trees on a scale commensurate with 
the future needs of the country will be possible only when citizens 
of all classes have made their proper contributions to the cause 
of forestry. 

Lumbermen primarily are interested in trees only after they 
are sufficiently matured to be cut into lumber; there is no more 
essential relation between the growing of trees and the sawing of 
lumber than between the growing of wheat and the grinding of 
flour. Yet lumbermen are beginning to see that for very practical 
reasons they must interest themselves in tree growing. In the 
longer view lumbering has not been a permanent industry in the 
United States, and in principle there is no difference between the 
big mill with timber to keep it busy twenty-five years and the 
portable mill that moves several times a year. Only by reforesta- 
tion can the big mill be made permanent. 

Heretofore the value of cut-over lands has cut small figure in the 
financing of sawmill operations, particularly in regions suited to 
the growing of trees only. The owner in fee has had but slightly 
greater interest than the owner of the timber only, because it was 
the trees that gave the value to the land. Once cut over, campers, 
hunters and other trespassers entered upon the land, to be followed 
by fire which delayed regrowth if it did not make reforestation 
impossible. 

Trees have in the past been converted into lumber and sold with 
no thought whatever of the cost of growing them. For all prac- 
tical purposes they constituted a natural resource already in exist- 
ence, like gold or coal in the mine and fertility in the soil. The 
price of the timber was determined by the supply and the price 
of the lumber cut from it was determined by the demand as modified 
by competition. Ups and downs have been as numerous in lumber 
prices as in the prices of farm products, and they have been fully 
as disastrous. 

The future of wood supply as well as of the lumber industry 
must of course depend upon reforestation; and those big operators 
who can replenish their supplies of timber within reach of their 
present mills, that is to say on their cut-over lands, will be indeed 
fortunate. They will comprise the advance guard of a permanent 
lumber industry. Thus far permanence in lumbering has been 
achieved in a relatively small way in New England, and because 
that section of the country is a sort of forestry experiment station 
lumbermen will be interested in the accounts of the visit of south- 
ern foresters and lumbermen appearing on page 66 of last week’s 
AMERICAN, LUMBERMAN and on pages 50 and 51 of this week’s. The 
example would have been more impressive and greater practical 
results might have been expected if more persons had participated 
in the tour of New England forests and mills. The AMERICAN 
LUMBERMAN believes that its real significance to the industry is 
vastly greater than is implied by the space occupied by an account 
of it. 


Winning Success in the American Way 


UCCESS WHEN IT ONCE has been achieved appears on super- 
ficial view to be an easy matter; but closer examination will 
show that few men starting with small means acquire wealth ane 

prestige without undergoing hardships and practicing self denial 
that if seen in advance would be enough to deter persons of less 
courage from making similar attempts. Successful men them- 
selves, looking back upon their lives, can recall experiences that 
tried to the limit their strength and courage and perhaps at the time 
raised in their own minds a question whether the game was worth 
the candle. But from the first settler on America’s shores to the 
last homesteader the persons who have made the nation what it is 
have been those with “modest capital and limitless ambition” to 
succeed. 

Lumbering has engaged its full share of men of this stamp, and 
there is no other industry that has attracted so many able men of 
the pioneering type. Commonly, the industry as a whole has an 
opportunity to read the life histories of these men only after they 
have passed to their reward; but occasionally, as in the celebration 
of the twenty-fifth anniversary of the Bloedel Donovan Lumber 
Mills reported on page 52 of this paper, the stories are tuld by the 
chief actors themselves. Twenty-five years cover a vast develop- 





ment in lumbering and in that period have been registered many 
of: the industry’s most trying crises. 
Partnership in business in some respects resembles matrimony; 


it is a case of union for better or for worse. Mr. Bloedel very 
appropriately observes that the “good fortune to round out a 
quarter century of active business together is not often given to twe 
business associates.” Mr. Donovan explains why the undertaking 
was a success, and incidentally he tells the extent of it as exempli- 
fied in business expansion: 


Because we were willing to put all our earnings and our 
credit, both corporate and personal, into our plants and the 
standing timber, it has been possible to expand our one side 
camp with forty men to the mills and camps of today with 
1,800 men on the payrolls and three times that number directly 
dependent thereon. It is in providing steady work at good 
pay for the bread-winners of these families that the manage. 
ment takes most interest. 


Originally, as the story shows, there was a third partner, Peter 
Larson, who as Mr. Donovan said, was “a hard worker and quiet, 
unassuming, loyal friend, who after nine years with the company, 
went home.” The name of this partner is perpetuated in the name 
of one of the associated companies and his widow and grandchildren 
still own his share. 

There is something splendidly typical of the lumber industry 
in the personal references made by Mr. Bloedel and Mr. Donovan 
to their fellow workers in mill and camp. Whatever cther cap- 
tains of industry may have done, lumbermen have rarely lost con- 
tact with their employees. The significance of such a development 
as has taken place as a result of the venture of these three lumber- 
men in the Pacific Northwest is indicated by the following state- 
ment made by Mr. Bloedel: 


In passing it might be well to say the first payroll contained 
the names of twenty-eight men, while the present one has 
1,800. The first year’s lumber cut was 6,500,000 feet, and the 
present production is over thirty times this amount, being 
125,000,000 feet for the first seven months of 1923. 


There is much more in the account of this anniversary celebra- 
tion that should appeal to American citizens of all classes, but 
especially to lumbermen. There is not much of paternalism in 
the industry; lumbering, at the same time that it requires team work, 
also develops independence and self reliance in the highest degree. 
This fact is well understood by employers and is recognized by 
them in the welfare work they undertake to do for their workers. 
Perhaps as good an example of successful codperation between 
men and management as could be adduced is afforded by the com- 
pany here referred to. 





Employee Representation in Management 


URING THE LAST FEW YEARS the question of employee 
representation in management has engaged the attention of 
large employers of labor to a greater extent than almost 

any other phase of the intricate problem of industrial rela- 
tions. With the tremendous modern expansion of industry there 
has come a growing realization of the need for some means ot 
correlating and harmonizing the two great factors in produc- 
tion—management and labor—in a more effective way than the 
old hit-or-miss system of maintaining contact solely thru fore- 
men and other overseers. 

This conviction, existing in the minds of many large employers, 
has found fruitage in the adoption of plans for employee partici- 
pation in management in hundreds of manufacturing establish- 
ments in the United States, including some in the lumber and allied 
industries. Some of these plans have been in successful opera- 
tion for several years, with results presumably satisfactory to 
the managements of the concerns using them. On the other hand, 
a small minority of the concerns that adopted plans of employee 
representation have discontinued them. 

The whole question is of such interest and importance in these 
times of industrial unrest that any new light upon the subject 
is most welcome. This is supplied by a report of the special com- 
mittee of the National Economic League appointed to investigate 
the subject of readjustment in industrial relations, which has just 
been made public thru the official organ of the league. This investi- 
gation had its inception when in October, 1919, there was sub- 
mitted to a vote of the national council of the league this question: 
“Should there be active participation by employees, or representa- 
tives of employees, in all problems of management affecting the 
worker?” This question was answered in the affirmative by 78 
percent of the 500 members voting. The special committee referred 
to was appointed with instructions to ascertain what had been 
done in this direction, and what success had followed the intro- 
duction of such plans. 

The committee finds that the movement for representation of 
employees in the discussion and adjustment of working conditions 
in business and industrial establishments thruout the United States 
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has spread rapidly, and that there are over one thousand concerns 
which have such plans in operation, entirely distinct and apart 
from any trade union agreements. With very few exceptions, the 
plans in operation give employees advisory powers only, which, 
in the judgment of the committee, is the most practical method 
ef representation. The best results were reported to have been 
secured where the plans were voluntarily adopted by joint effort 
ef managements and employees. 

Of special interest is that section of the report giving the result 
ef the committee’s endeavors to learn what the actual experience 
with so called “industrial democracy” plans has been. Its conclu- 
sions in this field are briefly summarized as follows: 

“The term ‘industrial democracy’ as applied to industrial rela- 
tions is unsatisfactory; because it is misleading if meant in a 
literal sense; because it is too vague to define a relationship that 
demands exactness in its explanation and conduct; because it 
does not adequately express the conditions of improved relation- 
ship between employer and employee. It is a catch phrase with- 
eut precise meaning.” In the opinion of the committee, it is un- 
wise to label current plans for improving the relations with 
employees as “democratic.” It suggests that it would be much 
more desirable to speak of them as “coéperative” or “mutual” plans. 
Where employees are given an opportunity to be heard thru repre- 
sentative committees on questions personally affecting them, it 
would be desirable to use the term “employee representation.” 

The committee finds no indication that employees generally 
desire arbitrary control, that they are interested in assuming the 
responsibilities pertaining to ownership, or that they could exercise 
such control efficiently without long experience and training in 
management. The opinion is expressed that proprietorship will, 
and should, retain its legal rights, but that it should recognize 
more keenly its moral obligations to its employees and the public. 

The committee believes that employees should have a voice in 
all questions of management affecting their interests and welfare, 
and that they should be consulted on all questions related to con- 
ditions under which they work, including wages, hours of labor, 
discipline, safety and the like. “On larger questions of policy,” 
says the report, “such as selling, purchasing and finance, your 
committee believes that it would be impracticable and demoraliz- 
ing, even in moderate sized establishments, to adopt the plan of 
employee participation in final decisions.” 

The committee believes that it is desirable for employees to 


have some financial interest in the enterprise in which they are 
engaged. Such investments, in its opinion, may best be in the form 
of stock ownership, where such ownership is in the nature of a 
properly protected investment and free from speculative hazards. 

The report as a whole is a very sane and well considered docu- 
ment, reflecting not merely the opinions of the members of the 
special committee, made up of seventy-seven prominent business 
executives, economists and publicists, but the results of a question- 
naire sent to all the concerns that have adopted plans providing 
for employee representation. Therefore it may fairly be said to 
express the consensus of those best qualified to judge of the merits 
of the policy. The report is a valuable contribution to the discus- 
sion of this significant trend in modern industry and is worthy 
of careful reading by all interested in the subject. 





INFORMATION REACHES the AMERICAN, LUMBERMAN that a meas- 
ure designated as “a town planning bill,” prepared by Mary Ellen 
Smith, a provision of which is that the exterior of residential 
buildings must be painted every eight years, is to be presented at 
the next session of the Provincial Assembly of British Columbia. 
One of the arguments advanced for compulsory painting is that 
property owners who fail to keep their premises properly painted 
hinder the efforts of the more progressive citizens to maintain 
the attractiveness and general desirability of the community as a 
place of residence. While it is not likely that a measure denying 
the right of an owner to paint or not to paint his buildings as he 
sees fit could pass any legislative body, the arguments in its favor 
have a good deal of force. It is unfair for a few slack or shiftless 
owners to detract from the value of neighboring properties thru 
neglect to maintain their own buildings in a condition in accordance 
with the standards of the community. It ought not, however, to be 
necessary to pass laws to compel action that should find sufficient 
incentive in self interest and an enlightened community spirit. 





“THE BEST WAY TO GET apprentices in the building trades is 
thru the contractor,” said C. L. Bailey, educational director of 
the Citizens’ Committee Free Trade School, Chicago, recently. 
“The contractor can do more to convince a likely youngster that 
a carpenter’s or plumber’s pay envelope, plus soiled hands, is far 
better than a white collar and the wages that go with it, than 
can be done by any amount of advertising. It is from the contrac- 
tors of Chicago that we get our best material for instruction.” 








Lumber Movement Registers Decline 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Aug. 16—The lumber 
movement declined substantially last week, com- 
pared with the week before, according to reports 
received today by the National Lumber Manu- 
facturers’ Association from 382 of the larger 
eommercial sawmills. Last week’s figures, how- 
ever, doubtless reflect the temporary shut-down 
ef many mills as a tribute to the late President 
Harding. Furthermore, the revised list of the 
week before covers reports from 406 mills. 


Shipments last week fell off about 15 percent, 
new business 10 percent, and production 7 per- 
ent. 


With 122 mills reporting, as against 131 for 
the week before, unfilled orders of West Coast 
Lumbermen’s Association mills decreased from 
320,039,832 feet to 305,893,396 feet, and 132 
Southern Pine Association mills show a decline 
in the order file from 228,868,185 feet to 
718,769,525’ feet. 

For all reporting mills shipments were 82 per- 
ent and orders 78 percent of actual production. 
For the Southern Pine Association mills these 
percentages were 95 and 81, and for West Coast 
Lumbermen’s Association mills, 85 and 98. Of 
the whole number of mills reporting, 343 have 
an established normal production for the week, 
m reference to which actual production was 102 
percent, shipments 88 percent, and orders 85 
percent. 


Total production last week was 253,537,026 
feet, against 272,405,029 feet the week before, 
and 236,660,459 feet the same week last year. 
Shipments were 208,997,085 feet, against 240,- 
865,615 feet the week before, and 198,468,615 
feet last year. Orders were 198,969,650 feet 


last week, against 221,721,680 feet the week 
before, and 229,568,733 feet last year. 

Production of 132 Southern Pine Association 
mills last week was 75,132,190 feet, against 78,- 
023,553 feet the week before with 136 mills 
reporting, and 78,969,173 feet the same week 
last year. Shipments were 71,003,595 feet, 
against 74,237,670 feet the preceding week, and 
67,685,436 feet last year. Orders totaled 60,- 
904,935 feet, against 64,243,335 feet the week 
before, and 93,408,381 feet last year. 

Production of 122 West Coast Lumbermen’s 
Association mills last week was 94,033,712 feet, 
against 104,925,847 feet the week before with 
131 mills reporting, and 86,814,066 feet last 
year. Shipments last week were 80,180,736 
feet, against 97,948,758 feet the week before, 
and 71,726,686 feet last year. Orders totaled 
92,468,363 feet, against 95,399,381 feet the pre- 
ceding week, and 75,462,783 feet last year. 

The lumber movement for the first thirty-two 
weeks of 1923, compared with the same period 
last year, shows the following increases: Pto- 
duction—7,979,942,383 feet, against 6,586,587,- 
925 feet; increase, 1,393,354,458 feet. Ship- 
ments—8,034,111,720 feet, against 6,614,327 ,334 
feet; increase, 1,419,784,486 feet. Orders—7,- 
984,516,414 feet, against 7,010,301,659 feet; in- 
crease, 974,214,755 feet. 

The National association today added a new 
feature to its lumber movement statistics, cov- 
ering sales prices reported to the West Coast 
Lumbermen’s Association at Seattle yesterday 
on thirteen representative items, the highest, 
lowest and prevailing (if any) price being given. 
Next week Southern Pine Association sales 
prices probably will be included. 

[Note: The West Coast association sales 
prices appear on page 88 of this issue of the 
AMERICAN LUMBERMAN.—EDITOR. } 


Coal Advances Exceed Reductions 
The Coal Trade Journal this week says: 


Price levels last week showed little change, altho 
the general tendency was towards greater firmness. 
What activity there was present was confined to 


domestic and lake trade. Industrial buying, out- 
side of regular channels, was not heavy and did 
not expand to meet the larger production of screen- 
ings that followed better domestic business. Fear 
of an anthracite strike, of course, was the moving 
cause for the better tone in prepared sizes of 
bituminous, and this improvement was reflected in 
markets as widely separated as Chicago and New 
York. In the West, this betterment gained added 
strength from the fact that the strike spur touched 
the market at the time when retail stocking of 
domestic bituminous normally begins to take on 
volume. 

For the first time in several weeks, advances in 
spot quotations outnumbered reductions. The price 
movement, as a whole, however, was less active as 
64.6 percent of the quotations showed no change 
from the preceding week. Of the changes 52.1 per- 
cent represented advances ranging from 5 to 45 
cents per ton and averaging 16.5 cents. Reductions 
ranged from 5 to 50 cents and averaged 17 cents 
per ton. 


To Develop Florida Timber Tract 
[Special telegram to AMERICAN LUMBERMAN] 


JACKSONVILLE, Fua., Aug. 16.—At Jackson- 
ville today Baker Fentress & Co., Chicago, thru 
their representative, C. M. Munson, sold to 
Foshee Bros., of Montgomery, Ala., and Camp- 
belton, Fla., a tract of 55,000 acres of timber 
land located in Hillsboro and Manatee coun- 
ties, Florida. The tract is estimated to con- 
tain approximately 200,000,000 feet of southern 
pine. W. E. and H. B. Foshee stated that they 
will at once commence the erection of a modern 
sawmill cutting approximately 20,000,000 feet 
a year. 
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Controversy Over Lumber Shipment 

A short time ago we shipped a carload of lumber 
to 2 wholesaler, who delivered it to his customer 
jin a northern State. The customer refused to ac 
cept the car and the wholesaler wired him to keep 
it intact for inspection. Upon his arrival the 
inspector found that a considerable quantity of 
the material had been removed from the premises 
and he wired the wholesaler for further instruc 
tions. The wholesaler instructed the inspector to 
inspect the lumber properly. The car of lumber 
shipped was B&better yellow pine and owing to 
the fact that our kiln was not in operation at the 
time the lumber was cut it was soda dipped and 
put on sticks for a few days. The lumber was then 
put in the kiln and thoroly steam kiln dried and 
then moved to the trimmer and trimmed. We give 
you this information to show the opportunities we 
had to inspect the stock, and to the best of our 
judgment and knowledge it was practically A 
grade, but was sold as B&better. Now comes a 
list from the inspector showing that the lumber 
he inspected was largely No. 2 and No. 3. As a 
goodly portion of the shipment had been moved 
there was no way of identifying the lumber by the 
tally. In fact the only identification is the affidavit 
of one of the workers in the customer’s yard. The 
wholesaler demands that we accept settlement 
upon the basis of this inspection. In your opinion 
is he justified in doing so? 

We believe we remember having read in the 
AMERICAN LUMBERMAN that the Supreme Court of 
the United States has ruled that the acceptance of 
a part of a car of lumber and removal of the same 
from the premises is an acceptance of the ship- 
ment. Can you advise us if our memory serves 
us right in this matter?—INQuIry No. 1,057. 


{This inquiry comes from an Alabama firm. 
’art of the statement of facts seems to indicate 

that the controversy concerns the quality of the 
stock shipped. Part of it contains intimations 
that the stock finally inspected was not the stock 
shipped. That is to say, that the matter of 
identity as well as the matter of grade is called 
into question. Disregarding the question of 
identity of stock, it has been quite generally 
held that acceptance of part is acceptance of all 
when the shipment is a unit and not severable. 
However, some courts at least have held that 
lumber distinguished and classified by grades is 
of a severable nature and consequently have 
permitted buyers to accept the part of a ship- 
ment that was up to grade and reject the rest. 
In some States sales codes have embodied in 
statutes substantially the principle that the 
buyer may accept the part that is up to grade 
or in accordance with specifications and reject 
the rest. That is the ease in New York State. 

Few questions have been oftener discussed by 
the lumber industry than whether a buyer may 
accept part and reject part or must accept all if 
he aecepts any of the shipment. As already in- 
timated the law in absence of special statute ap- 
parently turns on the question of severability. 
A Texas court has held that accepting the part 
up to grade and rejecting the part not up to 
grade is a custom prevailing in that State so 
generally as to be recognized in law. 

Efforts have been made to provide in the sales 
contract itself for adjustment in cases of con- 
troversy regarding grades. The sales code 
adopted by the National Hardwood Lumber As- 
sociation contains provisions covering this ques- 
tion in considerable detail. 

No information is at hand regarding the Ala- 
bama law or court decisions in that State eover- 
ing the questions here raised. 

It appears that the ultimate buyer in this ease, 
despite instructions from the wholesaler to keep 
the lumber intact for inspection, removed part 
of it before the arrival of the inspector. It 
would appear that in justice to the original seller 
the wholesaler should have consulted with him 
before instructing the inspector to inspect the 
lumber remaining. As the matter now stands 
there appears to be no easy way out of the con- 
troversy. Arbitration would afford a means of 
assembling facts and, perhaps, would lead to an 
amicable adjustment. The alternative is a suit 
at law which every sensible person will avoid, if 


at all possible. The facts so far as they are in 
the possession of the AMERICAN LUMBERMAN in- 
dicate that the original seller has received little 
consideration in the matter, and it may be 
necessary for him to adopt drastic means to pro- 
tect his rights. The AMERICAN LUMBERMAN rec- 
ommends arbitration in cases of this kind.— 
Ieprror. | 


Timber Stand of Upper Peninsula 

About three years ago there appeared in one of 
your issues a report showing the estimated stand 
of timber, including logs, pulpwood and ties in the 
Upper Peninsula of Michigan, and we are wonder- 
ing if you could secure for us a copy of this report 
or advise us where we might be able to get such in- 
formation.—JNQuiIRryY No. 1,059. 

| This inquiry was made by a lumber concern 
of the Upper Peninsula of Michigan. In re- 
sponse a copy of the article referred to has been 
forwarded. It appeared in the AMERICAN LuM- 
BERMAN of April 30, 1921, page 66B.—EpiTor. } 


. 

Degwood and Persimmon Offered 

We have three or four hundred cords of dog- 
wood available along our railroad and are inter- 
ested in securing the names of purchasers of this 
wood. We understand that it is used primarily in 
the manufacture of spindles for cotton mills. We 
would appreciate very much your sending us a 
list of manufacturers who would probably be in the 
market for this wood.—INqguiry No. 1,061, 

[This inquirer has been given a list of names 
of coneerns who have from time to time ex- 
pressed a desire to buy dogwood and persimmon. 
The name of the inquirer will be supplied to 
interested readers upon request.—Ep1Tor. | 


Foreign Requests for Dry Kilns 

Two affiliated concerns of timber merchants and 
joinery manufacturers in Australia have just em- 
barked upon a rather large expansion policy and 
are looking for the best methods of kiln drying lum- 
ber. It is possible that a representative of these 
companies will come to this country to investigate 
this subject. Meanwhile he has asked us to refer 
him to publishers who could refer him to the best 
literature on the subject. We shall appreciate it 
very much if you will write to him giving what 
information you can supply. Please supply what 
you can immediately without waiting for his reply. 

INQuIRY No. 1,063. 

[The foregoing comes to the AMERICAN LuM- 
BERMAN from the editor of a publication in an- 
other field. To the Australian concern referred 
to lias been sent Bulletin No. 1,136 ‘‘ Kiln Dry- 
ing Handbook’? published by the United States 
Department of Agriculture. <A list of other 
books and bulletins also has been supplied. The 
name of the Australian concern will be given 
upon request to any interested reader of the 
AMERICAN LUMBERMAN.—FEDITOR. | 


Dimension and Market for Factory Lath 

Will you kindly advise me about factory lath? 
What does it consist of? Please give me the full 
meaning. Also, I would like to know where. I 
might find a market for some.—INQuiIry No. 1,062. 

[It is believed that the Georgia manufacturer 
of lumber who makes this inquiry has in mind 
what is ordinarily marketed as fence lath, this 
being bought by the manufacturers of woven 
wire fencing and used in the manufacture of 
that product. The lath are cut %-inch x 1% 
inches or %-inch x 1% inches, three and four 
feet long. The impression is that users of this 
lath are very particular, insisting that it shall 
be kiln dried. 

Another product usually referred to as factory 
lath is cut by some California mills. In work- 
ing up shop lumber which is 1% inches thick 
there is usually an accumulation of scrap stock 
which is worked-up into lath. This is dressed 
one side and one edge or dressed on the edges 
only, depending upon the way in which it is 
ripped. These lath, being dressed, are not fa- 
vored by plasterers because the plaster does not 





hold as well as on rough lath. These California 
Jath are sold quite frequently for lattice and 
trellis work. 

The name of the inquirer will be given to in 
terested readers upon request.—EDITOR. | 


Rollers for Loading Lumber 


Can you supply us with information as to where 
we can procure a set or two of single rollers which 
would be suitable for rolling lumber over the side 
of a boat or over the edges of piles of lumber? Our 
idea would be to have the rollers fastened in hooks 
which could be suspended from the edge of the boat 
or from the top of the lumber pile.—INQuUIRY No, 
1,058. 

[To this inquirer have been given the names 
of concerns that manufacture equipment similar 
to that sought. The inquiry is published here 
for the benefit of interested readers to whom 
the name of the inquirer will be supplied upon 
request.—EDITonr. | 


Relative Prices of Hardwood Grades 

We have recently contracted to sell several car 
loads of 4/4 maple at $90 for FAS; $60 for No.1 
common and $30 for No. 2 common. In taking up 
this lumber the inspector made another grade 
which he calls ‘‘selects” but which he says must 
be listed at the No. 1 common price. In this in 
stance the select grade was not mentioned in mak- 
ing our deal, and we shall be pleased to know if we 
should insist upon a better price than the No. 1 
common grade.—INQuIRyY No. 1,071. 

| This inquiry is made by a Pennsylvania hard- 
wood concern. The standard inspection rules 
of the Hardwood Manufacturers’ Institute, as 
well as those of the Hardwood Lumber Asso- 
ciation provide for a grade of selects, so that 
the inspector undoubtedly is right in making 
that grade. As to the price, the inquirer was 
referred to the AMERICAN LUMBERMAN of Aug. 
11, 1925, page 89, where 4/4 FAS is quoted at 
$90 to $100 a thousand; selects, $80 to $90 a 
thousand; No. 1 common, $55 to $65 a thou- 
sand and No. 2 common $35 to $40 a thousand. 
From this it will be noted that the selects take 
a considerably higher price than the No. 1 com- 
mon. Copies of the grading rules of the associa- 
tions mentioned are supplied by the AMERICAN 
LUMBERMAN at a nominal price. These book 
lets give the inspection rules in detail and ex- 
plain the differences between the grades re- 
ferred to.—JiDITOR. | 


Inspection Rules for Hardwood Logs 
We are interested in getting together all the 
grading rules that have been published for the 
measurement and inspection of hardwood logs. We 
have those issued by the Southern Log Association. 
Memphis, Tenn., dated January, 1915. We have 
also copies of the rules of the Hardwood Manufae- 
turers’ Association of the United States which ap- 
parently include rules identical with those of the 
Southern Log Association. We have been unable 
to locate any rules other than these. If you know 
of any other rules, we shall be glad to have them. 

INQuiry No, 1,070. 

[The Appalachian Logging Congress in a Cin- 
cinnati meeting held in May, 1923, adopted new 
hardwood log classification rules. At that time 
announcement was made that these were the 
first to be officially adopted by the congress. A 
report of the meeting including a copy of the 
rules was published in the AMERICAN LUMBER- 
MAN of May 12, 1923, page 56. 

At a meeting of the Northern Logging Con- 
gress in September, 1922, general rules for 
measuring and grading northern logs were 
adopted. These were printed on page 52 of the 
AMERICAN LUMBERMAN of Sept. 16, 1922. 

In Bryant’s book ‘‘Logging’’ hardwood log 
grading rules adopted by the Nashville (Tenn.) 
Lumbermen’s Association are printed. The 


book is supplied by the AMERICAN LUMBERMAN. 
This inquiry, which is made by an officer of 4 
lumber association, is published with the hope 
that it will come to the attention of readers who 
can supply additional information regarding 
log rules.—EDITor. | 
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Agricultural Situation Favorable 


Satusfaetory developments have continued to 
feature the agricultural situation, when consid- 
ered as a whole. Rains, altho light in many 
instances, have recently occurred in most sec- 
tions of the eountry and have been especially 
beneficial in the dry areas of the central and 
eastern States. There is still drouth in the far 
Southwest, however, which is especially severe 
in parts of Texas, Oklahoma and Kansas. In 
Oklahoma, much corn has been ruined or so 
seriously damaged that the crop will amount to 
very little, and the same is true in Texas, where 
the deterioration of both corn and cotton has 
heen rapid. In other parts of the country con- 
ditions range from fair to good. Cotton in the 
more southeasterly sections has improved and 
appears quite promising. ‘Tobacco, potato and 
fruit crops are rated as good, and that of sweet 
potatoes as fair to good. Livestock is good 
to excellent. New top prices for the year in the 
cattle market were established on Wednesday of 
this week, when weighty steers reached $12.60 
and yearlings $12.50 on the Chicago market. 
Dwindling hog receipts have resulted in pro- 
gressive advances, the top on Wednesday being 
$8.70. The lamb trade also was active, top 
lambs reaching $13.25. The harvesting of 
small grains has been completed, excepting in 
more northerly and westerly States. In Minne- 
sota and the Dakotas the harvest was rushed by 
hot weather and rust damage, and yield and qual- 
ity of grain in these districts have not been as 
satisfactory as indicated earlier in the season. 
Dearth of cash wheat this week resulted in a 
sharp price advance at terminal markets, to 
$1.01 for September and $1.044%4 for December 
in Chicago, and somewhat higher in outside 
markets. Corn, oats and rye showed slight ad- 
vanees. 


Southern Pine Market Reviewed 


Inquiries for practically all items of southern 
pine are more numerous, but comparatively little 
actual business is developing. After the spurt 
witnessed during the last two weeks of July, 
bookings at mills reporting to the Southern Pine 
Association have again declined to approxi- 
mately 70 percent of normal. In other words, 
there has not been the rush of buying that the 
mills expected to develop about this time, but 
nevertheless enough, as one report states, ‘‘to 
cause operators to feel that the bottom has 
been reached and that the best is ahead.’’ 
Most current orders call for immediate ship- 
ment and a good many are canceled unless 
shipped when specified. Most mills find this 
stipulation difficult to meet, because of short- 
agé of many items. Compared with three weeks 
ago, prices averaged a little lower, but few 
material concessions are being granted nowa 
days and the steadiness of the market is a 
feature. Sheething and dimension are among 
the popular items slightly lower, but long joists, 
which have had a very good eall lately, are 
holding their own. Both longleaf and _ short- 
leaf timbers have a brisk call and are hard 
to secure for the immediate delivery usually 
demanded. Premiums are usually secured for 
timbers available for quick shipment. Few big 
mills show any eagerness for business at pres- 
ent low price levels. Most of them are booking 
only enough business to keep going and prefer 
to hold their surplus production for stock pur- 
poses. The wheat movement has begun, but 
it has not yet affected the car supply mate- 
rially. Meanwhile it is noticeable that greater 
optimism prevails in most agricultural sections. 
Country retailers are beginning to believe that 
the low price of wheat is not going to become 
80 serious a check to farm prosperity as was 
earlier believed; consequently they are showing 
greater interest in the lumber market and may 
be expected to come into it on a much larger 
Seale shortly. 


Southern Hardwood Movement 


Current reports from the large hardwood pro- 
ducing sections of the South tell of a voluminous 
movement to consuming centers. A big part of 
the shipments are on business placed some time 
ago, calling for deliveries as the lumber reached 
marketable state, but most of them are on cur- 
rent orders. Demand, tho still largely on a 
hand to mouth basis, aggregates into a consid- 
erable volume, and market conditions are char- 
acterized as seasonably satisfactory. The auto- 
mobile and furniture interests continue to be 
the leading buyers, but a good deal of trade is 
also being transacted with interior trim manu- 
facturers, railroads, and most other consumers, 
while foreign demand is being quite well main- 
tained. It is reported that flooring manufac- 
turers, particularly those in the South, have re- 
cently reéntered the market on a larger scale. 
This industry has for some time been virtually 
absent from the market, and its buying is taken 
to indicate that it has worked off surplus stocks 
and may henceforth be counted among factors 
in the trade. Because of the peculiar problems 
of the flooring producers, however, it appears 





Statistics on production, orders and 
shipments appear on page 48 





safe to expect that they will be cautious buy- 
ers and will not for some time take as large 
volume as they did earlier this year. A feature 
of the hardwood market is the stronger demand 
for gum, which has resulted in a slight improve- 
ment in prices of that wood. The price tendency 
as a whole appears to be upward, especially on 
thick ash, elm and maple and similar items which 
are searece and meeting with broadening demand 
from the automobile and truck manufacturers. 
Oak remains listless and weak. Heavy rains 
have continued to handicap logging operations, 
especially in the lower Mississippi Valley, and 
are limiting lumber output at a great many of 
the mills. Another restrictive factor is the 
continued exodus of negroes from the South, 
which creates very serious labor problems and 
has placed many a lumber manufacturer in an 
embarrassing position. Stocks consequently have 
not been added to in most instances, but have 
generally undergone progressive depletion, so 
that supplies at hand are very much below 
what they normally should be at this time of 
year. As prospects are not for an early im- 
provement in this respect, there appears to be 
reason to believe that the prediction of a.strong 
hardwood market this fall, which has been made 
as long ago as last spring, will prove true. 


North Carolina Pine Conditions 


While demand for North Carolina pine showed 
a further decline, manufacturers report that 
many inquiries are being circulated, tho none 
of them are for large quantities but usually for 
mixed cars. They would, however, aggregate a 
considerable volume of business if they mate- 
rialized into orders. Prompt shipment is abso- 
lutely essential to doing business and, as many 
of the mills are unable to guarantee this be- 
cause of stock conditions, much trade is being 
diverted to other woods. Salesmen report that 
they are being offered much business at low 
prices, but the larger mills in most instances 
refuse to accept them, believing that most items 
have already declined below a fair level. While 
they are still prepared to meet competition on 
certain items, they prefer to make reductions 
in an orderly manner instead of slashing prices 
as they often are asked to do. The North Caro. 
lina pine price situation is in fact very much 
disrupted, due especially to the eagerness of 
some mills to dispose of stock and to competition 
from the outside. There is plenty of potential 
business in North Carolina pine consuming ter- 
ritory, but buyers will continue to hold off as 
long as possible and to hammer for still lower 


prices as long as the present weakness continues. 
There is now some prospect that this condi- 
tion will gradually disappear, as several large 
manufacturers, as well as a number of the 
smaller ones, have closed down their operations 
until more stable prices are obtainable. 


Features of Northern Softwoods 


Northern pine manufacturers report a sizable 
inerease in inquiries, following the price re- 
ductions which were inaugurated recently for 
the principal purpose of enabling them to meet 
strong competition from western woods. Cur- 
rent demand, however, can hardly be character- 
ized otherwise than as dull, both city and coun- 
try yards in the North being extremely cautious 
buyers, confining their committments to mixed 
cars as these are definitely needed. Factory 
trade, however, holds up fairly well and it is 
from industrial consumers that most of the eur- 
rent inquiry is received. Much of it is for No. 
3 and better. The railroads are on the market 
for ties, but not many are offered. Lath are 
well cleaned up and on this account not much 
business is transacted in this item. North Tona- 
wanda reports a seasonable demand for northern 
pine in that territory, but Buffalo states that not 
much interest is being shown, as competition is 
severe and most retailers are carrying compara- 
tively heavy stocks. The hemlock market also is 
spotty. A good trade continues to be trans- 
acted in the Wisconsin-Michigan territory, but 
little business is originating from the other con- 
suming sections. North Tonawanda reports, 
however, that tho sales have fallen off recently 
due to a slight depression in building operations, 
retailers are showing a good deal of interest in 
fall stocks, as they believe that the good crops 
just harvested by eastern farmers will result 
in improved country trade this fall. 


Douglas Fir Trade Features 


Production of Douglas fir last week underwent 
a substantial reduction from the previous high 
levels, 122 mills reporting to the West Coast 
Lumbermen’s Association having cut 11,000,000 
feet less than during the previous week, placing 
the output at those mills at 102 percent of nor- 
mal. Shipments from the same mills declined 
nearly 18,000,000 feet, and orders 3,000,000 feet, 
placing the latter at 4 pereent below normal. 
The market situation, however, appears to be 
sounder than recently. The tidewater mills are 
enjoying a great volume of cargo business and 
many of them are booked as far ahead as six 
weeks, with the result that these mills are hold- 
ing prices very strongly and, in fact, demanding 
higher prices on all classes of special cuttings. 
Export business is plentiful, with South Amer- 
iea, Australia, Japan, Hawaiian Islands and 
other parts of the world calling for Douglas fir. 
It is reported from San Franciseo that a large 
export organization has recently booked an ot 
der for 66,000,000 feet which it is now distrib- 
uting among member mills. The Atlantic sea- 
hoard is still quiet and in places suffering from 
over-supply, but generally appears to be re- 
covering from its recent dullness and to be firm- 
ing up. A slight improvement in the California 
market situation is also reported. The con- 
gestion at San Pedro and other receiving ports 
has been somewhat relieved, and as southern 
California is still using vast quantities of lum- 
ber it is felt that the recovery of this market 
will be rapid. The rail market meanwhile also 
shows an improved tone, with a heavy volume 
of inquiries being received from the great 
middlewestern territory, and orders also coming 
thru more freely. The brighter outlook in the 
agricultural sections undoubtedly is largely re- 
sponsible. Many of the inland fir mills still 
have less business than they would like, however, 
and continue to make concessions to attract busi- 
ness. But it is noticeable that the steadying 
tendency in the market is strong and prices, 
generally speaking, have shown very little 
change during the last two or three weeks. 
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Some of the Problems Confronting a Dealer Wh 


Oo 


aters to Industrial 


Trade—Merits of Standardization—Thoughts on the Function of Business 


Mansfield, Ohio, as we mentioned last 
week, is an industrial point where many 
different kinds of manufactures are carried 
on. Some of these plants are erecting new 
buildings, and many of them are constant 
consumers of lumber. All the dealers of 
the city, I think, share in this factory trade; 
but in this kind of selling as in every other, 
special efforts and special preparation make 
for better sales. Industrial trade is a kind 
that not all dealers like or care to bother 
with. It can’t be anticipated. A factory 
often has special needs. It uses hardwoods 
or lumber of sizes and patterns not always 
carried in a general stock. And when a fac- 
tory wants lumber it wants the stuff at 
once. So a dealer who caters to industrial 
trade has his task cut out for him. It is 
in many ways desirable business, for most 
factories pay their bills promptly. The 
transaction is quickly made, and the bill is 
quickly settled. 

Fred L. Slone, manager of the Constance 
Lumber Co., stated that there was an area 
of five acres in his main yard and that he 
had to keep this ground pretty well filled 
up with stock if he expected to hold the 
proportion of the factory trade that he has 
been handling. 

“One of the plants here uses quantities 
of hardwood,” he said. “Now a yard with 
a general stock doesn’t carry much hard- 
wood and particularly it doesn’t carry hard- 
wood timbers. Factory hardwood has to be 
dry, and if we rush this stuff in from the 
mills we’re likely to find it still full of sap. 
So I went to the buyer of this plant and ex- 
plained these things to him. I told him 
if he’d give me some sort of an estimate on 
their use of hardwood I’d stock the stuff 
and have it seasoned and ready for rush 
orders. He decided he couldn’t make such 
an estimated. Those things simply came 
through his hands, and when a requisition 
came in he went out and bought what was 
required. He didn’t think there was any 
regularity about it. I felt pretty sure there 
was if I could discover it. I went to the 
carpenter foreman, and he went back over 
his requisitions and made a rough estimate 
of sizes and kinds, so with this as a basis 
I’ve been able to anticipate this trade pretty 
well. I keep dry stock enough to meet at 
least average requirements. It’s better 
than guessing in the dark. 

“There are. a good many houses being 
built. One of our contractors is putting up 
twenty-five; and this helps keep stock turn- 
ing.” 


Problem in Matching Interior Trim 


Mr. Slone mentioned a little problem that 
arises only in a long settled community that 
has some staunch old houses. These Mans- 
field houses were built back in the days 
when a carpenter made his own interior 
trim. Maybe you’ve seen those old sets of 
planes that antedated the combination; each 
one having just one bit and of course cut- 
ting just one curve. The old fellows made 
some beautiful trim with these hand tools. 
Perhaps no two carpenters had exactly the 


same kind of tools, so the patterns of mold- 
ing were almost without number. Every 
once in a while one of these houses must be 
repaired; or perhaps the owner is having 
it remodeled. The finish has to be matched 
or else entirely replaced in some one room. 
Sometimes the owners want the old stuff 
matched because it is beautiful and be- 
cause they want to keep the atmosphere of 
age. But in other cases nothing more than 
the desire to save a little money prompts 
them to ask if the old moldings can’t be 
matched. In either case the contractor is 
likely to be obliging and to say that he’ll 
take a piece down to the planing mill and 
have plenty more made just like it. Mr. 
Slone found it necessary to make a charge 
for setting the machine. Since he began do- 
ing that the contractors use rather more 
care in finding out why the owner wants 
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Hens Pay for O. & N. 
Standardized Coop in 
115 Days 


Last week we told of a flock of hens 
that netted the owner $30.52 profit. 
This week’s Marathon County Reg- 
ister shows a better record. 100 
Leghorns made an average profit of 
$46.00 per month even in the cold- 
est weather. Mrs. Beckstrom, Rice 
Lake, owner, says the poultry house 
has plenty of fresh air, is dry, 
easily kept clean and free from 
odors. These features are all in- 
corporated in the O. & N. Stan- 
dardized Coop. 


Our manager will furnish plans and 
quote prices. 


O. & N. LUMBER CO. 


Free Plan Service. Now 35 Yards in Wisconsin 
“FROM LOGS TO HOMES” 
E. H. Green, Mgr., Chippewa Falls, Wis. 
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Sales were stimulated by facts and figures about 
big profits from better poultry houses 


the molding duplicated and whether he is 
willing to pay the price. 

It is strange that even yet so little is 
known generally about standard patterns 
and sizes of molding and interior trim. Cus- 
tomers can’t see that it should make any 
difference in price; it’s all made of wood, 
and there’s no more material or labor in 
the one stick than in the other. But a 
change seems to be showing up. Dealers 
are spreading information, and household 
and garden and popular architectural maga- 
zines are also spreading it. 

It is worth mentioning in passing that a 
retailer will do well to discover what ones 
of these popular magazines are read in his 
community. Thru these magazines writers 
who make a claim to technical knowledge, 


and indeed usually do have it, speak di- 
rectly to those residents in your community 
who are most actively interested in build- 
ing or remodeling or adding trellises and 
seats and lattice to the equipment of their 
gardens. If they were not interested they 
would not buy and read those magazines. 
A clerk in one of the big Des Moines furni- 
ture stores said the magazines that deal 
popularly with interior decoration had al- 
most revolutionized the furniture business. 
The writers for these magazines had exerted 
a most astonishing power of changing and 
fixing public taste in these matters. What 
they can do in regard to interior decoration 
they can do in regard to house building and 
design. It is a bit of prudence to know 
what sort of information the ladies of your 
community are getting. Knowing these 
things, you may be able to make use of them 
in your advertising and in your sales serv- 
ice. 


Needs More Loan Money for Homes 


“TI think Mansfield needs more loan money 
for home building,” Mr. Slone said. “We 
have some loan associations, and they are 
doing good work. But they say they haven't 
enough money to meet local requirements, 
and I guess that is true. I don’t want to 
tell the other man how to run his business, 
but if I were to make any suggestion to 
the local loan outfits it would be in regard 
to their cost of doing business. I used to 
be in a suburb of Cincinnati, and there I 
knew of a loan association that loaned its 
money for 6 percent and paid 6 percent to 
its depositors. The associations here have 
rooms about as nice as any of the banks, 
keep open every day just like a bank and 
keep quite a lot of rather expensive help. 
Perhaps they need to do this; but I’m in- 
clined to think that the resulting overhead 
reduces the interest they can pay their de- 
positors to such an extent that the associa- 
tions are not much if any more attractive 
than the savings banks. Hence they can’t 
get in the amount of money they need. 
Perhaps this isn’t true. In fact, some of 
the loan officers say they must go out of 
town occasionally to place money in order 
to keep their funds working. However that 
may be, I know that some pretty good Mans- 
fields risks go begging for lack of money. 


“I’ve noticed that some catalog lumber 
has been coming into town; not much, to 
be sure, but any amount is more than we 
want to come in. Several of these postal 
outfits are offering rather liberal credit. 
One, at least, is offering to make a loan of 
several hundred dollars to the customer with 
which to pay his carpenters. I can’t see just 
how they can afford to do this, for the neces- 
sary investigation and the bookkeeping and 
the extra risk must do a good deal towards 
destroying the big talking point of cheap 
prices. Of course their prices never really 
are cheap, but all this extra cost must make 
their already rather high prices even more 
obvious. But 1 think this is tne thing that 


enables them to come in at all. 
“The way things work out here, in re- 
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gard to the loan associations, lets the local 
dealers in for a lot of credit on their books. 
A man goes to the loan association and finds 
he can not borrow until his house is com- 
pleted. Perhaps he is told to go ahead and 
that he’ll be taken care of. He already has 
some money. Excavators have to be paid 
when their work is done. Carpenters and 
masons must have their money every Satur- 
day night. So the man who furnishes the 
materials must wait for his pay. Then when 
the building is completed the loan associa- 
tion may say it is out of funds and can’t do 
anything about it. So the material man is 
left with a big account on his books. 
There’s nothing for him to do except to 
wait until the owner can make a loan some- 
where else or until he can save the money. 

“Another things that helps the catalog 
house to make the sale is the fact that it 
furnishes all the material needed in the job. 
I want to arrange to offer this service; and 
then if I could arrange some way by which 
loan money in suitable amounts and on 
good terms could be made available I’d feel 
that I had everything needed to go forward 
with the house-building business.” 


A Venerable Ohio Retailer 


S. N. Ford is one of the venerable figures 
in Ohio retail lumber. He has been in busi- 
ness in Mansfield longer than most of the 
other local business men can remember. He 
has sold millions of feet of lumber and still 
maintains his yard. In later years oppor- 
tunities have come for him to sell out and 
retire; and while he long since ceased to 
depend upon the yard for an income, he 
holds to the business. He sells quite a bit 
of lumber and also uses it as a supply of 
repair for his numerous renting properties. 

We met Mr. Ford at a dinner of District 
No. 13 of the Ohio Association of Retail 
Lumber Dealers held at the offices of the 
Lumbermen’s Mutual Insurance Co., in 
Mansfield. He is a stately and impressive 
figure of a man; big and powerful frame, 
penetrating eyes and, not least, luxuriant 
Dundreary whiskers. He has been ill and 
apologized for his feeble voice; but to the 
delight of the audience he told one after 
another of the amusing stories that were 
current years ago. In introducing him, 
President E. S. Nail, of the insurance com- 
pany, said that his experience went back to 
the days when lumbermen sold two by 
four’s what really measured two inches by 
four inches. 


Lumber Measurements 


Various men at this meeting referred to 
lumber measurements, altho the subject of 
standard sizes was not up for discussion. 
Several, apparently touched by the thrilling 
appeal for honest thought made by a bril- 
liant young minister who was the chief 
speaker of the evening, seemed a little con- 
science stricken over the fact that lumber 
does not actually measure up to its trade 
names. They seemed to feel that when a 
customer bought a two by four he actually 
paid for a stick of that size and then did not 
get it. This, it hardly needs to be said, is 
not the case. There is no intent to deceive 
in calling a stick a two by four when it 
really falls short of that measurement. It 
IS a convenience. Naming over a whole 
string of fractional measurements is too 
difficult; and if “two by four” means a 
Standard size that does not vary, that name 
will serve as well as “Size A” or “Pattern 
68” or any other arbitrary name that might 
be applied to it. And surely a lumberman 


ought not to think that because a certain 
price is asked for a two by four that runs 
uniformly scant, the customer is paying for 
wood that he is not getting. He is getting 
what he pays for. If dealers want it they 
can get lumber cut to the full size implied 
in the names given to the various pieces, 
but in that case they’ll have to pay more. 
In each case they will be paying according 
to the actual amount of material in the 
piece and not according to its name. The 
matter of standardization of sizes is very 
highly important; but there is little impor- 
tance in the fact that names and sizes do 
not agree, provided the discrepancy is al- 
ways uniform. Only very inexperienced and 
naive customers feel that they are being 
cheated or deceived when the rule shows a 
so called two-inch piece to measure but 
one and five-eighths. For most purposes 
the present sizes answer quite as well as 





R. W.T. GRENFELL has told of a 
D hardy trapper in Labrador, the part- 
ner of a man who was easily dis- 
couraged; the arrangement was that they 
should share equally the hardships and 
the rewards of the trapping expeditions. 
Both were very poor. The stronger man 
was most unselfish in his treatment of his 
associate. One winter their lives were all 
but lost during the severity of a storm 
which burst on them while they were set- 
ting their traps on an ice-girt island. On 
reaching the mainland the timid man in- 
sisted on dissolving the partnership; he was 
unwilling to repeat the risks, even for the 
sake of his needy family. In a few days 
the hardy trapper revisited the traps on 
the island. To his great joy he found in 
one trap a magnificent silver fox, whose 
skin was worth $500—a fortune to the 
Labrador trapper, especially welcome 
during that hard winter. “How glad I am 
the partnership has been dissolved, and 
that the fox is all mine,” was his first 
thought. But first thought was not allowed 
to be last thought. There was a struggle. 
A length the decision was made that the 
needy man who had set the trap with him 
should share in the prize; the argument 
that he had forfeited all right to a share 
was not allowed to weigh against the un- 
selfish arguments for division. 











sticks of full measure. This cutting saves 
timber by making it go further; and it saves 
the customer’s money, because he is paying 
for less timber and less freight. Standard- 
ization that will establish certain sizes for 
certain names will protect the public against 
variations, and it will result in more efficient 
manufacture. This is important. To com- 
pel all sawmills to make two by fours that 
measure two inches by four inches will 
merely dissipate American forests at a 
faster rate and for no sound purpose. There 
are a good many angles to this business; 
but from where the Realm sits there ap- 
pears to be no matter of honesty involved 
so long as sizes are uniform. 

But it is interesting and suggestive to see 
how widely the things which go beyond the 
technical points involved in making an ac- 
tual sale are coming to the front. There 
has been quite a bit of fun poked at the 
efforts of Rotary and Kiwanis and Lions 


and the like to bring human and spiritual 
qualities to the front. This is particularly 
true since several brilliant novels have been 
written, largely for the purpose of “expos- 
ing” these things. The contention of the 
novelists is that these things are not sin- 
cere; that they are camouflage intended to 
deceive the public into believing that essen- 
tial selfishness is grand unselfishness. 


Program of Real Free Thinker 


Of course some of these charges are true. 
Some of us have been so steeped in the 
idea that everything we do in the business 
world must have its immediate money re- 
turn that we can’t take in the big concep- 
tion of human brotherhood on any terms 
except those of private profit. But along 
with this short sighted and rather cheap 
handling of splendid human elements has 
come along another and clearer idea; the 
idea that after all a man can’t live by bread 
alone and that the function of business is 
not alone private profit but also public serv- 
ice. Everybody profits most when the big 
organization of society is functioning 
smoothly and honestly and fairly. Rev. 
Arthur M. Holmes, the young minister who 
thrilled and impressed the dealers of Dis- 
trict No. 13 so deeply at their Mansfield 
meeting, laid telling emphasis on this mat- 
ter. He called for real radicals; men who 
will go to the root of affairs, which is the 
scientific meaning of the word “radical.” 
He called for real free thinkers, of whom 
he called the Master of Life the greatest. 
“Know the truth, and the truth shall make 
you free;” and this is the program of the 
real free thinker. 


I have a letter from a young fellow well 
known to the retail lumber business, describ- 
ing his impressions of the meeting of the 
Associated Advertising Clubs, held at At- 
lantic City. He was immensely impressed 
with the spirit of truth, of brotherhood, of 
spiritual aspiration which these keen busi- 
ness men exhibited. They were anxious to 
perfect the technical side of their profession, 
which is to help in the sale of merchandise. 
They were equally anxious to use the power 
of their knowledge and of their strategic 
position to forward the great march of 
humanity out of the wilderness of ignorance 
and short sightedness and plain cussedness 
into a promised land where the fraternal 
powers of men may be released and put to 
service. “Capital demands confidence,” Rev. 
Holmes said, “and given confidence it will 
work for reasonable returns. Labor de- 
mands confidence, and given this confidence 
it will make a return of its best production.” 
Human society in general demands confi- 
dence that it will not be exploited and taken 
advantage of, and when it has that confi- 
dence it will find its best powers liberated 
for the service of society, both collectively 
and individually. 

It is inspiring to find business men think- 
ing along these lines. Not long ago I had 
the privilege of sitting in with a Sunday 
School class of about two hundred business 
men who live and work in a small farming 
and manufacturing city. The teacher makes 
a point of not being “popular.” He tells 
the truth as he sees it “in words hard as 
cannon balls;” and these men come in in- 
creasing numbers to hear him do it. Busi- 
ness men may yet lead the way to a release 
of the spiritual powers which of late years 
seem to have gone into eclipse. The things 
that seem impossible of solution in personal, 
national and international spheres may yet 
yield to a new, wise and spiritualized fra- 
ternity. 
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News and Business Ideas for Retailers 


A Source of Profit for Retail Yards 


KANKAKEE, Iuu., Aug. 14.—‘‘I would cer- 
tainly consider the white coat plaster business 
if I were running a retail lumber yard,’’ said 
Frank L. Shidler, president of the Shidler Con- 
struction Materials Co., which handles every- 
thing in building materials except lumber. ‘‘In 
fact, I am now making arrangements to build 
a concrete pit or vat in which to slack and sea- 
son lime for this purpose in connection with 
our present business, and contractors and plas- 
terers to whom J have mentioned it are delighted 
that they can in this way be supplied with 
‘putty’ which will be properly made and well 
seasoned and need only water to make just 
the right consistency for use. 

*<Until recently plasterers would not think 
of using white coat material that had not been 
seasoned for several months, and it can stand a 
year or even more without any harm, The work 
of making the pit and of slacking can be done 
at times when the men employed in the yard 
would not be able to do much of anything else, 
and such odd time or rainy day work helps to 
eut down expenses, of which labor is always a 
big item, especially when the men have to be 
paid whether there is work they can do or not. 
[ understand there are retail lumber dealers in 
California who are handling white coat material 
and that it pays them well.’’ 


A Co-operative Window Display 

‘*The fact that so many people passed our 
yard and there was nothing for them to sce 
except a long line of sheds, gave us an idea,’’ 
said C. J. Karel, of the Wilson-Karel Lumber 
Co., Washington, Iowa, in a recent letter to the 
AMERICAN LUMBERMAN. The idea that he re- 
ferred to was the installation of a display win- 
dow, 17 feet wide, 8 feet deep and 6 feet high, 
occupying a space in the company’s shed along 
the sidewalk bordering on the main traveled 
road into Washington, known as the Chicago, 
Kansas City and Gulf Trail. 

*“Tt is a pity that more lumber dealers thru- 
out the country have not adopted the window 
display idea,’’ said Mr. Karel. ‘‘The space is 
there, in many cases unused. Why not put it 
to work instead of having it accumulate dirt 
and rubbish? <A few short 2x4’s, a joist or two, 
a few feet of wallboard, some panel strips, a 
little flooring, a dab of paint, a couple of lights 
of plate glass, three or four eleetrie lights— 
and there you are!’’ 

Not only does the Wilson-Karel company 
make good use of the display window installed 
in its shed, but it also recently codperated with 
the local Ford dealer in putting in a joint dis- 
play, in the window of the latter. This co- 
operative display, representing a ‘‘horseless 
farm,’’ is shown in the accompanying photo- 





graph. The lumber company furnished the build- 
ings, fences, windmill and tank, trees and shrub- 
bery, while the automobile dealer furnished the 
small models of flivvers and tractors. The large 
field sign, in the right hand corner, bears the 
name of the lumber company, as does also the 
truck in the foreground, loaded with lumber and 
shingles. In the right field are seen several 
tractors turning over the sod at a merry clip, 
while another tractor is seen dragging the road 
in front of the farm. 

‘¢This window display has attracted the atten- 
tion of thousands of people during the last few 
weeks,’’ said Mr. Karel ‘‘and we feel that 
we have received a lot of desirable publicity at a 
very low cost.’’ 


Wood House Sound After 213 Years 

On a recent automobile tour thru New Eng- 
land, Will A. Cavin, of Sturgis, Mich., head of 
the Cavin chain of retail lumber yards, ran 
across a charming old cottage at Deerfield, 

















Wood cottage after over two centuries’ use 


Mass. This house is 213 years old, having been 
built in 1710. The material is white pine, and 
the house is now in a fairly good state of pres- 
ervation. If it was ever painted, all vestiges 
of paint have long disappeared. 

Of especial interest is the doorway, on the 
south side of the house, presenting a fine exam- 


ple of the careful, and even artistic handiwork 
of the builders. The door has six hand made 
panels, and altho eaten and seamed by time 
and the elements, is still serviceable. The door 
is about two inches thick. The outside inch, 
consists of the panels and their framework, and 
the inside inch consists of two plain pine boards, 
15 inches wide, placed vertically. The two 
layers of wood constituting the outer and in- 
ner surfaces are bolted together with hand made 
iron bolts. The entrance is intact, and most 
charming. 

Next to the house above described, which is 
known as the Nims homestead, stands another 
and still older house, it having been built in 
1689, which date is shown by hand forged iron 
figures bolted to the broad chimney above the 
house. 


(SMEG aaaaaaa: 


Showing Buyers “How It Will Look” 


SourH BEND., Inp., Aug. 13.—Realizing the 
need for a display room where home builders 
can see how various trims, doors, windows and 
built-in cabinet work would appear in their 
prospective homes, the South Bend Lumber Co. 
has built a large display room adjoining its 
office at LaSalle Avenue and Emerick Street. 
The room, which is the only one of its kind in 
the city, is fitted like a typical room in a home. 

In a display window facing on LaSalle Ave- 
nue is shown porch and garden furniture for 
which the company is distributer. Entering 
the display room from the company’s offices, the 
first thing that strikes the eye is the colonial 
mantel with its red bricks and white trim, the 
latter taken from stock. Ina corner is a colonial 
corner china cabinet, while on another side of 
the room is a breakfast alcove with high top 
benches and table on which a breakfast set is 
displayed. There is a book case of colonial 
design, a built-in medicine cabinet and built-in 
ironing board. A rack displays doors finished 
with different colors on the two sides. Stock, 
doors and trim are set in place as_ in 
actual use. Various designs of window sash 
are placed in a frame, allowing a customer to 
see the sash in actual use. At night the display 
is illuminated. It is the plan of the company 
to change the setting in the window and the 
display room once each month. 


The company has also looked after the con- 
venience of the contractors and builders who call 
there daily. In the rear of the large display 
room it has fitted up a room with drawing 
boards and drawing instruments and everything 
a contractor needs in laying out his plans. John 
U. Riley, treasurer of the company, is going 
still further to show what can be done with stock 
lumber and millwork. He is building a new 
home and it is his intention to throw the house 
open for inspection during the week of Aug. 25 








Retail lumberman coéperates with automobile dealer in arranging a display representing a ‘‘horseless farm’’ in the latter’s show window 
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to Sept. 3 so that people may see what can be 
accomplished with stock materials. 


Retailer’s Float Depicts a Farm 

An unusually elaborate and well-planned float 
was that of the Tum-A-Lum Lumber Co., which 
appeared in the Fourth of July parade at Sun- 
nyside, Wash., and was awarded first prize. The 
float represented a typical Yakima County farm, 
and, as the cut below shows, was worked out 
very carefully in every detail. 

The floor of the truck was covered with green 
sod, and upon it was placed a house, with living 
trees on the lawn, a garage with driveway, a 
chicken house, windmill and tank, barn and silo. 
The ensemble also included an orchard, pasture 
and meadow. In the pasture were small effigies 


of cows and hogs, while in the adjoining field 


materials needed for repair work. Any re- 

tailer not yet hooked up with this big cam- 

paign for developing repair business can secure 

all needed information by addressing the Lehon 

Co., Chicago. 
(‘S@aegaaaanaaani 


Finds Costs Fluctuate Constantly 

The diagram appearing below shows graph- 
ically the trend of costs on certain items as de- 
veloped by the experience of an Illinois retailer 
who has kept careful and accurate records for 
thirteen years. The labor overhead costs are 
rather rigidly fixed and subject to little change, 
tho, of course, the amount taken by the owner 
can be made to inelude or exelude many things 
and is a variable. This retailer has been greatly 
impressed by how seldom it is that any one of 
the lines hits the median or average line for the 


by month as to know them year by year. 

This same retailer has found from a study 
of his costs that the different kinds of mer- 
chandise require various percentages to be added 
for handling. For example, 7 percent of cost 
will take care of lumber handled by this re- 
tailer, while coal requires 11 percent and is de- 
livered mostly from the car to the consumer, 
while very little lumber is so handled. As a 
matter of fact coal is sold on a closer margin, 
is subject to much more waste and shortage and 
is a greater eredit risk than is the case with 
lumber. Labor prices are fluctuating constantly 
and this dealer has been seeking a way which 
is more stable than dollars and cents by which 
to figure the handling of materials. To aceom- 
plish this he has for some time been keeping a 
record of the number of labor hours required to 
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WASHINGTON RETAILER’S PARADE FLOAT DEPICTING A FARM, WHICH WON FIRST PRIZE 


haying was seen in full blast, with a team, hay 
sled and derrick, the latter having a load of 
hay suspended in the air. 

Fronting the farm was shown a concrete high- 
way, With an automobile and pedestrians travel- 
ing thereon, 


Repair Campaign Goes Strong 

The ‘‘Repair, Rebuild, Reroof’’ campaign 
sponsored by the Lehon Co., manufacturers of 
Mulehide roofing and shingles, is proving a great 
success, over 1,500 retailers in the central States 
having ‘‘hooked up’’ with the drive. A typical 
instance is that of the Freeport (Ill.) branch 
of the J. H. Patterson Lumber Co., under the 
management of Charles Hogan. Mr. Hogan had 
his sign painter fix up a large sign featuring 
the slogan ‘‘Repair, Rebuild, Reroof—Now,’’ 
which is conspicuously displayed on his office. 
The company’s delivery trucks also are fixed 
up with 10x40 inch metal signs advertising the 
drive, and other striking publicity features were 
adopted. Mr. Hogan influenced the municipal 
park board to let him use an abandoned stand 
for a booth, in which he placed an attractive 
display, and passed out literature and samples to 
all who visited the park. All the street cars 
going to and from the park carried posters on 
their fenders, urging property owners to protect 
their investments by repairing now while 
weather and prices are favorable. As a re- 
sult of all this activity Mr. Hogan reports a 
marked increase in his sales, especially of ma- 
terials needed for repairing. 

The above is but one of many instances that 
might be cited of effective retailer codperation 
in this big campaign. On the other hand, the 
Lehon Co. is doing all in its power to help the 
retailer to make sales. The company has up to 
this time supplied dealers with over fifteen 
tons of posters, streamers, display cards and 
other publicity: material, which illustrates the 
magnitude of the campaign. In addition, it is 
about to mail 1,000,000 ‘‘get action’’ letters 
to dealers’? customers, urging them to repair 
now before winter sets in, and stressing the 
fact that the dealer has a complete stock of all 


thirteen years. He states that a similar diagram 
based upon sales reveals no more consistency 
than the one presented herewith, and that in 
other words the fluctuation from year to year is 
very great. This of course emphasizes the reason 
why it is necessary for a retail lumberman to 
know his costs all the time. It is just as im- 
portant to know them week by week and month 
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(Vop) Line “A” shows the average labor percents 
for 13 years based on costs; (Center) Line 3 
shows the average overhead percents for 13 
years based on costs; (Bottom) Line “C” shows 
the average percent taken for owner's salary 
and interest on his investment for a period of 
13 years—in all cases the vertical lines opposite 


«pr 


the year indicate the percentages of cost of each 


item for the particular year 


handle various commodities. In this connection 
he has found that it takes .25 of an hour to 
unload a ton of sand, .8 of an hour to unload 
a ton of farm tile and 2.5 hours to unload a ton 
of lumber. One advantage of this method is 
that it provides a means whereby the dealer 
may know constantly how he stands in respect 
to labor costs. 


PPE PES ET EE Li 


Southern Pine Exhibits at Fairs 

Elaborate preparations are being made by 
the Southern Pine Association for exhibits at 
State fairs. These displays are intended to 
stimulate interest in building and to be of 
henefit to lumber retailers. The exhibit at the 
Missouri State fair, at Sedalia, opening August 
18, is typical of those to be made at the Ohio, 
Illinois, and possibly other fairs. 

At the Sedalia fair, the exhibit occupies a 
space 52 feet long and 12 feet deep, a size 
sufficiently large for a comprehensive display. 
The exhibit consists of four miniature model 
rooms, showing built-in features of various sorts, 
such as bookeases, cabinets, china closets, iron- 
ing boards, breakfast nooks, and dressing stands 
in bed rooms. The floors of the room are of 
edge grain southern pine, and the interior trim 
is of the same wood, white enameled. There 
is 1 display of panels showing different stains 
and finishes of southern pine. There are also 
shown two miniature model houses. Other 
features of the display include enlarged and 
framed hand colored photographs of exteriors 
and interiors of attractive homes, as well as 
photographs of garages, barns, and other types 
of buildings. 

At all these State fair exhibits there will be 
attractive assortments of booklets and building 
helps, and every effort will be put forth by those 
in attendance to make the exhibits of educa- 
tional value to the consumers of lumber and of 
practical helpfulness to the dealers thruout the 
wide territory from which the fair visitors 
come. Visiting lumbermen should make it a 
point to see these exhibits and to have a talk 
with the southern pine representatives in charge. 
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Making Newspaper Ads _ Interesting 


PHOENIX, Ariz., Aug. 13.—One lumber dealer 
who believes in taking the public into his con- 
fidence, telling intimate facts about his business, 
is H. H. Shoup, of Phoenix. It pays to do 
this, judging from the growth of his business. 
The H. H. Shoup Lumber Co.’s advertising, 
written by Mr. Shoup, is of the editorial type. 
The message often is lengthy, running to sev- 
eral hundred words, but always interesting. 


The advertisements usually are two columns 
wide, with lines in good sized type running 
across both columns. Sometimes the title has 
a ‘f‘human interest’’ angle. For example, a 
recent message was headed ‘‘Ten Years in 
Business.’’ What Mr. Shoup had to say of his 
experience will interest readers of the AMERICAN 
LUMBERMAN, just as it did Phoenix people. 
He said in part: 


Ten years ago this month I went to Flagstaff 
to buy my first car of lumber. After consulting 
for days with the manufacturers, it was decided I 
could have a small stock costing about $1,000 
providing I could pay all cash. Always being a 
believer in owning a home first, I had bought a 
Jot and built a small house costing just $1,000. 


The next thing to do was to find someone who 
would loan $1,000 on this property. 

After several weeks this was accomplished, and 
by October the yard was started. You who have 
been here the past ten years know the result of 
this start. I have always sold lumber fast from 
the beginning, working on the theory that a quick 
turnover at a small profit was best. 

Approximately two and one-quarter million dol- 
lars worth of lumber and building material has been 
sold, netting Four CENTS on the dollar. While the 
net profits are small, the turnover is large, and a 
few pennies on each dollar soon count up. We are 
now unloading our seventy-eighth car of lumber this 
year, completing a stock that is second to none in 
Arizona. 

In the remainder of this advertisement, Mr. 
Shoup tells of the ability of his yard to give 
best service to the public. Truck delivery serv- 
ice to points within a given radius of Phoenix 
is mentioned. It is announced that, departing 
from the cash basis adhered to largely in the 
past, the company is prepared to grant credit 
accomodations to contractors etc. 

In his advertising Mr. Shoup uses the 
‘¢smash’’ idea. Instead of dividing his ad- 
vertising appropriation up among many fre- 
quent small insertions, he uses fewer insertions 
and makes them larger. 


Attractive Set of Sales Helps 


A new series of four very attractive folders, 
designed to aid dealers in stimulating sales of 
Bruce products, has just been prepared by the 
E. L. Bruce Co., Memphis, Tenn. These folders, 
which are of envelope size, are beautifully 
printed and illustrated in colors. One folder is 
designed to interest householders in laying oak 
flooring over old floors; another stresses the 
desirability of oak flooring for every room in 
the house; another describes the advantages of 
lining closets with Ceda’line, while the fourth 
suggests a house to house canvass for prospects 
for these products. No more attractive and 
forceful sales helps could be conceived of than 
this set of folders. They are just the size for 
mailing out with invoices, statements, letters 
ete., or for distribution thru other channels. 


MISTLETOE is one of the most serious ene- 
mies of western yellow pine, especially in the 
South and Southwest, according to the Forest 
Service, which has recently completed a compre- 
hensive report on the mistletoe plant. 


Seizing an Advertising Opportunity 


In the minds of most people, ‘‘ advertising’? 
means something printed in a newspaper, but to 
the live lumber retailer it means any practicable 
method for getting his goods and service favor- 
ably before the public. The alert advertiser is 
ever on the lookout for new and unusual channels 
of communication with the public. 

Not every advertiser would have recognized 
the opportunity presented by the blank backs 
of the weekly tickets issued by the Vincennes 
Electrie Railway Co., of Vincennes, Ind. The 
opportunity thus presented, however, was not 
lost upon J. W. Cunningham, manager of the 
W. M. Simpson Lumber Co., of the above city, 
who promptly vizualized rows of passengers 
perusing the company’s business messages every 
time they looked at their weekly tickets. 

So far, so good. The next task was to ‘‘ dope 
out’’ short, snappy messages, sufficiently inter- 
esting to induce the passengers to read them, 
and to make them watch for those to follow. 
Obviously, the conventional business card would 
not serve the purpose, nor would dull, heavy 
dissertations ‘‘ get across.’’ 

Mr. Cunningham, or some one else in the Simp- 
son organization, took his pencil in hand and 
got busy, with the results shown by the samples 

nich follow. We leave it for the readers of the 

MERICAN LUMBERMAN to say if these ads are 
not pretty snappy stuff, and well adapted for 
the particular use intended. Further than that, 
at least some of them would make excellent news- 
paper advertising copy. The samples follow: 

Have You Shingle Trouble? 

Female voice (on phone): “I’m awfully sick 
with the shingles’”— 

Chief lumberjack (interrupting): ‘Pardon me, 
madam, but this isn’t the doctor. This is the 


Simpson lumber yard. You have the wrong num- 
ber.” 

Female voice: “No, I haven’t. I just started 
to say that I’m awfully sick with the shingles sent 
me by the Blankety-Blank Lumber Co. I ordered 
‘the best,’ and you ought to see the kind I got. 
Can you send me over ten thousand first-class 
shingles at once?” 

Chief lumberjack: “Sure thing. When you 
have that kind of shingle trouble we can ‘doctor’ 
your complaint. We're shingle specialists. Thanks 
for the order. Good-bye.” 


| Wouldn’t Live With a Woman 


Who wouldn’t appreciate one or more of the 
built-in conveniences that go to make up the 
modern home of today. 

Call 66 and ask for our estimator to measure up 
and tell how reasonably you can have a new cabinet, 
work-table, breakfast nook, or bookcase put in your 
present home. The cost will be much less than 
the satisfaction and benefit you will receive. 


Whose Home Are You Buying? 


Did it ever occur to you that you are paying for 
a home, when you rent? Whose will it be, yours 


or the landlord’s? Why not save up a little “nest 
egg” for a starter, then get the rest from a “Build- 
ing and Loan,” and pay rent to yourself? When 
the house is paid for, it will be yours. 

Don’t cuss the landlords—get wise and be one 
yourself. One of our free plan books may be your 
first step in the right direction. 


Mary had a little lot, 
"Twas vacant as could be; 
And every year the tax man got 
His money, don’t you see? 


Now Mary had a thought one day, 
It ran somewhat like this: 

“T’ll beat that tax man—you just see— 
Or I’m an ignorant Sis.” 


She built a house upon that lot, 
And as the years rolled past; 
She paid the cost with rent she got, 

And beat the game at last. 


Send the Kids! 


Please remember that there is one place in Vin- 
cennes where you can send the children to make 
your purchases with the absolute assurance that 
the service and the price will be the same as tho 
you came yourself. 

One price—one policy—one class of service. 

You don’t have to be a good “trader” to get 
your money's worth here. We don’t do business 
on the “hoss trading’? basis. That’s your protec- 
tion. That’s why folks swear BY us, and not 
AT us. 


Be a Booster—Don’t Knock 


For heaven’s sake don’t knock. If you don’t like 
Vincennes, why in thunder don’t you move? It 
will benefit both you and the town. If you don’t 
like the street car service—walk. If the telephone 
service doesn’t suit you—take it out. If you're 
not satisfied with the water—shut it off. If your 
dinner doesn’t suit you—don’t eat it. If you’re 
not satisfied with bum lumber—send your orders 
to us. If you’re one of the very few who just 
CAN’T be pleased by anybody any time or any 
place, better commit suicide. 





Own Your Home! 


Light somewhere. Don’t pay for a home and 
half a dozen moving vans and still let the landlord 
own the home and the transfer man keep the vans. 
It’s easy. The biggest job is in making the dcter- 
mination to start. Don’t let the property owners 
kid you into the idea that it is cheaper to rent 
than to own your own home. If it is, why are 
they investing money in property to rent? Begin 
today to save up a nest-egg for a home. The 
“Building and Loan” will help you when you get 
a start. We'll help you plan the house and arrange 
the deal. 

OWN A HOME—even if you have to mortgage 
your automobile. 





Clean Up and Paint Up 
See that old one across the aisle? She’d look 
like the devil if it wasn’t for all the paint she’s 
got on. Take a tip—your old house would look 


like new with a couple of coats of paint spread 
over it. 


Mary had a little home, 
Its rooms were light and neat; 
And every night in Mary’s home 
The family group would meet. 
No landlord there—no rent to pay— 
Their lot grew better day by day. 
Now Mary had a sister Nell, 
Whose so called home was simply—well, 
She didn’t have a home at all, 
Just moved around from Spring till Fall. 
I suppose when Nellie’s husband croaks 
She’ll have to live with Mary’s folks. 


Counterfeits 

Only valuable things are counterfeited. You 
never see any counterfeit pennies. Nobody tries 
to counterfeit common wrapping paper. Just be- 
cause there are counterfeit bank notes would be 
no reason for you to lose faith in all kinds of 
currency. The very fact that a thing is counter- 
feited is a compliment to the genuine. 

You may have been STUNG by a dealer whose 
integrity was COUNTERFEIT. You may have 
jumped to the conclusion that all dealers are dis- 
honest. Think it over. Maybe you ‘‘want to be 
humbugged.” If not, you can find genuine honesty 
by a little intelligent investigation. 





“Everybody’s Business”’ 

How old is your wife: That’s her business. 

Is she good looking? That’s your business. 

Is her home convenient? That’s OUR business. 

It’s our business to aid you in your business of 
helping your wife in her business of keeping young. 
It’s surprising what big dividends can come from 
a small investment in a few built-in conveniences 
that lighten the housewife’s work. A work table, 
a china closet, an ironing board, a breakfast nook 
outfit—these are labor-savers and life-preservers for 
friend wife. Ask us to show you plans and give 
you costs. 


What Makes the Paint Price? 

When you buy a pair of shoes, do you call up 
all the shoe stores in town and ask “the price of a 
pair of number ten shoes?’ Then why buy paint 
on that basis? All number ten shoes are about the 
same size. So are all one-gallon buckets of paint. 
BUT—there’s just as much difference in the 
QUALITY of paints as there is in the quality of 
shoes. Don’t kid yourself with the idea that you 
can buy a high grade paint for less than the cost 
of the lead, zine and oil that it takes to make it. 
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I ious Method of Utilizing Odd S 
- ngenious Wiethod of Utilizing pace 
Ps ELyria, OnIo, Aug. 13.—An inspection of monorail carrier leaves the shed and extends caps. The framework in the building is very 
. the land owned by the Elyria Lumber & Coal across the railroad side track. When the lum-_ rigid, even when the crane is in operation. 
— Co., of this city, would convince many an experi- __ ber is unloaded it is put directly upon the crates, This is partly due, perhaps, to its being securely 
illy enced observer that it would be difficult to erect or stands, located near the car door. As the braced against the heavy cement retaining wall 
den en it a shed for lumber storage that would be unloading is done the lumber is made up in unit which runs along one side. In commenting upon 
oak notable for its low cost of operation. As its packages and it is piled so that cross pieces this method of handling lumber, Charles J. 
the name suggests, the company does a large busi- project on either side. The unloading of the Crehore said: ‘‘The overhead rail, I think, is 
in ness in coal as well as in lumber. The lumber car is done by two men, one in the car and one’ the solution of the problem of handling mate- 
of storage warehouse was limited as to its shape outside. When the piles reach the desired size rial in and about the yard, for the reason that 
rth by a perpendicular cement wall 12 feet high on they are picked up by the overhead carrier and this equipment can be procured in any size suit- 
ets one side, and a permanently located switch track by means of curves and switches can be taken able for the size of the yard. 
ind on the other. As the wall was not parallel with to any desired point in the shed, to the car that ‘“For instance, this same system is used in 
an the switch track, the building had to be irregu- goes into the dry kiln, or to the planing mill. any uptodate dairy barn or hay barn with curves 
for lar in shape. In fact the shed had to be built The Elyria Lumber & Coal Co., of which and switches that take the litter-carrier down 
ers almost in the shape of a wedge. Charles J. Crehore is secretary and manager, behind each row of cows, down the feed alley 
After considerable thought it was decided feels that this system is by far the easiest and out to the manure pit. 
that the most economical way would be to handle and most simple used by a lumber company. ‘‘In the smaller system the material handled 
the lumber in unit packages with a monorail The company’s crane is so arranged that it picks is picked up off the ground by means of a chain 
ne- earrier, but it was also thought that in order to the bundles of lumber off the stands by hooking hoist. By the use of this chain hoist one man 
the keep this carrier busy it would be necessary to on to the cross sticks. The crane will lift three can easily raise one to two tons. Larger in- 
eat use it for handling coal and similar materials. tons, and the rail and carrier are about thirty dustrial plants are equipped with an electric 
26. Inasmuch as the coal yard is across a business feet from the ground. In all the company has hoist and the load is simply pushed along by 
street from the lumber storage warehouse, a about 1,200 feet of track, and this gives access the man on the ground. 
special. steel trestle had to be built connecting to all the lumber and all the piling space it has. ‘*The smaller monorail systems are used in 
the lumber yard with the coal yard. It may The monorail track is suspended from high the Ford automobile plant to bring in to the 
be said that the entire plant was designed beams and is supported by longleaf southern assembling platform all the different parts. It 
around the monorail crane. The lumber shed pine posts 10 by 10 inches square, 28 feet high. is used in the packing houses in Chicago for con- 
d tapers down so that at one end it is approxi- At first it was intended to build a monitor roof veying quarters of beef and other products into 
” mately 14 feet wide, while it has approximately on the shed, but this idea was later abandoned. the curing room and out again to the loading 
80 feet of frontage at the other end. The shed The posts are set on cement piers and are platform. This equipment, when not in use, is 
over all is approximately 380 feet long. Tobuild fastened to these piers by means of heavy angle up overhead and hung out of the way. 
a shed on a piece of ground of this character, irons at the base. They are also bolted to the ‘Tt ean be obtained for a reasonable price 
without wasting space while providing economi- eye beams at the top by means of angle iron im any size from the small hand-hoist and hand- 
eal storage, was no small task. But it was portable type clear up to the mammoth monorail 
accomplished, the design being centered around = system as used by The Pacific Lumber Co. in 
the monorail overhead system. As shown in the — California.’’ 
floor plan which accompanies this article, the _ ; 
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(Continued from Front Page ) 
It was intended to saw 
this timber in Minnesota 
and ship the lumber to 
Merrill to be manufac 





CHARLES H. STANGE, 
Merrill, Wis. ; 
V. P. and Gen. Mer. 
Stange Lumber Co. 





‘ tured into the finished 

, product. After carry- 

Soe ing the timber for a 

number of years it de- 

veloped that the traet fitted in nicely with the 

holdings of the Virginia & Rainy Lake Co., of 

Virginia, Minn., and it was sold to that com- 
pany in 1909. 

A. H. Stange had other members of his family 
in mind in carrying on his business career. 
In 1907 the EK. W. Ellis Lumber Co., of Grand 
Rapids, Wis. (now Wisconsin Rapids) was or- 


‘é 





_A Story of the Successful Career of a 
Wisconsin Pioneer 


ply for the sash and door business. The 
cruisers finally reported a splendid stand of 
western pine in Union County, Oregon. Mr. 
Stange, accompanied by his son, August J., who 
practically spent his life in the woods, hied to 
the West to confirm the cruisers’ report and 
when satisfied they had found what they were 
looking for, the details of corralling the block 
were left in charge of August J. Stange, who 
made his home in La Grande, Ore., and directed 
the purchases of scattering ownerships until a 
tract of practically one billion feet was splen- 
didly grouped. This tract is owned under the 
title of Mount Emily Timber Co., incorporated 
under the laws of Oregon, May, 1912, with 
paid in eapital of $1,000,000, and main office at 
La Grande, Ore. 

Jn the meantime Mr. Stange realized the 
potential possibilities of the then little known 
hemlock and hardwood stands in Wisconsin 
intermingled with the old pine forests. He 
located a fine block of hemlock and hardwood in 
Lineoln County, of which Merrill is the county 
seat. After the nucleus of this tract, the so- 
called New Wood River timber, was formed, 


Always on the alert, 
Mr. Stange again al- 
lowed his vision to cross 
the Wisconsin boundary 
liné and range over into 





CHARLES J. KINZENL, 
Merrill, Wis. : 
In Charge of 
Kinzel Lumber Co, 





Michigan. Here he saw 
w fine block of timber in 
Gogebie County, Michi- 
gan, the southern ex- 
tremity of which bordered on the beautiful Lae 
Vieux Desert, where Michigan and Wisconsin 
lose their imaginary boundary line and where 
the grand Old Wisconse has its source. Here 
a tract of Michigan white maple, together with 
basswood, other hardwoods, and hemlock was 
purchased and a total of about 28,000 acres of 
timbered land was ecorralled. 





IDEALLY SITUATED ARE THE MANUFACTURING PLANT AND LOG BOOMS OF THE STANGE LUMBER CO. AT MERRILL, WIS. 


ganized. A plant to manufacture sash and 
doors and box shooks, together with a sawmill, 
was erected at Wisconsin Rapids, the operation 
being placed under the direction of E. W. Ellis, 
son-in-law. The timber to support the plant 
was shipped from the holdings in Oneida and 
Vilas counties, Wisconsin. 


Purchases West Coast Timber 


At the consummation 
of the sale of the Min- 
nesota timber, Mr. 
Stange, realizing that 
very little white pine 
could be had favorably 
located in Wisconsin, 
cast his eyes to the 








AUGUST J. STANGE, 
La Grande, Ore. ; 


Manager of Mount 
Kmily Timber Co. 





Pacific coast, a_ ter- 
ritory he had _ visited 
on repeated occasions, 
and after careful and 
thoro personal investiga- 
tion he sent his cruisers 
to the West to check up 
several blocks of pine 
timber as a future sup- 








Mr. Stange added to it from time to time so 
that he had secured a township and a_ half, 
about 33,000 acres of mixed timber, the hard- 
wood running very heavily to a choice stand of 
birch. In 1914 the Kinzel Lumber Co. was 
organized in Merrill for the purpose of sawing 
the New Wood River timber, and Charles J. 
Kinzel, son-in-law, was placed in charge of 
this operstion. A newly erected sawmill plant 
in Merrill was aequired and remodeled to fit 
the operation, which has been running steadily 
since 1914, and still has a cut of fifteen years 


ahead. The Kinzel Lumber Co. specializes in 
“Old Faithful Hemlock’? and ‘‘ Beautiful 
Birch. ’?’ 


Land Company Organized 


To facilitate the business, simultaneously in 
1914 the Union Land Co., of Merrill, was or- 
ganized to take over all land and timber owned 
in Wisconsin and to conduct the logging opera- 
tions. At this period August J. Stange had 
completed his task in Oregon and was called 
back to Wisconsin to assume the management 
of Union Land Co., notwithstanding his earnest 
protests, for he had learned to love the timbered 
sections of the mountainous country in Oregon. 
It was no small task to supply Stange Lumber 
Co., Kinzel Lumber Co., and E. W. Ellis Lumber 
Co. with logs to keep the mills humming, but 
August J. was equal to the occasion, and also 
kept in close touch with the manufacturing end. 


Michigan Operation Started 


It really was Mr. Stange’s prime intention 
to acquire this block merely as an investment, 
but his son-in-law, E. W. Ellis, having full faith 
in Mr. Stange’s good judgment and his policy 
to manufacture from stump to pile, grasped the 
opportunity and asked to be placed in charge 
of an operation to manufacture the Michigan 
timber. His wish was granted. In 1920 he 
left Wisconsin Rapids 
where he had acted as 
mayor of thecity for one 
year, leaving behind him 
a host of friends who 
regretted his departure, 
and decided on building 
a mill at Eagle River, 





E. W. ELLIS, 
Eagle River, Wis. ; 
President and Gen. Mgr. 
Wis.-Mich. Lumber Co. 





Wis. Here the next unit 
of the Stange interests 
was organized, namely 
the Wisconsin-Michigan 
Lumber Co.,  incorpo- 
rated under the laws of 
Wisconsin in May, 1920, 
with Mr. Ellis as presi- 
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dent and general man- 
ager. Today the plant 
is in operation with 
complete sawmill, plan- 
ing mill and box shook 
equipment, and Mr. Ellis 
and his family are living 
in their beautiful new 





R. M. ROGERS, 
Wisconsin Rapids, Wis. ; 
Manager of 
kk. W. Ellis Lumper Co. 





home at and on Eagle 
River, another of Wis- 
consin’s famous sum- 
mer resorts. This opera- 
tion will have a cut of at 
least twenty years. 

R. M. Rogers, who 
married one of the 
Stange girls,’’ had been conducting a retail lum- 
ber business in Adrian, Mich. He became in- 
oculated with the lumber manufacturing ‘‘ bug’’ 
and moved to Wisconsin Rapids, assisting Mr. 





“é 


Ellis. After Mr. Ellis’ departure for Eagle 
River Mr. Rogers assumed complete manage- 


ment of the E. W. Ellis Lumber Co. at Wiscon- 
sin Rapids. In addition to the manufacture of 


manufacturing units should each conduct its 
own logging operations, so that he could advance 
the family’s interests in the West. No ob- 
stacle was placed in his way and with his family 
he departed for Oregon in September, 1921, 
to make La Grande his. permanent home, leaving 
friends and associates behind. A. H. Stange 
also kept close tab on the trend of affairs and 
pointed out to the ‘‘boys’’ that the West was 
gradually coming into its own, and that the 
time had arrived to begin operations in the 
timber owned in Oregon. At a directors’ meet- 
ing held a few weeks ago it was definitely de- 
cided to manufacture the timber held under the 
title of the Mount Emily Timber Co., and an 
account of this decision was chronicled in the 
AMERICAN LUMBERMAN in its issue of June 2: 
last. Naturally, August J. is the logical man- 
ager of the new operation, and this title was 
promptly conferred upon him. It is to be noted 
that the grand old sire, A. H. Stange, now near- 
ing three score and ten, heads the committee to 
determine the site, construction of the plant and 
general plans for the new project, supported by 
his son, August J., and the oldest boy of the 
second generation, A. H. Stange’s grandson, 
Lesley K. Kinzel. 


Personnel of the Second Generation 


Just a word in regard to the second genera- 
tion. Since leaving the Government service and 
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sisted by his family 
members. It is the 
grouping of four splen- 
did blocks of timber ag- 
gregating nearly two bil- 
lion feet, the last of 
which will soon be 
harnessed with a saw- 








LESLEY K. KINZEL, 
Merrill, Wis. ; 
In Charge Logging Opera- 
tions Kinzel Lumber Co. 





mill. All of this was ae- 
complished without out- 
side financing; in fact, 
Mr. Stange made it an 
unvarying practice to 
assume no deferred pay- 
ments which he felt 
he was not able to meet, but rather anticipated 
every obligation. All four tracts stand free 
and unencumbered and, no doubt, the western 
project will be conveniently financed from the 
old established operations in Wisconsin. Mr. 
Stange had many flattering opportunities of- 
fered him to become associated in other lines 
of business, but preferred to invest his surplus 
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MODERN SAWMILL PLANT, LOG BOOM AND STORAGE YARD OF THE KINZEL LUMBER CO. AT MERRILL, WIS. 


hox shooks, he conducts a sawmill to cut the 
class of logs purchased on the market in the 
Wisconsin Rapids territory. 


Western Timber to Be Manufactured 


Everything now seemed lovely and carefully 
arranged for settling down to the routine of 
cutting the timber into logs, the logs into 
lumber, and the lumber into the finished product. 
However, an element of 
unrest came to the sur- 
face. August J. Stange 
itched and yearned for 
the West, for during his 
several years’ residence 
in Oregon in blocking 





FRED W. KING, 
Portland, Ore. ; 


Who Will Soon Enter the 
Lumber Business 





the Mount Emily 
Timber Co. tract he 
realized the West would 
soon be foremost 
in the nation’s lumber 
supply. In 1921 he 
asked to be relieved of 
his duties in the Union 
Land Co., believing the 





completing a four years’ commerce course in the 
University of Wisconsin, Lesley K. Kinzel has 
been right next to his father in the management 
of the Kinzel Lumber Co., and during the last 
two years has assumed supervision of the log- 
ging operations. It is a safe prediction that 
Lesley will within a year or two leave his dad 
behind in Wisconsin so that he can plunge into 
the western activities with ‘‘Uncle August.’’ 

C. H. Stange’s son, A. H. Stange, jr., a stu- 
dent of Notre Dame, is preparing to enter the 
business field and thru special effort and deter- 
mination, characteristic of the sire and grand- 
sire, is forging right to the front.-In addition to 
his studies he has developed his inclination for 
true athletics and sports so that A. H., jr., 
is now on the Notre Dame varsity football team. 
30th young men have early learned to love the 
ring of the woodman’s ax and the hum of the 
sawmill. 

Fred W. King, who married Mr. Stange’s 
youngest daughter, recently moved to Portland, 
Ore., and contemplates engaging in a branch 
of the lumber business. 

In 1914 A. H. Stange made all family mem- 
berships equal partners with him and his plan 
to place each of ‘‘the boys’’ in charge of a 
separate unit is working to a successful issue. 


Financed Own Operations 


This briefly recounts the achievement in the 
lumber world of A. H. Stange since 1900, as- 


funds in the purchase of timber. 

During all this time his interest in the city of 
Merrill did not wane. The Lincoln County 
Bank which he organized in 1897 has grown to 
be one of northern Wisconsin’s strongest banks, 
its assets amounting to $1,750,000. Mr. Stange 
is still at the head of the institution as presi- 
dent, and Charles J. Kinzel, who until 1914 was 
cashier, and C. H. Stange are vice presi- 
dents. In 1904 Mr. 
Stange erected the 
Badger Hotel and Opera 
House, occupying a uni- 
que triangular block, 
and the building, faeili- 
ties and equipment 





A. H. STANGE, JR., 
Merrill, Wis. ; 


Student at Notre Dame 
& Prominent in Athletics 





would do credit to cities 
many times the size of 
Merrill. 

Some Public Bene- 

factions 

Years ago he acquired 
a large tract of land ly- 
ing in the center of the 
city and donated it for 
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park purposes. Upon acceptance by the city of 
Merrill it was dedicated ‘‘Stange Public Park.’’ 
Within the spacious park grounds since have 
been located the Merrill High School 
and athletie grounds, also the beautiful 
T. B. Seott Carnegie Library, and 
last June the imposing new Presby- 
terian church was dedicated, the latter, 
together with the pipe organ, largely 
a gift of Mr. and Mrs. A. H. Stange. 
A few years ago Mr. Stange added 
several acres of adjoining beautiful, 
wooded land to the park thru all of 
which the sparkling, famous trout 
stream, the Prairie River, winds its 
way just before flowing into the Old 
Wisconse. Thus, what was once a 
desolate, vacant gap in the heart of 
the city, is today a wonder spot garbed 
in nature’s trees and shrubbery and 
further enhanced by edifices of religion 
and education. Other religious de- 
nominations have been liberally as- 
sisted, notably the Trinity Lutheran 
Congregation for which in 1907 Mr. 
and Mrs. A. H. Stange erected and 
furnished completely a handsome 
memorial church edifice. 

The latest of Mr. Stange’s memorial 
gifts to the city of Merrill is now 
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FLOYD W. LONG, 
Eagle River, Wis. ; 
Sales Manager Wiscon- 
nearing its completion. A year ago he  sin-Michigan Lumber Co 


razed the Larkin Block and other buildings on 
a triangular lot just across from the Badger 
Hotel and Opera House, deeded the ground to 


the city and at his own expense is erecting 

upon it a granite cenotaph as a memorial to 

the soldiers and sailors who participated in the 
defense of our country. 














W. D. MARTIN, 
Merrill, Wis. ; 
Sales Manager of 
Stange Lumber Co. 





Cc. E. JOHNSON, 
Merrill, Wis. ; 
Sales Manager of 
Kinzel Lumber Co. 


One would think Mr. Stange was a 
slave to his business. This is not true. 
With the exception of last winter, 
Mr. Stange, accompanied by his help 
mate, has gone to America’s winter 
resorts annually during the last twenty 
five years for rest and recreation, or 
has taken trips such as to the Mediter- 
ranean or to continental Europe in con- 
nection with his foreign relations, and 
in 1910 with Mrs. Stange and Mr. and 
Mrs. Rogers circled the globe. 

Aside from Mr. Stange’s desire to 
help steer the new western project he 
and Mrs. Stange are happy in the suc 
cess of their children and are watch- 
ing with interest the development of 
the second generation, thirteen in num- 
ber, some of whom have left their girl- 
hood and boyhood days. No doubt, 
many of the second generation will 
follow in the industry in which the 
grandsire has been so eminently sue- 
cessful. 

God willing, Mr. and Mrs. A. H. 
Stange will celebrate their golden wed- 
ding Feb. 15, 1924. 





Notes From the Realm of Building 


Adopt Credit Questionnaire Form 


CLEVELAND, On10, Aug. 14.—The Cleveland 
Building Trade Credit Association, consisting of 
lumbermen and building supply dealers, has 
agreed to the use of a questionnaire in all 
offices for the purpose of getting as full infor- 
mation as possible regarding new customers. 
Besides the name and address of the customer, 
the place of delivery and the lot number is 
asked; also whether the lot is torrenized; who 
the loan was made by; references; how long cus- 
tomer has been in business in vicinity; former 
associations in business here; if the lot is in 
builder’s name, and if not, whose; and if there 
are any other mortgages on the property, and 
if so, to whom. ‘This information is turned 
into the central office and all members of the 
association then have access to it. The neces- 
sity of such information can be understood when 
it is realized that nearly half the new construc- 
tion in Cleveland is being carried on by persons 
new to the trade. 
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Students Learn By Doing 


INDIANAPOLIS IND., Aug. 13.—A modern 
bungalow, complete in every detail, was finished 
last week as the product of the labor of twenty 
members of the class in carpentry during the 
summer term at the Indiana Normal school. 
The complete building of the house, which is 
valued at $6,500, was accomplished in fifteen 
class periods of two hours each. 

The house has five large rooms, a breakfast 
nook, bath, built-in closets and cabinets, a small 
hall and a colonnade between the living room 
and the dining room. A large veranda covers 
almost the entire front of the bungalow. 

The class of twenty students, under the di- 
rection of Prof. B. A. Knight, spent about two 
and one-half weeks in preliminary training be- 
fore beginning actual construction of the bunga- 
low. A model house was built in the class room 
and the various problems connected with the 
project were worked out. 

The students laid off the lot, squared up the 
foundation and gave the grade readings to the 
men who built the foundations. After that the 
entire work of construction was done by the 
class. All of the students were amateurs at 
building a house, and from time to time they 
were shifted from one phase of the work to an- 
other in orde#that they might become familiar 
with the whole problem. 

The fact that the working time was divided 
into short periods of two hours daily necessarily 
hindered the work, but the enthusiasm of the 
students tended to overcome this handicap. 

The class built the window frames, instead of 


using ready made frames. Doors were hung 
by the embryo carpenters, and flower boxes, 
lattice work and other decorative features will 
be added. The house will be fitted with hard- 
wood floors. The plastering and wiring will be 
done by other workmen, as the study of ecar- 
pentry only is the purpose of the class. 


Names Board of Building Standards 


CoLUMBUS, OHIO, Aug. 13.—Governor A. V. 
Donahey’s prompt action in the appointment 
of the seven members of the Board of Building 
standards, gives evidence of his interest in the 
State building code act that became a law on 




















Mountain torrent on a western trail 


July 29. This board became a a division of the 
department of industrial relations and its mem 
bers are instructed by the law to formulate 
and report to the general assembly amendments 
to the present building code; to formulate and 
report to the general assembly legislation for the 
regulation for the construction of all buildings 
in the State, except single and two-family resi- 
dences and farm buildings, to the ends that such 
buildings shall be safe and sanitary for their 
intended use and occupancy; to determine and 
establish equivalents for any fixture, device, 
material, system or method of building con- 
struction now required or to be required, by the 
statutes of the State; to establish uniform 
State-wide building construction regulations; 
and to hold hearings and conduct investigations 
on or with respect to the foregoing duties. 


July Building Contracts Slump 


July was the second consecutive month of 
declining construction volume, according to the 
monthly statistical report of building contracts 
compiled by the F. W. Dodge Corporation. 
Total contracts awarded during the month in 
the 36 eastern States (including about seven- 
eighths of the total construction volume of the 
country) amounted to $315,024,000. The drop 
from June was 15 percent; from July of last 
year, 22 percent. However, the July total was 
about equal to the average July figure for the 
last four years. 

Last month’s total included: $124,171,000, 
or 39 percent, for residential buildings; $65,- 
159,000, or 21 percent, for public works and 
utilities; $40,875,000, or 13 percent, for busi- 
ness buildings; $31,445,000, or 10 percent, for 
educational buildings, and $26,019,000, or 8 per- 
cent, for industrial buildings. 

Contemplated new work reported during the 
month amounted to $634,670,000, an increase 
of 11 percent over the amount reported in June. 

Construction started in the 36 States during 
the first seven months of this year has amounted 
to $2,425,343,100. The lead over the corre- 
sponding period of last year is 4 percent. At 
the end of June the lead was 9 percent. While 
the remaining months of this year will undoubt- 
edly show a large construction volume, concludes 
the report, it is probable that they will run 
rather lower than the corresponding months of 
last year. 

New York has broken all previous records in 
reforestation this season by planting on its 
waste land area all the trees which its nurseries 
could supply, and the total for this year will 
be more than seven million trees. 
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Pickering Farm Devoted to Raising Show and Beef Cattle 


Leaving Kansas City on the Frisco Railroad, 
as the train whistles for the station at Harrel- 
son, Mo., passengers looking out of the windows 
see a group of buildings at the right that 
might well be taken at first glance to be a 
miniature world’s fair. Closer inspection, how- 
ever, will reveal that it is a stock farm and if 
the passenger inquires further he will be told 
that it is Pickering Farm, known over the 


phone exchange connects all of the buildings 
on the farm. 

On the east side are the livestock buildings, 
which include nine huge barns and pavilions, 
the electrie light plant, which lights all of the 
houses, barns and sheds and furnishes power 
for the numerous electric motors to operate 
the machinery, and the pump house for the 
waterworks system which covers the whole farm. 











The barns on Pickering farm can house 1,500 head at one time 


country, and even beyond, as a producer of 
fine Hereford cattle. It is the property of 
W. A. and W. R. Pickering, the widely known 
lumbermen of Kansas City, Mo., the realization 
of boyhood dreams of the owners. It is classed 
as one of the finest stock farms in the country, 
along with the famous Longview Farm of R. A. 
Long, only a few miles away. Longview is 
primarily a dairy farm, while the Pickering 
Farm is devoted largely to the rasing of show 
and beef cattle, with dairying only incidental 
to the main purpose. 

Pickering Farm not only is a hobby, but a 
strictly business institution as well and run 
on business principles to pay its way and make 
a profit. It is managed direct from the Picker- 
ing offices in Kansas City. The farm, how- 
ever, has its own separate offices and business 
staff, housed in a comfortable office building. 
The farm itself covers about 4,300 acres of 
the finest grazing and farm lands in the South- 
west, and land and buildings, it is said, rep- 
resent an investment of close to $2,000,000. 
The most modern stock farm practices have 
been utilized in the plant and, while no expense 
has been spared in the buildings or equipment, 
no dollar has been spent extravagantly. 


Farm Divided into Two Sections 


The farm is divided into two sections. On 
the west side is the farm community, near the 
private residence of W. A. Pickering, a beauti- 
ful country home, surrounded by extensive 
flower gardens. The center of the community 
is the office building with the farm manager’s 
residence nearby. For the married employees 
there are individual homes, pretty and thoroly 
modern bungalows of four or five rooms with 
stone porches and wide siding. For the bache- 
lor employees there is a large hotel which also 
furnishes accommodations for the numerous visi- 
tors who come from all over the United States, 
and often from foreign countries to inspect 
either the cattle or the plant. A little apart are 











Office with wide porches, Pickering farm 


the numerous service buildings required for 
such a large institution. There are garages for 
the trucks and tractors and the care of the 
employees, stables for the draft animals and a 
well equipped fire department. A private tele- 


Water is obtained from a beautiful 40-acre 
lake, pumped thru a filtration plant, and stored 
in a 50,000-gallon tank, at the top of a tower 
from which a view of nearly the whole country 
may be had. Here also is another group of 
bungalows to house the employees whose work 
is wholly on that side of the farm. Scattered at 
intervals over the farm 
are ten huge sheds on 
stilts, each of them hold- 
ing more than five 
hundred tons of baled 
hay. The alfalfa on 
Pickering Farm _por- 
duces usually four cut- 
tings a year, with about 
one thousand tons to the 
cutting, so that great 
storage space is re- 
quired. 

A system of fine mac- 
adam roads connects all 
the farm buildings and 
the outlaying points on 
the farm, with the main 
community. 

The cattle barns are 
all huge affairs, the 
shortest of them as long 
as a city block, each 
of them equipped with 
every device that makes 
for the saving of labor, 
the comfort of the 
animals and the con- 
venience of operation. 
Large windows, 
screened, flood the barns with light by day and 
electric light provides for night illumination. 
Four huge silos store green feed for winter 
and it takes almost two thousand five hundred 
tons to fill them. To provide ensilage and corn 
for the 1,000 Herefords, 250 Holsteins, and the 








The manager has a large residence 


work horses and mules, requires 1,000 acres of 
corn. 

Concrete has been used freely in the barns, 
the floors and framework of the larger struc- 
tures being of that material. Drains carry 





away the liquid manure and overhead carriers 
transport other material into or out of the 
barns. Every ounce of the manure is put to 
work to build up the fertility of the land. 
Naturally, the interiors of the barns are kept 
spotlessly clean and odorless by a liberal use 
of the hose and disinfectants. Electric fans 
shoo the flies away and all of the milking is 
done mechanically. 


Part of the work on the farm is in keeping a 
complete record of each cow and bull on the 
place. Each cow’s daily milk record is filed 
and each bull is listed so as to keep a record 
of his service and offspring. The fittest only 
survive, while the others go to the stockyards. 
Tests are rigid, and so that they may be aceu- 
rate for the protection of the farm as well as 
the possible purchaser, the employees who keep 
the records are placed under bond for faithful 
performance. 


Farm Has Regular Show Herd 


The bull barn is one of the distinctive fea- 
tures of Pickering Farm. It is a huge, horse- 
shoe shaped building, housing the fathers of 
the Pickering Hereford herd, which ineludes 
Harlequin, the grand champion wherever shown, 
including the American Royal and International, 
1921, cattle shows. Other lesser Hereford roy- 
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Bull barn showing individual yards for herd and show bulls 


alty includes Repeater 7th, junior champion at 
all the leading fairs in 1912, junior and grand 
champion in 1913, as a 2-year-old and grand 
champion wherever shown, and as an aged bull 
grand champion wherever shown. This bull never 
was defeated in the show ring; and Repeater 212, 
which as a junior yearling was junior champion 
in 1919 and as a 2-year-old was grand champion 








Hotel for bachelor employees and visitors 


at some of the leading fairs. The farm has 
a regular show herd which regularly each year 
makes the best State fairs, the American Royal 
and the International Cattle shows, and, as a 
(Concluded on page 70) 





46 AMERICAN LUMBERMAN 


Avucust 18, 1923 





Filling Unique or Unusual Orders 


The average lumber manufacturer who does 
not come directly in contact with the consumer 
of his product is very apt to consider the lum- 
ber business quite a prosaic one, with nothing 
of the unique or unusual connected with it. 
His time and thought are devoted to developing 
plans for improving the quality of his product, 
the quantity of his output and to reducing the 
cost of production. The sales manager is on the 
alert always for new markets and devotes much 
of his time to a study of the question of se- 
curing the proper distribution and making a 
record that will reflect credit on his depart- 
ment and show satisfactory figures on the proper 
side of the ledger at the end of each accounting 
period. Ask the average lumber manufacturer 
or sales manager what is the most unique or 
unusual order which he has ever filled, and he 
will reply that there is little of the unusual 
in his business and the seeker after unique 
records will have to search elsewhere. The fact 
is, however, that in the records of practically 
every Jumber concern there are incidents that 
stand out above the ordinary and are well worth 
passing on to the public. 

The AMERICAN LUMBERMAN has been trying 
to secure some of these records of unusual or 
unique shipments, and has found some that 
really are of more than ordinary interest. For 
example: 

Birds Singing in Trees to Be Cut 

QO. N. Cloud, sales manager of the Peavy- 
$yrnes Lumber Co., Shreveport, La., recalls that 
a few years ago the 
State Fair Association 
decided to build a scenic 
railway at the fair, 
which is an annual event 
in Shreveport. This de- 
cision was reached about 
four weeks before the 
fair opened, and for the 





O. N. CLOUD, 
Shreveport, La.; 
Peavy-Byrnes Lumber Co. 





purpose desired, 100,000 
feet of long leaf tim- 
bers were necessary. The 
Peavy-Byrnes Lumber 
Co. was advised that the 
project had to be com- 
pleted before the fair 
opened, and accepted the 
order for the necessary 
timbers. As Mr. Cloud puts it: ‘‘We ac- 
cepted the order and proceeded to the woods for 
the logs, as the birds were yet singing in the 
trees from which they had to be cut. The logs 
were brought to the mill and we produced the 
timbers in time to complete the construction 
before the fair opened.’’ 

Another order out of the ordinary recalled by 
Mr. Cloud, was one for a eustomer in Portland, 
Ore. This order called for two cars of small 
timbers which were shipped to Portland, there 
loaded on a vessel bound for China, at the 
Chinese port transferred to a barge and sent up 
the Yang-tze-Kiang River to a point from which 
delivery was made up in the mountains on mule 
back. This seems to be a record for a long 
distance shipment from a southern pine saw- 
mill. 

The Peavy-Byrnes Lumber Co. stresses serv- 
ice to its trade, and in this connection it re- 
ealled an order from one of its customers in 
the East for one-half of a schedule required 
for a large suspension bridge, it being necessary 
to deliver the order complete within a very 
limited time. The company was handling its 
half of the schedule with all dispatch possible, 
when it was advised that the connection with 
which the other half had been placed would be 
absolutely unable to make delivery on account of 
car shortage; ‘whereupon the Peavy-Byrnes 
Lumber Co. undertook the production of the 








entire order of approximately 1,000,000 feet, 
and, by placing the capacity of its mills behind 
the order and thru the active codperation of the 
traffic department, was enabled to complete the 
entire order within the time specified for the 
delivery of the first half. 
Makes Record Shipments 

Q. O. Axley, general manager of the South- 
ern Lumber Co., Warren, Ark., believes that 
the company broke a 
record when it shipped 
to an automobile manu- 
facturer a car contain- 
ing 61,700 feet of 
Ix6-inch No. 2 center- 
matched stock. Mr. 
Axley believes also 
that his company broke 
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a record in the way of 
conservation when it 
made a shipment of 
31,000 feet board meas- 
ure of Ixl-inch 8- to 
12-inch cleat stock, 
which was shipped to 
a packing company at 
Indianapolis. This ship- 
ment was made entirely from cut-off and 
refuse material that developed around the 
plant in manufacturing lumber, and while 
the cost of manufacturing this stock pre- 
cluded a profit on the order, the company con- 
sidered it a remunerative contract from the 
fact that it utilized refuse that ordinarily 
would go for kindling wood. 


He Took a Long Chance 


One of the prominent figures in the wholesale 
lumber trade who has had some interesting 
experiences during the 
years that have elapsed 
since he began as a sales- 
man and has developed | 
one of the biggest whole- 
sale and retail busi- 
nesses in the country, is 
Thomas E. Coale, presi- 
dent of the Thomas E. 





THOMAS E. COALE, 
Philadelphia, Pa. ; 
Thomas If. Coale Lumber 
Co. 





Coale Lumber Co., of 
Philadelphia. Many 
years ago, when Mr. 
Coale was just break- 


ing into the lumber 
business with William 


Whitmer & Sons (Ine.), , 
he was told by Mr. A 
Whitmer to go up into 

Canada and buy a stock of white pine, with 
the suggestion that he go to the Ontario mills. 
With considerable reluctance, Mr. Coale under- 
took the mission, and on his way stopped in 
Buffalo, where, with the permission of Mr. 
Noyes, Mr. Emnek, the confidential man of 
Noyes & Sawyer, gave to Mr. Coale the names 
of several manufacturers, among them the On- 
tario Lumber Co., of Toronto. He ealled on 
this concern and was told that it had about 
15,000,000 feet of white pine in stock at French 
River up in Georgian Bay. Mr. Coale says that, 
heing young and venturesome, he decided to 
go up and look over the lumber, and ended by 
buying the entire stock. It was a pretty big 
undertaking, but feeling certain that there was 
a shortage of available stock and a good market 
in prospect, he took the chance, but did not 
write to his house, believing that he could ex- 





plain by word of mouth better than by writing. 
On his way back, he again stopped at Buffalo, 
and was surprised to find Mr. Sawyer very 
anxious to see him; and before he left the city 
he resold to Noyes & Sawyer all of the stock he 
had bought, except some of the 12-inch. It 
seems that Mr. Noyes had expected that Mr. 
Coale would buy only graded stock, a few cars 
at a time. 

His experience on his return home is told by 
Mr. Coale in this way: ‘‘When I got back to 
the house and met Mr. Whitmer, he asked me 
what I had bought, and I told him about 14,- 
000,000 feet; and then, in reply to his question, 
I told him that it all had to be paid for before 
Jan. 1, I saw a frown gather on his face, and 
before he could give me I told him that I 
had sold it all at an average of $2 a thousand 
in advance, mill culls and all. He then said: 
‘You certainly made a mistake; don’t you 
know the market is going up by leaps and 
bounds? You must go right back and find 
another stock.’ ’’ 


Some Hardwood Transactions 





I. B. Pryor, sales manager of the W. M. 
Ritter Lumber Co., Columbus, Ohio, recalls 
some rather unique 
and unusual transac- 
tions in handling hard- 
woods. One transaction 
of interest is an order 
received some time ago 
from one of its custom- 
ers in northwestern 
Pennsylvania for a 


r 
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minimum carload of 
¥%x6-inch select poplar 
bevel siding, which 
contemplated a_ ship- 
ment of from 40,000 to 
45,000 feet. When mak- 
ing up the order for 
the mill, the order 
clerk failed to indicate 
the amount to be shipped or to specify ‘‘ mini- 
mum carload,’’ and merely wrote up the order 
for one carload 6-inch select poplar bevel 
siding, and as the mill had a good stock on 
hand at the time, the order was filled and the 
car sent out loaded with 105,000 feet. What 
the customer had to say when this shipment 
was received was not pleasant reading for a 
sales manager, but the company protected the 
customer by reselling a good sized carload 
out of the shipment and reimbursing him for 
the handling. 


Another rather interesting order filled by 
the W. M. Ritter Lumber Co. was one received 
about a year ago from an eastern railroad 
company. This order called for a quantity of 
poplar lumber of various thicknesses, included 
in which was 30,000 feet 5- and 6-inch FAS, 
to be cut and shipped green—prompt ship- 
ment of this thick stock being specifically 
requested. Within thirty days from the time 
the order was received, the entire quantity of 
two carloads of 5- and 6-inch stock was on 
the way. An idea of the character of the 
stock may be gained from the statement that 
there were exactly 303 pieces in the total of 
30,462 feet shipped in the two cars. This stock 
netted the company 4165 a thousand feet 
f. o. b. the mills; but this price was justified 
because the largest and best yellow poplar logs 
were required in sawing out the thick stock. 

Mr. Pryor told of where quality scored in an 
order accepted from one of the company’s 
eastern customers for two carloads of clear 
quartered white oak 24-inch and thicker by 
10%-inech and wider, for rush shipment, the 
stock to be cut and shipped green. This order 
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was placed at the company ’s Fremont opera- 
tion in Virginia, where white oak predomi- 
nates in its production and where the timber 
is of very choice quality and larger than is 


found in other sections. The order was com- 
pleted in less than sixty days, and the cus- 
‘ome did not balk at the price. 

H. S. Dewey, vice president, in charge of 


sales of the Edward Hines Lumber Co., recalls 
that it recently had a 
‘hurry up’? order from 
a eustomer in Milwau- 
kee, calling for 85 per- 
cent heart longleaf yel- 
low pine timbers in sizes 
that had to be worked 
from regular stock sizes 
carried in the yard. The 
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buyer insisted on de- 
livery within four days, 
and altho with the num- 
ber of orders on hand, 
this seemed an impos- 
sibility, Mr. Dewey says, 
‘‘We made the grade, 
and on the third night 
after the receipt of the 
order, the Chicago & Northwestern Railway Co. 
reported delivery of the cars in Milwaukee.’ 
Handling emergency orders is a specialty with 
the Edward Hines Lumber Co., and ‘‘ service’ 
is the watchword of the sales and shipping de- 
partments. Recently this company sold 165,- 
000 feet of lumber to be delivered to an eastern 
point within ten days. The entire shipment was 
loaded within fourteen hours, cars were traced 
to destination and delivery effected in six days. 
It is the boast of the sales department that many 
times it has received telephone orders for hard 
items of timbers and special stock, sent the 
orders to the shipping department crudely and 








No. | No. 
Pieces Size Length | Pieces Size Length | 
HB YP Finish S4S | 15 on 10 | 

1 %x 7..... 8 16 Res Silos 12 

18 eo eee an 12 | 5 ic emeaer 14 

106 ys nee 14 | 6 Ee aa 16 

82 weenie 16 | Cir. Plain Wh. Oak 
YP Finish S4S 4S & HE 

4 Y%x 5%..... 12 | 3 %4xX Tih..... 4 
21 See a 14 | 3 Pema od 5 
112 8 WR ans 16 | 10 bones 6 

5 Se die... .c. 6 9 genes 7 

7 “ SO nie. 8 | 19 sade eae 8 

18 oe ine a 10 | 23 a anne 9 

18 hie FRO 12 | 41 a> Wir ceae es 10 

27 the hb Fy, 14 | 13 ; Mere 11 

80 ae lane ape 16 | 7 cones Ln 

. ® | eccee « | 
” . a HB | cir. Pl_Wh. Oak S48 

31 * oes 10 | om - Ti 14 | 

G8 oa ss 12 | yA 4X ‘2 ew wke 4 

“26 wo 0 ee 14 56M vate 16 | 

28 SG) ste on: 16 | Clr. Pl. Wh. Oak S4S 
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foe ts . | 4 aoe ee 15 | 
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B. & Btr. Rab. Wd 1 ae | ee 4 

Stool 1 ae sia 6 

a 3568 $%..... at 5 Ce Ce gS | 

3 ee oan 10 ge 9 | 

14 Sant atoha 12 | ere oo 10 | 

er 14 14 ale: 11 | 

5 ”  Reeee 16 / i A Leer ey 12 

B. & Btr. S4S iB Sa eeee 13 
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14 “ See eed 14 Pe et ates 16 | 

10 Sew shien as 16 | Clr. Pl. Wh. Oak S4S 
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i ieee 10 1 BM: Bocce cce 4 | 

6 J ee 2 1 Nee as 6 | 
14 ts ee ae 14 6 ore, 7 | 

3 erate 16 14 ee ME aaa 8 | 

2 1%x 9%..... 10 12 Oe Os aa 9 | 

11 i eee 12 65 ae AGG Ree 10 | 

13 ee ae 14 5 oe 11 | 

13 eR 16 17 CLL ra 12} 





hurriedly written on slips of paper and had the 
lumber on trucks ready to be loaded out before 
the clerical force could get the tickets ready for 
the inspectors to load. Shipments recently made 
to Muscle Shoals, Ala., for the United States 
Government went out before the officials could 
get even a memorandum order to the sales office. 
It is the custom of the company to insist upon 
sufficient evidence that the formal order is to 
he placed and then go ahead and do business. 
Mr. Dewey says handling special orders of every 
kind is a daily occurrence with his company, 
‘“shipping everything from a bundle of selected 
white pine strips for some professional man in 
Georgia, who is going to build a miniature boat 
for his small son, to a carload of special hard- 
woods to Utah, for a mining camp.’’ 

C. L. Foretich, sales manager of the Bradley 
Lumber Co. of Arkansas, Warren, Ark., believes 
that his company holds the record for filling a 
mixed car order, and when any shipper can put 
289 separate items of lumber in one ear, it 
is really a mixed car. Mr. Foretich said that 
about the time his company began to advertise 
its ability to furnish mixed cars, a small re- 
tailer in the East sent in an inquiry containing 
289 items listed exactly as given in the tabula- 
tion shown herewith. In sending in this order, 
the retailer stated that he understood the Brad- 
ley Lumber Co. could ship such assortments. 
Mr. Foretich said, ‘‘We deliberated over this 
list for several days before we finally decided 
to quote. We knew it was a hard order to fill 
because so many of the hardwood items were 
to be finished 7/8-inch thick instead of 7/13-inch, 
which is standard. Inasmuch as we had ad- 
vertised our ability to furnish mixed cars, we 
quoted, and, of course, received the order, which 
we assembled and shipped in Rock Island ear 
33,333.’’ The customer was well pleased with 
the stock and wrote the company a letter ex- 
pressing great satisfaction. Just twelve months 
later, the Bradley Lumber Co. received another 
order from the same concern, the order being 
terse and to the point, being stated in these 
words: ‘‘Please ship us as quickly as possible 
another car exactly like you shipped last July.’’ 
Because of having so many mixed ear orders on 





the books, the Bradley Lumber Co. prevailed 
No. | No. 

Pieces Size Length | Pieces Size Length 
3 eb daer Poe 3 | s ere on 12 
OM cas 14 | | ee ee 3 
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upon the customer to increase the number of 
some items and eliminate others, and finally got 
it down to where it only required eight pages in 
invoicing, whereas the first order required four- 
teen pages. (Note—See bottom of this page.) 


George A. Houston, manager lumber sales, 
the Long-Bell Lumber Co., recalls a recent trans- 
action that is worthy of record as showing the 
ability of that company to make prompt ship= 
ment and render service to its trade. On June 
21 Mr. Houston’s office 
received a letter from a 
customer, advising that 
on the afternoon of 
June 5 it had wired its 
Dallas office to place an 
order for a car of lum- 
ber for immediate shup- 
ment. The Dallas office 
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placed the order with 
the Dallas representa- 
tive of the Long-Bell 
Lumber Co., who wired 
the order to its Kansas 
City office. This office, 
in return, wired the 
order to the mill at Bon- 
ami, La., from which 
place the car was shipped on June 7. The ear 
was attached to a banana train, and was re- 
ceived in the yard of the customer, 1,018 miles 
away, and unloaded on June 11, only six days 
after the concern had wired its Dallas office to 
place the business. 

These are just a few high lights that may 
be of more than ordinary interest to readers 
of the AMERICAN LUMBERMAN, Perhaps there 
are other concerns who have made records 
even more interesting and unique. If so, the 
AMERICAN LUMBERMAN will be glad to hear 
from them and pass the information along to 
its readers. 





No. No. 
Pieces on Length | Pieces Size Length 
8 Ere cee 13 bear Red Gum S4S & 
33 a miceere 14 HB 
11 bes emake 15 5 %x 3%..... 4 
31 = were ee 16 5 “ T cages 5 
Cir. Red Gum S4S 8 “ i‘ ee 6 
ee seer 4 0 a vehetats 
6 4a AO a, 5 se “ott 
‘ ie ae? ; 10 ‘ Pa ee 10 
= i a 4 10 ‘ Os ane 
ne ee a LL 12 
«+ #1... 8 le we eS 13 
Boo flees 11 A) Se he soe eee a 
9 kee 2 m a “a > 
14 Seca 13 RES 16 
20) CA ak yeh 14 | Cir. Red Gum S4S 
8 ence 15 1 #x11%..... 8 
29 Se aes 16 2 apenas 9 
Cir. Red Gum S48 & : ee 10 
He : pares 11 
1 %x 4% 5 - i a = 
3 1 OR ae 6 2 
é 7 10 re es: 14 
> SR er es 8 ‘ se cece 5 
Be eae ae 9 NR EET Cee 16 
4 Re 10 2 x 9% 9 
* i ae eas 11 2 oi re 10 
Cee nal 12 a » 11 
13 a ee 13 : worse 12 
29 see 14 a a eee 13 
14 ates 15 . a Maes 14 
17 ne 16 Lge - 
Cir. Red Gum S4S i “eA... 3 
4 %&x 5%..... 6 2 pein serene 
5 . warren Ss 1 ae es 9 
3 Bee ee 9 2 0 10 
7 - eee ee 109 3 : geen 11 
3 Py AO re a: 11 5 RO Aaah 12 
12 ep pee 12 { Re ees 3 
2 ae gia ata 3 12 Sead 14 
26 pk eee 14 5 ue wiias 15 
9 ©) ees 15 | ' ‘canes 16 
16 nears 16 | Select Plain White Oak 
Cir. Red Gum Rab Wad. Flooring 
Stool pa Amount Size Length 
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Wasuinoton, D. C., Aug. 13.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Pro duction Shipments Orders 
Week ended: 1923, Aug. 4, 398 mills; 1922, Aug. 5— 1923 1922 1923 1922 1923 1922 
Southe rn 1’ ine Assoc i ition AIRES GENE Gece ey ne re ee ep ee go 78,023,553 75,689,114 74,237,670 64,916,862 64,243,335 79,834,104 
ee ee ‘Sesesios « Suviross §«—ystewes «= Sreeeast Seago 30 
2ster 1e Manufac ‘ers s BESOIR osi5 she van ee 26,046, Zi, 0900 20,225, 
California White & Sugar Pine Manufacturers’ Assn...... 14'916,000 12,031,000 8,951,000 7,193,000 6,756,000 5989°000 
~ nee gong eee a Shr Seke sh eo Se SU Oe dee rye eee Salaun i Sheet Hetey on 8,840,000 
Orth. Darotina. PING ABHOCIBUIOR 6 o.0.56.6 o:0:9.0 oir bie oo © oo iwi 9,404,560 N95 4 6,799,326 
Northern Hemlock & Hardwood Manufacturers’ Association 2116,000 17552. 000 1,441,000 2'6 71,000 1,064,000 2'090/000 
Northern Pine Manufacturers’ Association................ 15,513,200 10,670,448 8,488,200 9,479,847 8,178, 000 7,488,000 
aii aie MM sca paee ek ocdee wana vistns oan 264,758,129 218,051,775 232,661,115 208,924,740 215,258,680 210,434,740 
Thirty-one weeks: 1923, Jan. 6 to Aug. 4; 1922, Jan. 7 to Aug. 5— 
Southern Pine Assoc 2 6 (0): 2,378,109,354 2,227,558 112 2,461,672,196 2,252,156,884 2,313,911,935 2,393,949,010 
West ¢ oast Lumbermen’ s Association, Sails Naa Neis bio oi iwiel Spa 3,046,640,692 2,457,441,9 i8 3,308,782,035 2,473,312,440 3,122,473,818 2,500,481,373 
W estern Pine Manufact ur ers Assoc iation settee sete eens 854,339,000 639,129,000 755,863,000 166,818,000 735,925,000 796 ,875, 000 
California White & Sugar Pine Manufacturers’ Assn....... 497,063,000 186,231,000 346,543,000 158,021,000 805,614,000 318,850,000 
California peawnoe a. Ue cuter Sisto aa ius SMa py dy oe 4g: ware 261, ane, — bt 079.0 000 250, ;237.000 217,952,000 
yorth Carolina Pine BSOCIACION... «-.cecescvcvervecsvecsevers 259,4158,21+¢ 292,735 (3 1 253,615,54 
Slarthans n Hemlock & Hardwood Manufacturers’ Assn...... 79,132,000 62 208. 000 79 "312/000 83°776.000 72 Sos Au 79° 9,985 5 tee 
Northern Pine Manufacturers’ Association................ 317, 597 700 261,691,192 255,297,100 224,267,143 223; 349, ‘900 219'025.000 
BUI istic css old Sow eee mee eso wale Oem s wees 7,721,843,457 6,349 927,466 7,822,136,135 6,414, 623,202 7, 782,481,764 '6,780,732,926 
ee ewe. Mirs: Agen. Jan, tO DUNC ss: ose scien sx 30,750,000 26,606,000 28,256,000 SV OEOOR oe cieuieierea- sire © Gra simian wien 
ardwoods: 
Michigan Hdwd. Mfrs. Assn., Jan. to June..............0.4- 82,360,000 68,432,000 80,186,000 PERRO. cae re Ue eee, We eh Pe he a 
Northern Hemlock & Hdwd. Mfrs. Assn., 31 weeks.......... SPNIPT ID: els on: e's si erp e's oul: | nana SEiGSS000 oc ccc ccees 
= ° 
Record of Direct Sales of Douglas Fir 
SeatrLe, Wasu., Aug. 11.—Direct sales of Douglas fir from Aug. 1 to 4, inclusive: 
——Sales —— Prices ——Sales—— Prices ————— 
V. g. flooring No. Feet No. —. ge e_rn Common No. 1 S1S— No. Feet No. High Low Spread 
of Piraaeahorenemmiepapegans 4 163,000 «764.00. “48-00 * 600 CO 6s cicscrceniginateibe 60 521,000 4 $19.50 $17.00 $ 2.50 
on see e ewe ceeeresecercerens 12 75,000 3 43.00 40.00 300 ME os sstea e eorerarete pia ete s cuaeu e/nieenas 14 51,000 3 20.00 18.00 2.00 
tciumn— , Dimension, No. 1 S&E— 
4” No. 2 and better......-..-. 17 nenese 7 oped oped He 2x4 12- MM? iscnncasinne sane 89 297,000 7 19. 59 15.50 4.00 
 ( See 0 , = , a ee Cd RUB Siig inlg wile erg) wiWc0 16. 4006S 5 257, 6 22.5 p -00 
6” No. 2 and better........... 25 —— 6+ lu hl eH ce 55 = «184,000 6S 22.50 =: 18.50 4.00 
No. 3 ‘G/éxa ieesed ser eees 6 13,000 3 0.00 35.00 5.00 nia ee pbivieiete ik ershieislene: \ehorace 26 rigor 4 as Ly r ee 
—— 5/8x4"— x e MES Crore oe 24 47,000 6 5 9.50 .00 
N. 2 and better..........++5+- 52 on.oe* - eH pe 12.00 WOE vinetssccsvacngass s 18,000 2 25.00 24.00 1.00 
Se a er Te , . ° erates ner atl 
Mm " op ee 48 231,000 8 43.00 35.00 8.00 OE ii iicivactnicesceunsenenss 25 353,000 6 5.00 4.00 1.00 
sci unde sas nsencndwses 7 80,000 6 34.50 | 29.00 5.50 ng EE OD EN 1 80,000 1 4.50 4.50 





National Analysis 


WASHINGTON, D. C., Aug. 13.—The National 
Lumber anadantenesn” Association issues the 
following analysis of the lumber movement for 
the week ended Aug. 4, orders and shipments 
being shown as percentages of production: 


During During 31 
ey Week Ended Wks. Ended 
Aug. 4 Aug. 4 


No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 
Southern Pine ........ 136 95 104 97 
WICK TORE 4cc.cvceces 131 93 91 109 102 
Western Pine ........ 35 61 57 93 86 
California Pines ...... 14 60 45 70 162 
California Redwood. 15 97 89 103 102 
No. Carolina Pine..... 42 391 405 107 83 
No. Hemlock & Hdwd. 14 99 86 *98 *90 
Northern Pine ....... 11 55 53 80 70 





= 82 101 101 


*Includes hardwoods and softwoods. 
;+Last week there were reports from 405 mills. 





Fir Statistics for 30 Weeks 


SEATTLE, WASH., Aug. 11.—Statistics covering 
fir production, shipments and orders for the first 
thirty weeks of 1923, as compiled by Robert B. 
Allen, secretary-manager of the West Coast 
Lumbermen’s Association, show that the in- 
dustry is recording heavy increases. The com- 
parative figures in feet for the thirty-week in- 
terval for the last four years are: 


Production Shipments Orders 
See 2,941,715,476 3,210,996,676 3,027,109,400 
|) 2,413,359,275 2,385,917,504 2,421,312,063 
1 1,443,221,618 1,545,432,131 1,537,054,442 
{| | ore 2,370,928,286 2,101,161,883 1,858,389,062 


From the foregoing record the percentage of 
increase for the thirty-week period of 1923, as 
compared with the same interval in other years, 
has been worked out as follows: 

Production Shipments Orders 


1923 over 1922........ 21.89 34.58 25.02 
1923 over 1921...... -- 103.83 107.77 96.94 
1923 over 1920........ 24.07 52.82 62.89 





Western Pine Analysis 


PoRTLAND, OrE., Aug. 11.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 4 from 
thirty-five mills: 

—Percent of— 
Pro- Ship- 


Cars Feet duction ments 

Production ara SEBOR 000 bikes | eewec 

Shipments* ... 877 21,915, 000 i Dy i es 
Orders}— 

Reeeived ... 821 20,525,000 57.24 93.66 

On hand. . 2,679 66,975,000 en 

*Of these shipment totals, local sales took 22. 


cars, and a total footage of 540,000 feet. 

¢Local orders ‘are not included as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by thirty-five inden- 
tical mills were 103.40 percent of bookings 
for the previous week. 


The West Coast Review 


SEATTLE, WASH., Aug. 11.—For the week end- 
ing Aug. 4, 131 mills report as follows to the 
West Coast Lumbermen’s Association: 





Feet 
Production ...104,925,847 20% above normal* 
Shipments . 97,948,758 9% above orders 
Orders 62s. 95,399,381 8% below production 
New Business— 
Water delivery: Feet Feet 
FOIE BIIC 6 i. sW avowed eae 28,811,909 
DOVE oss cacccicexccescae® 18,073,945 
Total water (44% of total). (apa seas 41,785,854 
BRINN, BGO COP aa nes. spain tine andeee came 48,030,000 
Local auto and team delivery.......... 5,583 ,527 
TOCA NOW WUBINCEB. 0 occos ova se wee 95, 399,381 
Shipments— 
Water delivery: Feet Feet 
BPOVEIDIS, occ o:k-v gee wielbiniaie ate 25,420,015 
BER 650550 cb ckawak dene 10,215,216 
Total water (36% of total).......... 35,635,231 
BURL, S008. CRIB 6:5 4. 5:0:0:6 0.501910 0 60.4:04.0:98.0 56,730,000 
Local auto and team delivery.......... 5,583,527 
WOTALSHIGMCNIES 6666660 dk oa cases od 97,948,758 
Unfilled orders— 
SOOTRRBEIG COPRO oss 0.06 0ce sa ssulvn 131,560,240 feet 
BOIL. ken Geasvasddcahanwaaewnes 70,839,692 feet 
Rail 6 bee's oie Guand Save mrenanerenn dave 5,882 cars 





; *Normal as reported weekly covering previous 
five years’ operating experience, or such operat- 
ing experience as may be available. 





Hemlock & Hardwood 


OsHKOSH, WIs., Aug. 13.—The following is 
a summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association weekly by twenty- 
five firms that ordinarily ship about 40 percent 
of the total monthly shipments reported to the 
association by all members, and shows average 
amounts for the last two 4-week periods and 
weekly figures for August: 

Hemlock 


Tcriod Firms Cut Shipments Orders 
June average 3,764,000 3,118,000 2,107,000 
July average. .. 2,826,000 2,394,000 1,822,000 
ANZ. “Beacc ce 19 2,731,000 2,620, ‘000 1,906,000 
Average, year 

to date.... 2,994,000 2,801,000 2,417,000 

Hardwoods ; 
June average 2,878,000 3,384,000 2,355,000 
July average .. 1,622,000 3,301,000 3,208,000 
aee. Ee 19 1,882,000 3,441,000 2,521,000 
Average, year 
to date.... 3,352,000 3,251,000 2,939,000 





California Redwood Data 


San Francisco, Cauir., Aug. 11.—The fol- 
lowing information is summarized from the 
California Redwood Association’s statistical re- 
port: 


Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 15 11,134,000 100 14,500,000 
Shipments .... 15 10,800,000 97 14,000,000 


Orders— 
Received ... 15 9,906,000 89 12,900,000 
On hand.... 14 54,963,000 ‘ 75,300,000 
Detailed Distribution for “Week 





Shipments Orders 

15 mills 15 mills 

Northern California* ....... 3,372,000 2,679,000 
Southern California* ....... 4,082,000 2,218,000 
DRBEOOIS cscnwioabie see oeeace 2,000 15,000 
PERRCOLUT . 6.55 005eduu ao mnenele 1,656,000 2,800,000 
POPCIRN ¢¢ <«0:00;0 aavecaen cneees: Gpeeeae 2,194,000 
a) i eosiciwiens .-- 10,800,000 9,906,000 





*North and south of line running thru San Luis 
Obispo and Bakersfield. 
Nevada, Arizona, Oregon and Washington. 
tAll other States and Canada. 
(Statistics continued on page 70) 
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Hunts Big Bear in Alaskan Mountains 


(Ira R. Minnick, president of the National Dry 
Kiln Co., Indianapolis, Ind., is an enthusiastic big 
game hunter. He writes the following account 
of a recent expedition in Alaska, recounting ex- 
citing experiences while bear hunting that will be 
of interest to his many friends among readers of 
the AMERICAN LUMBERMAN.—EDITOR. ] 


Leaving Seattle on April 28 we did not 
arrive at Seward until the following Sunday, 
May 6, when I found Andy all ready to go as 
soon as the mail boat was ready. Al Piel went 
along and we left Seward on Sunday, May 13. 
We had a wonderful blow between Seldovia and 
Kodiak, and also a terrible storm while we were 
at Kanatak. We arrived at King Cove on Sat- 
urday, May 19. It stormed so that we could 
not get out of there before Monday, May 21, 
when we started out at noon in an old broken 
gas boat belonging to the priest at Belkofski. 
We got as far as the point starting up into Cold 
Bay and had to quit. We lay there until Tues- 
day noon, when a couple of natives with power 
dories came along and landed us up at the head 
of Cold Bay. That was really a beautiful day. 
Wednesday and Thursday, with the help of a 
lot of natives, we got back to the lake. There 
we dropped the natives, and just Andy, Al and 
I went on. We had a folding canvas boat 
which helped us down the lake and then up the 
river into the valley where we hunted. 


Establish Camp Near Haunts of Bears 

Saturday we got together some stuff for a 
Siwash camp and moved right up to the foot of 
the mountain—and, by the way, that is where 
we stayed. In spite of the fact that we were 
right in among the bear, it did not seem to 
bother them any. We got this Siwash camp 
located by noon on Saturday, and that after- 
noon we located a couple of bear away high in 
the snow. However, this was a mother and cub, 
and they worked themselves down into the alders 
that afternoon, but we did not go after either 
one of them. The next day we went up the right 
hand valley, clear around to the pinnacles. 
We saw a wonderfully large bear up among the 
pinnacles, but there was no way that we could 
figure to get him. 

Bag the First Bear 

The next day we went up the left-hand valley, 
up thru the nursery. While we were going up 
that way we discovered the tracks of some men 
and it was not long until we located a couple 
of fellows up there. They had found a dead 
bear up there, just above the nursery. It was 
a very large bear—probably a ten-foot hide. 
That evening, after we had parted with these 
men, we went on up the valley above the nur- 
sery and located this dead bear. 

While we were looking him over, we discovered 
a live bear up the valley a little further. Then 
the fun began. With Andy’s sneaking way of 
getting thru the grass, alders and rocks, and 
with Al’s knowledge of distance and what move 


the bear was going to make next, we were soon 
up to within a couple of hundred yards of the 
bear, and just as he started to go up over a 
bank he got a bullet from the 405 that stopped 
him, altho it did not kill him, and then another 
bullet put him out of existence. It turned out 
to be an 8-foot hide—to my notion not a very 
good looking hide. The next evening we saw 
at one time eleven bear. None of them was 
very large. 


The Hunters Become the Hunted 


So the next day we went up the right-hand 
valley. Nothing of importance happened that 
day. So the next day Al took this first hide 
and went to Cold Bay. That day, while Al was 
gone, Andy and I went up the right-hand val- 
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Ira R. Minnick and his big Alaskan bear 


ley again, and then it seemed that all the bears 
in the country, except the mothers and little 
ones, were up in the snow. 

So we saw a little ‘‘bit’’ in the mountain and 
we decided that there must be some kind of a 
pocket up there. Andy and I approached this. 
Being much taller than Andy, I saw a bear down 
in the valley: We nosed around until we got 
a view of her from all sides and could see that 
she was a really good hide. She turned out to 
be a silver-tip and a very pretty hide. Just 
about the time that I was ready to shoot her, 
Andy said: ‘‘ Hurry up, there is a female down 
below!’’ A couple of shots fixed this bear that 
we were after, and then we waited for this fe- 
male to run out, which she didn’t do. So we 





went to look for her. 
As we approached this 
drop, she was down 
there in the snow. She 
looked up, saw us and 
immediately started up 
toward us. We hollered 
at her a time or two 
and I threw a rock at 
her, but she was bound 
to come up there. So 
Andy ran one way and 
I ran another; we made 
a complete circle and 
then backed up against the side of. the moun- 
tain. Andy said: ‘‘If she comes up over the 
top, we will have to kill her.’’ I said: ‘‘Let’s 
let her come until she gets on our tracks.’’ She 
came up to the top, looked over and located us. 
Andy again said: ‘‘ We will have to kill her.’’ 
I said: ‘‘Let her take a step or two.’’ This 
we did. By that time she got our tracks. Then 
the only trouble was that her legs were about 
three feet too short. I never saw anything run 
so fast in my life. There was nothing but a 
streak of hair and four pads in the air! She 
ran across that valley and we estimated that she 
ran up the side of the mountain a thousand 
feet before she ever stopped to look back. 

The next day we fooled around the camp, 
cleaned this hide up good, and Al got back inte 
camp late that night. The next day Al had to 
go down below to bring up some more grub. 
We were about out. So Andy and I went up 
thru the nursery again. Along about 1 o’clock 
in the afternoon there were nine bear up on the 
left-hand mountain—a couple of very large 
ones; then there were some cubs and mothers 
around there. 


Get the ‘‘Old Boy’’ They Had Wanted 


Finally one of these big fellows went around 
the corner again and back into the bite, and we 
figured that he had gone to take a nap. So we 
started up there after him. We got up there im 
about two and a half hours. Now, you know 
that shooting bear with a big rifle is, to the 
writer’s notion, a fool trick from such a dis- 
tance. This old boy was sound asleep and ap- 
parently was not interested in what we might 
be up to. So we got thru an open space—prob- 
ably two city blocks—in which he could have 
seen us, but he did not. Then we got around 
where we had some rocks between us and we 
worked up right to within not to exceed sixty 
feet from him. There was nothing but snow 
up there and it was getting along toward 
evening, and we were a little concerned about 
his hearing us walking thru the snow, on which 
a little crust was forming—but he didn’t. I 
stepped out from behind the rock, did not pay 
any attention to the position in which he was 
lying, and let him have it. It happened that 
he was sleeping with his nose between his front 
feet, with his left hind foot right along his 
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side and up over his front feet. The shot had 
gone thru his back leg just above the ankle 
and had gone into his. chest—not very far, but 
it was enough to knock him clear off the ground, 
and as he came down‘he got another shot. He 
was on a very steep slide and started to roll. 
He rolled about seventy-five feet and then I 
shot him again. That was the end of it. 

This was the old boy that we had been look- 
ing for. The hide proved to be 10 feet and 8 
inches long. The front foot was 10144 inches 
across the pad. The pads on his back feet were 
13% inches without the toes or 174% inches in- 
cluding the toes. We got him over on his back 
and left him there for the night, and then the 
next day Al, Andy and I went up after him. 
We brought in the skull of this one, and the 


other day we got a letter from Jones Bros., and 
they tell us that it measures 12% inches in 
length and 14% inches in width. This wear 
was killed on June 2. 

I wanted to come back on the Catherine D 
with Capt. Knight. She was not due at King 
Cove until June 15 and at that time of year I 
figured that she would be two or three days late 
und thought that we would have plenty of time. 
We fooled around there for a day and then 
Andy and Al took the two hides down to King 
Cove and came back. While they were gone, 
the storm set in. I was there alone, and, in spite 
of everything that I could do, I could not keep 
the tent up, neither could I keep the fly up in 
front of the cook fire. So that night, with no 
fire and no tent, there was nothing for me to 


do but go to bed, roll up and let the old tent 
come down on me, and let the rain and wind beat 
down. Andy and Al got back the next day. 
Then we had one day of rather decent weather. 
From that day on until June 16 we had nothing 
but continual storm—rain and wind for all it 
was worth. We had made arrangements for a 
boat to come for us on June 13. However, with 
that storm going, we felt sure that this fellow 
could not make it. We lay at the head of old 
Cold Bay for six days, and you can imagine 
how nice it is around that old Barabara. How- 
ever, we got back into King Cove on June 16. 
Capt. Knight came along with that old row-boat 
of his on June 19, and there was nothing to it 
only coming from there back to Bellingham, 
which was really a wonderful trip. 





PORTLAND, ME., Aug. 
13.—The party of for 
esters and timber land 
owners from the South 
who, under the direction 
of Prof. Austin Cary 





PROF. AUSTIN CARY, 
Washington, D. C.; 
Leader of Party Studying 
New England Forestry 





are studying New Eng 
land methods of refor 
estation, spent Friday 
in going over the wood 
lots, mills and box fac- 
tory of L. L. Bradbury and W. B. Deering. 
These lots are located near the railway station 
of Bradbury, about twenty miles out of Port 
land. Those composing Prof. Cary’s party 
yesterday were J. K. Johnson, chief forester 
of the Great Southern Lumber Co., Bogalusa, 
La.; V. H. Sonderegger, superintendent of for- 
estry, department of conservation of Louisiana ; 
Alexander K. Sessoms, of the Sessoms Land & 
Securities Co., Codgell, Ga., and A. M. Dantzler, 
son of J. L. Dantzler, of the Dantzler Lumber 
Co., Moss Point, Miss. 

The Bradbury-Deering wood lots lie well 
within an area embracing parts of Maine, New 
Hampshire and Massachusetts, which Prof. 
Cary says is the best suited in the United States 
for the growing of white pine. It was for the 
purpose of seeing the process of practical grow- 
ing of white pine on a commercial basis that 
Mr. Cary selected this particular spot and 
tories or to other consumers. Many wood using 
these particular owners as the objective of the 
day’s trip. 

Mill Cuts Small and Crooked Logs 

The first place visited was Mr. Bradbury's 

sawmill, This is a fixed or permanent mill, as 











distinguishing it from the rather numerous 
portables that operate thru this country. It is 
a band mill employing in its operation seven 
to ten men and euts in a year 1,000,000 to 
00,000 feet. The logs come in part from 
Mr. Bradbury’s own land and in part from Jots 
where he buys the timber but not the land. Mr. 
Bradbury has made the statement that while 
several permanent and portable mills and box 
factories have been in constant operation all 
the while, he believes there is more timber with- 
in ten miles of his sawmill now than there was 
ten years ago. Mr. Deering was not quite sure 
that this was true, but he said there was al- 
most if not quite as much. The visitors from 
ithe South were interested in seeing that the 
mill cut some very small and very crooked logs. 
The usual method of cutting is to slab a log 
on two sides and then to saw it into boards with 
the bark left on the two edges. A crooked log 
is cut with the crook up or down. The result- 
ing boards are often fantastic in shape; wide 
aut one end and tapering almost to nothing at 
the other or fish shaped or bent like a rainbow. 
3ut all these boards can be utilized in the box 
factory. The short lengths and the skill of 
the shook makers make this possible. The 
lumber is all air dried, and once it is dry it is 
piled without sticks; for piles of this kind if 
carefully built will preserve lumber for months 
or even years. 

Not all the lumber goes into boxboards. 
Straight logs are squared and cut into boards 
or dimension, and some logs are eut into round 
edged lumber just as the boxboards are eut and 
are sent in this form to furniture or piano fac- 
industries are finding that it is a saving of mate- 
rial to get the round edged boards and to eut 
them to suit current needs, 

The Bradbury box factory is located within 
easy hauling distance of the Bradbury mill and 
of several other mills. It consumes about 4,- 
00,000 feet a year, It is a matter of economy 
to locate the factory in the woods and to pay 
freight on the finished product instead of on 
the raw material. White pine is the principal 


Southerners Visit New England Wood Lots 


wood used, tho specifications on certain orders 
allow a stated percentage of hemlock. 
Following Practical System of Forestry 

After seeing the methods of sawing and 
manufacture, the visitors were eager to sec the 
process of reforestation. 

In commenting on the matter 
said: 

These two men have for years been following a 
sound and practical system of forestry. IT want to 
call special attention to the fact that it is practical]. 
This is a commercial venture with them. They 
expect to make money, and they are making money 
out of their ways of handling these wood lots. 
That’s not true of all their neighbors. Some of 
these men without knowing it are doing a_ bad 
turn for themselves and for the country by their 
short sighted methods of stripping their lots and 
making no provision for new growth. 

Most of the land traversed by the party dur- 
ing the day is of a sandy and gravelly nature; 
the best land for white pine if the sand and 
gravel are not so excessive as to make the soil 
over dry. 

Mr. Bradbury and Mr. Deering have no fixed 
formula or routine to be followed in every case. 
Each lot is a problem in itself and always gets 
the treatment that in their judgment will make 
for the best and most rapid growth of young 
trees. In every case they intend that seed trees 
shall be left. The land will seed itself if given 
a chance, tho it is interesting to see the varia- 
tion in reseeding according to the year in which 
the old growth is cut. Mr. Deering pointed out 
one field cut the year after a notable ‘‘seed 
year.’’ The field was covered with young pine. 

He later pointed out another cut after a bar 
ren year. This field had very few young trees. 
Open fields will seed themselves if there are 
mature trees bordering it, but since the pre- 
vailing winds are from the west, the west side 
of the open field will catch sooner than the 
east. In such a case there is a resort to plant- 
ing. Furrows are plowed eight feet apart, and 
young trees are set six feet apart in the fur- 
rows. There is another type of planting or 
rather transplanting followed in a fairly well 
seeded field. Nature will put her seedlings too 
close together in places and leave them out in 


Prof Cary 














W. B. Deering and team of oxen—the pride of Mr. Deering’s heart. 
They weigh one ton each 
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other places. In that case workmen simply dig 
out some of the trees where they are too thick 
and reset them in the open spots. 

One of the enemies of young pine is young 
hardwood. If a field of pine is cut and allowed 
to go its own way, both pine and hardwood will 
appear. In nearly every case the hardwood— 
birch, maple, oak and the like—will have the 
advantage and will smother out the pine. This 
hardwood is practically useless from a commer- 
cial standpoint. It is eut for firewood, but its 
growth is too slow to make it profitable as a 
timber crop. But its hardy growing qualities 
make it the master of the pine unless some one 
interferes. 

Giving Pine a Chance to Grow 

There are several ways of giving the pine 
the chance it needs. Usually if Mr. Deering or 
Mr. Bradbury should strip a lot down to the 
seed trees, the place would be let alone for about 
five years. Then a man with a light ax would 
go into the lot and simply lop off the hardwood 
saplings. He makes no effort to do a careful 
job or to gather the brush. He is there simply 
to kill the hardwood, and he can cover an acre 
or more in a day. One cutting usually is enough 
to change the character of the lot from a useless 
mixture of hardwood and perhaps a few pine 
into a useful and valuable stand of pure pine. 
Some years ago Mr. Deering got hold of some 
land that had gone a good many years without 
care, so that the hardwood had grown to two 
or three inches in diameter. There was some 
struggling pine mixed in. He sent wood chop- 
pers in and cleared the hardwood all out. He 
sold the wood for enough to pay the cost of eut- 
ting and to allow him about $3 a cord for stump- 
age. The result was a field of clean pine that 
is growing rapidly into money. 

Getting a field into grass as a pasture or 
meadow gives the pine a splendid chance to 
start. Mr. Deering showed the visitors two 
tracts standing with but a road between. Years 
ago one was sold to a lumberman and the other 
to. a farmer. The lumberman stripped the tim- 
ber from his lot and then let it alone. The 
farmer got his into pasture and kept cattle on 
it constantly; more cattle in fact than it could 
support. The result is that the lumberman’s 
lot is covered with a tangle of hardwood of 
value only for fuel, while the farmer’s field has 
a beautiful stand of big pine. 

In speaking of clearing a field of new growth, 
Mr. Cary said: 

The thing that I believe in most is this matter 
of helping nature do the work. You take this 
matter of clearing the hardwood off a field of new 
srowth. It costs much less than raising trees in 
a nursery. Nature will plant the trees if she’s 
given a chance, and that one cutting will insure a 
stand of clean pine. It may be necessary to trans- 
plant in order to fill up thin spots. But even so 
you’ve got a stand of pine in a natural way and 
at small cost. Of course, I’m for raising trees in 
nurseries if that’s necessary. Take a field that’s 
been run over by fire. It’s hard to get that back 
to pine, for most of the seed and all the seed trees 
are gone. The hardwood comes in with a rank 
growth. If you’re going to get such a field back 
to pine you'll have to do some hard work. But 
where no accident of that kind happens it’s easy 
to put a field on a basis that will keep it bearing 
pine trees perpetually. 


Handling Wood Lot with Heavy Growth 


Some one asked Mr. Deering how he would 
handle a wood lot that had a pretty heavy 
growth, supposing he had just got possession of 
it. In reply Mr. Decring said: 

I think that I would first take out the big 
trees that were of ample size for lumber. Then I 
would take out those smaller trees that had no 
tops and did not promise ever to do well. In 
addition I would take out trees that were crowding 
or being crowded in such a way as to stunt the 
srowth of the whole clump. ‘This would give what 
was left a chance to grow more rapidly, and it 
would give the seedlings a chance to come on in 
the open places. We do our logging in winter 
when the snow is pretty deep, and the sleds and 
horses and men go over the little trees without 
hurting them. Once a lot is put in shape in this 
way you can take a pretty fair crop off it once in 
ten years as long as you want to. 

‘‘And,’’ said Mr. Cary, ‘‘once a field is well 
set in pine and is handled in this way it will 
produce an annual revenue of $10 an acre; and 
that’s more than the land will produce if it’s 
farmed.’? 


The fact that pine is, for this particular area, 
more profitable than hay or potatoes or cattle 
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Superintendent Miles 
Standish State Forest 


HAROLD O. COOK, 
Chief Forester, 
Massachusetts 

Who Last Week Showed Visitors Reforestation 

Methods Practiced in New England 


seems to be increasingly believed, for many old 
fields have gone back to forest with the aid 
and consent of the owners. 

During the day the party visited a portable 
mill in operation. Mr. Cary declared this was 
a sad sight and marked a destruction of Maine 
resources with no thought or planning for the 
future. The fact that the mill was a portable 
outfit was significant only because the policy 
that invariably goes with a portable mill is to 
get everything and get it now. This particular 
outfit was simply stripping the land bare. It 
was cutting logs no more than four inches in 
diameter. When it has finished, nature will be 
left with nothing to work on in her effort to 
produce a new crop of pine. What has been 
pine forest will grow up to hardwood brush. 

In discussing the problem of the wood lot 
owners, Mr. Cary said: 


The difference between Mr. Bradbury’s and Mr. 
Deering’s methods on the one hand and the methods 
of these strippers on the other, measures the extent 
of the problem we have to meet up in this white 
pine belt. If all owners of wood lots would do as 
they do, they would not only be making money for 
themselves but they would be assuring the future 
wood supply for the country. All this pine is of 
course second growth. It will be eut by small 
mills. But these two men are proving that it can 
be done at a continuing profit. There is no ques- 
tion that this country can produce all the softwoods 
it necds as long as it needs them, if men will just 
begin following the knowledge we already have. 
I’m pot so much interested in theorizing in terms 
of billions of feet, tho that probably leads to the 
uncovering of some practical knowledge. But I 
am interested in getting started in a practical way 
on what we already know. That is what makes 
this operation out here seem so significant to me. 
H[ere are being done the things that will in a prac- 
tical and profitable way insure the future supply 
of lumber. That is why I like to show these places 
to men from other parts of the country. It is not 





L. L. Bradbury and W. B. Deering, whose wood 
lots were inspected by southern foresters and 
timber land owners 


a big operation as such things are measured in 
virgin timber, but it is a tremendousiy significant 
one, 

Fire is dreaded here quite as much as in any 
other timber country. According to State law 
ach town, or township as they are called farther 
west, is held responsible for forest fires. A 
lookout is maintained on a mountain, and from 
there he spots every smoke. He ean locate it 
closely enough to call the nearest telephone. 
Then everybody turns out to help in the fight. 
All the sawmills stop instantly and the men 
turn firemen. All farmers stop work and join 
in. 

At noon the party was entertained at a picnic 
lunch that was served on the banks of a rocky 
gorge thru which a river roared like a young 
Niagara. The power running to waste is going 
to be harnessed soon by a big dam. This will 
destroy a spot of rare natural beauty, and this 
fact was considered. But Maine is so rich in 
such places that the legislature decided this one 
could be spared for the purpose of making 
cheap power. 


Federal Bank Loans to Growers 


Sr. Louts, Mo., Aug. 13.—The Federal Inter 
mediate Credit Bank of St. Louis has approved 
a loan to the Egyptian Red Top Growers’ Asso 
ciation, which is marketing the red top seed 
crop of southern Illinois, and is negotiating with 
the Arkansas Cotton Marketing Association to 
finanee the holding of cotton. 

Paul H. Bestor, president of the bank, states 
that it has as yet made no loans to the wheat 
growers, but he sees no reason why this should 
not be done if the local people would form the 
proper type of warehousing corporation, and if 
those charged with the administration of the 
Warehouse Act would approve the warehousing 
proposition. He stated that in his opinion the 
difficulty was going to be to secure a Federal 
ruling as to what constitutes a proper type of 
warehouse. He said further that loans could 
not be made to individual farmers direct by the 
intermediate credit bank, but rather that loans 
must be made thru an organization of the 
growers. 


Forest Products Lieber Courses 


WASHINGTON, D. C., Aug. 13.—Arthur Koeh- 
ler, who is in charge of the instructional serv 
ice of the United States Forest Products Lab- 
oratory at Madison, Wis., announces four short 
courses for lumbermen and woodworkers. 

A course on ‘‘The Kiln-drying of Lumber’’ 
is intended for factory and sawmill executives, 
foremen, kiln operators, and others engaged in 
the artificial seasoning of wood. This course 
runs from Sept. 10 to 21, and the codperative 
fee is $150. Courses on ‘*‘The Gluing of 
Wood,’’ and ‘‘ Properties and Use of Wood’’ 
will run Sept. 10 to 15, the codperative fee for 
each being $100. These two courses will ap 
peal respectively to those in charge of gluing 
operations, and to lumber salesmen, lumber 
manufacturers and distributers. A course in 
boxing and crating, codperative fee of $100, will 
he given late in the fall, in case there is a de 
mand for it on the part of the industries in 
volved, 

The classes are limited in size, in order that 
special attention may be paid to the particular 
problems of each man enrolled. Mr. Kochler 
points out that no amount of reading matter 
can touch a subject as effectively as these 
practical training courses ‘‘with the oppor 
tunity that permits you to see things demon- 
strated, take part in discussions, and ask ques- 
tions on subjects not clear.’’ 





SABAEBBRBEEBEBEAAAAB: 

THE NEW FIRE fighting system devised by 
the Connecticut forestry department this year 
has already cut down losses from forest fires 
one-half, according to a report just issued. For 
the first six months last year, 1,002 fires burned 
over 79,158 acres of timber land. The lowest 
cost of fire fighting reported by a forest fire 
warden was $4.10 a fire. There have been 531 
fires during the first six months of this year, 
burning over 13,275 acres. Two fire wardens 
report costs of less than $4 a fire. 
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Coast Concern Celebrates Quarter Century of 
Progress at Employees’ Fourth Annual Picnic 


BELLINGHAM, WaAsH., Aug. 11.—A magic ro- 
mance of business with the far stretching king 
dom of the Douglas fir and the red cedar as its 
setting and the zeal, organizing genius and loyal 
service of faithful men as its background was 
fittingly celebrated by the Bloedel Donovan Lum 
ber Mills, its 1,800 employees, their families and 
friends today at Birch Bay, twenty-five miles 
from Bellingham. It was the most memorable 
day in the company’s history, combining as it 
did the concern’s twenty-fifth anniversary and 
its employees’ fourth annual picnic, which was 
organized and carried out by a general com- 
mittee headed by Tem 8S. Huston. 

For employers and employees alike it was a 
wonderful day, and especially was this true of 
President J. H. Bloedel, Vice President J. J. 
Donovan, two of the company’s founders—the 
other was the late Peter Larson, whose memory 
they hold in the highest esteem—and the older 
employees. 

Mr. Bloedel announced after the big salmon 
bake, which between 2,500 and 38,000 persons 
enjoyed, that the company had decided to show 
its appreciation of the old timers’ faithfulness 
and loyalty by establishing an honor roll on 
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last 25-year cut is due largely to the courage and 
foresight of my partner, J. H. Bloedel, in the early 
days. 

secause we were willing to put all our earnings 
and our credit, both corporate and personal, into 
our plants and the standing timber, it has been 
possible to expand our one side camp with forty 
men to the mills and camps of today with 1,800 
men on the pay-rolls and three times that number 
directly dependent thereon. It is in providing 
steady work at good pay for the bread-winners of 
these families that the management takes most 
interest. 

Makes Enviable Record 

Mr. Bloedel will call the roll of our material 
progress, and will have a brave array of assets. 
Improvements have been many, dividends few, but 
there have been few mills or camps in the State of 
Washington which can show a higher average of 
days worked than these of the Bloedel Donovan 
Lumber Mills. We shall maintain this record. We 
do not contemplate new mills or further inerease in 
capacity, but we do want steady work for our men. 
A contented working force is our main asset. We 
want to be graded AA1 for steady work, the 8-hour 
day, safety, and consideration for the welfare of 
all men on the works. It is not always possible to 
do as we might wish but here is our record: 

Mr. Isloedel will tell you the results of steady 





the Caucasian race, but there is no discrimination 
against any who are loyal citizens of th» United 
States. Our shop committee plan inaugurated four 
years ago for the Bellingham and Larson mills 
gives every man a voice by secret ballot in the elec 
tion of his representatives. The twenty-six com 
mitteemen meet with the management and _ all 
questions arising are considered with the utmost 
frankness and settled. The plan is a success. We 
have solved many problems in the years that have 
gone. New ones will call for action in the future, 
but we have a foundation in the reeord I have 
given, which with mutual consideration and co 
operation will make the task an easy on. 
Fitting Birthday Reunion 

In commenting on the history and growth of 
the company, Mr. Bloedel stated that much of 
the success so far achieved has been due to the 
cooperation of the employees. The address of 
Mr. Bloedel follows: 

The good fortune to round ont a quarter century 
of active business together is not often given to 
two business associates, so Mr. Donovan and | feel 
that this day is a particularly happy one. Just 
twenty-five years ago, Aug. 11, 1898, three inen, 
with modest capital and limitless ambition, organ- 
ized the Lake Whatcom Logging Co., bought a 
quarter section of timber land, a donkey engine, 


GROUP OF OLD EMPLOYEES OF BLOEDEL DONOVAN LUMBER MILLS AT FOURTH ANNUAL PICNIC HELD AUG. 11 





which their names should be inscribed and by 
awarding each of them a gold lapel button. 

Preparations for the anniversary and picnic 
began weeks ago. Assisted by dozens of com- 
mitteemen from every department, General 
Chairman Huston arranged a salmon bake, a 
lengthy sports program, guessing contests, band 
concerts, a supper and dancing. Hundreds of 
dollars were provided for cash prizes for land 
and water events, these including boys’ and 
girls’ races, various contests for men and 
women, penny grab for children, tugs-of-war be- 
tween mills and camps and old and new fash- 
ioned dances. 

In its quarter of a century’s existence the 
Bloedel Donovan Lumber Mills has paid in 
wages a sum equal to the assessed valuation of 
Bellingham and Whatcom County, or $28,000,- 
000. It is now and for many years has been 
one of the basic factors of Bellingham’s pros- 
perity. Interesting details connected with the 

.company’s growth were cited by Messrs. Dono- 

van and Bloedel. In his talk Mr. Donovan 
stressed the company’s desire to have con- 
tented workmen, describing them as the com- 
pany’s chief asset. He commended the shop 
committee plan, which has proved a success in 
the company’s plants. 

Mr. Donovan’s address follows: 

It is a far cry from Aug. 11, 1898, when we or- 
ganized, to Aug. 11, 1923, when we celebrate a 
quarter century of progress. Peter Larson, hard 
worker, quiet, unassuming, loyal friend, after nine 
years with the company, went home. His name is 
remembered in our Larson plant and the Larson 
Lumber Co., which carries our reserve timber. That 
reserve timber is the life insurance of our mills and 
that we have it in quantity as great as our entire 





work. We were the first of the larger lumber man- 
ufacturers to agree on the 8-hour day and made it 
effective March 1, 1918, and have consistently sup- 
ported it ever since. It is now a settled fact in the 
lumber industry. We both preach and practice 
safety and hope to greatly reduce the number of 
accidents on the works. Our record with the State 
board is good but we want to make it better. 

Twelve years ago there was no State industrial 
insurance. We favored it and at the critical time 
all our influence was used to secure its establish- 
ment. Since the law became effective in 1911 we 
have paid more than $250,000 to the State for the 
benefit of our men. Prior to that time we pro- 
vided for both sick and injured on a contribution 
of 25 cents a week from the men, They always had, 
as they have today, free choice of doctors and hos- 
pitals. Often our hospital account was in the red 
and up to thousands of dollars but no employee of 
the Lake Whatcom Logging Co., Larson Lumber Co. 
or Bloedel Donovan Lumber Mills was ever thrown 
upon the city or county for care. 


Adopts Group Insurance Plan 


‘The State increased the awards and therefore the 
estimated cost of industrial insurance 2214 percent 
at the last session of the legislature. This does not 


eover sickness or death from sickness, so three’ 


years ago the company established group insurance, 
without cost to the men, covering all men who have 
been in our service for one year or more against 
death from any cause and against total disability. 
Ten deaths and two total disability claims aggre- 
gating $13,800 have been paid and we have paid 
the insurance companies $27,857 to carry the risk. 
We believe this service is now appreciated by the 
men who have been over one year in our service. 
In passing it may be worth while to note that we 
have paid during the last five years over $330,000 
in city, State and county taxes, and more than 
$130,000 for fire insurance. 

Our works are open shop and our men are all of 


some horses and tools, and began logging. This 
was the parent company or predecessor of the 
present Bloedel Donovan Lumber Mills. 

There are a few men here today who began with 
us at that time; there are many more who have 
come since, among them over a hundred who have 
been with the company ten, fifteen and twenty 
years; and so we felt this day must not pass with- 
out a reunion, a fitting, birthday celebration, in 
commemoration of our many years of work to- 
gether. 

May I beg your indulgence for a few moments to 
give you a short history of the events leading down 
to the present date? As I said, three men formed 
the original company—Peter Larson, J. J. Donovar 
and myself. Mr. Larson died in Helena, Mont., 
in July, 1907, as a result of the wreck of the 
steamer Clallam, but his widow and grandchildrem 
still own his share. Would that he himself could 
be with us today to note the outcome of his sound 
advice and financial assistance, for without him is 
the beginning the company could not have attained 
its present growth. 


Sawed First Lumber and Shingles in 1901 


After logging for three years we organized the 
Larson Lumber Co. and built a small mill, 
familiarly known as the ‘‘old” mill on Lake What- 
com. We sawed the first lumber and shingles in 
July, 1901. William Ford and George Ford, his 
son, worked on the construction ; Tom Harris was 
engineer and Charley Whitney was on the carriage. 
In the camps there was George Smallwood, the 
boom-man ; Nick Missner, a donkey engine fireman, 
and George Wood, head brakeman. These men are 
still with us. In 1906 we started mill “B,’’ com- 
pleting it July 25, 1907. We lacked an outlet te 
tidewater, and so in 1913 we bought the Bellingham 
Bay plant, consolidated all companies on March 
1, 1913, under the name of the present company. 
In order better to serve the public and at the same 
time find an outlet for our lumber thre retail yard 
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The cheerful faces of J. H. Bloedel and J. J. Donovan expressed the spirit of the occasion 


distribution, we organized the Columbia Valley 
Lumber Co., establishing a dozen yards in the tree- 
less sections of eastern Washington, and more 
recently taking over the retail yards in this county. 
In 1917 we bought the Skykomish mill and timber. 
In order to relieve the great shortage of containers 
for food and munitions during the war, we built 
the box factory, but did not get it completed until 
after the armistice. The door factory was “in- 
herited’’ from a creditor, but has always contributed 
its share in the service of the public. And so we 
are down to date. 

In passing it might be well to say the first pay- 
roll contained the names of twenty-eight men, while 
the present one has 1,800. The first year’s lumber 
eut was 6,500,000 feet, and the present production 
is over thirty times this amount, being 125,000,000 
feet for the first seven months of 1923. 

There has been logged in the twenty-five years 
ef operation a total of 1,425,000,000 feet of timber 
eovering the area of two townships. The lumber 
sawed since the beginning totals 1,760,000,000 feet 
and the shingles 2,000,000,000 pieces, the two com- 
bined equaling a total footage of 1,960,000,000 feet. 
If loaded into cars it would make a train 600 miles 
long and if built into 5-room cottages it would house 
a population twice the size of Seattle. Thus our 
industry—composing men and material—serves the 
public. 

Loyalty and Service of Employees 

And now I want to say a word of the men— 
1,800 of them—whose codperation with the man- 
agement has made this accomplishment possible. 
Whatever of success has been obtained is with their 
help; and this is said in grateful acknowledgement 
ef this obligation. It is particularly so of the men 
who served steadily, year in and year out, ten 


Wisconsin 


Antico, Wis., Aug. 13.—The leadership of 
J. R. MacQuillan, manager of the Langlade 
Lumber Co., of this city, has made possible the 
eonstruction in Antigo of a 10-acre community 
recreational park having a grandstand costing 
$7,000 and seating 1,500 persons. Other lum- 
bermen in the city have played an influential 
part in making this large park a reality, but 
Mr. MacQuillan was responsible for the original 
idea and for arousing sufficient interest among 
the business men of the city to raise the 
necessary funds. 

The park contains a baseball diamond for 
the use of the city team, a football field, cinder 


years, fifteen years, twenty years—whether on the 
staff or in the rank and file. They are outstanding 
among their fellows. In truth they are the vital 
part of the organization—both because of their 
loyalty and their length of service. 

Working together in close association for ten to 
twenty years can not help but bring about between 
employer and employee closer relations than that 
of “men and management.” It is the sign of 
friendship well cemented thru the passage of years, 
which should never be broken. Mr. Donovan and 
I, therefore, thought to commemorate this friend- 
ship by instituting an honor roll, to be formed of 
the men who have been with us for twenty years. 
We also thought it well to create a list of eligibles, 
ealled “honor men,” embodying the men in our 
employ fifteen years, and another ten years. We 
have prepared a list of these men by going over 
our old records as carefully as possible, and find 
a total of one hundred and sixteen altogether; 
eighty-three of whom have been in our employ ten 
to fifteen years; nineteen who have been in our 
employ fifteen to twenty years; and fourteen who 
have been in our employ twenty years and over. 
We are going to present each one of these honor men 
a lapel button made of gold, with the words “honor 
man,” a laurel wreath, and an “X” designating 
the 10-year period for the 10-year men; the same 
for the 15-year men, but in place of “X’” an “XV” 
in platinum to distinguish it from the 10-year men. 
By reason of their long service, we thought to show 
a special mark of distinction to the 20-year men. 
Their pins are the same as those just described, 
with the exception of ‘‘XX” to indicate the length 
of service, and a small cut diamond set at the 
center of the laurel wreath. Each man’s name is 
engraved on the back of the button, together with 
the date of this occasion. 


Company’s Honor Roll 

The honor roll of the company are the fourteen 
men just described. In order that their names be 
not soon forgotten we have had prepared a hand- 
some cast bronze tablet 18x27 inches (on display 
here) headed “Honor Roll,” and dedicated “‘in grate- 
ful recognition to our employees whose names are 
inscribed thereon, having completed twenty years 
of honest service.” This tablet will be hung in the 
main office of the company at Bellingham so that 
all may see. Each year hereafter, as the men in 
the 15-year class become eligible, their names will 
be inscribed on this tablet, and they will be pre- 
sented with the 20-year pins. 

I will now read the list of names of the 10-, 15- 
and 20-year men. I want to present personally the 
buttons referred to, so will ask these men to come 
forward. 

After Mr. Bloedel had presented the buttons 
he said in closing: 

And so, my friends, when we part at the close 
of the day to pursue our various occupations on 
the morrow, let us reflect that time passes—let us 
continue to enjoy the companionship and mutual 
confidence that has been brought us thru the years, 
and may nothing ever happen to mar that friend- 
ship. 


Yard Managers in Annual Outing 


DE PERE, Wis., Aug. 14.—Officials and yard 
managers of the Barker Lumber & Fuel Co. met 
in this city Thursday noon and after a luncheon 
left for Sturgeon Bay for their annual outing. 
The managers were the guests of A. R. Barker, 
president, G. H. Barker, secretary, and J. E. 
Heath, vice president of the company, who ac- 
companied them on the outing. Headquarters 
were at the Sturgeon Bay Country Club and 
the three days were spent in fishing, golfing, 
other sports and a series of trips thru the coun- 
ty. The entire party returned to De Pere on 
Sunday for dinner, after which they left for 
their respective homes. 

Yard managers present included the follow- 
ing: O. J. B. Killicorn, Plymouth; R. A. 
Evans, Watertown; R. J. Schwefel, Ixonia; A. 
V. Peters, Clinton; G. P. Basenach, Cashton; 
J. D. Taylor, Randolph; C. Schaafsman, Fries- 
land; H. Washburn, Sturgeon Bay; C. G. Carl- 
son, Sister Bay; Emil Leist, Valmy; G. C. 
Deaner, Pardeeville, and J. F. Goelzer. 


(SHEA ABAAAAGGG@GzEG 


THE POPULATION of the United States will be 
150,000,000 people by 1950, according to esti- 
mates made by Dr. L. C. Gray, of the bureau 
of agricultural economics. 


Lumbermen Foster Athletics 


track, and tennis courts. The new 270-foot 
grandstand, built of hemlock, contains dressing 
rooms and showers for the players, two concrete 
dugouts, a press stand, refreshment stand, and a 
ticket office. 

Realizing the great need for a community 
athletic park Mr. MacQuillan called a meeting 
of the business men of the city last spring and 
urged them to organize a city athletic associa- 
tion. Seventy-five got behind this movement. 
Mr. MacQuillan is president of the association 
and manager of the city baseball team. The 
new park is not solely for the ball team, how- 
ever. Mr. MacQuillan in commenting on it 


said: ‘‘The new athletic park is intended to 
be used by everyone in the community.’’ 

L. P. Tradewell, president of the Faust Lum- 
ber Co., of this city, and head of the city park 
board, is another lumberman who is taking an 
active part in the town’s recreational activities. 


A WOODTURNING establishment at Forestdale, 
Vt., has in seventy-five years built up a tract 
of 8,000 acres of forests under intensive man- 
agement, which will supply its wood require- 
ments permanently on its present scale, with two 
hundred employees. 





Lumbermen played a leading part in providing Antigo, Wis., with this 
grandstand, which has been constructed at the city community athletic 
field. It has a seating capacity of 1,500 persons. 


Antigo’s baseball team (left to right) : Ruppenthal, Pufall, Flynn, Luko- 
wicz, Lynde, Flannagan, Manager MacQuillan, Higgins, Hoffman, 
Williams, Kuenn, Young. McCormick, mascot, in center 
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It is an old adage that “The wise man lives for 
today, the fool for tomorrow.” I am going to start 
in with the past because I can deal in facts and 
thereby have less time to deal with the future made 
up only of fancy. Also from the past we will have 
something from which to argue the future. And 
by future, I do not mean immediate future, It is 
dangerous to prophesy when realization is near at 
hand. If I knew the immediate future, I would not 
be here: I would be working. I am not going to 
tell you what the price of lumber is going to be. I 
would be happy if I knew some prices right now. 
So in considering the future, we will not consider 
next Christmas or next year. 

Lumbering starts with the history of America. 
When the Pilgrims landed, the first thing they did 
was to cut down a tree and make a fire; then I 
imagine they cut down trees to build them houses 
and after that, they cut them down to make clear- 
ings for their farms. So lumber can claim to be 
the oldest industry in America. The same thing 
happened in the Carolinas and in Virginia. 

Forests a Barrier in Early Days 


In the early history of our country, the forests 
were a barrier to be got out of the way as quickly 
as possible. While they furnished fire and shelter, 
the main thing was to cut them down and burn 
them up to make room for farming, and so started 
the wasteful methods which to some extent have 
continued in lumbering to this day. Our forefathers 
learned that lumber was cheap and abundant and 
so we have been a destructive and wasteful people 
with respect to this natural resource. 

Lumber had no commercial value till 1840 and 
it was not till after the Civil War that it began to 
issume any importance as a real industry. Another 
interesting example of how bad habits persist was 
when settlers poured thru the Cumberland gap into 
Kentucky and Ohio. They were so accustomed to 
grubbing out stumps that they stopped and spent 
their lives uprooting the wonderful forests when 
the prairie countries beyond offered farms ready for 
the plow. And even when the prairie country did 
become settled, the tradition persisted for a long 
while that the land was richer wherever there were 
trees. 

Another interesting phase of the industry has 
been the course of its travels. It started in the 
northeast, then came west into the north country, 
then went south and now is centred with us in the 
far Pacific Northwest. Always it is the same. The 
nearest tree is cut first and logging gets further 
and further away from the center of population 
with increasing costs of lumber. 

There are sawmills today in every State except 
Nevada. They number 40,000 but, of course, most 
of them are small to reach such an astounding 
total. They saw 614 different species and this so 
complicates the problems of manufacture and grad- 
ing that there is no definite answer to the question 
of how to unify the manufacture and sale of these 
products. 

One thing which most people do not realize is 
that lumber is very definitely a crop and that un- 
less it is harvested in a definite time, it deteriorates. 
We all know forests of which this is true. The 
period of growth is longer and the period of har- 
vesting is longer, but it is just as definitely a crop 
as wheat or oats or corn. Another interesting 
thing that differentiates lumber from any other in- 
dustry of which I know is the amount of capital 
required. I know of no other manufacturing busi- 
ness which requires that the entire amount of raw 
material to be used by a factory during its life 
should be on hand before the factory is built. If a 
sawmill is built to operate thirty years, then it 
must have timber for that entire period and this is 
a great handicap in many ways. 

Fir Will Be Lumber of the Future 

Today 55 percent of the remaining timber of the 
United States stands in the five States of Montana, 
Idaho, Washington, Oregon and California. Of 
this, 46 percent is in Oregon, Washington and Cali- 
fornia and 33 percent in Oregon and Washington, 
with 25 percent of this being fir on the coast side 
of the mountains. This brings me quite clearly to 
my first prediction, which is that the lumber which 
our children and grandchildren will know will be 
fir. Fir will be the lumber of the future. 

At the rate of the lumber cut, the available sup- 
ply is gradually receding into the hills and the cost 
is increasing. This will cause a decrease in the 
use of lumber. Already the per capita production 
has decreased from 500 feet to less than 300. In 
Great Britain the per capita consumption is 100 


*Extracts from address delivered before Foo- 
Hoo Club at Spokane, Wash., Aug. 9. 
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feet, indicating what can be done when lumber is 
scarce and high. The use of wood substitutes is 
coming more in existence. The use of cement, wall 
board and various wood substitutes has grown very 
definitely. Not only will these determine the 
amount of building of the future but they will de- 
termine more definitely than the available supply of 
timber what it will sell for. 


Large Strides Toward Conservation 

We shall never need to worry about having 
enough lumber. We are a great people to shut the 
door after the horse is stolen, or I should say lock 
the garage after the Ford is stolen. It took the 
floods at Dayton and Galveston to bring control of 
the river flood waters and the sea wall. So lumber 
will become high and scarce probably before we 
awake to the real need of conservation. Sut it is 
coming and already large strides have been made 
towurd it. 

It is said that there is as much lumber left 
standing in this country as has been already cut, 
only not so accessible. Conservation to be in 
dulged in by private owners must be profitable. For 
this reason, they can not practice selective cutting. 
When the average time of forty years is considered 
for growing a forest crop, the private individual 
looks elsewhere for an investment. Conservation 
must be largely a matter for the State and Federal 
Government. 

Some start has already been made and the fig- 
ures of what has been done in this direction in New 
York and Minnesota are surprising. ‘There are 
many reasons why the land not good for other 
things should be reforested. Gradually I think we 
will come to the foreign idea of selective cutting. 
There are some private companies who are planning 
and carrying out reforestation, notably the Great 
Southern Lumber Co. at Bogalusa, La., which is 
confident that it is assuring itself of a lumber sup 
ply in perpetuity but, nevertheless, reforestation is 
definitely a province of the Federal and State gov- 
ernments. 

I believe that the taxation of forest land must 
change in the future. I believe a saner policy will 
be adopted so that the lands are not taxed to en- 
courage destruction as at present but that the tax 
will be levied on the crop. The future will not see 
the large amounts of lumber going into farm build- 
ing that there has been in the past because the fu- 
ture will see more replacement building and less of 
new farm development. We are reaching the point 
of saturation and may therefore confidently predict 
that more lumber will go into manufacture. 

In the hardwood line, we are already an import- 
ing and not an exporting nation. J shall not talk 
of this. In the Inland Empire, we must look more 
and more to the interior for our market. This is 
especially true because of water competition. We 
must also look abroad for a market for our upper 
grades. I find that more lumber is being taken 
abroad on our own grades and what we call manu- 
facturers’ grades, . 

Predicts Reduction in Lumber Freight Rates 

I made the prediction some fifteen years ago that 
in five years there would not be half as many retail 
yards in Iowa as there then were. I was wrong, but 
I am going to hazard the same prediction for the 
future, that the number of retail yards have 
reached the limit and must decline. Because of 
auto transportation, each yard will in the future 
serve a larger area. 

I predict further reduction in lumber freight 
rates. When you remember the large amounts of 
lumber that are furnished the railroads, the prac- 
tically nonperishable character of the commodity, 
winter or summer, and compare with other freight, 
you will agree that lumber is paying more than its 
just share of the cost of railway operation. 

Another item of encouragement for the future is 
the progress made by the great fire protective asso- 
ciations in methods of fighting fire. They detect 
fires more quickly and they get to them more 
quickly than in the past. This does not mean we 
will not have destructive fires in the future but 
that very substantial progress is being made year 
by year in combating them and restricting their 
damage. 

In selling lumber, old criterions are breaking 
down. It is no longer possible to judge this year by 
last year. It used to be that after the first of the 
year we began figuring on lumber for barn bills; 
then there was a comparative lull and in April and 
May we began to figure replacement orders, you 
know the kind—forty-five items to a car; then July 
and August were quiet; then came the fall repair 
business and in December the line-yard require- 
ments for spring business. 

For quite a few years, business has not run true 





to this cycle. Two years ago we had a Christmas 
rush, something we had never heard of before. 
And with the breaking down of the old cycle, we 
are depending more on knowledge of economic con- 
ditions than knowledge of how the business ran 
last year. One thing that is responsible for this 
change is the fact that building is less seasonal 
than it used to be and now continues largely thru 
the winter. 

In general, the future price of lumber must of 
necessity be upward because of the lessening supply 
and the greater distances into the hills from which 
it must be secured. An interesting story runs thru 
the lumber industry. 


HOO-HOO DOINGS 


Beaumont Hoo-Hoo Club Elects 


ORANGE, TeEx., Aug. 13.—LeRoy W. King, 
prominent local lumberman, was elected presi- 
tent of the Beaumont Hoo-Hoo Club at its meet- 
ing on Aug. 9 and accepted the office in a 
speech in which he said he was ‘‘going to be a 
hard-boiled president.’’ He also said: 

You have elected me your president by a unani- 
mous vote—I’ll make you pay for it. Hereafter, 
if there are any who drop behind with their dues 
or fail to attend a reasonable number of meetings, 
they are going to be dropped from the club mem- 
bership rolls. The constitution provides for that. 
We are going to enforce it. This club either means 
something or it does not. Now is a good time to 
find out. We want 100 percent Hoo-Hoo or none 
at all. 

William O. McKinnon was elected vice presi- 
dent and Rodney D. Naylor secretary-treasurer. 
Directors elected were: Rex H. Browne, L. L. 
Ryder, T. H. Hunter, jr., J. D. Birdwell and 
C. H. Stevens. 


Mr. Stevens announced that letters had been 
sent to all Hoo-Hoo in this section urging them 
to attend the annual national Hoo-Hoo conven- 
tion in New Orleans Sept. 8-12. Railroads of 
this section have announced a round trip rate 
of one and one-half fares, applicable to all 
Hoo-Hoo and their families. 














Spekane Hoo-Hoo Elect Officers 


SPOKANE, WASH., Aug. 11.—R. L. Bayne, for 
the last two years the highly efficient secretary 
of Elkad Elko, Spokane lumbermen’s club, last 
month merged into Hoo-Hoo Club No. 16, was 
unanimously elected president at the annual 
election held Thursday night at the Transporta- 
tion club rooms. 


L. M. Bullen, of the Bullen Lumber Co., en 
titled to reélection because of his service and his 
curtailed time in office as president of Elkad 
Elko, declined the office on the grounds of lack 
of time to devote to it. 

Other officers elected are: 

Vice president—-A. Grantham, McGoldrick Lum 
ber Co. 

Treasurer—E, F. Wales, Wales Lumber Co. 

Secretary—-Merrill Heald, Heald Lumber Co. 


Directors—J. P. McGoldrick, McGoldrick Lumber 
Co., representing the manufacturers; G. A. Rogers, 
Wendorf & Rogers, the wholesalers, and H. O. Schu 
macher, Home Lumber Co., the retailers. 

Directors at large—E. R. Edgerton, news repre 
sentative of the AMERICAN LUMBERMAN, and J. M. 
Brown, Long Lake Lumber Co. 


R. L. Bayne is now Vicegerent Snark of this 
district and it was voted to recommend him 
for reappointment. George W. Hoag received 
the club’s recommendation for State Council- 
lor of Hoo-Hoo, and George W. Osgood, of Ta 
coma, to be a member of the Supreme Nine. 

A short review of the life and character of 
President Harding given in memory of him as 
a member of the order for eighteen years was 
given by A. Grantham. ‘‘ The fact that he kept 
his connection with this order for eighteen years 
despite all the demands of an exceptionally busy 
life puts the stamp of his approval upon the 
principles of this order,’’ he said. ‘‘We honor 
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ourselves in thus honoring the man who has so 
honored us.’’ 


Louisianians Plan for Hoo-Hoo Annual 


LAKE CHARLES, LA., Aug. 13.—Louisiana Hoo- 
Hoo are making big plans for the entertainment 
of delegates and guests at the thirty-second an- 
nual concatenation of Hoo-Hoo to be held at 
New Orleans, Sept. 8-12. J. R. L. Kilgore, of 
Lake Charles, Vicegerent Snark for southwest- 


ern Louisiana, is directing the plans and has 
secured from the railroads a special rate of a 
fare and one-half on the certificate plan. He 
announces that the southwestern Louisiana Hoo- 
Hoo are going to stage ‘‘the dance of the sea- 
son’? which will be held Saturday, Sept. 1, in 
Lake Charles. At this time it is expected that 
final arrangements will be made for the delega- 
tion of Louisianians who will go to New Or- 
leans for the national concatenation. 


Southwestern Louisiana will send two cars of 
delegates to the convention and Beaumont Hoo- 
Hoo report that a special Hoo-Hoo train will 
be made up at Houston, which will pick up spe- 
cial cars at Beaumont, Orange and Lake Charles. 
A number of other towns in the Lake Charles 
section will have special delegations. 

LAA AALS S SESE LE EE EE Ty 

THE UNITED STATES produces two-thirds to 

three-fourths of the naval stores of the world. 








Martha Uffington’s Mill at Raven Rocks 








Half a mile back from the Monongahela 
River, in Monongalia County, West Virginia, 
is a cliff called Raven Rocks. The place in 
that gorge is not so much noted because of the 
ravens which once had nests there, as for the 
fact that one of the earliest sawmills west of 
the Allegheny Mountains was located there. 
The fame of the mill is due less to the early 
years in which it was operated than to the man- 
ner of its building. History and tradition are 
so inextricably mixed in accounting for the 
mill, that some people have regarded all as 
myth. I approached it in the same frame of 
mind, but became satisfied more than twenty 
years ago that the mill was actually there and 
that the principal events claimed for it really 
took place. 

The facts seem to be briefly these: About 
1774 a man named Uffington, from eastern 
Maryland, brought a crank and an up-and-down 
saw with him to the bank of the Monongahela 
River. A daughter named Martha came with 
him. Uffiington commenced to build a small 
mill to run by water power. In 1774 the In- 
dians made a raid, and Uffiington was one of 
those who lost their lives. He 


{By Hu Maxwell] 


rough stuff, and it is difficult to understand 
why any one would use it when fine yellow 
poplar might be had in place of it. 

I went back a few days ago to the old field 
where I had found the house over twenty years 
ago, hoping I might have another look at that 
lumber, but I was too late. An old man told 
me that hunters trying to smoke out some ani- 
mal from its burrow under the floor, had set 
the cabin on fire. So far as I am aware the 
last foot of lumber sawed by Martha Uffiington 
has been destroyed. 


Later Mill Operated by Steam Engine 


When I was on the mill site a couple of 
weeks ago, I was shown some rotten sawdust 
and decayed pieces of slabs and was asked if 
these might not be some of the cuttings of her 
mill. One look sufficed to convinee me that they 
were not. There is unmistakable evidence that 
a much Jater sawmill has since stood where 
hers was built in 1774. It was a mill with a 
circular saw, and the saw in hers had a ver- 
tical stroke. In the scraps of sawed stuff buried 
in the trash I saw the marks of circular saw 





was shot in his unfinished mill, 
‘‘falling across the headblock of 
his earriage.’’ 

After the death of her father 
the young woman, who was then 
19 years old, finished the sawmill 
and operated it. The people of 
Monongalia County have shown 
their faith in her works by naming 
the publie school nearest the site 
of the old mill ‘‘Uffington 
Sechool,’’ and the Baltimore & 
Ohio railroad has named the sta- 
tion on its line nearest the place 
‘*Uffington.’’ 


Notes on Old Uffington Sawmill 





More than twenty years ago I 
learned that there was a very early 
mill at that place, but I had not 
heard of its history then. At that 
time I actually saw some of the 
lumber that was said to have been 
sawed on the mill, and took some 
notes of it. I had been told that 
the lumber used in the old land 
office was sawed by the old Uffing 
ton sawmill. In my notes I wrote 
of the lumber in the stair steps 
and the casing: ‘‘It is pitch pine, 
fairly well sawed but very 
knotty.’’ 

Now that I am certain that the 
lumber built into that stair was 
actually sawed on Martha Uffing- 
ton’s mill at Raven Rocks, I re- 
gard myself in good fortune to 
have seen it and to have taken 
such careful notice of the kind ot 
wood it was, which is now in dispute. A man 
has recently told me that it was the southern 
shortleaf pine (Pinus echinata). I know it was 
not, but the northern pitch pine (Pinus rigida). 
The southern shortleaf pine never grew in this 
region that I know of, but it may have done 
so in early times. I have known it to stand 
on Hughes River about seventy-five miles west 
of here. But the pitch pine is the native pine 
of this region. I have seen it growing wild 
here within the last week. It is monstrously 


Raven Rocks. 
the fence now is. 


feet high 








house which 
Martha 


Old log tradition identifies as 


Uffington’s home 


vegetation and found traces of the old mill race, 
now almost obliterated by the build- 
ing of a road down thru what was 
then the millyard. At the head of 
the race there were traces of the 
dam which had foreed the water 
into the race to the mill wheel, but 
the floods in the creek for the last 
century have nearly leveled the 
dam, which was a small one built 
of unmortared stones. A little of 


the original work could still be 
seen, 
About a hundred yards below 


the site of the mill and on the 
opposite side of the ereek, is a 
curious old house. I was told some 
traditions concerning it which may 
or may not have been true. But 
the house was evidently old. The 
original house was of logs, like 
the houses built at the time of 
the mill, and I was told it was 
of the same date; but it had a 
modern sheet iron roof, and sev- 
eral other repairs which were 
modern. It is said that in that 
house Martha and her husband 
lived after their own residence had 
been burned by a mob that ran 
wild at the time of the outbreak 
of the smallpox soon after the mill 
was built. 

The forests have given place to 
farms and cattle pastures, but in 
the rugged gorges, with the few 





teeth, and I knew that the cutting was not 
done on her mill. The later mill seems to 
have been comparatively modern, built not 
more than fifty years ago, and I suppose it 
was operated by a steam engine. But long be- 
fore that was the up-and-down saw, which it 
was asserted could saw ‘£500 feet of lumber 
a day,’’ operated by Martha Uffington. 

It was a hot day when I was in that gorge 
hunting for what might be found of the Uffing- 
ton mill. I crept and crawled under the rank 


The Uffington sawmill was at the base of the cliff where 
The cliff where the ravens had their nests is 75 


straggling trees, the appearance of 
the landseape has not changed ma 
terially from what it was on the 
day when the sawmill builder met 
his death at the hands of an Indian just before 
he was ready to turn the water on the wheel 
and saw the first lumber on the mill which 
he had built amid so many dangers and with 
such days of labor. The heroism and _ perse- 
verance of his daughter finished the undertak- 
ing and made her one of the first mill owners 
in all the western country. 
SARBBAEBREBEAAABABAMBS 

THE HEAVIEST rains fall on the leaky house.— 

Japanese Proverb. 
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Putting Western Spruce and Fir on the Map 


It was Friday the thirteenth, of July, when 
Sid and I (Sid is the AMERICAN LUMBERMAN’S 
staff photographer) started out in our little 
Dodge car. Altho not especially superstitious, 
we took the precaution to have our brakes tight- 
ened up before we left Portland. Down thru 
the beautiful Willamette Valley to the State 
capital we went. There we called up Ernest 
Johnson, secretary-treasurer of the C. D. John- 
son Lumber Co., and the Pacific Spruce Cor- 
poration, and director of sales for C. D. John- 
son Lumber Co., selling the output of the Pacific 
Spruce Corporation, whose big operations are 
at Toledo, Ore. We told him we were on the 
way to visit these operations and he promised 
to warn the Toledo office of our approach. 

We lunched at Corvallis, the seat of the 
Oregon Agricultural College. During the heat 
ef the day in that valley it hardly seemed pos- 
sible that only fifty short miles away was a 
giant spruce forest. Every place about the 
valley was gently sloping hills and fields of 
grain or orchards. At four-thirty that after- 
noon we dropped down a steep hill into Toledo 
—an old village with a new air of prosperity, 
or should I say era. The first glimpse from the 
heights above the town showed the plant of the 
Pacific Spruce Corporation was one of no small 
proportions. It was more pretentious than we 
had expected, altho both of us are quite sophisti- 
eated when it comes to sawmill plants. We 
drove down to the handsome new office build- 
ing with living quarters above, and met Dean 
Johnson, who had received the message that we 
were on the way. 

You have heard the statement, ‘‘the chip off 
the old block.’’ How many of you readers 
know C. D. Johnson, who was for many years a 
well known southern pine operator? Look at 
his boy and then listen to him talk. Did you 
ever see any two men look so much alike? 

He gave us a hearty welcome and room with 
a private bath, twin beds, hot water, every- 
thing a la Ritz. A few minutes later we were 
eff to the cookhouse—the big new cafeteria 
is well nearing completion. Here another sur- 
prise. Sid and I are familiar with the good 
food of lumber camps, but this was Friday the 
thirteenth, the cook had just been fired and he 
was mad, so he fried up all the chickens that 
the commissary department had secured for 
the following Sunday. There were many other 
things to eat and all good, but we remembered 
the chickens, and the fresh loganberries, sugar- 
coated. 

After dinner we wandered out to the plant 
and on the log slip found a beautiful big spruce 
specimen. We were just about to pry a ladder 
eff the slip so Sid would get a good shot at this 
seven-day wonder when the mill started up and 
the log was on its way into the plant. The 
night shift was on, so we went up into the 
sawmill. My what a picture! The entire log 
deck of this big double. mill was filled with 


spruce logs equally as good as our first prize on 
the slip. We wandered back to the log pond 
and it seemed filled with the same size logs. 
Now a faint light begins to dawn. When 
Uncle Sam and his allies were desperately in 
need of the finest straight grained clear spruce 
for airplanes, the ‘‘spruce army’’ came to 
Toledo and built a railroad and began building 
a sawmill. It has been said that the war put 
spruce and fir on the map. Uncle Sam, the 
war and the wonderful spruce of Yaquina Bay 
put Toledo on the map; and a short, heavy- 
built, firm-jawed, stern visaged man, but with 
a genial twinkle in his eye, came out here fol- 
lowing a remarkably successful career in the 
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A typical spruce log produced at Camp No. 1, 
Manary Logging Co. 


southern pine field, grasped the opportunity, and 
took up the work where the United States Gov- 
ernment stopped, at the signing of the armis- 
tice. 

C. D. Johnson is a successful operator who 
has worked his way from the ground up. He 
knows the game and if anybody believes that 
he hasn’t one of the largest and most important 
lumber producing operations in the Northwest, 
they have but to visit Yaquina Bay and spend 
a few days profitably viewing the Pacific Spruce 
Corporation’s activities. 

I might tell you that there were 1,399,467 
nails used in the construction of the various 
buildings in this plant, but this is not a 
catalog of building hardware and donkey en- 
gines—this is just a little word picture of a 
trip to a big industrial enterprise which is still 
in the making. 

Today, this new company is shipping box 
spruce and lath on its own ship, the Robert 
Johnson, to southern California; spruce shop to 
midwest factories and large quantities of air- 
plane spruce to Great Britain. Uncle Sam may 
not need much airplane stock now, but France 
and England think they do, and they take a 
grade that it is practical to cut. 

The main plant is essentially a mono-rail 
plant, altho it utilizes practically all the meth- 


ods of modern transportation in some form. 
Those two Americans, with the easy names to 
remember and the hard ones to speak, Messrs 
Pawling and Harnischfeger, had a lot to do 
with the equipping of this plant. Then there 
are besides the mono-rail, small gasoline trac- 
tors, Gerlinger carriers, locomotives, traveling 
cranes, transfer cars etc. 

Of course it is an electric drive plant. The 
power-house contains eight Sterling water tube 
boilers. A 1500-kilowatt Allis-Chalmers genera- 
tor is now doing the work with 60 to 75 percent 
overload and lighting both towns of Toledo and 
Newport. A new 3000-kilowatt generator is 
to be added to the power house equipment. 

In the sawmill, two big band headrigs, two 
big Pacifie coast edgers, a horizontal resaw, 
slasher and airlift trimmers running two shifts 
will grind out about 12,000,000 feet of lumber 
a month—oftentimes more. Then there is the 
remanufacturing wing of the sawmill with two 
vertical resaws, edgers, automatic trimmers ete. 

High grade logs mean high grade lumber, 
with a large percentage of clears, therefore 
the mill is necessarily a kiln drying proposition, 
and a battery of twenty tile dry kilns is now 
taking care of the drying. ; 

There is a huge rough-dry shed with four 
monorail tracks running its full length and 
unit packages its system for storing. The dry 
finish shed is now under construction. 

Two sorting tables with monorail tracks on 
each side bring the lumber from the sawmill. 

There are all the necessary rail shipping 
facilities and loading under cover provided 
for. 

Then for cargo shipment there is the barge 
loading slip, with traveling crane mono-rail 
combination. Ships are loaded by lighters at 
Newport by the sea. ; 

S. A. Woods machines predominate in the 
planing mill, where there are a number of 
the latest model machines, including 404B fast 
feed matchers with feed tables, and a No. 701 
molder with separate motors on each side head, 
top head, bottom head and feed, and this may 
be reversed and run backward as fast as for- 
ward. There are resaws, rip saws and surfacers, 
sorting table and trimmers and long feed rolls 
for handling monorail units to the machines. 

South of Toledo, beyond South Beach, the 
company owns a tract of wonderful, spruce 
forest four square and a solid block with nearly 
a billion feet on it. 

Here is a model camp with twenty-six miles 
of main line railroad of excellent construction. 

North along the Siletz River, the company 
owns another equally large quantity of timber, 
more or less mixed in with other holdings, and 
to the north camp at present there is ten miles 
of steel. 

A reliable timber cruiser states that you can 
walk two miles thru fir timber in these holdings 
that will average 150,000 feet to the acre. It 
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Monorail bridge transfer over slip for loading lighters 








Kiln truck transfer car supplying twenty dry kilns 
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Main sawmill plant, Pacific Spruce Corporation, Toledo, Ore. 


is said that this (Lincoln) county contains 
the heaviest stand of undeveloped timber in 
Oregon. 

All of this, I learned while Sid and I were 
shooting pictures Saturday. The fog rolled in 
and nearly spoiled our night picture. 

The company’s ship, the Robert Johnson, 
named for C. D. Johnson’s youngest son, car- 
ries a million and three-quarter feet to San 
Pedro on a regular trip; the tug ‘‘Go-Getter’’ 
handles logs and the motorboat ‘‘Go-Gettem’’ 
hauls passengers, and so on—still this company 
has just begun. It has timber in both directions 
—one predominantly spruce, and one 75 percent 
beautiful fir and 25 percent spruce. Of course, 
as our friend the cruiser remarked, 25 percent 
spruce in timber running 100,000 feet to the acre 
is considerable spruce. How about it, you pine 
loggers with 12,000 feet to the acre? 

Sunday morning we were up at 6:00 and 























more Mr. Copeland ferried us across to New- 
port and by 3:30 the little motor was chugging 
away back thru Toledo and on into the great 
Willamette Valley, arriving at Oregon’s metrop- 
olis, 150 miles distant, at 11:30 p. m. 

No doubt, the names, Toledo and Newport, 
may confuse some unsophisticated reader. Please 
do not get them mixed. The Toledo we speak 
of is Toledo, Ore., made famous by Uncle Sam’s 
‘spruce army’’ during the war. Then there 
is a difference between Newport on our west 
Coast and Newport on our eastern Coast—the 
difference being that Newport, Ore., is located 
on a much larger ocean than Newport, R. I. 

The Manary Logging Co. is the name of the 
subsidiary company having charge of that im- 
portant part of the operations which keeps the 
mills supplied with logs. The president of the 
Manary Logging Co. is James Manary, who is 
directly in charge of all logging operations for 





Photograph taken at night of the plant of the Pacific Spruce Corporation, Toledo, Ore. 


made a 9-mile drive to Newport and a good 
breakfast at the Hotel Abbey. Then Mr. Cope- 
land cranked up his ferry boat and took us 
across to South Beach. Over here we met 
‘‘Henry Ford’’ dressed up in a new way. It 
was a ‘‘ Ford six,’’ six wheels but the same old 
four cylinders. Twenty-six miles in this Ford 
speeder was Camp No. 1, of the Manary Logging 
Co., which is a subsidiary corporation handling 
the logging for this concern. Camp No. 1 is a 
model camp, with shingle sided bungalows for 
the married men and shingle sided bunk houses, 
office, stores and mess house. It was some- 
what unfortunate that we arrived in this part 
of the country during a temporary shutdown of 
the logging works while the camp was being 
moved. However, we saw the camp and logging 
equipment and logs—logs that would make any 
lumberjack’s mouth water. 

We saw two of ‘‘Mr. Baldwin’s’’ famous 
locomotives—one an 85-ton of the familiar type, 
and the other 65-ton with saddle back tank, 
and loud were the praises of this latter type 
locomotive . ‘‘ Mr. Shay’s’’ well known logging 
locomotive was also in evidence. It was all a 
wonderful sight for anyone who is interested 
in this big industry of harvesting the country’s 
last stand and a crop that took many hundred 
years to produce. 

After all, Sunday was a well filled day. After 
Sid had shot up the camp with his trusty breech 
loading camera, we had a good dinner with 
lemon pie and ‘‘everything,’’ at the cook house, 
then the before-mentioned saddle back locomo- 
tive took us back over the twenty-six mile Gov- 
ernment built railroad to the log dump. Once 


the Pacific Spruce Corporation. Gordon Manary, 
a son of James Manary, has charge of the 
logging operations in the South, with head- 
quarters at Camp 1. Roland Manary, another 
son, is in charge of the Siletz operations to 
the north. 


The personnel of the parent company, the 
Pacific Spruce Corporation, lines up as follows: 
C. D. Johnson, president; Dean Johnson, vice 
president and assistant manager; E. E. Johnson, 
secretary-treasurer and sales manager; F. W. 
Stevens, general manager. 


The directors are: C. D. Johnson, Portland, 
Ore.; E. E. Johnson, Portland, Ore.; Dean 
Johnson, Toledo, Ore.; F. W. Stevens, Toledo, 
Ore.; H. B. Hewes, Jeannerette, La.; Nathan 
Paine, Oshkosh, Wis., and Clyde R. Lyon, De- 
catur, Ill. 


Examination for Timber Cruiser 


WASHINGTON, D. C., Aug. 13.—An open com- 
petitive examination for timber cruiser will be 
held by the United States Civil Service Com- 
mission thruout the country on Sept. 19, to fill 
vacancies in the field service of the General 
Land Office in Oregon and Washington, at an 
entrance salary of $8 a day with subsistence 
in camp, or $9 a day without subsistence, and 
vacancies in positions requiring similar qualifi- 
cation. The duties require that the appointee 
be capable of determining the value of land, 
estimating standing timber and computing the 
value thereof. Full information and appliea- 
tion blanks may be obtained from the Civil 





Employees’ shingled cottages at Camp No. 1 of the Manary Logging Co. 


Service Commission at Washington, D. C., or at 
the post office or custom house in any city. 


Safety Code for Lumber Industry 


WasHineTon, D. C., Aug. 14.—The bureau of 
standards has completed a safety code for the 
lumber industry which is expected to be avail- 
able for distribution in printed form in about 
two months. 

Requirements for safety in the various phases 
of the industry are embodied in the ‘‘ Logging 
and Sawmill Safety Code.’’ The code covers 
the felling of timber, the transportation of logs 
by skidding, river driving, roads and railroads; 
the use of donkey engines and boilers; the stor- 
age and use of explosives, and the making of 
dimension lumber, including the operation of 
dry kilns. 


Lumberman Proves Good Fisherman 

Kansas City, Mo., Aug. 13.—This is the sea- 
son of the year when many lumbermen close 
their desks and repair to the great outdoors to 
enjoy a few weeks’ fishing. Among this num- 
ber is ‘‘Andy’’ Bowman, of Kansas City, who 
found a brief respite from business at one of 
the northern lake resorts, the accompanying il- 
lustration showing him proudly exhibiting a 12- 
pound pike which he caught at Jenkins, Minn. 
The picture also shows his grandson, Frank 
Bowman Tyler, a great favorite with his grand- 
father. Mr. and Mrs. Bowman, Mr. and Mrs. 
Tyler and Mr. and Mrs. C. E. Mathews are 
spending their vacation at Piney Ridge, Jenkins, 
Minn. It is a great place for a real vacation. 
Mr. and Mrs. Mathews have been going there 
for several years and this year persuaded that 
other good lumberman from Kansas City to ge 
with them and now he is proving his sportsman- 
ship by catching the biggest fish. 





“*Andy’’ Bowman and his grandson with 12- 
pound pike caught at Jenkins, Minn. 
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Fire Tests Prove Superiority of Red Cedar Shingles 


Vancouver, B. C., Aug. 11.—That tests have 
proved British Columbia red cedar to be the 
ideal roofing material is shown in an illustrated 
article appearing in a recent issue of the Van- 
couver Daily Sun, setting forth the results of 
the first test made of the fire resisting qualities 
of edge-grain shingles as compared with various 
samples of patent roofings. The tests were made 
at the rear of the University grounds, unde: 
the auspices of the Dominion forest products 
department, and were witnessed by crowds of 
spectators, many of whom were fire chiefs from 
every section of the Dominion, who were in the 
city attending a convention. Briefly, the re- 
sult is every test 
showed the superiority 
of the red cedar shin- 
gles. 

The tests were part 
of a series of experi- 
ments being made by 
the Forest Products 
Laboratories with the 
view of ascertaining 
the best way to lay 
shingles, the best ma- 
terial to use and other 
matters pertaining to 
roofing. The depart 
ment had obtained 
samples of ten ‘‘fire 
proof’? roofings, and « 
similar number made 
of red cedar; and for 
the purpose of the test, 
miniature roofs were 
built three feet square. 

Six tests were made with one ‘‘firebrand,’’ 
placed in the center of the roof. The brand 
was saturated with paraffin, and when this was 
lighted it was apparent to the spectators that 
the fire traveled much slower on the cedar root 
than on the others. Many of the fire chiefs pres- 
ent examined the miniature roofs carefully and 
expressed surprise at the result. The under 


ee 





part of the roof in the case of the cedar was 
comparatively cold as compared with that of the 
patent roofings. 

‘That is the chief danger in fire hazards,’? 
said one of the fire chief delegates. ‘‘The main 
object in preventing fire should be to be sure that 
the fire is prevented from spreading. When 
the flames drop down, like they are doing in 
the present test, it is obvious the danger is en- 
hanced very materially.’’ 

After the single-brand test had been made 
similar roofings were subjected to the fire of 
five brands. A steady wind was blowing, and 


in a few seconds the flames were playing over 


%) 





At Vancouver shingle test, conducted Aug. 1 at request of Shingle Manufacturers’ Association 
of British Columbia, by Forest Products Laboratories of the Dominion of Canada. 
right (beginning with the man in light suit): 1. Fire Chief James Armstrong, Kingston, Ont., 
secretary Dominion Fire Chiefs’ Association. 
Dominion Fire Chiefs’ Association. 
ire Protection Association. 


all the roofs. For six or eight minutes the 
miniature fires continued, and when they had 
subsided it was found that the cedar roofings 
had escaped damage to a far greater degree than 
the others. It was very noticeable in one of the 
patent roofings that the pitch had carried the 
flames a considerable distance across the ma- 
terial. 





2. Chief J. H. Carlisle, Vancouver, President 
3. Franklin H. Wentworth, secretary-manager National 
4. HK. P. Heaton, fire commissioner Province of Ontario, Toronto. 
5. John Noble, British Columbia manager National Board of Fire Underwriters. 
Thomas, British Columbia fire commissioner. 7. 
Manufacturers’ Association of British Columbia 


Fred H. Lamar, secretary-manager Shingle 


A further test was made when an electric fan 
was applied to the different sample roofs. In 
one of the patent roofs the brand was blown 
out almost at the start, the waste apparently 
not being soaked sufficiently with paraffin to 
allow it to burn. The other roofs, however, re 
ceived the full force of the breeze and burned 
steadily. As in the other tests, it was found 
that the cedar again came off best. 

Not content with these demonstrations, the 
officials ot the department saturated further 
samples of roofings with water for fifteen min- 
utes, each root receiving the same amount of 
water. A brand was then placed on the ma- 
terial, with curious re 
sults. In the case of 
one of the patent roofs 
the fire seemed to find 
no difficulty in over- 
coming the natural off 
set of water. The sec 
ond one also soon suc- 
cumbed to the heat; 
while the cedar root 
showed little, if any, 
effect of the fire. It 
seemed that the space 
around the fire dried 
up, leaving the rest of 
the roof almost intact 
from any ill effects. 

Members of the 
Shingle Manufactur- 
ers’ Association of 
British Columbia at- 
tended the tests, also 
fire chiefs and a num- 
ber of citizens. After 
the experiments were 
over W. W. MeNeill, of the lumbermen’s asso- 
ciation, addressing the crowd, said the matter 
was a question of life and death to the shingle 
industry. He invited any questions, but on 
motion of Chief Armstrong the discussion was 
adjourned until the matter had been fully con- 
sidered at the afternoon session of the conven- 
tion. 


Left to 
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AT THE FIRE TESTS AUG. 1, VANCOUVER, B.C. PART OF PROGRAM OF DOMINION FIRE CHIEFS’ ASSOCIATION CONVENTION 





To Represent Company in California 


SILVERTON, OreE., Aug. 11.—J. M. Montgom- 
ery, of the Silver Falls Timber Co., has driven 
by automobile to Stockton, Calif., taking in 
Crater Lake and other points of interest on 
the way, in order to represent the company in 
the Sacramento and San Joaquin valleys. Mr. 
Montgomery will be the first direct representa 
tive the company has had in California, altho 
this organization, like other mills in the Willa- 
mette Valley, has done a large percentage of its 
business in that State. The Silver Falls Tim- 
ber Co., specializes on a particularly soft type 
of old growth yellow fir. Most of the timber 
grows at an altitude of about 3,000 feet, and 
on that account is exceptionally free from 





pitch. The company also features a high line 
type of Nos. 5 and 3 common boards, put up 
to meet the demands of the California trade. 
Mr. Montgomery first entered the lumber 
business in his home town of Wausau, Wis., the 
old headquarters of Cook white pine. He repre- 
sented the Wausau Southern Lumber Co., of 
Laurel, Miss., in northern Illinois. Subse- 
quently, he was at Minneapolis three years for 
the Humbird Lumher Co., of Sand Point, Idaho, 
and for five years held the position of sales 
manager at Sand Point, including the period 
after the consolidation with the Weyerhaeuser 
Sales Co., in which reorganization he held the 
position of district sales manager. Mr. Mont 
gomery came to Silverton a year and a half 
ago to learn the fir business, as assistant sales 
manager of the Silver Falls Timber Co. 


Shingle Firm Opens New York Office 


VANCOUVER, WASH., Aug. 11.—Expansion of 
business, due to increased demand for ‘‘Color- 
Thatch,’’ has led to the establishment of a New 
York office for the Williams Stained Shingle 
(o., of this city. J. S. Williams, president, has 
issued an announcement to the effect that the 
eastern sales office has been located at 110 West 
Thirty-fourth street, 907 Childs Building, and 
has been taken in charge by R. 8S. MeConnell, 
vice president of the company. 

The office has been opened in order to more 
adequately take care of the growing business of 
the Williams Stained Shingle Co., in the Atlan 
tie coast region, and to render to customers « 
better selling service on ‘*Color-Thateh.’’ 
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News of Forestry Activities 


World’s Largest Forest Nursery 


ALBANY, N. Y., Aug. 14.—Commissioner Mac- 
donald, of the conservation commission, states 
that orders for trees from the State’s forest 
nurseries are unusually early this year and also 
show a gain of 250 percent over a year ago. 
This is interesting because last spring planting 
season the sales amounted to seven million trees, 
or almost double the total for the preceding 
year. The Saratoga nursery has a capacity of 
thirty million trees a year and is the largest 
forest nursery in the world, but the demand is 
growing so fast that last year a second State 
forest nursery was established at Lowville, 
which, when developed, will be almost as large 
as the Saratoga nursery. 

Large lumber companies and other industrial 
concerns have established nurseries of their own 
and the reforestation movement is growing in 
all parts of the State. There are several pulp 
and lumber companies in northern New York 
that have nurseries with capacities of one hun- 
dred thousand to one million trees a year. 
This year the commission reports that the calls 
for trees are more numerous from individuals 
than from companies. There are in New York 
State farms hundreds of thousands of acres of 
land that produce no income whatever that can 
be made to pay more than $5 an acre every 
year continuously by reforesting it. The tree 
orders this year are largely from owners of idle 
farm land of this kind whose attention has been 
gained by the educational work of the com- 
mission. 


Tells of Reforestation Program 


LAKE CHARLES, La., Aug. 13.—Plans by 
which the reforestation of 70,000 acres of long- 
leaf pine is being carried on were told here 
last night by H. E. Hardtner, of Urania, La., 
head of the division of forestry, Louisiana de- 
partment of conservation. 


Mr. Hardtner declared he has been working 
on his reforestation program for the last twenty- 
five years, and that every two or three years he 
has been planting large numbers of trees. In 
this way, he said, the mill of the Urania Lumber 
Co., .of which he is president, will have a 
permanent supply of timber. Within five years 
the virgin supply of pine at Urania will be ex- 
hausted, he stated, and then the 25-year timber 
will be eut. 


For a number of years he has been active in 
arousing lumbermen thruout this section to the 
need of replacing the rapidly diminishing forests. 

Mr. Hardtner, who is president of the Lone 
Star Highway Association, accompanied by 
other officials of the association, reached here 
Aug. 10 on their annual inspection tour started 
recently in Chicago. The purpose of the visit 
to this city was to make a decision of the 
proposition of locating the southern terminus 
of this highway at Leesburg, twenty-five miles 
south of Lake Charles. 


To Cooperate in Forestry Problems 


PORTLAND, OrE., Aug. 11.—To bring about 
cooperation of western forest agencies in work- 
ing out all forestry problems, especially those 
connected with reforestation, as systematically 
as has been provided for in fire matters, was the 
subject of the organization meeting in Port- 
land recently of the new forest policy commit- 
tee of the Western Forestry & Conservation 
Association. This committee provides for get- 
ting private, State and Federal viewpoints con- 
sidered before any of the three agencies takes 
a decided stand on any important subject in 
Which they have joint interest. 

The Forest Service is represented by District 
Foresters Fred Morrell, of Missoula, Mont.; 
George H. Cecil, of Portland, and P. G. Red- 
ington, of San Francisco, Calif. Lumbermen 
irembers are Swift Berry for California forest 
conditions, Huntington Taylor and A. W. 
Cooper for Inland Empire conditions, and 


George S. Long for Douglas fir conditions. The 
latter is also chairman. State Forester F. A. 
Elliott of Oregon, which State best averages 
all types and problems, represents the State 
administration viewpoint. KE. T. Allen, on be- 
half of the entire association, serves as a neu- 
tral member at large. 

At the organization meeting plans were made 
for collecting preliminary information, espe- 
cially as to reforestation conditions, needed by 
all as a basis of further action and also for 
presentation with joint approval of its reliability 
to the McNary senate committee to visit the 
Coast in September. Other matters to be taken 
up inelude land classification and silvicultural 
requirements. 


State Forestry Board Bill Passed 

ATLANTA, GA., Aug. 13.—The State senate to- 
day passed a bill creating a State forestry board, 
which will be wholly dependent upon subserip- 
tions from private concerns and parties for 
maintenance, instead of an appropriation by the 
State. The measure was adopted by a vote of 
35 to 4. 

Senator W. W. Mundy was the author of the 
three amendments that were tacked on to the 
bill. There was much opposition at first over 
the question of finances to maintain this new 
board, some of the senators feeling that it would 
only be a short time until the new board would 
he ealling on the State for financial aid. 


Makes Survey of Forest Fire Situation 


PorTLAND, OrE., Aug. 11.—C. 8S. Chapman, 
forester of the Western Forestry & Conserva- 
tion Association, which has its headquarters 
here, has made a thoro survey of the forest fire 
situation to date this seasoa and reports con- 
ditions unusually favorable. Few fires have oe- 
curred and most of those reported were not of 
considerable consequence. His survey covers 
Oregon, Washington, California, Idaho and 
Montana. 

A feature of his findings is that several or- 
ganizations report noticeably greater care by 
campers, berry pickers and others going into 
the forested areas. In other words the result 
of the publicity campaigns is becoming evident. 
Distribution of rainfall during May and June 
made possible maintenance of smaller forces 
than usually employed these months, but the 
normal force is now on duty. Men will be added 
should weather conditions make it necessary. 
Improvement work has been carried on to an 
unusual extent due to the favorable spring and 
summer, 


Buys Tract of Plumas Forest Timber 


SAN Franctisco., Cauir., Aug. 11.—The Nib- 
ley-Stoddard Lumber Co., of Cromberg, Plumas 
County, California, has purchased from the 
Forest Service 121,000,000 board feet of pine, 
fir and cedar adjacent to the line of the West 
ern Pacific railroad, and valued at $376,000. 
Cutting, which is to be completed before 1951, 
will he conducted in accordance with the best 
forestry practice, involving the leaving of all 
thrifty young timber to reproduce the forest 
and furnish the basis for a second cut. All dead 
and diseased trees will be removed and ade 
quate fire precautionary measures insisted upon, 
according to Paul G. Redington, district for 
ester, of the San Francisco headquarters. Of 
the purchase price, 25 percent will be returned 
to the counties covered by the Plumas national 
forest for their schools and roads, and 10 per- 
cent additional will be expended by the Forest 
Service for their benefit. 


COUNTY AND SCHOOL district forests are 
springing up rapidly in New York State and 
the youth of that State are being instructed in 
the way which leads eventually to perpetual 
supplies of timber. 
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Tough White Ash 


for flexibility and strength 


EW WALLACE in his fascinating story 
‘*Ben-Hur,’’ tells how Arrius the Roman 
tribune, singled out Ben-Hur, galley slave 

No. 60, from among his fellows, ‘‘ creatures of 
vast muscle and exhausted intelleects,’’ by the 
powerful and rhythmie swing of his rowing. 

‘<The grace and ease 
of the action at first 
suggested a doubt of the 
honesty of the effort put 
forth,’’ but the bending 
of the oar was proof. 
Asking who the rower 
was, told, 
“‘our best rower; I have 
seen his oar bend almost 
to breaking.’’ 


Arrius was 





Modern oarsmen, in 
racing regattas, striving 
for utmost speed, the 
crews of our naval cutters combating the waves 
of the sea, both rely on the strength of long, 
straight-grained white ash. 


Earl Bartholomew 


Wherever toughness and flexibility are re- 
quired—in car construe- 
tion, aeroplanes, vehi 
cles, agricultural imple- 
ments and similar com- 
modities, wood-workers 


prefer ash. 


Wire our expense for 





delivered prices any- 


where, on the following 





items in stock for imme 


diate shipment: 





CB) 2 Calais 223. 6/4 
(2) as Cae acid 8/4 
CSS Canes 60d 10/4 
(4) 5 Cars ....... 12/4 
(3) 2 Cale hace 16/4 


Shipped about 65% 
FAS, balance No. 1 
Common or Select, 
practically all 6” and 
wider. 





Tough White Ash 


E. BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


Yards:— Chicago, Ill. and Nashville, Tenn. 
8-18-23 
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For SALE 


Water Front 
Property in 
New York City 


Eight Acres 


320 Ft. Frontage 
On Deep Water 
Railroad Siding 


Suitable for 
LUMBER 


or the 


LUMBER TRADE 


Ideal location for distributing 
plant for Central and South 
American Hardwoods. 


ROMAN-CALLMAN Co. 


Long Island City 
New York 




















TIMBER 
ESTIMATES 


LAND APPRAISALS 


We invite correspondence from 
Lumbermen regarding this ime 
portant phase of their operations. 


H. M. SPAIN & CO. 


Established 1910 
MEMPHIS, PORTLAND, 
TENNESSEE OREGON 


te ; Re 
“SOUTH OR WEST—SPAIN SERVICE BEST 
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Surface Measure 


_ESTIMATOR 


A new publication covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
panels, doors, sash, blinds, door and window 
frames, etc,etc. Send for circular containing 
sample pages. 


Pocket Size (4/2 x 64’’) $5.00, Postpaid. 
American Lumberman 











431 So. Dearborn St., CHICAGO, ILL. y 


(———— 








MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, III. 








Will Not Reopen Millwork Case 


WASHINGTON, D. C., Aug. 14.—The Interstate 
Commerce Commission today issued an order 
refusing to reopen Docket No. 6490—Anson, 
Gilkey & Hurd Co. et al. vs. Southern Pacific, 
Director General et al—and Docket No. 8,819— 
West Coast Lumbermen’s Association et al. vs. 
Boston & Albany Railroad Co., Director Gen- 
eral as agent et al. 

The orders originally were made effective 
July 16, but subsequently were modified to 
become effective Sept. 17. The only further 
concession the commission is prepared to make 
is to extend the effective date another month, 
until Oct. 17. 

This litigation has been in progress for nearly 
ten years. 


Rates to Eastern Destinations 

[Special telegram to AMERICAN LUMBERMAN ] 

Wasuinoton, D. C., Aug. 15.—In a formal 
opinion handed down today in Docket No. 12,- 
962—S. A. Foster Lumber Co. vs. Valley & 
Siletz Railroad Co. et al.—Division 3 of the 
Interstate Commerce Commission finds that rates 
on lumber and forest products in carloads from 
points on the Valley & Siletz road to eastern 
destinations are not unreasonable, but unduly 
prejudicial to the extent that they exceed the 
Coast group rates to the same destinations. The 
carriers are ordered to remove the undue preju- 
dice on or before Nov. 2, upon legal notice to 
the commission, and to the general public by 
not less than thirty days filing and posting as 
prescribed in section 6 of the Interstate Com- 
merce Act. 

At the same time Division 3 finds that rates 
on lumber and forest products from Valley & 
Siletz points to Portland, Ore., for export, 
and to California points, are not unreasonable 
or otherwise unlawful. Commissioner Hall, in a 
dissenting opinion, states that he approves the 
report, except in its finding of undue prejudice, 
which is the only relief given shippers from 
Valley & Siletz points. 





In a decision in Docket No. 13,527—-Hartburg 
Lumber Co. vs. Beaumont, Sour Lake & Western 
Railway Co. et al—Division 3 finds that the 
rate charged on logging cars and trucks in car- 
loads from Kernan, La., to Hartburg, Tex., was 
unreasonable, and awards $122.31 reparation, 
prescribing a reasonable rate for the future. 
Fourth section relief sought in connection with 
this case is denied. 


Loadings Second Largest in History 

[Special telegram to AMBRICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 15.—During the 
week ended Aug. 4, loading of revenue freight 
by the railroads of the country totaled 1,033,130 
cars, the second largest number in history. The 
loadings for the preceding week were 7,914 cars 
more, a record which stands as the high mark. 
The total for the week ended Aug. 4 was 246,- 
952 cars more than for the corresponding week 
of 1921, when there was no miners’ or rail- 
road shopmen’s strike. 

Loading of forest products totaled 76,095 
cars, a decrease of 1,704 under the week be- 
fore, but an increase of 20,785 over the same 
week last year, and an increase of 32,660 cars 
over the corresponding week of 1921. 

- Coal loading totaled 190,531 ears, or 4,015 
less than. the week before, but an increase of 
44,436 cars over the loading for the same week 
of 1921. 

The general decrease for the week ended Aug. 
4 was due to a slight falling off in all com- 
modities. 


@Seeaeaeaaaans 


Wants Help in Dunnage Fight 
MEMPHIS, TENN., Aug. 14.—Codperation of 
all of the associations identified with the forest 
products industry will be sought by the South- 
ern Hardwood Traffic Association in the fight 
it is about to launch for a decided increase in 





the dunnage or stake allowance which is now 


only 500 pounds. It has already obtained the 
promise of hearty codperation on the part of the 
National Lumber Manufacturers’ Association. 


B@aaaZaALZaAaaaS 


Readjust Rates to Texas Ports 


AustTINn, TEx., Aug. 14.—Schedule of proposed 
readjustments of rates on lumber to southeast 
Texas ports for export is being prepared by the 
railroad commission as a basis for a hearing te 
be held in October, and will be sent to railroads 
and shippers this week. 

The proposed readjustments will involve 
slight increases in the average of rates, but will 
in certain instances reduce rates, if adopted by 
the commission after the hearing, it was stated. 

Hearing was held last March on similar pro- 
posed revisions on shipments over the Santa 
Fe, Kansas City Southern and Southern Pacific, 
but it being found that rates on all railroads 
were involved, the rates then considered were 
not made operative. The effect will be to re- 
adjust rates on a comparative mileage basis te 
all ports, instead of numerous and conflicting 
special rates now in effect, it was said. 


Wheat Warehouses Must Be Public 


WASHINGTON, D. C., Aug. 14.—A good deal 
of misapprehension appears to have followed 
publication by the Department of Agriculture 
of a letter written by Assistant Secretary C. W. 
Pugsley on Aug. 3 to Gray Silver, Washington 
representative of the American Farm Bureau 
Federation, This letter was in reply to a com- 
munication from Mr. Silver dated July 25 quot- 
ing a wire received from J. J. Ryan, of Fort 
Dodge, Iowa, inquiring about the way in which 
grain may be stored and bonded warehouse re- 
ceipts issued upon it. 

Mr. Pugsley’s letter was responsive to this 
inquiry. It makes clear the fact that the United 
States warehouse act provides solely for licens- 
ing persons engaged in the public warehouse 
business, and does not apply to strictly private 
storage of grain or other farm products. 

The letter was intended to make clear the 
point that in order to bring grain storage on 
the farm within the purview of the law the 
storage facilities must comply in all respects 
with its provisions and with the regulations 
promulgated by the Department of Agriculture. 
No individual farmer could store his grain im 
his own bin and deny storage to others. Ina 
other words, he must make his bin a public 
warehouse, and it must be of such a character 
as to pass inspection. Grain must be weighed 
in and weighed out, and adequate measures 
must be taken to safeguard it while under stor- 
age. 

All this presupposes that the farmer is pre- 
pared to go into business as a public warehouse 
operator, or to pool his interests with other 
farmers and hire a competent person to handle 
the warehouse end. 

In writing his letter Mr. Pugsley assumed 
that a number of farmers in a given community 
would be interested in carrying their grain, 
for example, over the dumping period in the 
expectation that it would bring higher prices. 
They would organize a corporation to which 
the several units of their combined storage 
facilities would be sold or leased; in other words, 
create a new entity to operate the ‘‘publie 
warehouse’? and with which the Farm Loan 
Board or other financial agency might deal. 
Under such an arrangement if the storage facili- 
ties passed Federal inspection loans would be 
recommended. Up to date the Farm Loan 
Board has not passed on an application from 
such a corporation. 

It is doubtful if many individual farmers 
would be interested in turning their private 
storage bins into public warehouses, or that 
many now have facilities for weighing in and 
weighing out grain, grading it and otherwise 
complying with the regulations governing 4 
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public warehouse business. Mr. Pugsley, know- 
ing that the Farm Bureau Federation had been 
carrying on a campaign for storage of grain 
on farms, suggested a mere possibility. 

In talking over the matter today with Mr. 
Pugsley and with those in immediate charge 
of administering the warehouse act the AMERI- 
cAN LUMBERMAN’S correspondent received the 
distinct impression that while the course sug- 
gested is a possibility, it is not a live proba- 
bility. 

It may well be that groups of grain farmers 
here and there may be interested in organizing 
corporations to do a public warehouse business, 
storing their own and other farmers’ grain, but 
lite hope is entertained that the general run 
of farmers will see their way clear to embark 
upon such an enterprise. For those who may 
be interested it may well be worth a trial. 


Lumberman Gets War Medal 


Kansas City, Mo., Aug. 14.—Harry D. Heitz, 
who is in the lumber business here at 232 Brush 
Creek Boulevard, was recently decorated with 
the distinguished service cross for bravery in 
the World War when he was in command of a 
platoon of tanks at Apremont, a small village 
within a stone’s throw of the Argonne forest. 
The Germans made an unexpected attack and 
the Government records state that Lieut. Heitz 
advanced with his tank corps and drove the 


Pays Tribute to Late President 


Houston, TEx., Aug. 13.—By reason of his 
intimate acquaintance with the late President 
Warren G. Harding, John H. Kirby, prominent 
lumberman of Houston, occupied a conspicuous 
place on the program of the memorial day exer- 
cises at the city auditorium in this city last 
Friday. 

‘‘T knew Warren G. Harding, the man—a 
clean-hearted, sweet-natured, thoughtful, wise, 
courageous, dependable man,’’ Mr. Kirby told 
the large audience who heard his tribute to 
‘*Warren G. Harding, the Man.’’ Continuing, 
Mr. Kirby said: 


We have come not to praise Warren G. Harding, 
the citizen, but to mourn his untimely passing from 
the walks of mankind and to give expression to 
our grave disappointment that so useful a life has 
been ended and the great service not only to this 
republic but to all humanity which he was suc- 
cessfully rendering, has been brought to a sudden 
and distressing close. 

It is fitting that in this solemn hour we should 
dedicate ourselves anew to the precepts and teach- 
ings of this wise and patriotic man. Let the 
passions engendered by partisan politics and the 
auimosities arising out of sectional feeling, if 
there be any, be forgotten. He believed in 
a government of laws under a written constitution, 
a republic within a democracy and not in a gov- 
ernment by bureaus and commissions or by any 
form of autocracy. 

He believed in the constitution as it came from 
the hands of the inspired men and patriots who 
formulated it and the amendments thereto added 
by the States as a condition of their acceptance. 
He believed in the wisdom of the constitution which 

















When evening shadows fall across the woodland path 





Germans back to their own lines, and that his 
prompt action and determined resistance by 
turning the attack into a rout, saved the town 
of Apremont and the infantry troops bivouacked 
there from numerous casualties. When asked to 
tell of his part in the scrap he told instead of 
the bravery of one of his men—Corp. William 
E. Brophy, whom Mr. Heitz recommended for 
the distinguished service cross and it was 
awarded before his return to the United States. 


New York Hoo-Hoo Plans for Annual 


New York, Aug. 13.—Elmer 8S. Anderson, 
Supreme Scrivenoter of Hoo-Hoo for jurisdic- 
tion No. 5, headquarters New York, will leave 
the latter part of this month for New Orleans by 
boat to attend the annual meeting of the Na- 
tional order to be held on Sept. 8-12. Mr. 
Anderson is manager of the Southeast Lumber 
& Export Co. 


The vast majority from this area and New 
England will get together at Fulton, Ky., where 
a special train has been chartered thru to the 
Louisiana metropolis. An effort is being made 
to obtain a special car from New York to 
Fulton. George Whitbread, of the Broadway 
Lumber Co., Brooklyn, is looking after arrange- 
ments for the trip and is trying to find out 
how many New Englanders will be willing to 
join the New York delegation. 


divided all powers of government into three great 
and coérdinate departments—legislative, executive 
and judicial. He believed in every guaranty of 
the constitution. ais 

It was my privilege to know Warren G. Harding 
intimately and well. It was my privilege to esteem 
hir as a friend. It was my privilege to observe 
his great effort faithfully to serve his government 
and his people in the high positions to which he 
had from time to time been called. 

I knew Warren G. Harding the man—a clean- 
hearted, swect-natured, thoughtful, wise, courage- 
ous, dependable man. I have been often with him 
since his elevation to the presidency and have ob- 
served at first hand the devotion which he had at 
all times for the public welfare; his deep solicitude 
for the happiness and prosperity of the people, and 
the sacrifices he had made to maintain for this 
republic its proud position among the nations of 
the earth without any time sacrificing any portion 
of our Americanism or shirking any duty imposed 
upon us because of our exalted place among those 
nations. 


Mr. Kirby expressed great confidence in the 
administration of President Calvin Coolidge, 
saying: 


I have confidence that the republic will be secure 
under his directing hand and that in so far as it 
is within the power of the chief executive of this 
great government every interest of the people, 
domestic and foreign, will be wisely conserved. 
Calvin Coolidge is a man of the people and in 
thoro accord with the heart-throbs of the multitude. 
His trained mind will lead us along paths of safety 
and his great courage will maintain us in every 
rightful position. If any have doubt of the ca- 
pacity, wisdom, courage, firmness and justice of 
Calvin Coolidge let them dispel it. Let us thank 
God that this awful visitation from the Grim 
Reaper has not left our country without a wise 
and courageous leader. 








— Save floor space, save first 
cost and make $1000 
Use the BESSLER MOVABLE STAIRWAY 


[I eliminates the boxed stairway, folds up and out 

of sight and out of the way, simple to operate, 
carries a full money back guarantee and offers the 
lumberman more sales without investment for we 
carry the stock for you and ship direct to installa- 
tion point. It is being specified and installed all 
over the country. Call on your dealer or write us 
for our booklet: 


“The Modern Way Up” 
The Bessler Movable Stairway Co. 


General Offices; 1903 E. Market St., AKRON, O. 
New York Office: 103 Park Avenue. 








FORTY-SEVEN 
YEARS _ 


_devoted to| 

credit ratings 
and reports in 
the lumber and 
woodworking in- 
dustries makes 
Clancy’s 


RED BOOK 


Service indispen- 
sable to the man- 
ufacturer and 
wholesaler of 
lumber and simi- 
lar products. 








Write for Pamphlet 
No. 49-S. 


LumBermen’s Crepit AssociaTION | 
Suite 1746-63—608 So. Dearborn Street 
E 


CHICAGO, ILLINOIS | 
astern Headquarters, 157 East 44th St., New York City | 
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= Lumber 
Columbia Company 
H. W. Hargrove, Mer. COLUMBIA, MISS. 
MANUFACTURERS AND WHOLESALERS OF 


Long and Car Material 


Short Leaf P IN a Specialty 








wat LO Buy 


Must be kiln view o S not Short Ends of 
less than 3L/32”’ thick, free from 
knots and a Wf —— — paren 
random lengths not less than 7% 
to 9’’—multiples of either width RED GUM 
or length. CHERRY 


Fulton Saw Works, Cicero, Il. 








Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical woodworker who traveled 
many thousands of miles to gather the nec 
information. Bound in Red Leather. $2.50, 
postpaid. 


American Lumberman ©! $9, Des*om Se 


Chicago, IIL 














DON'T waste time figuring board and surface 
measure. Get “The Lumber Estimator’ 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 


—— 


We 
satisfy buyers of old 


know how to 


growth Yellow Doug- 
Fir. We've had 


unusual success in 


las 


meeting the require- 
ments of buyers for 


Retail Yards, Factories and 
Industrial Plants 
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_" Lumber 


Idaho 
White 
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j EFFICIENT Factory 
Lumber 


Plank 
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Western 
White 


Pine 


California 
Sugar and White Pine 


Write for prices. 
















W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 









General Offices, QUINCY, ILL. aa 


LONGFIRJOISTS —_ 
«noBIG TIMBERS = 


Falls, 
eee FIR CEDAR AND SPRUCE 








Wash. 
ALIFORNIA REDWOOD 
‘ RED CEDAR SHINGLES 


} nae H.B.WAITE LUMBER CO. 


t 
— MINNEAPOLIS, MINN. 











Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











Wholesalers Address Harbor Millmen 
ABERDEEN-HoquiIAM, WASH., Aug. 11.—Rep- 
resentatives of the National-American Whole- 
sale Lumber Association were guests of Harbor 
loggers and lumbermen Tuesday, Aug. 7. In 
the morning the visitors were taken to some of 
the largest mills and logging camps, reaching 
the operations of the Greenwood Logging Co. in 
time for luncheon. The Greenwood Logging Co. 
is one of the newest operators in the field and 
its methods are the very latest, using the most 
modern equipment. Yhe camps are most acces- 
sible, making it a very desirable outfit to show 
visitors. A forceful illustration of the gigantic 
scale under which logging is performed in this 
section was given the eastern visitors. In the 
evening a banquet was served at the Lafayette 
Hotel, at which Thorpe Babcock, manager of the 
North Western Lumber Co., presided. Charles 
Hill, general sales manager of the Southern 
Pine Sales Corporation, and F. S. Underhill, 
vice president of the wholesalers’ association, 
were the principal speakers. Codperation in 
marketing was the keynote of the talks made. 


@aeaeaaaaaaags 


Talk on Marketing at Portland 

PortTLAND, Ore., Aug. 11.—F. 8S. Underhill, 
second vice president of the National-American 
Wholesale Lumber Association, speaking at a 
luncheon given Wednesday, Aug. 8, by the 
Portland Lumbermen’s Club, in honor of Mr. 
Underhill and a number of other members of the 
association who passed thru Portland that day 
on their way home from the Seattle meeting, 
said that he has become more than ever con- 
vineed on this trip that it pays to advertise. 
While in the Puget Sound country a haze hung 
over the surroundings, but in Seattle he and 
the members of the party were constantly re- 
minded that not far from the city was a very 
high and majestic mountain. In Tacoma the 
same mountain was pointed to with even greater 
pride, but the haze there too made it obscure 
from view. However, he said, altho the moun- 
tain could not be seen, he is sure now that there 
is one. And so he felt that the time has come 
when the wholesale lumberman should let the 
whole world know that he fills a very important 
part. He said he believed that every wholesale 
lumber dealer in good standing should be identi- 
fied with the organization that is doing things 
for him. 

Charles Hill, of the Southern Pine Sales Cor- 
poration, New York, spoke particularly of con- 
ditions in his home town, laying stress on the 
advisability of studying deeply the merchan- 
dising of lumber. He said that in January a 
year ago there was a very active demand for 
lumber in New York. Then everybody began to 
jam stock into the market at a terrific rate until 
it became clogged, and prices slumped alarm- 
ingly. He said he could understand why a 
farmer must sell when his perishable crop is 
ripe, but lumber is different; if it can’t be 
used today it can be held for tomorrow. He 
deprecated the system of throwing lumber on 
the market irrespective of conditions. He said 
no product other than lumber is put on the 
market in transit. He regarded it as a great eco- 
nomic waste that a very large percentage of the 
timber cut in the Pacific Northwest in years 
gone by had been harvested without any profit 
to the manufacturers. 


Spokane Entertains Wholesalers 


SpoKANE, WASH., Aug. 11.—The feeling of 
confidence in the lumber demand this fall and 
next spring has been strengthened among whole- 
salers by the visit here yesterday and today of 
officers and directors of the National-American 
Wholesale Lumber Association. W. H. Schuette, 


of Pittsburgh, president, was here only yester- 
day, being obliged to leave last night for the 
East. 

Mr. Schuette and party were driven about the 
city yesterday, but in respect to the memory of 
President Harding there was no attempt at 
Today there was a meet- 


other entertainment. 


| Wholesalers Return From Coast Trip 


ing at 11 a. m. with the Spokane Wholesalers’ 
Association, of which Bert R. West is president, 
and James Haggenbuch, secretary. Mr. West 
is also a director of the national association. 
Then at 1:00 o’clock, the party was guest at 
luncheon, at the Culbertson tea rooms, of the 
Spokane wholesalers and of the Spokane Hoo- 
Hoo Club. R. L. Bayne, recently elected presi- 
dent of the Hoo-Hoo Club, was toastmaster. F. 
S. Underhill of Philadelphia, second vice presi- 
dent of the national wholesalers’ association, 
was the principal speaker. In acknowledging 
the compliments of the chairman, he said it was 
quite fitting that, as their first entertainment 
on this trip was by the Hoo-Hoo of Minneapo- 
lis, on the last stop of the trip they should be 
guests of the Spokane Hoo-Hoo Club. Mr. 
Underhill also paid high tribute to the hospi- 
tality of the West. ‘‘I have heard all my life 
of the hospitality of the South,’’ he said, 
‘*but I never expect to experience anything 
finer or better than the cordial hospitality with 
which we have been received everywhere on this 
trip.’’ As to Philadelphia conditions he said: 

With us in Philadelphia and New York, plaster- 
ers were getting $22 a day and were not at all par- 
ticular how much work they did in a day. They 
knew that if they lost one job, someone else would 
be eager to get them. This excited the jealousy 
of the other crafts, and the carpenters and brick- 
layers could see no reason why they should not 
get as much as the plasterers. Conditions were 
such that a general strike was in prospect when 
wise men suggested that it was time to get at the 
root of the trouble by curtailing building operations 
where possible. 

Thus in New York some $30,000,000 of new 
building projects were postponed, in Chicago $50,- 
000,000 and vast amounts in other eastern cities. 
But I call attention to the fact that these are post- 
poned, not abandoned, for they represent necessary 
construction. The lull thus brought about will be 
highly beneficial in the long run. The lumber 
industry is in for a period of prosperity. 

In the East we do not like to live in the city 
where we can avoid it and there is a large move- 
ment into the suburbs with the result that the 
suburban building movement is much behind the 
country’s needs. 

W. W. Schupner, of New York, secretary of 
the association, told briefly of the organization’s 
aims and accomplishments. He said that the 
present trip had been productive of large re- 
sults, that the association had secured more 
than fifty new members and that the officers 
and directors making the trip are highly pleased 
with the results, 


During the afternoon, the members of the 
party were driven about the city and to nearby 
mills. The party yesterday included President 
Schuette, Vice President Underhill and Mrs. 
Underhill, Mr. and Mrs. Schupner, Mr. and 
Mrs. Frank Davis, Montgomery, Ala.; Mrs. 
Goerge Stevens, of New York, and daughter, 
and Mrs. W. Pinkus, of New York, and daugh- 
ter. In compliment to the visiting ladies, there 
was also a large attendance of the wives of local 
lumbermen. 


Georgia Mills Report Labor Shortage 


Macon, Ga., Aug. 13.—Some of the mills that 
have been closed for the last few weeks have 
found that when they were ready to start up 
again that they were confronted with the prob- 
lem of finding help. Because of the present 
labor shortage, the laborers when turned off at 
one mill find work at another without any trou- 
ble. This alone has caused many mills to keep 
running in spite of the fact that they were not 
making ends meet. Some of the large mills in 
this State as well as in Alabama have been 
forced to close down because of this shortage. 
Many of the roofer mills have been using their 
colored help in the woods part of the time and 
then the rest of the time at the planers. They 
have been forced to do this in order to keep 
their help together and also to keep running. 

Some companies with two planers located near 
each other are forced to run one planer for a 
time and then move the crew over to the other 
planer. This condition is expected to:be re 
lieved this fall as the cold weather of the North 
is expected to drive some of the negroes back 
to the warm southern winters. 
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You Have Your Own 


A hundred thousand dollar house is very grand 
to see, 
And yet a thousand dollar house is good enough 
for me. 
The hundred thousand dollar house is mightier 
than mine, 
But from our thousand dollar house the day is 
_ just as fine. 
The sky won’t look one bit the bluer, 
A faithful friend look any truer, 
Nor age look younger, old look newer, 
In any mansion on the hill 
Than in the humble house it will. 


The hundred thousand dollar house has maybe 
more of ground, 
And yet no greener grows the grass, the grass 
that grows around. 
The hundred thousand dollar house has iron gate 
and wall, 
But ’round the thousand dollar house there’s not 
a fence at all. 
There you don’t need a welcome, do you? 
There’s not a door not open to you, 
There’s not a friend who ever knew you 
But house and hearth is glad to see, 
Whatever house your house may be. 


The hundred thousand dollar house don’t envy 
and desire; 


I’m sure the thousand dollar house has just as 
bright a fire. 
The hundred thousand dollar house a lot of 
wealth may hold; 
I’m sure that love in any house is just as good 
as gold. 
For nowhere skies are any clearer, 
Or folks are kinder, children dearer, 
Or life is sweeter, heaven nearer, 
Than in the house where love is known, 
Than anywhere you have your own. 





The $1,000 House 


Some of our gentle readers, and some of our 
whiskered ones as well, may smile at the idea 
of a thousand-dollar house, but it is still being 
done, and still can be done. It may be only 
two rooms, or, at the most, four, but right 
there many American homes start—in fact there 
is often the start of Americanization. You 
can’t tie a man up to a piece of the United 
States, if it is only 25x125, without making him 
a better citizen; and every time you do you 
are not only making a profit but making an 
American. True he may vote for some radical, 
but time and property will give him better 
sense. 

It is well for us and the world to remember, 
too, that the thousand-dollar house of today, 
and the three-hundred-dollar shack of our 
fathers, are not or were not built of steel or 
brick or cement, but wood, which since the 
dawn of creation has been the building material 
of the average man. The United States was 
not created like the nations of Europe, in 
twenty or thirty centuries. The middle West 
Was created in twenty or thirty years, some of 
its cities were built overnight, and lumber made 
It possible. 

Tell them that, and don’t forget to remind 
yourself of the fact now and then. The nation 
does not stand with one corner resting on Wall 
Street. It rests on the cedar or cypress or 
redwood or white oak posts of the thousand- 
dollar house. If we had had to build of stone 


or wait for cement the country might still be 
Without a foundation. 


We See B’ the Papers 


Now Ford won’t run. That’s the worst about 


a Ford. 


Now they want President Coolidge to call an 
extra session of Congress. 


We don’t know what he’d eall it, but we 
know what we called the last one. 


Lumber may have gone up in recent years, but 
it hasn’t met anything coming down. 


Congress is like a tooth; you no more than 
get it adjourned than it starts to ache again. 


Firpo will fight Dempsey, and we suppose 
that next Sir Thomas Lipton will challenge the 
Leviathan. 


There’s nothing like having a friend in a 
pinch, especially if it’s in a strange town and 
for speeding. 


The new President has red hair, and we have 
been trying to think of some President who rode 
a white horse. 


If you can’t stop your car quickly it not only 
indicates defective brakes but, what is worse, 
defective brains. 


We have just read that five old masters have 
been found in a cellar. At first we thought it 
was five old malsters. 


It may be a presidential bee that Mr. Ford 
hears buzzing, or it may be merely something 
wrong under his hood. 


It is going to be hard for the party to get 
behind a good man when the other kind have 
already grabbed all the front seats. 


We don’t care how many presidential bees 
buzz in how many political bonnets, as long as 
it isn’t the country that gets stung. 


They want an extra session of Congress to re- 
lieve the farmer; but it seems like the farmer 
had been relieved of enough already. 


However, altho we both belong to the well 
known Anglo-Saxon race, it would be a little 
too much to expect the English to chew gum. 


The Anti-Saloon League says that prohibition 
is a success, and in one respect, at least, the 
Anti-Saloon League and the bootleggers agree. 


We haven ’t seen anything on the market page 
about it, but nevertheless there seems to be a 
greatly increased activity in political millinery. 


American goggles are now being worn in 
England, so we may begin to hope that the 
English hereafter will see things more our way. 


Speaking about conflicting emotions, we can’t 
imagine any man more miserable than a Jew 
about to buy a car who would like to save the 
difference. 


President Coolidge was sworn in by the light 
of a kerosene lamp, and if the country needs 
anything now more than another it is the light 
of our fathers. 


In Ingersoll, England, two men were arrested 
for killing fish with a bottle of lime; but you 
ought to see the poor fish over here that have 
been killed with a bottle. 


A 17-year-old boy stole a $5,500 payroll in a 
Chicago office. We would like to hire that boy, 
or any other office boy who can go after any- 
thing in an office and get it. 


The Federal authorities say that prohibition 
is being generally enforced, while others say 
that prohibition generally isn’t enforced. Ap- 
parently nobody knows how dry we are. 


Little Is Right 
‘Second Attempt to Blow Up Premises,’’ 
headlines the Wichita Eagle, ‘‘ Does Little Dam- 
age. Hits Lawyer’s Office.’’ 
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Sell More Shingles 


Encourage your customers to lay shingle 
roofs by selling the kind of shingles that 


insure them long-lived roofs, as do 


John Mc Master 


Premium Brand—20-20 Pack 


Red Cedar Shingles 


100% clear and vertical grain, these shingles 
are guaranteed to give absolute satisfaction. 
Remember the name — John McMaster — 
when you place your next shingle order. 


John McMaster Shingle Co. 
SEATTLE, 

















lye port in the world 
has greater facilities 
for the loading, the un- 
loading and the storage 
of lumber than Seattle. 


Headquarters for the 
Lumber Industry 
of the Northwest 

White - Henry - Stuart 

Building 


METROPOLITAN 
BUILDING COMPANY 
Seattle 

















Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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WILLAPA LUMBER COMPANY 


OLD GROWTH 


Fir Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 
Mills : RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 

Chicago Representative 
Robert S. Burnside, 1609 Steger Building. 

















WHEN YOU WANT | 


Pacific Coast Woods 


| TRY US FIRST | 





Our several mills can furnish any- 
thing you need in Douglas Fir, Sitka 
Spruce, Western Hemlock, California 
White Pine, Western Pine, Red Cedar. 


Let us quote you for prompt rail shipment. 


The Griswold Lumber Co. 


BICAN Bw Hoy, 
Associate Sin “ 

7) EFFICIENT 
Manufacturers \\ DISTRIBUTION Ya 
and Wholesalers or” 


Rail or Water 
Shipments 


are being obtained by Atlantic 
Coast buyers thru my special 
service in Pacific Coast lum- 
ber and shingles, Western 


and Idaho White Pine. 


For 10 years I have been buying 
western lumber for eastern firms. 
Let me get what you want. 


Chas. E. Sand 


616 Gasco Bldg., PORTLAND, ORE. 


Gasco Building, 


PORTLAND, ORE. 



























KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 
KLAMATH FALLS, tt OREGON 














BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Js *‘Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’? at his best, singing heart-winning 
gongs on logging, lumbering, and life in general. Tllus- 
trated in color. A book no lumberman should miss, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
43) S, Dearborn St., Chicago, Ill. 

















Associa- 


Aug. 21-22—Illinois Lumber Merchants’ 
Midsum- 


tion, Forestry Building, Aurora, Ill. 
mer meeting. 

Aug. 22-25—Western Planing Mill & Woodworking 
Association, Multnomah Hotel, Portland, Ore. 
Second congress. 


Aug. 30—North Carolina Pine Association, Demp- 
sey Hotel, Macon, Ga. Regional meeting. 


Sept. 8-12—Concatenated Order of Hoo-Hoo, New 
Orleans, La. Annual. 


Oct. 9-11—National Retail Lumber Dealers’ Asso- 
ciation, Seelbach Hotel, Louisville, Ky. An- 
nual, 


Oct. 16-17—Panhandle-Plains Retail Lumbermen’s 
Association, Amarillo, Tex. Annual. 


Oct. 24-27—Pacific Logging Congress, Davenport 
Hotel, Spokane, Wash. Annual. 


Nov. 8-10—American Society of Agricultural En- 
gineers, Chicago. Annual, 


Jan. 15-17, 1924—-N’orthwestern Lumbermen’s Asso- 
ciation, Minneapolis, Minn. Annual. 


All Ready for Aurora Convention 


Aurora, ILu., Aug. 15.—Preparations are now 
practically completed for the midsummer meet- 
ing of the Illinois Lumber Merchants’ Associa- 
tion to be held here in connection with the an- 
nual Central States Exposition, the lumbermen’s 
days being August 21 and 22. Several thou- 
sand invitations have been mailed to lumber- 
men of the middle West and it is expected a 
large gathering of lumbermen will be on hand 
to enjoy the very interesting program prepared 
by the Forestry Building committee, an outline 
of which was given on page 61 of the AMERICAN 
LUMBERMAN for Aug. 11. 


Date for Northwestern Annual 


MINNEAPOLIS, MINN., Aug. 13.—In a letter 
sent out by Secretary William H. Badeaux, of 
the Northwestern Lumbermen’s Association, 
this city, he advises that the organization is 
preparing now for its thirty-fourth annual con- 
vention, which will be held in Minneapolis on 
Jan. 15, 16 and 17, 1924. As is usual, there will 
be an exhibit of building materials, and Mr. 
Badeaux states that considerable exhibit space 
is now available and that any readers who may 
be desirous of reservations can secure them by 
communicating with the Northwestern associa- 
tion ’s office. 


Plans of National Retailers 


The National Retail Lumber Dealers’ Asso- 
ciation is strenuously preparing for its seventh 
annual meeting which will be held at the Seel- 
bach Hotel, Louisville, Ky., on Oct. 9, 10 and 11. 
The association intends to make this the big- 
gest convention it has ever held and announces 
that plans have been made for special enter- 
tainment of the delegates and their ladies. A 
feature planned is a visit to the famous Mam- 
moth Cave, which is located close to Louisville. 


Pacific Exporters Form Association 


SEATTLE, WASH., Aug. 11.—Organization has 
been completed of the Pacific Lumber Export- 
ers’ Association, with C. W. Stockdale, presi- 
dent, and H. M. Boleom, secretary-treasurer. 
The object is to deal with questions of interest 
to exporters, including railroad demurrage and 
changes in ocean tariffs. A code of ethics em- 
bodying the highest principles of business con- 
duct has been adopted. It is provided that 
membership in the association shall cease in 
event of— 
unwarranted failure on the part of the member to 
perform any order contract obligation. The intent 
and purpose of this provision is to enforce the prin- 
ciple that the exporter’s responsibility does not end 
with the acceptance of an order, but that he must 
fill the same regardless of whether or not his manu- 
facturing connection fills the contract, and in case 
of the mill’s failure to ship the exporter should re- 
purchase regardless of loss, after a reasonable 
length of time has elapsed. . 

Compulsory arbitration is required, the by- 
laws providing that in case of any difference 
between members of the association arising out 
of any transaction connected with the business, 
either party to such difference may demand, 


and shall be entitled to, an arbitration thereof 
by the arbitration committee. 

There is an arbitration committee of seven 
members, including the president and secretary. 
treasurer. A unanimous decision by the com- 
mittee is final, but in event of a majority de- 
cision the losing party has the right of appeal 
to the entire membership. 

The association meets at luncheon each Tues- 
day. 


Reforestation Association Elects 


SAN FrRANCISCO., CALIF., Aug. 11.—The Hum- 
boldt Redwood Reforestation Association of 
Humboldt County, California, which was or- 
ganized in April of this year, has elected the 
following officers: 

President—W. W. Peed, Hammond Lumber Co., 
Eureka, Calif. 

Vice president—H. W. 
Lumber Co., Scotia, Calif. 

Secretary-treasurer—E. S. Murray, Dolbeer & 
Carson Lumber Co., San Francisco, Calif. 

Owners of old growth timber and cut-over 
land in Humboldt County, California, are eli- 
gible for membership in the association, the dues 
for which have been placed at 2 cents an acre 
for the present year. Already the membership in- 
cludes all of the important operating companies 


Crawford, The Pacific 





W. W. PEED, EUREKA, CALIF. ; 
Elected President 


in the county and a large share of the non- 
operated timber properties. The objects of the 
association include intensive investigation of the 
various factors upon which successful reforesta- 
tion and conservation depend, codperative work 
in protecting cut-over lands, elimination of fire 
from old and second growth forests, provision 
for the study of the reforestation possibilities 
of individual forest properties ete. 


Pine Regional Meeting 


Macon, Ga., Aug. 13.—The next regional 
meeting of the North Carolina Pine Association 
will be held at the Dempsey Hotel, here on 
Aug. 30, with members of the Roofer Manufac- 
turers’ Club as its guests. The meeting will 
be called to order at 10 a. m. 

One of the main topics that will be discussed 
will be the question of standardization and 
William A. Durgin, chief of the division of 
simplified practice, Department of Commerce, 
will speak on this subject. Following this ad- 
dress there will be a general discussion of sizes 
which will undoubtedly result in some definite 
standard thickness for dressed air dried boards. 
Insurance problems will also be discussed and 
Walter Walton, the new insurance head of the 
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North Carolina Pine Association will be pres- 
ent to ask, answer and explain all questions and 
problems relative to insurance. 


British Empire Forestry Conference 


Orrawa, OntT., Aug. 13.—At the sessions of 
the British Forestry Conference, just concluded, 
it was again shown that fire is the greatest ene- 
my of forests, and that over a five-year period 
insects destroyed enough puipwood in Quebec 
and New Brunswick to supply the present needs 
of the pulp and paper industries for about thir- 
ty years. Wasteful exploitation is estimated at 
25 percent of the stand, and the waste is left 
in the woods to add to the fire menace. 

In Ontario in the last three years, since the 
preceding conference, 36,000,000 acres of for- 
est lands have been surveyed largely from the 
air by use of airplanes. Fifty-five graduates of 
the University of New Brunswick forestry course 
are practicing in all parts of the Dominion. In 
British Columbia the Government now provides 
$3 for every $2 subscribed by lumber companies 
instead of the former basis of dollar for dol- 
lar. Pulp districts are arranged so that the mills 
have enough timber for their permanent needs. 
A forestry protection week produced good ef- 
fects and 10,000 school children wrote forestry 
essays in competition. In New Zealand the 
forest service is fully organized-and crown lands 
are held for continuous production. Australia 
is backward on account of the few men trained 
in forestry. In Britain only 5 percent of soft- 
wood is home grown, or only enough for a three 
weeks’ supply per annum. The world’s soft- 
wood supply is being consumed at the rate of 
3,000,000,000 cubic feet a year in excess of 
growth. 

In large sections of British Columbia the for- 
merly despised lodgepole pine is now proving 
valuable for pulp as well as for ties and lumber, 
and it can be grown very easily on cut, cleared 
and burned areas, and an ample regrowth as- 
sured. British East Africa can supply bamboo, 
suitable for paper pulp, in large amounts and 
easily within reach of transportation; cedar for 
pencils can also be supplied by British East 
Africa. 

The American representative at the con- 
ference stated that the three vital problems fac- 
ing the forestry authorities of the United States 
are forest protection, increased production on 
forest lands by proper management and reduc- 
tion of waste in the use of timber. 


Plywood Manufacturers Meet 


On Aug. 9 at the Auditorium Hotel, Chicago, 
the Plywood Manufacturers’ Association held 
its twenty-second meeting, there being nineteen 
plants represented. In his opening address 
President F. B. Ward, of Bay City, Mich., com- 
mented on the encouraging conditions surround- 
ing American business and expressed confidence 
in the future of the plywood industry. Com- 
missioner M. Wulpi, of Chicago, in his report 
outlined the work of the association since its 
merger with the National Veneer & Panel Manu- 
facturers’ Association and also following the 
separation in June of the Plywood organiza- 
tion from the Veneer association, when the lat- 
ter joined the National Hardwood Lumber Asso- 
ciation, at which time the plywood industry de- 
cided to return to its former basis and continue 
its work uninterruptedly. 

C. B. Allen, of Memphis, Tenn., chairman of 
the traffic committee, made an interesting report 
on the recent decision handed down by the Inter- 
state Commerce Commission in Docket No. 
12,887, covering veneer and plywood rates, which 
provides that on or before Oct. 19 the railroads 
of the country must establish rates on veneer and 
built-up wood in accordance with the findings of 
the commission in the so called Lumber Classifi- 
cation Case. Mr. Allen said the association is to 
be complimented on the success won after twelve 
years’ effort. 

H. E. Kline; of Louisville, Ky., president of 
the National Veneer & Panel Manufacturers’ As- 
sociation, explained the future connection of 
veneer manufacturers with the National Hard- 
wood Lumber Association, pointing to the in- 
spection work now possible and the benefits to 


be derived therefrom, and made a plea for its 
support. 

A committee was appointed to draw up a 
suitable standard telegraph code for the ply- 
wood industry. A code of ethics and business 
practice for the members of the Plywood Manu- 
facturers’ Association was adopted. Plywood 
promotion was discussed and action taken to 
join the Better Homes Bureau and take part 
in newspaper publicity and Better Homes exposi- 
tions. Two new members were added to the 
roster of the Plywood association. A memorial 
resolution on the death of President Harding 
was adopted by a silent rising vote. 


The next meeting of the association will be 
held on Oct. 9 in Chicago. 


Millmen Discuss Planer Problems 


LAKE CHARLES, LA., Aug. 13.—Members of 
the Louisiana Mill Managers’ Association, in 
session here last Saturday, devoted the entire 
meeting to a general and thoro discussion of 
‘“Hauling to the Planer.’’ 

A questionnaire covering practically every 
phase of the ‘‘send-in’’ to the planer had pre- 
viously been prepared by a committee composed 
of J. W. Lewis and B. M. Musser, both of Lake 
Charles, and this set of questions had been sent 
to the members of the association for written 
answers. Spirited discussion of these twenty- 
two queries brought forth many opinions and 
viewpoints. Probably the most important ques- 
tion and one that aroused the most interest 
was, ‘‘Do you think it pays to send lumber 
direct from the dry chain into the planer?’’ 


Five operators. of large mills declared they 
had been accustomed to send lumber direct from 
the kiln to the planer, allowing little time for 
cooling to take place. This practice, they main- 
tained, has proved economical, both in time and 
labor, and has furnished satisfactory lumber 
to customers, as evidenced by the few claims 
that have been made. 


Supporters of this method declared that since 
a large portion of flooring from Louisiana mills 
is shipped into Kansas and other States with 
dry climatic conditions, it has been found praec- 
tical to send lumber directly from the kiln to 
the planer and then into cars which carry the 
shipment to drier climates, allowing slight op- 
portunity for absorption of moisture. 

Such rapid treatment was strongly opposed 
by twenty men who expressed the belief that 
lumber should be allowed to cool for a com- 
paratively long time before being sent to the 
planer. In this manner, it was pointed out, the 
lumber will have an opportunity to reach norma] 
temperature so that swelling, shrinking, bucking 
and other conditions resulting from the planing 
of relatively ‘‘hot’’ lumber might be eliminated. 

The suggestion that the kiln be so regulated 
that the lumber would be subjected to condi- 
tions corresponding to the climate of the country 
to which the shipment would be made, was not 
supported because it was termed ideal and not 
practical. 

In discussing the profitable method of hauling 
to the planer, it was agreed that mules are more 
economical on short hauls and tractors on long 
hauls. 

The question, ‘‘Under whose jurisdiction is 
your send-in crew, clerk or foreman?’’ also was 
the source of a thoro discussion. Three members 
replied in favor of the yard foreman so that he 
could better handle his duties of cleaning up and 
taking care of the yard. The large majority be- 
lieved supervision of the send-in crew should be 
given to the shipping clerk in order that he 
might keep posted on the stock in the yard, be- 
sides having a better check on the material he 
wanted. 

Altho only two lumbermen were employing 
the send-in crew by contract instead of by the 
hour, P. A. Bloomer, of Fisher, emphatically 
stated he would never give up the contract 
method as he had found it much more satisfac- 
tory. He said further: 

sy making a contract with the men they take a 
personal interest in: the work and give better re- 
sults than by the old hour proposition. The con- 
tract seems to prove an incentive to them to work 


faster and to lose less time. As a result, money 
and time are saved, administrative duties are 
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FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and “Trail,”’ by Douglas 

Malloch, ‘‘The Lumberman poet.’ IHustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicago. 
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lessened and we are not bothered with labor 
troubles. 

C. C. Sheppard, of Oakdale, president of the 
association, and W. C. Garrett, of Cravens, 
secretary, were in charge of the informal meet- 
ing. James Dallas, of Chicago, was elected 
honorary member of the association. 

Alexandria was selected as the place for the 
next meeting, Sept. 8, at which time the rest 
of the questionnaire, with 100 questions em- 
bracing the subject of ‘‘The Planing Mill,’’ 
will be taken up. The lumbermen decided to 


have their planing mill foremen attend this 
conference in order that they might exchange 
ideas and receive the benefit of the discussion 
of a topic which is considered to be of vital 
interest to those engaged in the lumber business. 

L. M. Fisher, of Longleaf, and A. A. Sartori, 
of Alexandria, were named as members of the 
committee on arrangements for the next meet- 
ing. President Sheppard reported that J. E. 
Jones, of New Orleans, chief inspector of the 
Southern Pine Association, would be urged to 


attend the September session. 
a 














Buffalo Dealers Play Golf 
BuFraLo, N. Y., Aug. 13.—The regular an- 
nual golf outing of the Buffalo Lumber Deal- 
ers’ Association was given on the East Aurora 
links on Aug. 10, with a large attendance, in- 
cluding many guests from the wholesale trade, 


besides many members and their families. The 
program was carried out under the direction of 
Joe Bydolek, of the Buffalo Sash & Door Co., 
who did not play this year. The chief prize— 
the custody of the Iroquois Hotel silver cup for 
one year, was carried off by Burton H. Hurd, 
of Hurd Bros. About twenty-five competitors 
were in the tournament, who were given handi- 
caps which were supposed to place them all on 
an equal footing. Following a lunch at the 
country club, practically all the whole time was 
given up to the golf contest, and as the day 
proved hot and sunny, the test was one of en- 
duranee, as well as skill. The supper was held 
at the Elma M. E. Church and was served by 
its members in a bountiful way. In the ab- 
sence of President Arthur L. Miller, because of 
illness, Secretary K. C. Evarts and a committee 
had charge of the outing. 





The Atlantic Lumber Co. held an enjoyable 
outing for employees on Aug. 11 at Green Lake, 
Orchard Park. Athletic contests included a 
three-legged race, sack race, wheelbarrow race, 
egg race and various others. Norton Conners 
was the star performer, winning several events, 
and a girl’s race was won by Miss Ethel Perry. 
The married men defeated the single men in 
a basketball game, while the inspectors defeated 
the lumber handlers in a tug-of-war. On behalf 
of the Orchard Park trustees and citizens, Vice 
President Harry L. Abbott was presented with 
a key to the village. 


Twin City Lumbermen’s Picnic 


MINNEAPOLIS, MINN., Aug. 14.—Twenty-three 
out of thirty is the best any Twin City lumber- 
man can do at picking American commercical 
woods from standard samples. Seven of the 
thirty samples even the champion revealed at 
the Twin City lumbermen’s picnic at Antlers 
Park last Thursday was unable to name. 

John J. Boehm, of the John Schroeder Lum- 
ber Co., was high man. He guessed twenty- 
three. T. E. Youngblood, of the Northwestern 
Hardwood Co., was next with twenty-one, and 
Louis A. Villaume, of the Osgood-Blodgett Co. 
guessed twenty. Adolph Stenson and Edwin 
Jensen were able to pick nineteen of the thirty, 
but none of the other lumbermen was able to 
do so well. Various kinds of pines proved the 
stumbling block and caused the downfall of 
many who might otherwise have made a good 
showing. The hardwood men had the better of 
the argument. 

The picnic was attended by 428 persons, all 
men employed in the lumber industry in Min- 
neapolis or St. Paul. The trip was made by 
automobile with the St. Paul and Minneapolis 
contingents joining and driving in a single 
cavalcade the twenty miles to the park. ‘Nate 
Thompson and Pudge Wyman, the latter a 
former football star from the University of 
Minnesota, took honors in the sport events. 
Thompson was a member of the winning kitten- 
ball team, took third place in the sack race, 
second in the 50-yard open swim and second in 


the diving contest, besides being a member of 
the swimming relay team that took first. Wy- 
man was first in the fat men’s race, first in the 
75-yard dash for married men and was a mem- 
ber of the swimming relay team. Arthur Peter- 
son not only took three firsts but won the div- 
ing contest by so great a distance that the crowd 
took alarm when he failed to appear at the 
spot where most of the rest had come up and 
they were about to turn in and rescue him when 
he came to the surface. 


Plans for Club’s Fourth Outing 


NEw ORLEANS, La., Aug. 13.—Plans for the 
fourth outing of the New Orleans Lumber- 
men’s Club, to be given on Labor Day, are 
reported practically complete. The clubmen, 
their families and friends, will voyage across 
Lake Pontchartrain to Mandeville aboard the 
steamer Reverie, chartered for their service. 
A Mandeville hotel will place its dining room, 
dance hall, rest rooms and bath houses at their 
disposal for the day. The entertainment com- 
mittee has organized an amusement program 
that should keep the entire delegation busy-- 
and happy—from the rising of the Labor Day 
sun to and past the setting of the same. 
Hitherto the club outings have been notably 
successful; this next one, the club officials pre- 
dict, will surpass all the others. 


A New Use for Creosoted Wood 


Here is a creation in creosoted wood. It is 
an arch over the Grand Boulevard entrance to 
the Park Ridge (Ill.) Country Club. 

The end pieces are four rough, creosoted 
4x4’s and the overhead structure is formed of 





| 
| 


Odd Archway over entrance to Park Ridge 
Country Club 


2x8’s set on edge with interstices as shown 
in the illustration. Boxed in the center of 
each post piece is a pipe conducting an elec- 
trie wire to the light box, one at each end of the 
archway. 

The club has erected another of these odd 
archways, of the same design and material at 
the Prospect Avenue entrance to the grounds. 

This organization expends considerable money 
annually for lumber in ornamenting grounds 
and buildings. 

LUMBER IS ESSENTIALLY a need of the common 
people. The rich can build marble palaces, but 
the average man thinks first of wood when plan- 
ning for a home of his own. 
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“Forest Resources of the World” 


The foregoing caption is the title of a 2- 
volume work prepared by Raphael Zon and 
William N. Sparhawk, forest economists in the 
Forest Service, under the authority of the Secre- 
tary of Agriculture and in codperation with the 
National Research Council. The first attempt 
to present in accessible form statistics and other 
facts regarding the world’s forest resources was 
made ten years ago by Mr. Zon in Bulletin 83 
of the Forest Service; however, the present work 
is much more pretentious and comprehensive 
than the earlier one. The method of treatment 
pursued by the authors is to give a general 
statement of the forest situation in the world 
with respect to the various woods and, then, to 
give similar treatment to the continents. These 
general statements are followed with detailed 
discussion and analysis of the individual 
countries, 


This work is vastly more than a catalog of 
forest resources, for the authors have dealt with 
species, growth, consumption, conservation, for- 
estry policies, timber ownership, methods of 
marketing and other phases of lumbering and 
forestry. 


Thruout the work tables illuminate and sup- 
plement the text in presenting significant facts 
regarding the growth, distribution and _ utiliza- 
tion of the products of the forest. In numerous 
cases the authors have performed an excellent 
service for the American lumber industry in 


directing attention to the wood consuming in- 
dustries of the various countries, showing their 
present and prospective sources of supply in 
such a way as to enable American producers to 
judge of the possibilities of the market for 
American woods. Numerous maps and charts 
present to the eye in striking fashion the 
world’s forestry situation, and lists of woods 
with comment on characteristics and uses are 
suggestive and very valuable features of the 
book. 

The work here briefly discussed should make a 
wide appeal to lumbermen and all other intelli- 
gent readers. In it are recorded the facts, the 
experience, the developments and problems of 
all the peoples of the world as related to the 
production and use ot wood. Certainly, if the 
United States is to frame a wise forestry policy, 
those who undertake to lead in movements in 
that direction ought to be conversant with all 
the facts that are available regarding man’s 
relation to the forests. In ‘‘ Forest Resources 
of the World’’ the authors have made a note- 
worthy contribution to the literature of forestry 
and lumbering, and it is to be hoped that the 
vast amount of information now made accessible 
for the first time in convenient form will be 
availed of by lumbermen generally. The book 
is published at $12 for the two volumes, con- 
taining nearly 1,000 pages, and the AMERICAN 
LUMBERMAN will supply the work at the pub- 
lisher’s price. ; 














Most manufacturers report some decrease in new 
orders for sash, doors and millwork, due to the 
slowing up in building operations. However, most 
plants have enough business booked, including old 
orders, to keep them busy for a while. Manufac- 
turers generally are optimistic regarding the out- 
look for fall business, believing that there will soon 
be a marked revival in building activity. A typical 
expression of opinion is that of a large eastern 
millwork manufacturer and distributer, who writes 
the AMERICAN LUMBERMAN this week as follows: 

“The prospect for business during the fall 
months and thruout the remainder of the year 
seems to us to be very promising. There is no 
doubt a large amount of building under way thru- 
out our immediate territory. Retail dealers have 
been using up their stocks without replenishing, 
and with the volume of business that is being done, 
it seems to us that a good run of trade is to be 
expected. There has been quite a marked increase 
in demand for sash, doors and millwork, compared 
with 30 and also with 60 days ago.” 

The Austin Sash & Door Co., Austin, Tex., wrote 
recently: ‘‘We have taken enough work to last us 
thru this year, and until spring, but look for a 
general falling off in the building line this fall, on 
account of the high wages demanded by labor, due 
in part to employers offering premiums in order 
to get good men. A good many homes have been 
built recently in this section, and it looks as tho 
building had reached the top. We have experienced 
a good deal of difficulty in getting skilled labor at 
any price, but are flooded with applications from 
unskilled white labor, most of it from the country. 
These men say that they want to get off the farms. 
Good negro labor is also scarce and demands good 
wages.” 

The Seneca Lumber & Millwork Co., Fostoria, 
Ohio, reports having recently had quotations out 
on several large hotel jobs, but that in most cases 
the owners have decided to postpone building until 
late this fall or perhaps until after the first of 
next year. This company further writes: ‘We be- 
lieve that the present shelving of a good many of 
the larger operations forecasts a healthy volume of 
business thruout the fall months and the remainder 
of the year. The fact that plans have been drawn 
and prices secured on these buildings indicates that 
they are actually needed and that contracts will 
be let just as soon as there is a slight decrease in 
costs, particularly in the cost of skilled labor. We 
do not believe the cost of millwork is going to 
decrease much, but there will be a slight easing up 
all along the line.” 

In Minneapolis, Minn., there is reason to believe 
that sash and doors will again be in demand soon. 
Crops in that vicinity are good and there will be 
a fair return, according to present indications. 


Stocks are low practically everywhere and what- 
ever sales may be expected for fall building will 
be certain to force buying thru the trade. 


Kansas City (Mo.) manufacturers of sash and 
doors report a slow market for their products and 
prices are showing some weakness. Materials are 
not much weaker, and the production is about nor- 
mal, The trade is not likely to increase before 
fall or winter and no big volume of business is 
expected before next spring. Buyers are backward 
and expect lower values. 


There is a slight increase in the demand for 
millwork in Columbus (Ohio) territory. Orders 
for interior trim to complete quite a few building 
projects under way have been received. Prices 
have declined slightly, in sympathy with materials. 
Door and sash concerns are having a good trade for 
this time of the year. 

The Buffalo (N. Y.) door factories and planing 
mills have a fairly large volume of business on 
hand, and all signs point to continued activity on 
a satisfactory scale during the fall. Some shops 
report having about all the business they can 
handle. 

Indications of a softening in the Baltimore (Md.) 
sash and door trade are becoming rather more pro- 
nounced, and reports are current of considerable 
cutting of prices. Competition has been materially 
stiffened by the slowing up of construction work, 
and at least some of the sash and door men are 
willing to make concessions. The action of fac- 
tories which had been working on old orders to 
eaten up with the commitments taken on, in coming 
out for new business, tho declared to be in no 
sense due to a lack of calls upon them, has none 
the less been interpreted as meaning a bidding for 
work, and the rivalry at present is certainly keener 
than it has been in a long time. 

San Francisco (Calif.) sash and millwork plants 
are well supplied with orders, with considerable 
building activity. Sash and door factories in the 
Say counties district are busy and operating with 
full forces. Finished door factories connected 
with the California’ white and sugar pine mills 
are making good outputs and have a steady de- 
mand. Sash and door cut stock is in good demand 
and some is being exported. 

The window glass market as a whole is reported 
dull. The only orders coming in are said to be 
for the immediate needs of buyers, and there ap- 
pears to be no disposition to buy ahead. Stocks 
in factories are reported ample. An increase in 
buying is expected in September, when the vacation 
period is over, and the trade will be in better posi- 
tion to judge future requirements. Prices are 
reported to be holding steady. 
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57,000’ 84 
Selects & Better 
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THE GERMAIN COMPANY 
PITTSBURGH, PA. 


North Carolina Pine 
WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


_ WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 
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Jasper Lemieux Frederick Lemieux F. H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
1319-20 Whi 
a Phe titney Bank Bids. NEW ORLEANS 











Safe, Reliable 


TIMBER ESTIMATES 
at a few cents an acre. 
JAMES W. SEWALL, Forest Engineer 
OldTown,Maine _921 Fifteenth St., Washington, D.C. 
Largest Cruising House in America 


Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 





431 So. Dearborn St. 


American Lumberman “” Chicago. IIL 
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Tie Woods Used in Foreign Countries 

WASHINGTON, D. C., Aug. 13.—J. C. Nellis, acting 
chief of the lumber division, Department of Com- 
merce, in the absence of Axel H. Oxholm in Europe, 
has made public a series of special reports from 
consular officers on railroad tie woods used in the 
countries to which they are accredited. 

Consul S. Reid Thompson reports from Concep- 
cion, Chile, that the southern part of Chile and 
islands adjacent to the mainland are more or less 
heavily timbered with forests of economic im- 
portance that are able to supply woods for almost 
every conceivable purpose, and that the production 
of cross ties is a valuable source of wealth to that 
region, particularly in the provinces of Valdivia, 
Llanquihue and Chiloe. Among the species grown 
are several which are especially good for cross ties 
on account of their hardness. The leader among 
them is roble, also known as roble-pellin (Notho- 
fagus oblicua). The ties used on the state rail- 
ways of Consul Thompson’s district are not cre- 
osoted or otherwise treated, despite the fact that 
the rainfall is heavy and the ground constantly 
wet. Ties of roble-pellin also are used on the 
railways in the nitrate regions of northern Chile, 
he states, where rainfall is almost unknown, but are 
not entirely satisfactory in a very dry climate. 

Chile’s lumbering industry is centered at two 
points, Valdivia and Puerto Montt. Valdivia is a 
city of 26,854 population, located on the Valdivia 
River, eleven miles south of the port of Corral, and 
may be called the center of the timber zone. It 
is of much industrial importance and its exports 
are of considerable value. Lumber and _ forest 
products are among its most valuable exports. Val- 
divia is the port of departure for 95 percent of 
the cross ties exported, which are brought from 
inland points by rail and from ports further south 
by coasting vessels. Many ties are shipped to 
Bolivia and Peru. 

Consul General A. Gaulin, Rio de Janeiro, has 
transmitted a booklet published by the Brazilian 
Department of Agriculture under the title ‘“Brazil- 
ian Timber,’ which gives rather complete informa- 
tion as to the kinds of ties used and the length 
of service credited to each species. The list is 
quite extensive, several species of first quality ties 
being credited with a life of twelve years, others 
eleven, others ten and some as low as five years. 


Encourages Planting of Eucalyptus Trees 


Mr. Gaulin states that the Brazilian Government 
has encouraged the planting of eucalyptus trees, in 
order that their lumber might later be used for rail- 
way ties, by making cash payment for each tree 
planted. It is estimated that due to this Govern- 
ment encouragement 5,000,000 eucalyptus trees 
have been planted. 

The Central Railway of Brazil has a creosoting 
plant for treating ties, but in many cases ties are 
laid without treatment. Bids called for by the 
Central Railway for ties for broad gage lines give 
specifications of 2 meters 65 cm. x 20 cm. x 14 cm. 

As is well known, the consul general states that 
Brazil abounds in hardwoods of every description, 
but the greater part of its timber resources are 
undeveloped, due chiefly to the fact that a large 
part of the forest area is situated far from com- 
mercial centers and adequate transportation is not 
available. 

Chester H. Davis, consul at Georgetown, British 
Guiana, has submitted extracts from an article 
written by a local forestry officer for the Journal 
of the Board of Agriculture, who states that Green- 
heart forms the principal timber export, going 
chiefly to the United Kingdom and Holland, while 
Wallaba in the form of shingles, fuel wood and 
charcoal finds a market in the West Indian islands. 
For a number of years railroad ties of Mora have 
been used locally and exported to Barbados. ‘The 
woods which can be recommended for ties are soft 
and Ituri Wallaba and red and brown Mora. In 
both species the color, nature and durability are 
similar, altho the first named in each case is said 
to be the better. At the end of 1922 local quota- 
tions for Mora and Wallaba ties, size 81% feet x 
10 inches x 5 inches, were from $1.50 to $1.92, 
from selected timber, free of sap. The value of the 
exports for a smaller sized tie averaged 9914 cents 
each. 

From Guayaquil, Ecuador, Consul General F. W. 
Goding reports that Guayacan and Mangle are the 
woods used there for ties. They are not treated 
with any chemicals. Untreated ties of Guayacan 
last ten to fifteen years, depending upon the 
climate, and Mangle ties six years. The dimen- 
sions of the ties in use are: First class, 6 feet by 
6 inches, curve not to exceed 4 inches thruout ; 
the heart 6 inches, the face 8 inches. Not a suf- 


ficient number of ties are delivered to satisfy the 


local requirements, all railroad orders being far be- ° 


hind delivery. 
Species Used on Paraguayan Railways 


Consul Harry Campbell reports from Asuncion that 
the species most commonly used on the Paraguayan 
railways are Lapacho, Urundey-mi, Curupay and 
Tatayiba. In the northern part of the country 
Quebracho also is used. The ties are untreated 
and the usual length of service is eight to ten years. 
It is claimed that there are many good ties along 
the Paraguayan railway that were laid over fifty 
years ago. ‘The principal sizes of track ties are 
270 by 25 by 18 centimeters, and cross ties 540 
and 405 centimeters long. Quebracho and Lapacho 
trees are abundant and ties made of these woods 
are found to give satisfactory service. 

In Argentina the use of hardwood ties on the 
railroads is made obligatory by law, according to 
Consul General W. Henry Robertson, Buenos Aires. 
The Buenos Aires Pacific Railway and the Central 
Argentine Railway use ties of red Quebracho or 
“Quebracho Colorado.” It is estimated that the 
stand of this species in the Argentine forests in 
1922 totaled approximately 71,300,000 tons, while 
the available tonnage in the neighboring republic 
of Paraguay was estimated at 3,500,000 metric 
tons. 

The Buenos Aires Great Southern Railway in 
addition to red Quebracho also uses Urunday and 
Guayacan Negro, both native woods, for ties. Que- 
bracho is chiefly known here for its tannin content. 
It is a very hard wood of slow growth and is said 
to be practically everlasting. The ties are un- 
treated in Argentina. The Buenos Aires Pacific 
reports that ties are usually renewed every twenty- 
five to thirty years, while the Central Argentine 
line renews its ties every twenty-five years, not on 
account of decay but because the holes bored in 
the wood weakens it somewhat. The Buenos Aires 
Great Southern renews its main line ties every 
twenty years, and where traffic is especially heavy 
every twelve years, after which they have a further 
life of about twenty years on sidings. 

Harold Playter, consul at Corinto, reports that 
the ties used on the Pacific Railroad of Nicaragua 
are pole ties of the following native woods: Ma- 
dero Negro, Guachipilin, Guayacan (lignum vitae), 
Quebracho, Vainillo, Guiliguiste, Granadillo, Flor 
Blanco and Nascolo. Madero Negro is most used. 
Ties are not treated and the length of service is 
approximately nine years. One grade only is used: 
Pole ties, hewn on two sides, 7 feet x 8 inches x 7 
inches, maximum curvature acceptable 3 inches. 
Those purchased in 1922 cost 50 cents each (U. &. 
currency), placed alongside track. 


Siamese Railroad Ties 


Siam has three woods grown locally which Siam- 
ese railroad experts find make excellent material 
for sleepers or cross ties. These are: Yang, Teng 
Rang and Kiam. The first two grow in abundance 
and quantities of cross ties of these woods are 
exported to India, Ceylon and China. The ties are 
not treated but their average life is for Yang (in 
dry sections) ten to twelve years, for Teng Rang 
about sixteen years and for Kiam a little less. It 
is not known how much longer the ties would last 
if treated. The principal sizes of the ties used in 
Siam are 9 feet 6 inches x 8 inches x 6 inches and 
6 feet 6 inches x 8 inches x 6 inches. 

Consul John J. Meily, Port Limon, reports that 
cross ties are produced in Costa Rica from ten 
native woods. ‘The longest life is credited to ma- 
hogany ties, twelve years. Manu ties last ten years 
and those from other timber range from six years 
down to two years. Suitable timber for ties in 
accessible locations is becoming very scarce. Ma- 
hogany, Manu and Madero Negro are becoming too 
valuable for other purposes. The standard size is 
7 feet x 8 inches x 6 inches, and the present price 
is $1.45 gold per tie, if and when available. About 
36,000 creosoted cross ties of pine and cypress are 
now being imported annually from the United 
States by the Northern Railway of Costa Rica on 
account of the insufficiency and uncertainty of the 
local supply. The cost is said to be $2.85 gold per 
tie laid down in Costa Rica. 


Guatemala Imports Railway Ties 


Notwithstanding her forest resources Gnatemala 
imports ties for use on her railways, according to 
Consul Arthur C. Frost, Guatemala City. In re- 
cent months considerable quantities have been im 
ported on vessels coming from American Gulf ports. 
The efforts of the International Railways of Cen- 
tral America to utilize domestic timber for ties 
have not been very satisfactory. The chief dif- 
ficulty seems to be inaccessibility. With the ex- 
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ception of pine in the mountains, there is no species 
of timber that grows in groves, the trees, as a rule, 
peing seattered over large tracts of land in moun- 
tainous or marshy regions. Labor is reported 
scarce and far from efficient. Frequently contrac- 
tors have failed to deliver ties of the kind and 
quantity ordered or within the time specified, while 
imported ties can be secured in any quantity, of 
standard quality and at a specified time. 

Vice Consul Robert R. Longyear, Port au Prince, 
recalls that Haiti has frequently been described as 
a country abounding in virgin forests of tropical 
hardwood. While this description may have been 
true of conditions one hundred years ago, at pres- 
ent, he says, in all reasonably accessible places 
there are no forests. The railroads in Haiti have 
used for ties native woods of Bayahonde, Camdelon, 
Chene, Bois Blane, Maglier Noire und Acama. The 
ties are not treated and their normal length of 
service is about six years. Ties are hewn or sawed 
on two sides, the other two sides being rough. The 
usual size is six by eight inches and from seven to 
seven and a half feet long. Haiti has no ties for 
export. 

Consul Fred R. Robinson, Saltillo, State of Coa- 
huila, Mexico, reports that ties used locally are 
of pine, the local name being ‘‘pino.” They are 
not treated and give service of about seven years. 
They are 8 feet x 6 inches x 8 inches for broad 
gage and 6 feet x 8 inches x 6 inches for narrow 
gage roads. Yellow pine is the most abundant 
wood available for ties in the Saltillo district and 
the supply is limited. For the most part it is lo- 
cated in the mountains at considerable distances 
from the railroads. 


Consul General Claude I. Dawson reports from 
Mexico City that the ties used on the main lines 
of railroad from the Mexican capital to the Amer- 
ican border are of pine, with a few oak, mostly 
of native growth. From Mexico City to Vera Cruz 
nearly all are steel ties, while on the southern 
lines they are chiefly of native hardwoods—cedar, 
chico zapote and a species of iron wood. Some of 
the pine ties on the main lines ruuning north have 
been treated with creosote, but few have received 
this protective treatment during the last ten years. 
Some of the native hardwoods not creosoted, espe- 
cially chico zapote and iron wood, are claimed to 
be still in service after fifty years, while the pine 
ties are said to give about fifteen years’ service. 


Reports are included from other Mexican dis- 
tricts. . 

Consul Frank Bohr reports from Cienfuegos, 
Cuba, that Sabicu or horseflesh mahogany, which 
is coarse grained and much harder than the regular 
mahogany of commerce, and several other species, 
including iron wood, are used for ties. The hard- 
ness of the woods used renders impregnation more 
difficult and they are not treated with chemicals. 
The length of service varies from fifteen years down 
to six years. On account of the hardness of the 
wood, ties must first be bored two-thirds the length 
of the spike. The spikes have a tendency to work 
loose, necessitating plugging after a period of 
years, 

teports also are included from India, 
Honduras and Portuguese East Africa. 
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Notes of Foreign Trade Interest 


WASHINGTON, D. C., Aug. 13.—Consul General 
G. B. Ravadal, at Constantinople, reports that the 
lumber trade of Turkey is dominated by Norway 
and Sweden, which displaced Austria-Hungary sev- 
eral years before the war. The Scandinavian 
countries captured the Turkish market by applying 
the cardinal principles of c.i.f. quotations ; metric 
specifications; constant and regular deliveries by 
direct water routes, and minute attention to the 
fulfillment of contracts. Russia prior to the war 
succeeded in obtaining a foothold at Constantinople. 
Roumania is likely to be heard from increasingly 
in view of her acquisition of Transylvania. Amer- 
ica has furnished some southern pine for ship 
building, usually transshipped at Marseilles, and 
occasionally minor shipments of special kinds of 
hardwoods, such as oak and red gum veneering for 
furniture and interior finish. But the bulk of the 
business goes to Seandinavia and is worth $5,000, 
000 a year, and Mr. Ravadal believes it is certain 
to attain greater proportions under post war re 
construction conditions. Mr. Ravadal points out 
that Russia possesses 20,000,000 acres of forest 
land and would become self-supporting in the mat 
ter of lumber if a period of peace could be inaugu 
rated and adequate means for exploitation of tim 
ber provided. Some 80 percent of the timber is 
Government owned. However, the timber belt lacks 
the indispensable transportation. In Constantino 
ple there are only four woodworking establish- 
ments. Poorly equipped, their products are crude 
and ill seasoned. Consequently there are no pros- 
pects of an immediate revival of the Turkish lumber 
industry. 

A recent report from 


Trade Commissioner Os- 


born, at Rome, Italy, states that demand for south- 
ern pine is smaller than ever, and there is prac- 
tically no new business in sight. The latest quota- 
tion for Genoa prime is more than double the cost 
from the Trentino or from Austria. Under the cir- 
cumstances the cheaper wood is being used regard- 
less of its defects from the standpoint of quality. 
The railways, which formerly purchased about two- 
thirds of the southern pine for car construction 
and repairs, are now using soft pine, which has 
made a tremendous difference in the demand. Some 
purchases of southern pine are being made for 
bridge work, but the amount is very small. Ship- 
building, which used to represent an important out- 
let, is practically at a standstill, and altho there 
has been an increase in building construction, 
southern pine comes too bigh and is not being sold 
in any quantities for this purpose. In addition to 
the limited demand, a good deal of uncertainty is 
felt with regard to the movement of prices and the 
exchange, which is affecting lumber as it has other 
lines, 

Consul Harry L. Wals, at Nuevo Laredo, Mexico, 
reports a largely reduced volume of building mate- 
rial imports thru that gateway during the first six 
months of this year, with the trend pointing down- 
ward. The loss in these imports over the previous 
six month period was 41 percent, the chief decreases 
being noted in lumber, sand and brick. The lumber 
movement dropped from 406 carloads to 262 car- 
loads, a loss of 85 percent. ‘This reduction in 
building material imports, he says, is unquestion- 
ably a reflex of conditions generally in Mexico. An 
attitude of marking time is evidenced, due to un- 
settled conditions, and this policy would seem to be 
expanding. 

General stagnation of trade, especially in that 
portion of the Republic tributary to Mexico City, is 
indicated in recent cables to the Department of 
Commerce. Salesmen and commercial travelers re- 
port extreme difficulty in making sales, and that the 
few orders being placed are small in size. Inven- 
tories, as a rule, are low, and there is an apparent 
tendency to keep merchandise stocks at a minimum. 
The prevailing note in business circles would seem 
to be one of caution, with a tendency to withhold 
action on important matters. Owing to increased 
credit precautions and additional cash transactions, 
collections by American exporters from Mexican 
importing houses are generally reported as satis- 
factory, but local collections are poor. The dis 
count rate on silver currency has again increased, 
closing July 27 at 3 2/5 percent. Dollar exchange 
remained firm, the July 27 rate being $0.48575, 
practically the same as on June 23. ‘The large 
mining corporations operating in Mexico have re 
cently been evidencing an increased interest in the 
purchase of new, and partially developed, proper- 
ties. Freight rates on minerals destined to the 
smelters at Monterrey and Saltillo have been re- 
duced and there has consequently been an increase 
in the amount of low grade ores shipped to these 
points. Sales of mining machinery during July are 
said to have been better than in June and possibly 
better than in any other month of 1923. 


HYMENEAL 


COX-COOKE. J. A. Cox, who is a member of 
the firm and one of the owners of the Franklinton 
Veneer Co., of Franklinton, N. C., and Miss Oza 
Lee Cooke, also of Franklinton, were quietly 
married at that place on Friday, Aug. 10, at the 
home of Rev. J. F. Kitchiner, who performed the 
ceremony. Mr. and Mrs. Cox left on a motor 
trip to various points of interest in western 
Carolina for a brief honeymoon, after which 
they will return to Franklinton to make their 
home. The bride is the daughter of B, F. Cooke, 
president of the B. F. Cooke Furniture Co., of 
Franklinton. 


BABCOCK-LLOYD. Palmer G. Babcock, asso- 
ciated with the Vredenburgh Lumber Co., of 
Springfield, Ill., and Miss Helen Lloyd were 
married at St. Paul’s Episcopal church in that 
city on Aug. 11. Both of the young people are 
widely and popularly known in Springfield and 
received congratulations of scores of friends. 
They are spending a honeymoon at Mackinac 
Island and after Sept. 1 will be at home at 233 
Kast Canedy Street, Springfield. 


SEVENTY-FIVE YEARS ago the southern part of 
the west coast of France was largely an un- 
healthy waste of sand and swamp, seriously 
threatened by shifting sands blown in from the 
sea shore, and the chief occupation of the pov- 
erty-stricken population of this roadless land 
was sheep and goat raising. By reclamation 
and the planting of maritime pine, this region 
of less than two million acres has been made 
one of the most prosperous and healthy in 
France and it now supports a population of 
about 1,400,000, and as a health resort is 
visited by about 200,000 people each year. 
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ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


actured according to standards guaranteed 

to pee: trade and shipped in straight cars and car- 

= or mixed with Hemlock Lumber, Lath, 
hingles and Posts. 
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manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 


Gladstone, Mich. 1 & Lumber Company 
Chicago Office: 812 Monadnock Block. 





The Cleveland-Cliffs Iron Co. 


Mil} Dept., MUNISING, MICH. 
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Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 








Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho 
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VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
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| MISSISSIPPI | 


(We Moved 
August lst 








Our customers and friends 
a ; are requested to change their 
Fare mailing lists, as we have 
inall moved from Jackson, Miss., 


inne of to Columbus, Ga. This move 
YELLOW _ is made in the interest of bet- 
PINE ter service for you. Please 


address all future inquiries to 


COLONIAL 
Lumber Co. 


q COLUMBUS, GEORGIA 
a LONGLEAF 


HEAVY PITCH Pi _ 


For Export and Interior Trade 











We make shipments 
from New Orleans, 
Gulfport, Mobile and | 
Pascagoula of I 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 


MILLS AT 
Howison Ten Mile 





Daily Capacity 
400,000 Feet. 





Moss Point Cedar Lake J 
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CARNAHAN & COMPANY 


WHOLESALE 


LUMBER TIES TIMBERS PILING 





JACKSON, Miss. 

















| Warren-Godwin Lumber Co. 


Manufacturers of 


Lene AN? Yellow Pine | 


for the Retail Yard Trade. 
EDGE GRAIN FLOORING A SPECIALTY | 
Saw and Planing Mill on the I. C. 
___ JACKSON, ~ MISSISSIPPI | 














loxcear ¥ Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 








POCAHONTAS LUMBER CO. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Shortleaf Yellow Pine 
8 to 12 feet 
L. F. GARRETT, Owner and Manager. 











(Statistics—continued from page 48) 


North Carolina Pine 


NorFoLk, VA., Aug. 13.—The North Carolina 
Pine Association makes the following analysis 
of figures reported by forty mills for the week 
ended Aug. 4 








—Pereentages of 
Production Ship- 


Production— inn eet Normal} Actual ments 
Actual «656s 8,317,529 y 4 ments pave 
Normal ae 640, 000 sie ame 

Shipments .... 7.726.223 67 93 cate 

ee re 7,283,964 63 88 94 


*As compared with last week, there has been a 
decrease in orders of 4 percent; last week there 
were reports from thirty-seven mills. 

+‘‘Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 





California Pine Sales 


San Francisco, Cauir., Aug. 11.—For the 
period July 22-31, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 


California White — Mixed Pines 
Fee Common— 
Nos. 1 & 2 clr. poy 000 Ce aenererce 8,000 
6 22,000 ING: @ scenes 630,000 
D S610Ck 0.06. 199:000 DIO: S 600068 638,000 
No. 3 clear.... 391,000 No : piacere 79,000 
Inch shop .... 151,000 WO: 660.0050 135.000 
INO: L-Shop...... 678,000 No.1 ee 296.000 
‘No. 2:eno0p.....» 1,144,000 No. 2 dimen. 75,000 
No. 3 shop..... 819,000 Form stock... 10,000 
Shop, short.... 75,000 IMMNCLS 0504 50.000 
Panel—%”, all Siding— Lin. Ft. 
widths ...... 1,000 BSCOUE. occoa cs 52.000 
D&btr., stnd.. 21,000 IDMIOV: 6:0.6:0:0-00 84,000 
No. 3 clr., stnd. 28,000 DOV basee> 12,000 
Shop, stnd..... 152,000 Box 
Feet 
oy vane Mix. pines, 4/4 370,000 
Nos.1& 2clr.. 109,000 yqix° pines, 5/4 
6 99,000 a yy gee 1,580,000 
No. 3 clear.... 140.000 Dou : las ‘’ Fir 
Inch shop .... 205,000 uglas 
y ‘ OAS 64 ct 2 ares 74,000 
No. 1 shop..... 242,000 Cr non, 4/4, 
No. 2 shop..... 132,000 J Se 
a es all widths. 278,000 
No. 3 shop...... 41,000 C n mon, 5/4 & 
Shop, stnd. ... 33,000 2 - PRIg 395.000 
White Fir Tie “ & timbers 25,000 
Clears: o.6s-ssi0ss 15,000 Cedar 
NO. 3 tom, @& .....  #hyWsenaeuwe 501,000 
SER is oce est eas 204,000 Lath 
No. 4common. 263,000 Pieces 


No. 1 dimen. 


384,000 No. 1 mix. pinel,145,000 
No. 2 dimen... ee 


252,000 No. 2 mix. pine 250,000 
Export No. 3 mix. pine 200,000 
Australian .... 213,000 Mixed pine, 32” 155,000 
Footage of commons is of 1-inch stock only, 
no other thicknesses being included. 





Southern Pine Barometer 


New Organs, La., Aug. 13.—For the week 
ended Aug. 10, Friday, one hundred thirty- 
two mills report as follows to the Southern Pine 
Association: 


Percent Percent 
of pro- of ship- 


#Cars Feet duction ments 
Production ... «.«« TOs OeLOD 8 vses «0006 
Shipments ... 3,403 71,003,595 | re 
Ord: rs— 
Received .. 2,919 60,904,935 81.06 85.78 
On hand end 
week® ..10:486 2UG;760)520  ..062 «sees 


*Orders on hand showed a decrease of 4.41 per- 
cent during the week. 

yAs a basis for carload, the average load shipped 
in June, 20,865 feet, is used. 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Asso- 
ciation has issued the following comparative 
statistics for July, 1923 and 1922, based on the 
reports of the same twenty-one member mills: 


July, July, ——Decrease— 
: 1923 1922 Feet Pct. 
Production -10,590,000 10,085,000 505,000 5.0* 
Shipments -10,515,000 12,474,000 1,959,000 15.7 
oy ee 5,671,000 10,555,000 4,884,000 46.3 
End month— 
Orders on 


MONA 662.408 21,715,000 23,597,000 1,882,000 8.0 
MEOCKB 2 isesees 18,829,000 25,500,000 6,671,000 26.2 
*Increase. 


Average Value }}x2\4 Face Clear No. 1 and Fac- 
tory F.o.b. Michigan and Wisconsin Mills 


July, July, —Increase— 
1923 1922 Amt. Pct. 
a $92.55 $79.03 $13.52 p Ly | 


Pickering Farm Devoted to Raising 
Show and Beef Cattle 


(Continued from page 45) 


rule, takes its share of the winnings. The prin- 
cipal members of the show herd are Beau Re- 
peater 6th, Pickering 14th, Sensation, Picker- 
ing 45th, Donald Lad 16th, Miss Pickering 
34th, Miss Pickering 62, Miss Pickering 64 and 
Cow Duchess Domino. This herd alone is valued 
at $50,000. 

In the bull barn, each of the bulls has an 
individual stall and, radiating from the barn 
at each stall, are individual pens where the 
animals get their daily exercise in the open. 
The younger animals, less likely to be quarrel- 
some than their elders, are quartered in common. 
The dairy cattle on the Pickering Farm are all 
Holsteins, while all the beef cattle are Here- 
fords. Show cattle, such as those at the Pick- 
ering Farm require much care and attention 
to keep them in fit appearance to look their 
best at the various shows and the show stock 
barn has been dubbed ‘‘the beauty parlor.’’ 
The animals must be bathed frequently, combed 
and manicured just like the belle of the ball 
or a baby. To do this task and the other 














©The Pickering Farm. 
) 


Harlequin, grand champion Hereford bull of 
America, head of herd at Pickering farm 


work on the farm, more than one hundred em- 
ployees are required, some of them working 
at night. 

Experts who have visited the Pickering Farm 
have been loud in their praise for the practi- 
cal methods used there, as well as the practi- 
cal design of the buildings and the beauty of 
the architectural designs. 


Rochester Business Change 


Rocuester, N. Y., Aug. 14.—The Hanna 
Lumber Co. (Ine.), with offices and yards at 
133 Murray Street, has taken over the Valley 
Creek Lumber Co., hardwood wholesaler of this 
city, with mills at Sloans Valley, Ky. The 
Hannas are well known in Rochester, having 
settled here in 1837, later establishing the 
Rochester Cooperage Co. The Hanna Lumber 
Co. (Ine.) will conduct both a retail and whole- 
sale business. The general manager of the com- 
pany is Jacob H. Rumbold, who for fifteen 
years was sales manager for the Weyerhaeuser 
Sales Co. in the Rochester territory, and later 
for a time was manager in this city for the 
Surry Lumber Co., of Baltimore, Md. He has 
been manager for the Valley Creek Lumber Co. 
for a short time and will continue with the new 
owners in the same capacity. Mr. Rumbold is 
secretary-treasurer of the Empire State Asso- 
ciation of Wholesale Lumber & Sash & Door 
Salesmen. 


ANNOUNCEMENT WAS RECENTLY made by the 
New York Cotton Exchange that a group of its 
members had provided funds for financing 933 
demonstration cotton farms fully supplied with 
equipment and poison for fighting the weevil. 
It is expected by this means to disseminate 
knowledge as to the most effective methods of 
combating the pest. 
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Sales of GMC Fleets Increasing 


An analysis of truck sales figures by the Gen- 
eral Motors Truck Co., of Pontiac, Mich., has 
shown this company that during the last year sales 
of fleets have been gradually increasing, in exact 
proportion to the business demand of the country 
at large. These figures show that if a chart was 
to be drawn, representing the trend of general 
business, that truck sales would almost exactly 
follow this chart, especially in the case of large 
business houses and cities, buying in large num- 
bers. 

The figures of the General Motors Truck Co. 
show that in 1921 there was almost no demand for 
large fleets of trucks and the company’s sales were 
almost entirely made up of single sales to in- 
dividuals. During 1921 it is said that fully 90 
percent of the company’s business was of this char- 
acter. In 1922 the fleet sales began to show an 
increase, as business generally picked up after the 
depression of the previous year. During this year 
the total fleet sales amounted to about 15 per- 
cent of the total business. 

During the first five months of 1923 a decided 
improvement has been noted in this class of busi- 
ness, Which has led executives of the company 
to predict that the balance of the year will see a 
high truck production. In January of this year 
the total fleet sales amounted to 23 percent of 
all the trucks sold and from that time on a 
gradual increase has been noted. Advices from 


Federal trucks always have been manufactured 
at the concern’s present plant on Federal Avenue, 
Detroit, where the factory buildings cover over 
three hundred thousand square feet of space. 


Has Five Trucks Hauling Cedar Poles 


SPOKANE, WASH., Aug. 11.—Vic Pierson, veteran 
logger of the Spokane country, will soon complete 
the cutting and hauling of 20,000 cedar poles 
which he bought from the Somers Bros. Match Co., 
of Saginaw, Mich., last July a year ago. These 
were located about fourteen miles out from Kusick. 
They have been flumed two miles and hauled the 
other twelve miles by a fleet of five auto trucks. 
All of the 20,000 will have been decked in Kusick 
by another twenty days, Vic says. They are sold 
to the National Pole Co. The truck drivers, who 
are paid by the thousand, have made three trips a 
day regularly until recently when Vic cut them 
down to two because he thought the long hours they 
were working was telling on their health. 


(SEBEL 488: 


Designs Winch for Use on Tractor 


In logging operations, oil field work and various 
other industrial undertakings there has been an in- 
ereasing need for a hoisting drum or winch as an 
integral part of a tractor. To meet this need the 
C. L. Best Tractor Co., of San Leandro, Calif., has 
recently designed a tractor winch which may be at- 

tached to any of the con- 





| 








= cern’s left-hand drive 


“Sixties.”” In woods work 
particularly the Best com- 
pany states that this 
winch is practically in- 
dispensable for snaking 
logs from _ inaccessible 
spots, and for loading and 
hoisting purposes. 

The winch has a capac- 
ity of 300 feet of %-inch 
cable, and a winding speed 
of 2% miles an_ hour. 
There is a gear box built 
into it for disengaging the 
drum for unwinding, and 
a brake to control the 
running-out speed. Aside 
from the wide utility of 
the tractor itself, a ‘“‘Six- 
ty” with this winch equip- 
ment has the utmost flexi- 
bility and speed for 
moving from one cable job 
to another—doing work 
which would otherwise de- 
mand a donkey engine, ac- 
cording to the manufac- 
turer. This installation 
weighs 1,550 pounds and 





The C. L. Best Tractor Co.’s “Siaty” equipped with specially designed winch “0es not interfere with 


field representatives of the company indicate that 
this business can be expected to continue and other 
large fleet orders are expected to materialize within 
the next sixty days. 


To Tax Truck-Hauled Lumber 


SPOKANE, WASH., Aug. 11.—In connection with 
the handling of lumber by truck from Weippe to 
Greer, Idaho, a distance of fifteen miles over the 
State highway, the State highway department, 
thru W. J. Hall, commissioner of public works, pro- 
poses that the lumber industry should pay 20 cents 
a thousand feet for the lumber hauled over the 
Greer grade, this money to be paid into the highway 
fund. It is estimated that this would amount to 
$45,000 a year, and that the tax of 2 cents a gallon 
on gasoline would amount to $40 a day additional. 


(‘SRZEBBEBEBEAaBs 


Detroit Is Home of Federal Truck 


The Federal Motor Truck Co., thru M. L. Pulcher, 
general manager, announces that the “Federal 
Motor Warks . Plant” which recent newspaper 
articles report as having been acquired by the re- 
organized Elgin Motor (Inc.), of Indianapolis, in 
that city, has never been owned by the Federal 
Motor Truck Co., of Detroit, Mich. This state- 
ment is made to correct the impression that the 
Federal Motor Truck Co, has sold any real estate 
or buildings in the Indiana city. 


the other uses of the 

tractor. The drum is furnished complete ready for 
installation, but without cable. 

Additional information regarding the Best tractor 

winch can be obtained by addressing the C. L. Best 
Tractor Co., San Leandro, Calif. 


Good Service from 114-Ton Trucks 


In its delivery service the West Jordan Lumber 
Co., of Midvale, Utah, employs 114-ton trucks 
equipped with pneumatic tires, this type of truck 
giving satisfaction on account of less repair work 
and minimum gasoline consumption, according to 
the company’s experience. The longest country 
haul made by the West Jordan concern is eighteen 
miles, the roads being mostly of the dirt and hard 
surface variety. 


Cost of Country and City Deliveries 

The type of equipment that the R. E. Spencer 
Lumber Co., of Denver, Colo., has found most 
economical in its delivery service is the 2-ton truck 
equipped with pneumatic tires. The longest coun- 
try haul made by the concern’s trucks is forty 
miles, and in commenting on the difference between 
the cost of making a city and rural delivery, the 
Spencer company states that the country haul is 
about 20 percent per mile cheaper. 


A good mileage of good roads will make us all 
happy—a real smile-age. 

















Disc - Head Matcher 





No Knife Marks 


The disc- head milling 
machine shown above pro- 
duces a face firiish unequall- 
ea by any other process. 
Superior Brand Oak Floor- 
ing, manufactured on this 
machinery, is the highest 
quality oak flooring to be 
had. It has no knife marks; 
requires virtually no scrap- 
ing or sanding; and main- 
tains a remarkable uniform- 
ity in color and texture. 
If you are not a Superior 
Dealer write us for samples 
and prices of “America’s 
Finest ” oak flooring. 


Superior Oak Flooring 


Company 


HELENA, ARKANSAS 
OAK 


SUPERSSR acorn 


‘America’s Finest-” 
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G. O. WAITS, President 


Bagdad Land & 
Lumber Co. 


BAGDAD, FLORIDA 


Producing about 
48 million feet annually 


Lore Yellow Pine 
DIMENSION AND 
E. G. FLOORING 


Domestic and Export Trade 








~\ 


(— LONGLEAF 


Yellow Pine 


2x4 


We also make 
Gang Sawn 


4" Flooring, 


Car Decking —and—- 
Framing and 2 
x 6 
Yard Timb 
lian S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson- Waits 
Caryville, Fl. Lumber Co. 


Ss 








W. B. Harbeson 
Lumber Co. 


DEFUNIAK SPRINGS, FLORIDA 
Producing about 40 million feet 


annually of 


LONG LEAF YELLOW PINE 


Dimension 
CAR MATERIAL 


LONGITUDINAL SIDING A SPECIALTY 








Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY, FLORIDA 

















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, ete. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
mm leather, $8.50. AMERICAN LUMBERMAN, 481 8. 
Dearborn St., Chicago, Il. 











BUSINESS CHANGES 


ALABAMA. Auburn—Piedmont Lumber Co., 
recently incorporated; capital, $100,000; has taken 
over lumber properties of the C. Y. Young Lum- 
ber Co., according to Chas. H. Haynes, of Cliff- 
side, N. C., president of the former company. 

Hackleburg—C. T. Lunsford, president of the 
Lunsford Hardware Co., has purchased the prop- 
erties of the Fincher Lumber Co., near here, 
and after improving the mills will start opera- 
tions; the mills have recently been idle. 

ARKANSAS. Sparkman—John Gaston, of 
Sparkman, has sold his saw mill to W. T. Elder 
& Co., and it is being moved to Manning where 
it will be operated by Brand Morris for the 
purchasing firm. A supply of pine and hard- 
wood timber has also been purchased. 

INDIANA. Akron—Akron Coéperative Supply 
Co. sold to Akron Grain & Lumber Co. 

Anderson—National Package & Products Co., 
toy manufacturer which began operation about 
two months ago, has been sold to W. H. Forse, 
jr., and son, Donald Forse. The new owners 
will enlarge and increase production, 

Carlisle—Carlisle Lumber Co, succeeded by W. 
M. Simpson Lumber Co. 

Indianapolis—F. W. Young Material Co. suc- 
ceeded by Builders’ Lumber & Material Co. 

KANSAS. Marquette—Burgner-Bowman Lum- 
ber Co. and C. E. Matthews Lumber Co. con- 
solidated. 

Wichita—Cathcart Lumber Co. succeeded by 
Cc, W. King Lumber Co. 

KENTUCKY. Somerset—Elmer C. Ballinger 
sold to Somerset Lumber & Supply Co. 

NEBRASKA. Broken Bow—H. P. Gates yard 
sold to Broken Bow Lumber & Coal Co. 

NEW YORK. Rochester—Valley Creek Lum- 
ber Co. sold to Hanna Lumber Co. (Inc.). 

OKLAHOMA. Kingston—Lyon-Gray Lumber 
Co. sold to Lingo-Leeper Co. 

TEXAS. Elcampo—Webb Mercantile Co. suc- 
ceeded by Temple Lumber Co.; headquarters, 
Houston. 

Rockwall—Lyon-Gray Lumber Co. succeeded 
by J. H. Parker Lumber Co. 

UTAH. Payson—Colvin-Reece Co. sold lum- 
ber yard to Chase Lumber Co. 

WASHINGTON. Chewelah—Montgomery & 
Martin succeeded by H. H. Montgomery. 

Concrete—J. E, Metcalf succeeded by Lake- 
side-Western Lumber Co. 

WISCONSIN. Seymour—Miller & Piehl, of 
Seymour, purchased the lumber yard of Peter 
Huhn at Black Creek, of which Melvin Piehl will 
be manager. 


INCORPORATIONS 


ALABAMA. Birmingham—Anderson & Moses 
Lumber Co., incorporated; capital, $2,000; retail. 

Auburn—Piedmont Lumber Co., incorporated; 
capital, $100,000. 

DELAWARE. Dover—Fentriss County Lum- 
ber Co., incorporated; capital, $500,000; to deal 
in timber lands; T. L. Croteau, Wilmington, 
Del., incorporator. 

ILLINOIS. Chicago—Turner Manufacturing 
Co., incorporated; capital, $350,000 

Chicago—Norwood Park Mill Work Co., in- 
corporated. 

Chicdgo—C. C. Wardell & Co. decreased capi- 
tal to $25,000. 

IOWA, Davenport—Sheldon Construction Co., 
incorporated; capital, $20,000. 

KANSAS. Arkansas City—N. H. Huey Lum- 
ber Co., incorporated; capital, $30,000. 

Wichita—Central Lumber & Supply Co., in- 
corporated; capital, $50,000. 

LOUISIANA, New Orleans—Philip Lanier 
Lumber Co., incorporated; capital, $75,000; 
Philip Lanier, president; Ben S. Woodhead, first 
vice president; J. B. Edwards, second vice presi- 
dent; Frank P. Davis, jr., secretary-treasurer. 
Company will specialize in handling of yard 
stock. ‘ 

New Orleans—Darden Lumber Co., incorpo- 
rated; capital, $25,000. 

New Orleans—Star Lumber Co., incorporated; 
capital, $10,000. 

Ruston—Winlock Lumber Co., incorporated; 
capital, $25,000; Edward Winlock, of Gibbsland, 
president; E. T. Cole, of Gibbsland, vice presi- 
dent; J. D. Batchelor, of Shreveport, secretary- 
treasurer. 

Monroe—Bienville Lumber Co., increasing cap- 
ital from $250,000 to $750,000, and is planning ex- 
tensive development of business. 

Shreveport—Mansfield Hardwood Lumber Co., 
increasing capital from $300,000 to $600,000; A. S. 
John, president; Meek, secretary. Will 
purchase the property of A. S. Johnson Lumber 
Co. in Ouachita and Nevada counties, Arkansas. 

MISSOURI, Mexico—Coatsworth Lumber Co. 
increasing capital to $100,000. 

OREGON. Baker—Star Lumber Co., incorpo- 
rated; capital, $5,000. 

Marcola—T. P. Parker Lumber Co., incorpo- 
rated; capital, $25,000. 


Milwaukee—Milwaukee Lumber Co., incorpo- 
rated; capital, $6,000. 

Mountaindale—Plentywood Lumber Co., incor- 
porated; capital, $10,000. 

PENNSYLVANIA. Everett—Rit Lumber Co., 
incorporated; capital, $50,000. 


RHODE ISLAND. East Greenwich—F, §. 
Nock, incorporated; capital, $100,000; boat 
builder. 

VIRGINIA. Sebrell—Southside Timber Co., 


incorporated; capital, $50,000. 

WASHINGTON, Seattle—W. H. Meacham & 
Co., incorporated; capital, $500. 

WEST VIRGINIA. Weston—O. L. Simmons & 
Co., incorporated; capital, $10,000; to deal in 
timber. 

WISCONSIN. Kenosha—Southport Lumber & 
— Co., incorporated; capital, $125,000; re- 
tail. 

Menasha-—-Menasha Wooden Ware Corpora- 
tion, incorporated; capital, $400,000. 

Oshkosh—Wisconsin Match Co., of Madison, 
increasing capital from $10,000 to $15,000. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Nanaimo—H. L. John- 
son Timber Co. (Ltd.), incorporated; capital, 
$25,000. 

Vancouver—Graham Island Timber Co. (Ltd.), 
incorporated; capital, $300,000. 


NEW VENTURES 


COLORADO. Longmont—William McCarty 
has opened a lumber business at 233 Main St. 


INDIANA.  Indianapolis—J. Livingston will 
establish a factory to manufacture chairs at 
lith St. and Cornell Ave. 

Indianapolis—Alexander Manufacturing Co. re- 
cently began; planing mill. 

KANSAS. Topeka—Independent Lumber Co., 
recently began; retail. 

KENTUCKY. Lexington—Curran-Smith Lum- 
ber Co. recently began. 

MICHIGAN. Jones—Jones Lumber Co. recently 
began. 

MINNESOTA. McGregor—Hawthorn Lumber 
Co. (Ole Hanson, Prop.) has started a lumber 
yard here. 

MISSISSIPPI. Corinth—E. C. Thompson Lum- 
ber Co., recently began. 

NEW YORK. Saranac Lake—Kendall Lum- 
ber Co. opening yard on New York Central, 
Adirondack and Saranac streets. 

TEXAS. Lubbock—T. R. Prideaux Lumber 
Co., new concern. 

WASHINGTON. Okanogan—E. Wagner & 
Son Lumber Co., recently began; retail. 

Seattle—B. B. Hansen will open lumber yard 
at 1817 7th Ave. 


WISCONSIN, Superior—Charles Nichols Lad- 
der Co: recently began. 


NEW MILLS and EQUIPMENT 


ALABAMA. Luverne—Luverne Lumber Co., 
recently incorporated with capital of $25,000. 
plans immediate construction of a planer shed 
and dry kilns, according to Guy R. Brightwell, 
general manager. 

Waterloo—Hubert F. Young Lumber & Land 
Co. erecting saw and planing mill, capacity, 40,- 
000 feet, daily; also constructing 10-mile rail- 
road from timber holdings to Waterloo. 


ARKANSAS. Augusta—W. C. Berry, jr., of 
this city, is erecting a dimension mill here at 
the old Buckley site. J. E. Harris has charge of 
construction. 

Eureka Springs—C. W. Phillips, of the Phillips 
Lumber Co., leased the grounds of the Kelley 
Lumber Co., in the south part of the city and 
will erect a dry kiln, with a capacity of 60,000 
feet; kiln will cost about $7,000 it is reported; 
Mr. Phillips will use four large trucks to handle 
the lumber between city and the mill which is 
18 miles east of here. He recently purchased 
75,000 acres of timber from the Granger-Kelley 
Lumber Co. in Madison county. 

Forrest City—Harry Meyers, of St. Louis, has 
purchased from Judge E, A. Rolfe, of Forrest 
City, the mill and box factory property includ- 
ing the land and has begun erection of another 
box factory. Mr. Meyers will operate this fac- 
tory under name of Nashville Manufacturing 
Co. 

Paragould—Amos Manufacturing Co., which 
has been operating a factory at Poteau, Okla., 
has discontinued operations there and will move 
to Paragould. The old Hartzel Manufacturing 
Co.’s plant is being remodeled and new ma- 
chinery and a dry kiln being installed, and the 
company will soon begin manufacture of handles 
of various kinds. 

Walnut Ridge—W. R. Lane, who recently pur- 
chased 1100 acres of timber land north of town, 
is having a sawmill erected on the land and 
will soon begin cutting. 

CALIFORNIA. Optimo—H. C. Crosoot, of San 
Jose, is planning erection of a sawmill here for 
a syndicate of San Jose men. 


FLORIDA. Bagdad—Henderson-Waits Lum- 
ber Co., which recently purchased timber hold- 
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ings and plant of Harbeson interests in this 
section, has begun construction of a sawmill on 
the tract. 

GEORGIA. Culleden—W. V. Means Co. has 
completed new planing mill and has begun 
operations; mill has capacity of 75,000 feet every 
24 hours. 

Thomasville—W. A. Whittle & Co. completed 


new planing mill to manufacture roofers and 
dressed lumber. 
ILLINOIS. Washington — William Rinken- 


berger erecting two-story brick building and will 
eccupy with his lumber business. 

Rockford—Rockford Wood Turning Co. has 
peen granted a permit for the erection of a $4,- 
900 addition. 

MINNESOTA. Minneapolis—Prestholdt Lum- 
per Co. will erect office building 22x60x20 feet. 

NEW YORK. Port Chester—Port Chester 
Lumber Co. will remodel building and move office 
into it. 

NORTH CAROLINA. Henderson—Henderson 
Veneer Co., recently incorporated with capital 
of $50,000, has leased a property here and is 
installing machinery for veneer manufacture, 
according to C. F. Whitted, who has been named 
president and general manager of the company. 

OHIO. Schumm—W. P. Robinson Co., of De- 
catur, Ind., has completed a new sawnfill and 
will manufacture hardwood lumber and long 
timbers. 

WASHINGTON. Yakima—J, D. Thompson, of 
British Columbia, is reported to be planning es- 
tablishment of a ladder plant to make ladders 
for orchards. 


CASUALTIES 


ALABAMA. Headland—Monk Lumber Co.'s 
sawmill destroyed by fire; loss, $2,500. 

ARKANSAS. Star City—E. P. Ladd Lumber 
Co., loss by fire, $10,000. 

GEORGIA. Perry—Perry Veneer Co., loss by 
fire which partly destroyed the boiler house 


and electric plant, $2,000; covered by insurance. 





INDIANA. 
loss by fire. 
Indianapolis—John Miller, loss by fire in saw- 
1 cement block manufacturing plant, 
Muncie—Muncie Cabinet Co. damaged by fire 
caused by lightning, $1,000, 
a MAINE. Bangor—Morse & Co., slight loss by 
re. 


Ewing—Ball Lumber Co., slight 


MINNESOTA, Rockford—Midland Lumber 
Co., loss by fire. 
MISSISSIPPI. Rankin—Sawmill of J. H. Wil- 


liams & Son destroyed by fire; planing mill and 
dry kilns with dimension stock saved; mill will 
be rebuilt at once. 

NEBRASKA. Thedford—John L. Turner Lum- 
ber Yard, hardware store, garage and equip- 
ment totally destroyed by fire; loss estimated at 
$10,000. 

NEW JERSEY. Morristown—Reeve & Burr, 
loss by fire. 

NEW YORK. Bath—W,. W. Babcock ladder 
factory partly destroyed by fire; loss, $3,000. 

Buffalo—G. Elias & Bro., loss by fire in plan- 
ing mill, $1,000. 

Jamestown—Standard Table Co., factory dam- 
aged by fire to extent of $75,000; stock of veneers 
belonging to Henry H. Roberts, also destroyed; 
loss, $65,000. 

OREGON. Portland—Lumbermen’s'_ Service 
& Manufacturing Co., St. Johns (suburb), loss 
by fire, $15,000; plant practically destroyed. 

TENNESSEE. Memphis—Golf Shaft & Block 
Co., loss by fire. 

WEST VIRGINIA. Gauley Mills—Cherry River 
Boom & Lumber Co., loss by fire in retort 
house and chip storage bin, $25,000. 

Elkins—Hardman Building & Supply Co., loss 
by fire between $50,000 and $60,000; plant prac- 
tically destroyed; insured. 

BRITISH NORTH AMERICA 

ONTARIO. Brantford—Plant of Mickle, Dy- 


ment & Son seriously damaged by fire on morn- 
ing of Aug. 7; loss, $50,000; insurance, $40,000. 








J. L. EUBANKS, lumber manufacturer of 
Rochelle, Ga., who also operated sawmills at 
Homerville, Ga., was killed at Homerville, Fri- 
day, Aug. 10, by the turning over of a lumber 
truck on which he was riding. Mr. Eubanks had 
been in the lumber business in Georgia for a 
number of years and was well known in lumber 
circles thruout the State. He is survived by a 
widow and several children. 





SEYMOUR L. BILLINGS, prominent lumber- 
man of Salt Lake City, Utah, and former presi- 
dent of the Utah Retail Lumbermen’s Associa- 
tion, is dead at the age of 68 after a long ill- 
ness. He was born in Indiana and went to Salt 
Lake City in 1903, as a member of the Parker 
Lumber Co. After being in the retail business 
for 13 years he formed the Northwestern Lum- 
ber Co., a wholesale concern which he headed 
for five years. He was well known and greatly 
liked. Mr. Billings’ three sons, Paul W., of 
Tacoma, Wash.; Roy H., of Delta, Utah; and 
Seymour L., jr., of Salt Lake City, are all in the 
lumber business. Mr, Billings was an elder in 
the Presbyterian Church and for many years 
taught a large Bible class in the Sunday School 
in Salt Lake City. 





ELLA BAXTER VINCENT, wife of J. H. Vin- 
cent, wholesale lumberman of Janesville, Wis., 
died at her home there on Sunday night, Aug. 
12 at the age of 56. Mrs. Vincent had not been 
in good health for the last year but had been 


confined to her bed for only three days. She 
had been a resident of Janesville for 21 years, 
moving there from Waukesha, Wis., in 1902. 


She was born in Iowa County, Wisconsin, and 
married Mr. Vincent in 1884 at Edmund, Wis., 
where he was then in the lumber business. He 
later engaged in the same business in Waukesha 
and then in Janesville. Besides her husband 
Mrs. Vincent leaves a brother, W. G. Baxter, 
of Montfort, Wis., and one half brother, Thomas 
H. Weston, of Milwaukee, 





LOUIS DESSERT, pioneer lumberman and 
highly respected citizen of the central part of 
Wisconsin, passed away on Tuesday, Aug. 7, at 
7p. m., at his home in Wausau, Wis., following 
an illness of ten weeks. Mr. Dessert’s im- 
mediate family were at his bedside at the time 
of his death which came in the form of a 
peaceful sleep. Mr. Dessert was a man of the 
highest character, dedicated always to the better 
things in life. While he seemed reserved, he 
was at all times friendly and approachable. He 
was held in great esteem thruout the community 
in which he lived and enjoyed a high reputation 
for honesty and square dealing. Mr. Dessert 
was born in Quebec in 1849. In 1866 he moved to 
Mosinee, Wis., becoming associated with his 
uncle Joseph Dessert who was one of the promi- 
nent figures in lumbering in central Wisconsin 
at the time. The business association with his 
uncle continued for many years, and later when 
the Joseph Dessert Lumber Co., of Mosinee was 
formed he was also interested in that. After 
that company cut out in 1904, Mr. Dessert or- 





ganized the Mosinee Land, Log & Timber Co., 
which is still in operation at Mosinee, and re- 
mained its president until his death. He was 
also president of the Westfield & Fall River 
Lumber Co., and the Dessert-Brown Lumber 
Co., of Michigan; treasurer of the Dessert Red- 
wood Co., of California and of the Elkhorn & 
Walworth Lumber Co. He was also vice presi- 
dent of the Wausau Sulphate Fibre Co., and of 
the Mosinee State Bank. Mr. Dessert was also 
one of the incorporators of the Wausau Sulphate 
Fibre Co., of Mosinee, having induced that com- 
pany to locate its mills there and of the 
Watab Paper Mills Co., of Sartell, Minn., of 
which he was first president. He had lived in 
Wausau the greater part of his life and took 
an active part in civic matters, He is survived 
by his widow, a son, Howard Dessert, of Mosinee, 
two daughters, two brothers and three sisters. 





WILLARD C. KATTERHENRY, general man- 
ager of the J. V. Stimson Hardwood Co., of 
Memphis, Tenn., and director in the Stimson 
Veneer & Lumber Co., of that city, died on 
Aug. 13 at the Baptist Memorial Hospital in 
Memphis following an operation. Mr. Katter- 
henry was 30 years old and went to Memphis 
from Huntingburg, Ind., in 1915. He entered 
the lumber business at the bottom, but rose 
rapidly thru the various gradations to the point 
of eminence he occupied at the time of his death. 
He saw more than a year of service with the 
20th (Forest) Engineers during the war. Follow- 
ing funeral services at the First Methodist 
Church in Memphis, his body was sent to Hunt- 
ingburg for burial. Two brothers: B. F. and 
D. L. Katterhenry; and three sisters: Mrs. G. 
W. Youngblood, of Peru, Ind., and Mrs. A. F. 
Becker, and Miss Mildred Katterhenry, of Hunt- 
ingburg, survive him. 


TIMBER LAND SALES 


SELMA, ALA., Aug. 14.—The A. W. Lee Timber & 
Brokerage Sales Co., of Selma, announces the sale 
to J. D. and J. W. Springer, well known lumber 
manufacturers of Camden, Ala., of a tract of timber 
land containing approximately 9,000,000 feet of 
growing pine timber located near Camden. The 
consideration was $35,000. The tract is one of 
two large tracts of virgin pine timber left in this 
section of Alabama, and was controlled by Frank 
P. Glass, formerly in the newspaper business in 
Selma, but now with the St. Louis Times-Star. 





WHITESBURG, Ky., Aug. 14.—The usual activity 
in hardwood timber land deals has been in evi- 
dence in the eastern Kentucky field during the last 
week. In the Troublesome Creek section the Wil- 
liams-Day Lumber Co. closed a deal on the Ver- 
milion tract, one of the best boundaries of 
hardwood left in that section. In the same neigh- 
borhood Wells & Rigden closed a deal on several 
hundred acres of fine oak and poplar, and R. M. 
Stacy, of Stacy, Ky., also purchased a boundary 
of hardwood on the creek. 





| 
| 


? 











ROUGH OR DRESSED 


| MOULDINGS, LATH, 
SHINGLES 


ma! Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


CYPRESS CO. 
In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 














| Gummer Gypress Co. } 





Mills: Jacksonville and Sumner, Fla. 


‘ LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City | 


CYPRESS 


We want to move and will price right: 
32,000 ft. 5/4x6 & wider, FAS rough. 
9,200 ft. 5/4x3 to 5” B&Btr. rgh. strips 
4,500 ft. 6/4x3 to 5” B&Btr, rgh. strips. 
5,400 ft. 8/4x3 to 5” B&Btr. rgh. strips. 
2,700 ft. 6/4x3 to 5” C rgh. strips. 
22,200 ft. 6/4x4&Wadr. No. 1 Barn rgh. 
16,800 ft. 5/4x4&Wdr. No. 2 Barn rgh. 
23,400 ft. 6/4&Wadr. Box rgh. 


Thoroughly Dry Band Sawn Soft Red Cypress. 
GRESS MFG. CO., Jacksonville, Fla. 











GULF 
RED 








ij _—" 
SOFT TEXTURED 


“Knox Brand” 
OAK FLOORING | 


Two Plants. 


Tenn. Lumber & Mfg. Co. 


KNOXVILLE, TENN. 




















74 AMERICAN LUMBERMAN 


AvcustT 18, 1923 








peerenrenssenens 


! ALABAMA PINE } 
y 3 


BEEBE RBEBEEEREEEBEEARERREREEEREEBERBBABAEZAASLS 











Shortleaf Yellow Pine 


2" Stock 3 
Also 


Common Boards 


and 
4-4 Rough Finish, 


air or kiln dried. 





Straight or Mixed Cars. 


Fitts-Turner 


Lumber Co.,"aistame” 

















¥%” and %” CEILING. 
¥%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 











MOBILE, ALABAMA. 
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High Grade Shed Stock 


Ask For Prices. 
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\_ Headley Pine Co., “Ara 








Yellow Pine rx 


Shop Lumber 


STEAM DRIED—1", 14" 


A good cutting grade for sash, door and finish mills. 
Let us tell you more about it. 


Kentucky Lumber Co. 


_ ne SEA. 


























{/ SHORTLEAF 


PINE 


Finish, Boards, Dimension, 
Flooring and Drop Siding. 
Mixed Cars if Desired. 


LATHROP 


Lumber Co. 
Lathrop, Alabama. 






GUM 
POPLAR 
OAK 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guida to 
reaping highest profits in timber management. 


i 
Cloth, $2.50 Postpaid. 
4 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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LOUISVILLE, KY. 


Aug. 13.—Business is somewhat better than it 
has been. It is claimed that every inquiry is get- 
ting consideration. Prices are being very well 
maintained and the general outlook is good. Local 


offices complain that demand is largely in 1- and 
2-car lots, and cars mixed not only as to grades 
and thicknesses but as to the kind of lumber. De- 
mand is scattered and is for the lower grades, such 
as No. 2 sap gum, No. 2b poplar ete,, with a very 
small volume of orders for FAS in anything. Busi- 
ness is coming from furniture plants, box factories, 
planers and woodworkers, with but little flooring or 
auto business. Quotations, inch stocks: Poplar, 
FAS, $110; selects, $85; common, $60. Gum, 
quartered or red, FAS, $105; common, $60; sap, 
$52 and $42. Walnut, $255 for FAS; $150 for 
selects ; and $115 for common. Ash, $100 and $60. 
Soft maple, log run, $50. 

Preston P. Joyes, sales manager of W. P. Brown 
& Sons Lumber Co., reported that operating con- 
ditions in the South were better than they had 
been, and the company is operating at all mill 
points, but running only two out of three of its 
band mills at Fayette, Ala. 

The Wood Mosaic Co., Louisville, reports that 
it is now operating all of its lumber mills at full 
capacity, as logs are moving in better and general 
operating conditions have shown improvement. 


MEMPHIS, TENN. 


Aug. 14.—While there is no apparent rush on the 
part of hardwood consumers to secure their require- 
ments, the fact remains that there is a steady in- 
crease in the number of inquiries and orders. Load- 
ings of forest products are running very close to 
the maximum for all time. Considerable of the 
movement represents business booked some time 
ago, but the greater part consists of orders being 
booked from time to time. Automobile manufac- 
turers are actively in the market and box and 
crate manufacturers are absorbing large quantities 
of luw grade. The railroads are buying in the 
same large way as for the last several months, 
while there is a fairly active demand from build- 
ing trade interests, altho the latter are not taking 
as much lumber as they were a short time ago. 
There is likewise a pretty general miscellaneous 
demand. Furniture interests are steadily expand- 
ing their purchases. The automobile woods—sap 
gum, ash, elm, maple and sycamore—are among 
the strongest items on the list. There is some 
slight easiness in shop and better cypress and in 
red gum, but the general tone of the market is 
regarded as healthy. There is no pressure to sell, 
with the result that prices appear to be pretty 
well stabilized around the current level. Members 
of the trade here are confident of a good business 
during the fall and winter months and they are 
showing unusual efforts to increase their cut in 
order to be in position to take care of it. There 
has been so much interruption to production this 
season, especially during the last several months, 
that stocks are quite broken in some items, while 
red gum is the only wood that appears to be in 
substantially larger supply than demand. 

Cecil A. New, assistant secretary of the South- 
ern Hardwood Traffic Association, has been taking 
his vacation during the last few days. He never 
goes away for a trip. The tennis courts of Mem- 
phis, he says, are quite attractive enough to hold 
him in this center. 


COLUMBUS, OHIO 


Aug. 14.—Hardwood trade is showing renewed 
activity, especially as far as orders from manu- 
facturing companies are concerned. Furniture fac- 
tories are buying better and orders are also being 
booked from automobile, box and musical instru- 
ment factories. Their orders are mostly for im- 
mediate needs. Retail trade is also slightly better, 
as retail stocks are somewhat broken and have to 
be replenished. KF. B. Pryor, sales manager W. M. 
Ritter Lumber Co., reports a steady trade in hard- 
woods. Prices are steady at the levels which have 
prevailed for some time. Mr. Pryor recently re 
turned from a business trip to Pittsburgh. J. A. 
Ford, of the Imperial Lumber Co., says hardwood 
trade is fairly good. The American Column & Lum- 
ber Co. says trade in hardwoods is fair and that 
prices are generally steady. 

C. R. Clarridge, of the Buckeye Lumber Exchange, 
reports an improved demand for southern pine, 
with trade coming in better from dealers. Many be- 
lieve that the bottom has been reached. W. L. 
Whitacre, of the W. L. Whitacre Lumber Co., says 
trade is slightly improved and that a fair business 


is going the rounds. J. E. McNally, head of the 
J. E. McNally Lumber Co., reports a steady demand 
for southern pine in a retail way. ‘Th:re is still 
considerable figuring, altho new work is not as 
active as formerly. Mr. McNally recently returned 
from a vacation trip on the Lakes. 

Ii. R. Allen, head of the H. R. Allen Lumber Co., 
left recently for a vaction trip to Steuben, Mich., 
where he will fish and hunt. P. C. Rond, of the 
same company, has returned from a vacation trip 
spent in the East. 


INDIANAPOLIS, IND. 


Aug. 14.—Demand for hardwoods seems some- 
what spotted, according to the local distributers. 
Retailers are not buying as they were expected to 
this month, in view of their known stock require- 
ments. Prices, however, remain stationary. Veneer 
factories here report some good business and mill 
representatives say they are buying steadily, with 
no desire, however, to build up surpluses. Distrib- 
uters say buying for immediate delivery is not as 
strong as it should be. Industrials in most lines 
are producing regularly. They have no reserve 
stocks, yet they are not buying as they should. 
The automobile business is showing an improve- 
ment, the first noticed here since the spring trade. 
The fact that preponderance of demand is for 
closed cars for fall and winter use has helped the 
hardwood industry materially. Most of the local 
factories are either increasing their production 
schedules, or at least have not reduced production. 
The body plants report a good business, one auto- 
mobile company making its own bodies having se- 
cured just recently a large order for complete taxi- 
cabs to be used in New York City. Box factories 
have shown no inclination to stop production. 
Their common stock requirements, in fact, seem 
to be increasing. The furniture factories are run- 
ning along smoothly with sufficient orders being 
received to prevent any curtailment of production 
for some weeks. 


CLEVELAND, OHIO 


Aug. 14.—The medium priced dwelling in Cleve- 
land is in demand, and building operations along 
this line are active. There has been some let-up 
in larger projects lately, but most of the archi- 
tects here are of the opinion that this situation is 
only temporary and that this fall will see more of 
the larger type of buildings begun. The lumber 
yards have not changed from their policy of order- 
ing merely to fill up holes. The volume of business, 
while not large, is steady. Since the first of the 
month, many yards have noticed a slightly increas- 
ing volume of business and this increase is gen- 
erally expected to continue well into the fall 


months. 
MERRILL, WIS. 


Aug. 13.—Demand is spotted but is much im- 
proved over that of a month ago. There is pros- 
pect of considerable logging during the coming 
winter. Stocks are very low and prices promise to 
hold fairly firm during the next six months. Birch 
prices at mill are $120 for FAS, $100 for selects, 
$58 for No. 1 common, $32 for No. 2, and $15 for 
No. 3. Elm prices are $80 for FAS, $55 for No. 1 
and selects, $27 for No. 2 common. Maple is $85 
for FAS, $70 for selects, $55 for No. 1, $35 for No. 2 
and $14 for No. 3. Basswood is $75 for FAS, $65 
for selects, $55 for No. 1, $33 for No. 2 and $30 
for No. 3, the latter grade competing with No. 4 
pine. All the above prices are for 4/4 stock. The 
usual difference in price obtains for each 14-inch 
additional thickness, which is $5 except on common, 
where the price is higher. No. 1 hemlock lath in 
straight cars at mill sell at $8.75 in 4-foot lengths, 
$7.50 for No. 2, $6 for No. 3 and $4 for 32-inch. 
Pine lath are being sold at $1 to $1.50 more than 
the hemlock. 

The Menominee Indian Mills, Neopit, Wis., closed 
down Aug. 5 after finishing a normal cut of about 
20,000,000 feet, mostly hemlock. Two hundred men 
were employed thruout the plant, including mill, 
planing mill, shop and yards. The present stock 
in yards totals about 20,000,000 feet, shipping con- 
tinuing at a normal rate. The Government will 
begin logging about Oct. 1, and will cut the same 
input as usual. The Government has one camp 
with a capacity of one hundred men, and in addi- 
tion has two jobbers contracted. Logging will be 
along the northern border of the reservation, the 
stand there approximating 20,000 feet to the acre. 
The larger cork pine runs three logs to the thou- 
sand,‘ the average of the pine cut being 3% logs 
to the thousand. Cut-over sections not suitable to 
agriculture are to be reforested. The labor situa- 
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tion has been a difficult one, and there is a short- 
age at the present time. 

Alex M. Holmes, of Chippewa Falls, who has been 
in charge of scaling timber on the Indian reserva- 
tion at Couderay for the last ten years, has 


resigned. 
~ "EVANSVILLE, IND. 


Aug. 13.—Dealers seem to be buying hardwoods 
for immediate wants only. Reports from rural 
communities are more encouraging, as it is pre- 
dicted that farmers, after they have finished their 
heavy work, will buy building materials in liberal 
quantities. Retail trade has been fair, and dealers 
are replacing broken stocks. The automobile and 
furniture industries continue to buy liberally of 
lumber, and box manufacturers also report a 
steady trade, Carriage and farm implement manu- 
facturers have been in the market. Railroads 
are buying most liberally of cross and switch ties. 
The fact that building continues active is leading 
lumbermen to believe that their business will be 
reasonably heavy for some months. Several lines 
are in secant supply, notably second-growth hick- 
ory and good grades of ash and elm. Planing 
mills are being operated steadily and their business 

















Twin sentinels of a scenic Eden 





is quite brisk. Hardwood lumber manufacturers 
report that liberal supplies of logs have been com- 
ing in during the last week or ten days. Most of 
the furniture factories here are being operated full 


time. 
BUFFALO, N. Y. 


Aug. 15.—Two lumber cargoes arrived here dur- 
ing the last week, both consisting of hemlock. One 
was on the steamer Delaware, with 601,000 feet 
for A. G. Hauenstein Lumber Co., the other 350,- 
000 feet for the Bethlehem Steel Co., on the 
steamer N. J. Nessen. 


The Betts Lumber Co. states that continued cut- 
ting of prices at mill points and by wholesalers 
tends to disturb the market and gives buyers the 
impression that further reductions are in prospect, 
with the result that, instead of stimulating buying, 
it has just the opposite effect. At the same time 
it would seem, from a buyer’s standpoint, advisable 
to purchase now the lumber needed for fall and 
winter requirements. 

A. A. Mason is spending several days at Dunn- 
ville and Hamilton, Ont., this week, in lawn- 
bowling contests. 

R. E. Fairchild, treasurer of Mixer & Co., spent 
several days last week in attendance at a family 
reunion at Tidioute, Pa. 

F. M. Sullivan, Frank Mack and C. W. Bodge 
spent several days on a fishing trip at Port Col- 





borne, Ont., last week. Mr. Bodge leaves on Aug. 
18 on the cruiser Alberta from Olcott Beach for a 
two weeks’ fishing trip to the Temple River, which 
empties into Georgian Bay. 

The Huntington & Finke Co. has filed plans for 
the erection of a new dry kiln at the yard and 
mill, 629 Tonawanda Street. 


Horace F. Taylor, president of Taylor & Crate, 
left this week for Bigwin Inn, Lake-of-Bays, Ont., 
for a two weeks’ vacation. 

Frank M. Hendricks, vice president of the 
Hendricks-Caskey Co., has returned from a survey 
of the upper peninsula of Michigan. He says there 
is lumber there without buyers. White pine is hold- 
ing its own fairly well, but lower grades of hard- 
woods and hemlock are off. 


MARINETTE, WIS. 


Aug. 13.—William Donovan, a prominent western 
lumberman, of Aberdeen, Wash., is visiting former 
home friends in Menominee, being accompanied by 
his daughter, Miss Florence Donovan. 

Mr. and Mrs. Charles A. Goodman and daughter, 
Miss Margaret, have returned from Seattle, Wash., 
where Mr. Goodman, of the Sawyer Goodman Co., 
attended a lumbermen’s meeting. 


MILWAUKEE, WIS. 


Aug. 13.—Light trading continues in the Milwau- 
kee lumber market, with a noticeable quickening of 
replacement demand from retail yards. Yard man- 
agers ore preparing for a big building program this 
fall and are beginning to buy in preparation. Hard- 
wood prices are well maintained. Automobile man- 
ufacturers are taking fair quantities of elm, maple 
and ash. Furniture factories are moderately active 
but are buying cautiously. Sash and door and in- 
terior trim plants have plenty of orders and are 
working ahead with little restriction on production. 
The general tone of the market in hardwoods is 
healthy. Softwood prices are low. Milwaukee sales 
of common lumber are almost entirely confined to 
southern pine. Reports say that certain southern 
pine mills have refused to take new business be- 
cause of low prices offered by prospective buyers, 
and refusal of orders is looked upon as indicating 
that the market has reached bottom. A revival of 
industrial activity thruout the State is indicated in 
the last report of the Federal employment office. 





TROUBLE AND LITIGATION 


SHREVEPORT, LA., Aug. 14.—A voluntary petition 
in bankruptcy has been filed in the United States 
court here by the Monroe Lumber Co., of Hall Sum- 
mit, La. Liabilities are scheduled at $12,335, and 
assets at $13,546. 





PITTSBURGH, PA., Aug. 14.—Judge Henry Kline, 
of the common pleas court of Alleghaney County, 
now has all the testimony in hand regarding the 
fight against the Ben Avon Lumber Co., in its effort 
to establish a mill and shop in Wittmer field at 
California and Rankin avenues, North Side. The 
residents there object to the presence of the lumber 
business in a residential section. Former Judge 
Stephen Stone, son of the former governor of the 
State, is attorney for the lumber company, and 
George E. Alter, who was candidate against Gifford 
Pinchot in the primaries for governor on the Re- 
publican ticket last year, is attorney for the peti- 
tioners. F. B. Iams, president of the lumber 
company said that the kind of a plant contemplated 
would be modern in every respect with electrical 
devices to eliminate fire danger and smoke, sur- 
rounded by an eight-foot fence, and that “there 
wouldn’t be any more noise in operation than there 
is in this court room.” 

I’. R. Babcock, secretary and treasurer of the 
Babcock Lumber Co., and William B. Stayer, secre- 
tary of the Retail Lumber Dealers’ Association of 
Pennsylvania, wre the principal witnesses for the 
company. Mr. Babcock, testifying that he had no 
personal interest in the Ben Avon Lumber Co., 
tho his concern is owner of a few shares of 
stock, and that he had 385 years’ experience in the 
lumber business, said that the kind of a plant 
contemplated would not be bothersome to residents 
and would not increase the fire hazard or insurance 
rates. Secretary Stayer and Carl Van der Voort, 
secretary of the Pittsburgh Lumbermen’s Mutual 
Fire Insurance Association, testified that the alarm 
over fire hazards and increase in rates was unwar- 
ranted. E. C. Brainerd, of the Nicola Real Estate 
Co., and James H., Irons, a realtor, testified that 
the proposed building of a mill and yard would 
have very little effect on values, basing their belief 
on the contention that the district is in transition 
from the residential to the commercial class. Lum- 
bermen all over western Pennsylvania are watching 
the outcome of the case, with interest. 


CONSUMPTION OF Woop in the United States 
is 212 eubie feet per inhabitant, of which 110 
cubie feet is saw timber, and the balance cord- 
wood. 
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can give 
you Satisfaction 
on your needs in 
Southern Hard- 
woods. 


MAKE US 
PROVE IT 
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Cypress 
Specialists 


By reason of the 
prompt, dependable 
service we render in 
Cypress lumber, we 
have come to be known 
among buyers as ““The 
Cypress Specialists.”’ 

Let us prove to you 
the advantages we of- 
fer. Rough or dressed 
stock. Straight cars, 
mixed cars, L.C.L. ship- 


ments. 


Gregertsen 
Bros. Company 


McCormick Building, CHIC AGO 


332 South Michigan Avenue, 
Yards and Planing Mill, Cario, Illinois 























76 


AMERICAN LUMBERMAN 


Avucust 18, 1923 








SEE Saaaa a 


: LOUISIANA RED CYPRESS } 


SREB ERHEHREBEEEBS 











Weis- Patterson 
Lumber Go., Inc. 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 
Tupelo 
Southern Hardwoods 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 





“THE WOOD ETERNAL” Tus Mun Re USPRQmy 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 

















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert ‘Stark&BrownCypressCo,,Ltd. 


Manufacturers DONNER, LOUISIANA 
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The Planters Lumber Co. 


JEANERETTE, LA, Limited 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders, 
LATH, PICKETS, SIDING, FLOORING, 





= CEILING and MOULDINGS. 








Machine Molder Practice 


A manual on molder work, the operation and 
su peptatenee ofthe molding machine. Pub- 

is by a practical woodworker who traveled 
ror thousands of miles to gather the necessa 
information. Bound in Red Leather. $2. 50, 
postpaid. 

431 So. Dearborn St. 
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SAN FRANCISCO, CALIF. 


Aug. 11.—Local lumber dealers have been doing a 
fair business for this time of year, and are looking 
forward to a good fall trade. ‘The local yards are 
carrying moderate stocks, as a rule, and are taking 
care of an active building demand. They are or- 
dering lumber from the mills for their immediate 
needs, but there is no speculative buying in the 
present state of the markets. Good shipments are 
being received here by water from the north Coast, 
and with the congestion at San Pedro being re- 
lieved, the outlook is mofe encouraging for the 
future. 

The export situation is encouraging, with good 
shipments of Douglas fir squares and other lumber 
being made to the Orient on old orders, and Japan 
in the market for some new business. The export 
mills in the north are sold ahead and there is more 
business offering than they are ready to take on 
under present conditions. Tonnage for the Orient is 
at a premium just now. Australia is not buying 
heavily, but is expected to take more lumber from 
this country and British Columbia later in the year. 
The Douglas Fir Exploitation & Export Co. has 
been making light sales and has orders to place 
with the mills. The Redwood Export Co. is sold 
ahead and is making shipments to Australia. 


The Union Lumber Co., this city, is making a 
normal cut of redwood at Fort Bragg and shipping 
good quantities to San Francisco and San Pedro 
by water. Fair shipments are being made to the 
eastern market and there is not a great surplus of 
unsold dry stock at the mill. The Glen Blair Red- 
wood Co. and the Mendocino Lumber Co. are mak- 
ing good outputs. The steamer Mukilteo, which 
loaded redwood products at Noyo last week, has 
sailed for Mexico and another vessel is now load- 
ing redwood there for Australia. 


Charles F. Flinn, general manager of the Albion 
Lumber Co., who is making a visit to the San Fran- 
cisco cffice, has a good demand for redwood and is 
operating the mills at Albion and Navarro with one 
shift. Several steam schooners are busy with coast- 
wise shipments from Albion and stocks are light. 


The Hammond Lumber Co., this city, has a good 
demand for redwood and is making a large cut at 
Samoa, on Humboldt Bay. Regular shipments are 
being made by water to San Pedro, where the com- 
pany has extensive yards. Shipments of Douglas 
fir from the Columbia River to San Pedro continue. 
The steamer Covena makes frequent trips with a 
cargo of 1,600,000 feet. Fair prices are being re- 
ceived for uppers, altho commons are low. 


The Caspar Lumber Co., this city, has taken off 
the night shift in the redwood mill at Caspar but 
continues to cut more than 100,000 feet a day. 

K. de Camp expects to see the redwood industry 
make a good showing for the year, with an in- 
creased demand in the fall. The steam schooner 
Caspar is moving lumber promptly to the yards of 
the Redwood Manufacturers’ Co. at Pittsburg, 
Calif. Stocks at the mill are running low. 

The Fruit Growers’ Supply Co. continues to make 
a good output of California white and sugar pine 
at Susanville, with comparatively little accumu- 
lation of dry stock in the upper grades at that 
point and Hilt. A good many inquiries are being 
received. There is a large output of pine box shook 
at the factories, and all of the No. 3 common 
lumber will be turned into shook. 


The Sugar Pine Lumber Co. is cutting at the 
rate of about 300,000 feet a day with one shift at 
Pinedale, near Fresno. A fair season’s cut for a 
new mill is expected despite the late start. Log- 
ging operations will be pushed as long as the 
weather permits. With good drying weather, quite 
a stock is accumulating. The Madera Sugar Pine 
Co. is operating at Sugar Pine with two shifts, and 
is cutting more than 300,000 feet a day. An as- 
sortment is being accumulated at Madera. 


The Standard Lumber Co., this city, D. H. Stein- 
metz general manager, is making a good cut of 
California white and sugar pine at Standard. Some 
eastern sales have been made at fair prices, but 
there is no disposition ‘to slaughter prices on ac- 
count of a temporary slackening in demand. The 
branch mill at Macdoel has been making a good cut 
thus far. 


Chas. R. McCormick & Co., this city, are making 
good shipments of Douglas fir from the Northwest 
to San Francisco and San Pedro, with a number of 
steam schooners making regular trips. Altho there 
has been a little weakening on prices of certain 
items during the last sixty days, there are indi- 
cations that there will be considerable fall busi- 
ness. Chas. R. McCormick, who has returned from 
a trip to St. Helens, Ore., reports the two mills 


there making a combined output of 500,000 feet a 
day with two shifts and pretty well supplied with 
orders. 


Cc, W. Coleman, general superintendent of Carr, 
Ryder & Adams, of Dubuque, Iowa, is here on a 
tour of the Pacific coast accompanied by his wife. 
He paid a visit to Burton W. Adams, who has 
charge of lumber sales for the mills of the Fruit 
Growers’ Supply Co. 

Oswald Oliver, who now resides in Pasadena and 
was formerly a line-yard man with headquarters at 
Hastings, Neb., is here calling on friends in the 
lumber trade. 

Among the lumbermen in the city as visitors are: 
W. A. S. Foster, of Willits; E. J. Grant, general 
manager Algoma Lumber Co., Algoma; Paul Lach 
mund, former sales manager Potlatch Lumber Co., 
Potlatch, Idaho; J. R. Shaw, Shaw-Bertram Lum 
ber Co., Klamath Falls, Ore.; O. C. Walt, C. N. 
Dietz Lumber Co., Omaha, Neb.; H. E. Crawford, 
Scotia. 


CENTRALIA, WASH. 


Aug. 11.—-Prices seem to have reached bottom, 
and there has been but little change during the 
last month. Local demand continues to take care 
of off-grade stock. Stock in the yards remains about 
the same ; in fact most mills are not carrying within 
50 percent as much in the yards as they did a year 
ago. Orders booked by most of the mills in volume 
are less than usual, but are taking care of the 
output. The shingle market continues weak. Logs, 
both cedar and fir, are plentiful. The car supply 
continues good. 

The Carlisle-Pennell Lumber Co., of Onalaska, 
will operate its plant two shifts. It will ship 
the logs by rail from Carlisle, on Grays Harbor, to 
Onalaska. The burning of the mill at Carlisle last 
week necessitated operating of the plant at Ona 
laska two shifts. 

After operating for a period of fifteen years in 
Cowlitz County, the Inman-Poulson Logging Co. 
completed its operations last month and will move 
its equipment, consisting of fifteen donkeys and 
three locomotives, to a new camp in Nehalem Val- 
ley, Oregon, where a logging railroad is now under 
construction. 

The Long-Bell Lumber Co., of Longview, is op 
erating the Taylor mill at Kelso two shifts, cutting 
100,000 feet a day. 

The Eastern Railway & Lumber Co., of Centralia, 
Wash., is operating two shifts in order to keep up 
with its increase in business. 


SEATTLE, WASH. 


Aug. 11.—Seattle lumbermen have shifted their 
meeting place from an uptown restaurant to Room 
1111, White-Henry-Stuart Building. The date of 
the first joint luncheon of the shingle men, whole- 
salers and manufacturers has been fixed for next 
Friday. At the Wednesday luncheon of shingle men 
the presiding officer was Donald H. Clark, of the 
red cedar department of the Pioneer Lumber Co. 
Shingle men hope there will be a good fall busi 
ness, altho they state that the trade has not begun 
buying. Siding business has slacked off, and prices 
are slightly lower, due to Canadian competition. 

Two well known visitors to Seattle this week are 
Harry B. Clark, manager of the National Lumber 
Manufacturers’ Inter-Insurance Exchange, Chicago, 
and C. C. Collins, secretary and manager of the 
Cc. C. Collins Lumber Co., Rhinelander, Wis., and 
president of the Northern Hemlock & Hardwood 
Manufacturers’ Association. Messrs. Collins and 
Clark attended the meeting of the National Lumber 
Manufacturers’ Association directors at San Fran- 
cisco, July 25-27, and have been visiting Pacific 
coast points since that time. Before returning to 
the East, they expect to attend the midsummer 
meeting of the West Coast Lumbermen’s Associa- 
tion at Longview next week. Mr. Collins, who 
called at the Pacific coast office of the AMERICAN 
LUMBERMAN for the first time in his life, remarked 
that he had had a copy of the AMERICAN LUMBER- 
MAN on his desk every week since 1885. Harry B. 
Clark called on many of his old friends in the Pa- 
cific coast territory. He was for years located at 
Portland, Ore., as Pacific coast manager for Rankin- 
Benedict Co. 

L. L. Woods, of the L. L. Woods Lumber Co., 
Wichita, Kan., was a guest of the Seattle Lumber- 
men’s Club recently, and gave his auditors an in 
teresting talk on the popularity of red cedar shin- 
gles in his territory. He remarked that the whole- 
salers, retailers and salesmen have been pulling to- 
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gether im keeping out hostile legislation, with 
excellent results. 

J. M. McNeil, president of the Yale Lumber Co., 
Yale, B. C., and also president of the McNeil Lum- 
ber Co., Vancouver, B. C., was in Seattle during the 
week, looking over the fir situation. 

N. A. Doyle, vice president of the American Car 
& Foundry Co., New York City, is spending a 
month’s vacation on the Pacific coast, ranging from 
British Columbia to southern California. Mr. Doyle 
was in Seattle a day, long enough to tell Edgar 
Gottschamer and Bill D. Riley all about the beau- 
ties of Victoria, where he had paused for a consid- 
erable interval. 

Ek. C. Atkins & Co., the Silver Steel saw people 
of Indianapolis, Ind., have announced the appoint- 
ment of John P. O’Connor as manager of their 
branch house at Seattle. Mr. O’Connor has been 
connected with the Atkins branch at Seattle for a 
great many years and is well and favorably known 
among the saw users and buyers in Washington 
State. The change in management was made neces- 
sary on account of the death of C. BE. Hurlbert, 
who represented the Atkins concern very efficiently 
at Seattle for a number of years. 


EVERETT, WASH. 


Aug. 11.—Signs that the wobblies are losing 
their strength is found in the fact that Aug. 4-6, 
the time set for a strike by I. W. W. leaders, has 
passed without trouble. Since Aug. 1 the logging 
camps in Snohomish County have been working un- 
interruptedly, the condition of the woods as to fire 
hazard never having been more favorable. There 
is still talk of an I. W. W. strike, but the radical 
organization has “passed the buck” for starting a 


George Rich, of Colby & Dickinson, are spending a 
vacation of two weeks in the Olympic Mountains. 
Mrs. Stuchell is visiting Mrs. G. W. Carpenter in 
Minneapolis, and Mrs. Rich is visiting her mother 
in the same city. 

J. A. Theurer, of the Canyon Lumber Co., and 
W. H. Sievers, of the H. O. Seiffert Co., have re- 
turned from a trip to California, during which they 
visited Eureka and San Francisco, spending some 
time in the redwood section. They were accompa- 
nied by Mr. Siever’s young son. 

Among lumber vessels loading in Everett this 
week, are: Capto, to load 3,800,000 feet at the 
Weyerhaeuser dock, and Mukilteo for the Orient; 
Viking, to load full cargo for California; George 
Allen, to take on 2,000,000 shingles and 300,000 
feet of lumber for the east coast, in addition to fur- 
ther lumber cargo at Tacoma and Westport, Ore. ; 
barge George E. Billings, to load 1,400,000 feet for 
Callao; Santa Cruz, to load 600 poles for San 
Pedro; Nome City, loading here and will shift to 
Mukilteo to complete cargo. 


BELLINGHAM, WASH. 


Aug. 11.—Production in Whatcom County log- 
ging camps has grown until it is now 75 percent of 
normal. Some camps are running full blast; 
among these are the Sylvana, Skykomish and Alger 
plants of the Bloedel Donovan Lumber Mills and 
the Concrete camp of the Puget Sound Sawmills & 
Shingle Co. The Bloedel Donovan Lumber Mills’ 
Saxon camp is devoting itself to construction work 
and will do so until after the fall rains come, says 
J. J. Donovan, vice president. It is employing 125 
men on construction. 

Activity in the cargo trade has been light, but 

signs of immediate im- 











provement are here. Ship- 
ments to California, South 
America, Japan, Hawaii 
and the Atlantic coast 
will be made within the 
next ten days. Vessels ar- 
riving this week were the 
Kureha Maru, 1,000,000 
feet for Japan ; the Sured- 
co, 1,000,000 feet for the 
Atlantic coast, and the 
Manulani, 500,000 _ feet 
and several hundred tons 
of box shook for Hawaii. 
Cargoes were furnished by 
the Bloedel Donovan Lum- 
ber Mills, Morrison Mill 
Co. and Puget Sound Saw- 
mills & Shingle Co. Next 
week the E. K. Wood Lum- 
ber Co. will load the Cas- 
cade and the Meriden with 
3,700,000 feet for San 
Pedro. Later it will load 
a South American order 
of 1,500,000 feet. Presi- 
dent Fred J. Wood reports 
that the California mar- 
ket has become quieter. 
He attempts no _ predic- 
tion for the near future. 








Wood has been used time and again to make artificial legs and arms for 
men, but a veterinary surgeon of Lima, Ohio, Dr. H. F. Failor by 
name, is presumably the first to attempt to make use of wood for 

““Bossy’’ lost her leg thru an infection, 

amputation being necessary, and the doctor thought it would be 

a good opportunity to try out a wooden leg. 

At first ‘‘ Bossy’’ made some queer 


the leg of a live cow. 


and attached it to the stump. 


Another shipment of Ca- 
nadian shingles, totaling 
4,500,000, was made from 
here this week. 

The Chamber of Com- 
merce has been informed 
that the Luckenbach line 
will withdraw its service 
from Bellingham and Ev- 


He whittled out a leg 


antics in attempting to walk, but now she has thoroly mastered the erett and concentrate its 


art and walks anywhere at fairly good speed 


business in the Northwest- 
erm part of Washington at 





movement to the agricultural branch. Aug. 20 is 
said to be discussed by the latter as a possible 
date for a labor demonstration, but recent attempts 
have proved to be such a flash in the pan that strike 
talk is no longer regarded seriously. Failure to 
make a serious demonstration since the spring 
strike in late April and early May is said to be due 
largely to two factors: In the first place is the co- 
ordinated plan of logging operators whereby strike 
leaders were outguessed by the operators, and 
workers were taken back only at the pleasure of 
the employers instead of the agitators; and in the 
second place, the existence and operation of the 
Northwest Logging Operators’ Association has cre- 
ated a strong psychology. The failure of the strike 
did more to discredit agitators with the workers 
than anything that has happened in recent years. 
Moreover, the agitator feels that his movements are 
being carefully tabbed, and that if he wants to re- 
main at work in the woods he must labor more and 
talk less. The moral drawn from the recent failure 
of the strike is that codjperation often accomplishes 
results where individual effort fails. 

Lester Stuchell, of the Eclipse Lumber Co., and 


: Seattle. The chamber’s 
trustees decided this weck to notify the company 
that if service is withdrawn it will get no business 
from Bellingham thru other ports of the Sound. 
The Luckenbach line has been carrying lumber 
from here at frequent intervals for several months. 

A glazing plant has been built by the Columbia 
Valley Lumber Co. in Bellingham, and at Lynden it 
bas built a factory for the manufacture of frames 
and other cabinet work. 

Kred J. Wood, president E. K. Wood Lumber Co., 
has returned from Alert Bay, LB. C., where he took 
a party of relatives and friends on a cruise aboard 
his private yacht Ekiwood. The party included Mrs. 
Wood ; his brother, Walter C. Wood, of San Fran- 
cisco, and his wife and daughter; Mr. and Mrs. 
Warren Wood ; Mr. and Mrs. Ed. English, and Miss 
Sarah Savery, of Virginia. Mr. Wood says that 
the Nimpkish Timber Co.’s camp at Nimpkish, Van- 
couver Island, in which he and Mr. English are 
heavily interested, is operating both sides, 

All the mills of Bellingham closed for fifteen 
minutes yesterday in memory of the-late President 
Harding, and at each mill local ministers held a 
brief service. . 





Let Us Supply 
You, Mr. Buyer 


We’re producing as fine lumber as 
ever came out of the South —soft, 
smooth, velvety-textured Shortleaf, 
all band sawn. And we're selling it 
right, too. Shoot us your inquiries. 


Shortleaf 
YELLOW PINE 


Band Sawn 


Base, Casing, Ceiling, 
Finish (ail Thicknesses), Edge 
and Flat Grain Flooring 
Partition, Mouldings, 1’’& 2” 
Yard Stock up to 20’ Long 


We also manufacture practically ail 
grades of Southern Hardwoods. 


DAVIS BROS. 
LUMBER CO.,, iia 


ANSLEY, LOUISIANA 











Economy in 


Mixed Cars 


Dealers can reduce stock invest- 
ment and save money on 
freight costs by taking advan- 
tage of our big variety of mixed 
cars. In one car you can buy 


Yellow Pine 


in mixed 
cars with 
Hodge-Hunt 
Brand 


Oak Flooring 


Oak Finish and Moulding, Red 
and Black Gum Trim and Ten- 
nessee Red Cedar closet lining. 
Let us have your inquiries. 


Hodge-Hunt 


Lumber Co., Inc. 
HODGE, - - LOUISIANA 
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Hardwoods 


O AK Plain and Quartered 

Uniform Color, Soft Texture 
| Poplar, Ash, Chestnut 
|| Hickory and Walnut 


TIMBERS—PLANKING 











MADE RIGHT 


OAK FLOORING 


The 
Mowbray & Robinson 














Lumber Company . 
CINCINNATI, OHIO 
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() —tThe Stamp of Approval—means 
‘Order from Keith” 


TOUGH ASH—-SOFT ELM—MAGNOLIA 
RED AND SAP GUM—OAK—TUPELO —CYPRESS 


Get Our Prices on These Items 
MAGNOLIA 
BGs sso ceed 4-4 Log Run : 
PLAIN SAP GUM 
2 Mares ..00650084 Ase Ze 
2 Cars. 5-4 No. | Com. & Btr. 


Keith Lumber Co. 


547-551 Keith Building, 
BEAUMONT, 














TEXAS 


OAK mist GUM 


We want to hear from 
a few more buyers of 


Oil Rig Stock, Mine 
Timbers, Car Material, 
Dimension Stock, 

4" ASH for Auto Stocks 


Tell us about your requirements now. 


A.L. Boynton Lumber Co. 


— LUFKIN, TEXAS 












































THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
hetween 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bount 
fp leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ors. 431 S. Dearborn St., Chicago, Ill. 


SALT LAKE CITY, UTAH 


Aug. 11.—The usual seasonal slump is being felt 
in the lumber market here, but both retailers and 
wholesalers are agreed that the outlook for fall 
business is unusually bright. Farmers are expected 
to buy after harvest. In that large stretch of 
Idaho which looks to this city as its metropolis 
the farmers are recovering their buying power. 
Metal mines are not buying much now, but should 
be good lumber customers soon again. Lumber 
dealers in most cases are working on the theory 
that a quick turnover is better than taking a chance 
on prices, with the result that stocks are lower than 
they have been since January. The tendency to 
higher prices, however, is expected to bring the 
wholesalers a good volume of business in the im- 
mediate future. 

Building permits for Salt Lake City during the 
first six months of the year showed a gain of over 
100 percent over the first six months of 1922. This 
was also true of some of the larger country towns 
of the State. This gain is not attributed to boom 
conditions. It is expected to be maintained to Dec. 
31 and beyond. 

A leading local wholesale lumberman declared 
that there was a noticeable increase in the demand 
for high grade vertical grain shingles. This mar- 
ket, he said, prior to two years ago used extra 
stars exclusively, but now fully 25 percent of the 
jobs are using better shingles. 


ABERDEEN-HOQUIAM, WASH. 


Aug. 11.—Every mill in Aberdeen, with one ex- 
ception, shut down all day Friday observing the 
governor’s request that as a tribute to the late 
President all work skould cease. In Hoquiam the 
mills halted operations from 1:05 to 1:10, the 
men remaining silent with uncovered heads during 
that time. 

The cottages which were under construction at 
Carlisle at the time the Carlisle Pennell mill was 
destroyed by fire will be completed and used for the 
employees of the logging camp at Carlisle. It has 
not yet been decided whether the sawmill will be 
rebuilt. 

The Eastern Gale, the first South American ves- 
sel of the General Steamship Corporation calling 
here within the last six weeks, is now loading 
at the mill of the Aberdeen Lumber & Shingle Co. 
Other vessels in the Harbor are: Ernest H. Myers, 
Grays Harbor Lumber Co., Hoquiam; Samoa, be- 
longing to the Hammond Lumber Co., of San Fran- 
cisco, Donovan Mill No. 1; Hart Wood, North 
Western Lumber Co., Hoquiam; Carlos, Donovan 
Lumber Co.; Daisy Gadsby, Wilson Bros.; Flavel, 
Anderson & Middleton; Cricket, Grays Harbor 
Commercial Co.; Oridono Maru, Aberdeen Lumber 
& Shingle Co., and Shasta, E. K. Wood Lumber Co. 

Lloyd Hillman, of Seattle, who is a large buyer 
of cedar flitches, logs etc. for the Oriental trade, 
is a visitor among the mills here today. 


PORTLAND, ORE. 


Aug. 11.—The Japanese are buying large quanti- 
ties of cedar logs but they insist on having them 
cut into 13-foot lengths, which compels the seller 
to charge a higher price than the average cedar log 
brings today. The large demand from Japan makes 
it difficult for the shingle manufacturers here to 
operate and some have decided to wait more favor- 
able conditions. 

It is announced that the holdings of the Scott 
Timber Co., 8,600 acres near Union, Ore., have 
been sold to the Blue Mountain Timber Co. The 
tract contains 125,000,000 feet of pine. The Blue 
Mountain Timber Co. recently acquired 9,000 acres 
of timber owned by the Catharine Creek Lumber 
Co., and has control of the Central Railroad of 
Oregon, which operates from Union to the main 
line of the Union Pacific. An extension of this line 
into the timber is said to be planned, and it is re- 
garded as probable that a mill will be built soon at 
Union. 

The Willapa Lumber Co. is now completing the 
installation of its large electric system, and in a 
few days its mill at Raymond, on Willapa Harbor, 
will be one of the most modern. Waste from the 
saws is used to generate the 1,500 kilowatt power 
required for operating the motors. Ralph Burnside, 
president of the company, Portland, says that by 
Sept. 1 all the motors will have been fully in- 
stalled. Electric power is now largely used. 

Twelve new houses are being built at Tillamook, 
Ore., by the Tillamook Spruce Co., W. E. Barnes 
manager, for the use of the families of employees. 
New dry kilns are being built and a resaw is being 
installed. Two and one half miles of railroad are 
being built and equipped. A 10,000-gallon water 
tank is being erected. 

James W. Girard, for fifteen years in the Forest 
Service in Montana, Oregon, Arizona and New Mex- 
ico, has charge of opening up the timber of the 
Malheur reserve recently purchased by Fred Her- 
rick. The tract is known as the Bear Valley unit 


and covers some 67,000 acres in Grant and Harney 
counties, Oregon. 

Walker A. Buswell, head of the Buswell Lumber 
Co., has returnid from an extended business trip 
thru the East. He thinks that labor is still too 
high in the East to warrant great activity in the 
building line. 


SPOKANE, WASH. 


Aug. 11.—The approach of fall, when a good 
demand for lumber is confidently exp:cted, is giv- 
ing a more buoyant feeling in local lumber circles. 
There are no changes this week from the new price 
card given out last week to meet the new Weyer- 
haeuser card of ten days before. 

A first aid contest was held in the Elizabethan 
rooms, Davenport Hotel, tonight following a dinner 
of the Inland Empire Safety Council, attended by 
eighty lumbermen and employees from Inland Em- 
pire plants. G. T. Morken, of the Winton Lumber 
Co., president of the council, presided. 

Four teams of three men each from the Dalkena, 
McGoldrick, Deer Park and Winton Lumber com- 
panies participated. The winning score of 95 
percent was made by Claude Turner, Ashley Rich- 
ards and Clyde Plant, from the Deer Park Lum- 


ber Co. 
LOS ANGELES, CALIF. 


Aug. 11.—There was a slight improvement in the 
situation at the harbor during the week, with un- 
sold randoms less in evidence. Some boats are re- 
ported laid up in Oakland Creek, and the inbound 
waterborne movement of lumber during the current 
week has fallen off materially as compared with the 
heavy receipts during June and July. 

B. M. Lachmund, formerly with the Potlatch 
Lumber Co., at Potlatch, Idaho, is a southern Cali- 
fornia visitor. 

A. B. Hammond, president of the Hammond Lum- 
ber Co., was on a tour of inspection of the local 
plants this week. 


VANCOUVER, B. C. 


Aug. 11.—The rail base list shows a reduction 
this week, of $3 on common and $4 to $5 on clears, 
in order to bring the list and ruling market quota- 
tions in line. No marked change is expected this 
fall in lumber prices, as there are practically no 
stocks in the yards locally. An increase in prairie 
construction work is looked for during the fall, 
which would tend to stabilize prices. 

The export market is particularly strong, but 
the bulk of the orders were booked some time ago 
and few new orders are being taken, as foreign 
markets are weak, altho their orders were placed 
with local mills at good prices. The China market 
shows some slight improvement, with many in- 
quiries, and one order was booked this week for 
2,000,000 feet, China specification. Over 5,000,000 
feet of ties has also been ordered, for delivery in 
August and September. 

The Key West, Rio Azul, Notre Dame de Fouvere, 
for Japan, and the Canadian Britisher, for India 
and Egypt, will load some 15,000,000 feet of lumber 
and logs in next couple of weeks. The Yoshida 
Maru No. 3 and the Harold Dollar are also expected 
this month to load full for Japan, while the Mel- 
ville Dollar is due at the end of the month to, take 
a load to New York. 

Timbers of an extra high grade, and about the 
size of the Japanese square cut here, constitute an 
order received from Scotland for resaw material. 
Local manufacturers expect considerable increase 
in orders for resawn material, and consider that 
this order may be the forerunner of a growing trade 
with old country firms in these timbers. 


DULUTH, MINN. 


Aug. 14.—Revisions of prices of northern pine 
lumber and materials downward a week was de- 
clared by dealers to have cleared the atmosphere, 
judging by the marked improvement evident in 
inquiry during the last few days. Live inquiry 
from the East for No. 3 and better northern pine 
and some box lumber was received here this week, 
and the offers in connection with them were de- 
clared to be close to a working basis. Two cargoes, 
the great bulk of them No. 3 and better northern 
pine boards with some lower grade stuff mixed in 
from an interior mill, were loaded out from a 
Duluth dock during the last week for Buffalo 
(N. Y.) delivery. The aggregate shipped was 1,700,- 
000 feet. Two more cargoes of mixed northern pine 
lumber are expected to be loaded out next week 
for Buffalo and Tonawanda delivery, to apply on 
standing orders. 

Apart from a sawmill of the Cloquet Lumber 
Co., at Cloquet, being closed down, conditions are 
as they have been for several weeks in the sawmill 
industry over northern Minnesota. Officials of 


mills at Duluth, Virginia, Chisholm and Interna- 
tional Falls, Minn., claimed they had sufficient logs 
on hand to assure the operating of their plants for 
The Scott-Graff Lumber Co., Du- 


some time yet. 
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luth, reported that its operating schedule called 
for the running of its mill until next November, 
either upon its own or upon custom logs. Its lum- 
ber production was claimed to have been sold up 
for the season. 

Definite steps have been taken by northern Minne- 
gota lumber companies to put in logging camps for 
the season. Two of the largest operators have 
announced their intention to get out a normal meas- 
urement of logs during the winter, on the assump- 
tion that building operations over the country 
during 1924 will approximate closely up to this 
season’s aggregate. Interest in box lumber was 
claimed to have been surprisingly well maintained 
so far. 

3uyers for Wisconsin paper mills sounded the 
market here during the last week regarding making 
eontracts for pulpwood cutting during the coming 
season. ‘They were informed that woods operators 
would generally refuse to accept $10 a cord, the 
price offered last winter, but which was then turned 
down as too low. Northwest railroads are coming 
into the market early for ties, and the market in 
them was claimed to have been cleaned up. A 
similar condition was asserted to prevail in lath. 
All the small operations have cleaned up their last 
season’s stocks. 


OMAHA, NEB. 


Aug. 13.—Lumber merchants in Omaha are pre- 
dicting slightly lower prices soon. ‘They say that 
the 5 percent decrease in the wholesale lumber mar- 
ket recently has not yet been passed on by them, as 
they hold that it is so slight that it is not worth re- 
cording and that prices are likely to fluctuate the 
other way at any moment. However, if the de- 
crease goes to 10 percent, as they profess to believe 
it will, they will make a cut in their retail prices. 
Their reasons for believing that a slight reduction 
in prices of building material is coming, are that 
the construction program, not only in Omaha but 
thruout the entire country, has not assumed large 
enough proportions. This does not mean that 
building has stopped in Omaha. It simply means 
that it is not quite as active as in past years. 
Omaha is still proud of its building activities of 
the year. Ten real estate firms alone have already 
built 280 homes this year at a cost of $4,185,000, 
and these ten firms said they expected to build 278 
more homes before the close of the year. 


TORONTO, ONT. 


Aug. 13.—There is a little improvement in the 
market. Retailers are asking for quotations a lit- 
tle more frequently and are getting more confidence 
in the market now they see that things have not 
slipped. There are indications that the retailers 
will be doing more stocking up during the fall 
and winter months. Hemlock may go higher in 
price. Hemlock has been soft, whereas spruce 
Hemlock today is being shipped right up to the saw. 
A little Michigan hemlock is coming in, but neither it 
nor southern pine is likely to come into this market 
in sufficient quantity to interfere with trade. Prices 
today are holding their own remarkably well, con- 
sidering that this is normally a slack business 
period. 

W. E. Bigwood, one of the best known lumber- 
men in Ontario, suffered a stroke of paralysis at 
Byng Inlet, Ont., on Aug. 9. His physicians re- 
port that his condition, while very serious, is 
encouraging. He belongs to the firm of Graves, 
Bigwood & Co., Byng Inlet and Toronto, and the 
Canadian General Lumber Co., Toronto. He is a 
past president of the Canadian Lumbermen’s Asso- 
ciation. 


J. Ormsby Oliver, of the Oliver Lumber Co., 
Toronto, has been obliged to discontinue his active 
interest in the Oliver Lumber Co.’s affairs and seek 
better health in California. 


K. J. Shirton, president of the Ontario Retail 
Lumber Dealers’ Association, has called a meeting 
of the directors for Thursday, Sept. 6, at Toronto. 
The Canadian National Exhibition will then be in 
progress and the directors will take advantage of 
their visit to Toronto to take in the fair. 


H. Brooks, of the Black Rock Lumber Co., Buf- 
falo, N. Y., called upon the trade in Toronto re- 
cently. Mr. Brooks reports that he intends to pay 
a visit to Great Britain in the near future. He 
will sail on Sept. 6 from Montreal and remain 
abroad about two months, the chief object of his 
trip being to pay a visit to his father and mother. 


E. B. Ballantine, representing the Duncan Lum- 
ber Co., of Vancouver, B. C., has arrived in Toronto 
and will open an office for his firm here. 

George Leabette, who was recently appointed 
3ritish Columbia lumber inspector for eastern 
Canada, has arrived in Toronto and is making his 
headquarters at 94 Gerrard Street Hast. 

A meeting of the local members of the National 
Hardwood Lumber Association was held recently at 





the summer home of W. F. Oliver, about sixteen 
miles west of Toronto. Matters of importance, re- 
garding the trade outlook, the acquisition of new 
members and the inclusion of associated members 
in the woodworking and other allied lines, were 
discussed. The discussion of trade conditions 
showed that the hardwood firms here expect that 
business will be quite active this fall. 


WINNIPEG, MAN. 


Aug. 18.—Weather conditions during the last 
week have been ideal for checking the rust which 
has been doing considerable damage to the crops. 
As a result, retailers have placed quite a few orders 
during the last few days. The new Coast price list 
might have had some influence. Some fairly large 
building contracts have been awarded lately. There 
is also considerab!e house building going on in the 
suburbs, and the local dealers are all quite busy. 

A new electrical home has been completed and 
open to the public for inspection. It is claimed 
that this house can be comfortably heated by elec- 
tricity in the severest weather for $20 a month. 
Electric power is very cheap in the city. 

A. Cavanaugh, of the Union Lumber Co., Bar- 
rows, Man., was a business visitor in the city this 
week. The mill is operating to full capacity, and 
many orders are coming in. Mr. Cavanaugh does 
not look for any price reduction on native spruce. 


W. P. Dutton, president Great West Lumber 
Mills, large Winnipeg wholesaler, reports that it 
has been doing the largest business since 1920. Mr. 
Dutton’s company represents some of the largest 
mills on the Coast and caters almost entirely to the 
prairie trade. 

The Brunette Sawmills Co., of New Westminster, 
B. C., has thru its local representative, Mr. Sin- 
clair, announced to the trade that its new mill will 
be operating Sept. 1. 


MERIDIAN, MISS. 


Aug. 13.—Inquiries for practically all items are 
becoming more numerous, but develop very little 
actual business. Practically all orders call for im- 
mediate shipment and a good many are canceled 
unless shipped when specified. The demand for 
long joists appears to be good and prices are about 
holding their own. Most orders for this material 
are mixed. Demand and prices for 10- to 16-foot 
dimension still show some weakness. Both longleaf 
and shortleaf timbers are in very brisk call. A 
good many orders for timbers call for immediate 
shipment, but buyers have considerable trouble 
in placing them. Practically all manufacturers are 
accepting only enough business in short length di- 
mension to keep them going, and will not book 
ahead. Stocks thruout this section are not heavy. 
A good many shippers are short of some of the 
wanted items. 


HATTIESBURG, MISS. 


Aug. 13.—The shippers in this section are now 
beginning to notice the scarcity of box cars. .The 
situation, however, has not become serious. Fre- 
quent rains continue to hamper production at the 
smaller mills. The market held its own during 
the last week and inquiries were probably a little 
heavier. Stocks are still unbalanced at the mills, 
and while buyers* offers on some items are lower 
than a couple of weeks ago, the mills are in a posi- 
tion to pick out the better priced orders. There 
has not been the rush of new business that some 
expected, but there has been enough to cause the 
operators to feel that the bottom has been reached 
and that the best is ahead. 


The C. & R. Lumber Co. will close in a few days 
in order to install a single band and new band 
resaw in its plant at Blodgett, and it will soon 
close the Piave plant in order to install a double 
band electrically driven sawmill which will replace 
the circular plant it is now operating. 


MACON, GA. 


Aug. 13.—Finish is in better demand than at 
any time during the last four weeks, and the 
prices have gone up a little for both kiln dried 
and air dried. The 2-inch dimensions continue 
fairly active, but with no change in prices, except 
for the scarce items. Some of the buyers are pay- 
ing as high as $27 for 2x12-inch, 20-foot, and they 
are having trouble buying. Few random cars are 
being sold ; most orders now call for pieces of speci- 
fied width and length. Roofer prices remain low, 
but there has been no change downward this week. 
Several large manufacturers have closed down 
for the month and do not plan to open again until 
fall buying puts strength in the prices. In most 
parts of the shortleaf belt the weather has been 
ideal for producmg, and many mills are cutting so 
as to be able to take advantage of higher prices 
next fall, 





A Good Seller 
in Retail Yard 


Larite Flooring sells fast in 
the retail yard for the reason 
that it gives builders practically 
all the advantages of hardwood 
floors at a considerable saving 
in laying cost. 


It will pay you to investigate 
Larite. When desired, shipped 
with our 


Southern Pine 
Yard and Shed Stock 


You simply can’t beat 
Carter - Kelley stock, 


Carter-Kelley 
L TEKAS ” Lumber Co. i 














{ Stiowthons Yellow Pine: 


DIMENSION and BOARDS 














2" Stock 


From 8’ to 16’—No. 2 & Brr. 


A Specialty 


Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 





Manufacturers Wholesalers 


W. G. Kirkland Lumber Co. 
TY 


TUPELO, MISSISSIPPI 
N 


pe Pe 
! * 
Southern Pine 
CYPRESS 
Yard Stock 
Shed Stock 
Timbers 
Piling 
Our Specialty: 


Railroad and 
Car Material 


Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 











Western Office: 
Hibernia Bank Bldg., 
New Orleans. La. 
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It’s an old axiom that 
the surest profits are 
those made in buying. 
If you have never tried 
our organization, it will 
pay you to do so. 


Long and Short Leaf 
Yellow Pine. Timbers, 
Special Cuttings and 
R.R. Stock. Oak Floor- 
‘ing. Red and White 
Oak, Ash, Gum, Elm, 
Cottonwood, Genuine 
Louisiana Red Cypress. 


Chicago Lumber 
€ Coal Co. 


Arcade Bldg., St. Louis, Mo. 











We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 
all kinds, Crating, Finish, Yard Stock, Etc. 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 
Send us your orders for placement. 


R. M. MORRISS & CO. 
Arcade Bidg., ST. LOUIS 














Quick Service -— 
On Transit Cars or Mill Shipments of 
Dimension, Yard and 


Yellow Pine time 


Write us today about your needs. 


A. W. SMITH & CO., si%ouis'né: 





Crating and Finish, 











4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak "94,5 


Anderson-Miller 
Lumber Co.. Ltd. 


TORONTO, ONTARIO 














Page & Jones, Mobile, Ala., U.S.A 


Cable Address, ““PAJONES, Mobile” 
All leading Codes used 


Ship Brokers & Steamship Agents 








SHREVEPORT, LA. 


Aug. 13.—An average lower price on southern 
pine undoubtedly prevails. . Some mills have been 
staying out of the market and have found that if 
they wanted business they would have to recognize 
the market. The volume of bookings has been some- 
thing less than the quantity shipped out. The time 
is at hand when western Oklahoma, all of Kansas, 
eastern Nebraska, which is outside the sphere of 
western fir and pine, and most of Iowa, as well as 
Missouri and Illinois, begin to call for yard stock, 
and a careful analysis of the originating points of 
current orders reveals the fact that these markets 
are opening up. Wheat is beginning to move, but 
as yet has not seriously affected the car supply of 
the southern mills. It is stated by railroad men 
here that the volume of cars being loaded thruout 
the country does not leave a half day’s supply of 
cars ahead, which is not enough to insure a steady 
car supply. The rapid movement of shipments to 
destinations is all that is saving the country from 
one of its most severe car stringencies that ever 
happened, The weather continues dry and _ hot. 
No rain fell last week to speak of, and with labor 
supply up to normal there is little to interfere with 
a good output. 


NORFOLK, VA. 


Aug. 15.—Total sales of North Carolina pine 
showed a decrease during the second week in Au- 
gust. A great many inquiries are being sent out by 
wholesalers. Some wholesale salesmen report a 
#reat deal of business has been offered them at very 
Jow prices. Prices are still very much disrupted in 
the North Carolina pine market, due to competi- 
tion from other woods and also to ¢agerness on the 
part of some mills to keep stock moving. Many 
retail buyers and large box makers are afraid to 
buy right now, even tho they will soon need more 
lumber. Some very low offers are being made the 
mills, and are being turned down in many in- 
stances, altho wholesalers report placing the busi- 
ness at their figures. Some lumbermen continue 
their policy of making re- 


duction. Prices of flooring ete. have been lowered 
recently but very little new business has resulted 


thus far. 
WARREN, ARK. 


Aug. 13.—The market has been somewhat inact- 
ive. Demand has hardly been as good as it was last 
week, and as a result prices have softened in some 
instances. ‘The list remains practically on the 
same level as last week, but some manufacturers 
are long on certain items and as a result are mak- 
ing concessions. Inquiries are being received in 
fair volume. Industrials are buying stock mostly 
to fill-in. tailroads are buying some stock at fair 
prices. Slightly fewer orders were booked in this 
section this week than last. Stocks at mills con- 
tinue to be low and broken. The weather has fa 
vored operations. Car supply is adequate. Labor 
supply is more satisfactory than it was a few weeks 


ago. 
ATLANTA, GA. 


Aug. 15.-—Considering the fact that it has rained 
in this district nearly every day for the last two 
weeks, mills are operating on a very satisfactory 
basis, tho in some sections, principally southern 
Georgia and northern Florida, the wet weather is 
having a serious effect on logging operations. Most 
mills that are not having trouble with rain are op- 
erating on a capacity basis in both Georgia and 
Alabama. Further west in the Mississippi Valley 
rain has not been so general, and most mills there 
are operating full force. Little difficulty is being 
experienced with labor. Atlanta mill operators say 
they are securing all the empty cars they need for 
loading. 

Building operations are showing activity again 
after the summer lull, and creating an increasing 
demand for building lumber, principally roofers and 
flooring, while the millwork plants are buying con- 
siderable kiln dried finish. Roofer prices have 
dropped off approximately 20 percent during the 
last two months, average prices quoted today for 
f.o.b. shipment at the mills being as follows: 1x6 





ductions’ slowly and ex- 
pect an improvement to 





start about the middle of 
August or first of Sep- 
tember. 

Sales of 4/4 edge No. 2 
and better continue light, 
but inquiries have picked 
up recently. Edge 4/4 
No. 3 continues very quict. 
No. 2 and better 4/4 stock 
widths in_ small lots, 
rough and dressed, in 
mixed ears of flooring, 
moldings etc., are in good 
demand and there also is 
a good demand for 1x44- 
inch No. 2 and _ better 
rough. No. 3 4/4 stock 
widths have been a little 
quiet, except in 5- and 6- 
inch, which are actively 
inquired for and worked 


into partition and fenc- 
ing. Sales of 5/4 and 
thicker edge No. 2 and 


better continue light, but 
demand for 5/4 by 10- and 
12-inch rough and dressed 
continues very active, 
with many mills unable 














to quote. Nos. 1 and 2 
bark strips, rough and 
dressed, have been quiet, 
and the same is true of 
miscuts. 





The above photograph shows a new, modern 4-room bungalow being built 
in a single day by volunteer workers at Sawtelle, Calif., to replace the 
home of J. R. Leslie, which had been destroyed by fire 





Sales of 4/4 edge No. 1 
box, rough and dressed, were not as heavy, due in 
a measure to some mills being oversold for at least 
forty-five days. Edge 4/4 No. 2 box sales have 
picked up, particularly in the rough. No. 1 4/4 
stock box, rough and dressed, has been very quiet. 
Many mills are holding firm for their last lists, but 
a few are disposed to try to meet air dried compe- 
tition. No. 2 4/4 stock box is again quiet. Edge 
No. 1 box 5/4 and 6/4 has not been as active re- 
cently. Box bark strips, 4/4, continue active, 
rough and dressed, altho buyers are proceeding cau- 
tiously. 

Sales of flooring and roofers have been very 
light, but demand for j-inch ceiling and %- and 
}2-jnch partition appears to hold up very well. In- 
quiries for mixed cars have been more numerous, an 
evidence that the yards are buying close to needs. 
Prompt shipment is always a prime essential to se- 
curing business nowadays. Inquiries for roofers 
have been numerous, but air dried can be had for 
much less money. Some small mills have been 
forced to suspend operations, however, and the re- 
cent heavy rains should also curtail air dried pro- 


inch, $21; 1x8-, 1x10- and 1x12-inch, $22. Virtually 
all pine items are off. All indications are that the 
market has reached the bottom, 

In hardwoods the furniture trade continues to 
show considerable activity, principally in the pur- 
chase of gum, and gum prices appear to be holding 
comparatively stable. There is also a very good 
demand for maple and white ash from the automo- 
bile and body trades. White ash f.o.b. mills is 
quoted in Atlanta today at about the following av- 
erages : 10/4 FAS, $115; No. 1 common, $75; 12/4 
FAS, $120; No. 1 common, $80; 16/4 FAS, $125; 
No. 1 common, $85. Due to the unusually large 
demand for maple and ash, stocks in mill yards are 
exceptionally low over the district, as most plants 
have an immediate market for all they can produce. 

In southern Georgia it is reported that several of 
the mills have quit cutting pine for the time being 
and are devoting virtually all their time to hard- 
woods, due to the good demand from the furniture 
trades and the fact that hardwood prices are much 
firmer than pine. 

Florida mills report an unusually heavy demand 
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from the export trade, which is serving to keep 
most of them operating full force. There are un- 
usually large stocks in fhe northern Florida yards 
at this time, however. 

Tho defeated in the Georgia house, the new for- 
estry bili creating a State forestry department has 
passed the senate 35 to 4 and was sent to the house 
this morning for further consideration. Its recent 
defeat in the house has created a Statewide protest 
from the lumber and naval stores industries, which 
had vojuntarily agreed to meet all the costs by a 
special tax. Gov. Walker has signified that he will 
immediately approve the bill. 

The Gragg Lumber Co., of Sparta, Ga., has shut 
down its planing mill at Culverton, Ga., and is now 
confining its attention to the operation of the 
plant at Sparta. The company has recently pur- 
chased a large tract of longleaf timber near Sparta 
and is starting operations therein at once. 


ELKINS, W. VA. 


Aug. 13.—The market is decidedly sluggish, but 
despite the general absence of inquiries and orders, 
producers are managing to market more lumber 
than is indicated on the surface, so that produc- 
tion and sale of lumber in West Virginia is by no 
means at a standstill. There does appear to be a 
disposition on the part of consumers to refrain from 
buying, in the thought that prices will go lower, 
but producers indicate that while there has been 
some adjustment there will be no further weaken- 
ing of prices, because there can not be in view of 
high labor and other costs. Most producers concur 
in the belief that there will develop yet this year a 
large volume of business and that by Sept. 1 there 
will be a larger volume of trading in lumber cir- 
cles. A few orders are now being received for 
quick shipment and immediate delivery. There ap- 
pears to be a well sustained demand for ties and 


mine props. 
ORANGE, TEX. 


Aug. 13.—The apprehension which seemed for a 
time to be uppermost in the minds of lumbermen, 
that the low price of wheat would materially affect 
fall and late summer sales, seems to have been 
largely dissipated, if the improvement in orders for 
the last week or ten days is to be taken as a cri- 
terion. Retailers who had curtailed their orders to 
bare necessities are beginning to order additional 
stocks in expectation of a fall demand which will 
be up to normal or better. Railroad material con- 
tinues in good demand, and there is a satisfactory 
volume of export timber orders. 

The hardwood market continues to hold its own, 
and manufacturers look forward to an improved 
business with the colder months. 


Sawmills, ship yards, municipal docks and oil 
refineries at Beaumont and all similar industries 
at Orange ceased operations for the hour between 
2:30 and 3:30 p. m. Friday as a tribute to the 
memory of President Warren G. Harding. Appro- 
priate memorial services were held in both cities. 


JACKSON, MISS. 


Aug. 3I3.—Local manufacturers and wholesalers 
of southern pine report that continued heavy rain- 
fall has curtailed production to such an extent that 
orders received have been in excess of output during 
the last week. ‘The rainfall this year has already 
passed the total of last year. Sales managers say 
they are well satisfied with volume of orders being 
booked. No further concessions are being made, 
and the average list is no lower than two weeks 
ago. Premiums are still being paid for quick ship- 
ments of timbers. The mills have been able to 
maintain good order files on special cutting, and 
particularly for sizes 12 inches and larger. Some 
concessions are being made on 10-inch and under 
dimension. Lath are holding their own at $5.25 
f.o.b. mill for No. 1 common kiln dried. Consider- 
able demand for shingles has sprung up in local 
territory. 3uilding in this section continues heavy. 
The labor situation is much better. 

Local hardwood manufacturers report a decided 
increase in orders and they now state that fall 
buying movement is under way. The demand is 
coming from the automobile and furniture fac- 
tories, with the building trades by no means in- 
active. The strongest item is sap gum, and ad- 
vanced prices are being paid for this. Thick ash 
and elm are in good demand. Red gum is weak. 
Production is almost normal, but has been inter- 
fered with by the continued heavy rainfall. Stocks 
are below normal and it will be impossible to re- 
plenish them-on account of shortage of logs. Prac- 
tically all mills in this section depend upon logs 
hauled to railroads by teams, and heavy rainfall 
has seriously interfered with such work. A car 
shortage this fall is feared. The labor situation 
is getting much better. There is no change in the 
*xport situation. 


HOUSTON, TEX. 


Aug. 14.—It seems to be taken for granted by 
lumbermen of Houston’s trade territory that busi- 
ness will take on a new aspect around Sept. 1. 
Last week was the dullest of the year in southern 
pine. Hardwoods showed some improvement. Shin- 
«les and lath remained dull. Mills in east Texas 
have increased production to replenish their stocks 
for the fall. The common labor situation has been 
easier, but is expected to tighten up with the be- 
ginning of fall harvesting. 

Houston’s building total for 1923 to date this 
week reached the $13,000,000 mark. The so called 
“summer slump” has ended, and plans for a very 
busy fall are under way. A large part of the 
$13,000,000 expenditure has been for homes of the 
frame bungalow type of construction. 


PITTSBURGH, PA. 


Aug. 14.—Business is going along very steadily. 
at prices that show little change Outdoor work is 
proceeding at a rapid gait, and with workmen more 
plentiful since they came out of the steel mills and 
other indoor establishments, the contractors are 
making better time than for some months. Yards 
are well supplied, and old orders are being gradually 
filled and got out of the way, while new orders are 
heavy and well placed. The hardwood market is 
well patronized and is steady as regards prices, 
while the demand for such woods as beech, birch, 
maple etc. has been good all season. 


NEW YORK. N. Y. 


Aug. 13.—-With a number of New York whole- 
salers, at least, July was the best month of the 
year so far. Everywhere one goes in lumber circles 
he hears expressions of confidence in the market. 
A number of firms predict a car shortage that will 
be reflected in the lumber market as soon as coal 
and grain movements reach flood tide. Wholesalers 
point to large arrivals of many kinds of lumber 
within the last two weeks, on a market that is 
holding firm, as indicative of the restored confidence 
of shipper and wholesaler. 

The situation in eastern spruce continues to be 
of most interest. The eastern spruce cut is much 
smaller than it was a year ago, several large 
Canadian mills having ceased operations entirely. 
Dry lumber is very scarce and wholesalers who have 
been putting out lots of inquiries have got very 
unfavorable returns. ‘They have found generally 
that no eastern spruce is to be had at bargain 
prices, and those with good lumber have a place for 
it any time they choose to let go. 

Encouraged by improved conditions here, south- 
ern pine has been coming in briskly for the last 
two weeks. Georgia roofers are arriving in large 
quantities. Few Southwest roofers are reaching 
here, however. Southern pine flooring is hard to dis- 
pose of. 

Fir has been unloading recently to such an extent 
that large quantities are again banked up on the 
market. The price on 2-inch dimension, No. 1 
common, ordinary specifications, is $32 delivered in 
the yard, but so much has been coming in on con- 
signment that the average price actually paid is 
$30 or less. C.i.f. mill prices are $4 to $6 above 
these figures. Water shipments of west Coast shin- 
gles have also been very heavy of late and the 
market virtually is glutted. Prices accordingly are 
weak, Retailers and industrials continue to buy 
solely for their actual needs, while railroads are 
making purchases of practically everything in their 
usual summer volume. 

Walter N. Knauth, of Walter N. Knauth & Co., 
220 Broadway, will leave this week for a trip to 
the mills in the South. Mr. Knauth says the mar- 
ket is getting stronger. 

E. T. Garvin, of the Marine Lumber Co. (Inec.), 
Whitehall Building, declares things are running 
along in “fair summer proportions.” 

J. L. English & Son, 1 Madison Avenue, report 
July the best month of the year. J. L. English 
is going this week on a vacation to western North 
Carolina. Roy English will be in charge of the 
office in his father’s absence. G. S. Patten, of the 
G. S. Patten Lumber Co., Savannah, Ga., arrived 
in New York last Friday to visit J. L. English & 
Son, eastern representatives of the Patten firm. 

Daugherty, McKey & Co., 110 West Thirty-fourth 
Street, are waiting the arrival of the steamer Steel 
Ranger, which left the west Coast Aug. 6 with 
1,000,000 feet of fir and hemlock. This company 
reports the last three months have been the best 
in a long time both from a profit and shipping 
standpoint. This month will be equally good, it 
is predicted. 

H. P. Hughes, manager for Daugherty, McKey 
& Co., will leave shortly on a buying trip to the 
southern mills. The firm primarily deals in pine, 
but just now is handling west Coast stocks in con- 
siderable quantities. 

J. F. Wighlands, representing William Danzer & 
Co., which controls the White Lake Lumber Co., 





SOFT 
TEXTURED 


LOORING 


The large oak trees, growing on 
the sides of the Cumberland 
Mountains, have earned world- 
wide fame for their soft texture, 
open grain, and even color. 


That’s where we get our lumber 
used in manufacturing McMinn- 
ville Oak Flooring. No wonder 
builders and dealers praise its 
beauty and finishing qualities. 
Let us furnish your Oak floor- 
ing and we'll both profit in the 
future. 
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POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager 


General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 





Chicago _New England St. Louls 
Rep tative, tative, Representative, 
James N. Woodbury, J. J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 
The Largest Poplar Mill in the world. 
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The Parkersburg Mill Co. 
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You'll Never Go 
Wrong On It 


From the selection of the raw 
material that goes into it, 
through the manufacturing 
processes until the finished 
product is turned out, we never 
lose sight of quality in manu- 
facturing 


HUDSON 


Oak Flooring 


That’s why you as a dealer 
can’t go wrong on it. It has the 
merit to satisfy your most crit- 
ical customer—quality, machin- 
ing, finish, color, figure are 
guaranteed to be right. 


Ask us for samples and prices. 


Hudson Hardwood 


Flooring Company 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 


A new book by 
ee The 


Lumberman 
Poet’’ 


By 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, 








CHICAGO 


Garland, N. C., will leave shortly on a trip to the 
mills in Georgia and Alabama. ‘The mill at Gar- 
land has recently started cutting large quantities 
of cedar logs, making poles for telegraph and rail- 
road companies. The company also is cutting a 
lot of finish in North Carolina pine in No. 2 and 
better, all thicknesses and widths. The company 
reports there are about 3,000 acres to cut and ex- 
pects to finish the job before a stop is made. The 
firm also controls a mill at Rowlesburg, W. Va., 
where it is cutting hardwoods in large quantities. 

C. Ernest Hill, of C. Ernest Hill (Inc.), arrived 
in New York today to look over the situation at 
the local office. Mr. Hill ships in large quantities 
of lath and eastern spruce, even tho his main office 
is in Georgia. He has a cargo of Canadian mer- 
chantable spruce due here this week on the steamer 
Eugene Owen McKay. He also has three steamers 
loading with spruce at Hast Machias, Canada, and 
the schooner Susan B. loading at Halifax, N. S., 
with 2,000,000 lath. 

The Manufacturers’ Shook Saies Corporation, 110 
West Thirty-fourth Street, representing nineteen 
mills, furnishing hemlock, white pine, southern 
pine, spruce and cypress, was organized about the 
first of the year and reports a very satisfactory 
volume of business for its first seven months. The 
company has the advantage of thirty-five years’ 
experience in the box shook business. The cor- 
poration specializes in wooden packing boxes in 
shook form in carload lots and covers six eastern 
States. W. A. Richardson, secretary, reports busi- 
ness surprisingly good for midsummer. Other of- 
ficers are Otto F. Fichte, president and treasurer, 
and John T. Volke, vice president. The three 
officers were with the O. S. Richards Corporation, 
formerly of 290 Green Street, which retired from 
business May 1. 

Elmer 8. Anderson, of the Southeast Lumber & 
Export Co., says the foreign trade in all woods is 
very quiet, but general improvement is looked for 
in the fall. 


BALTIMORE, MD. 


Aug. 13.—A survey of the eastern shore indus- 
tries by representatives of the State forestry de- 
partment, to determine the demands for home- 
grown wood and to what extent stocks now brought 
in from other States could be displaced by the 
native growths, is being conducted from the Balti- 
more office of State Forester F. W. Besley. While 
assistants are making an inquiry in Wicomico 
County, Mr. Besley himself has taken Garrett as 
his particular field. When the survey has been 
completed the forestry department will be able to 
determine how much Maryland timber could be used 
and to what extent the resources of the State could 
be developed to meet the demand. 

The monthly meeting of the managing committee 
of the Baltimore Lumber Exchange took place last 
Monday shortly after noon at the regular quarters 
in the Emerson Hotel. There was some discussion 
of the general trade situation and consideration 
of the stated reports about the condition of the 
exchange, In the opinion of those present some 
indications of greater activity in the trade had 
been noted. 

Chester K. Scott, of the Richmond Cedar Works, 
Richmond, Va., stopped in Baltimore last week in 
the course of an eastern trip. 

Mr. Baker, of the Branning Manufacturing Co., 
which operates large sawmills at Edenton, N. C., 
and has its main offices at Norfolk, Va., who was 
operated upon for a cyst on the brain some time 
ago, has shown very gratifying improvement. 

Among visitors to Baltimore last week was Mr. 
Scarborough, of the Roanoke Railroad & Lum- 
ber Co. 

George E. Waters, of George E. Waters & Co., 
yardmen, and president of the Baltimore Lumber 
Exchange, has gone to Maine to spend his vacation. 


PHILADELPHIA, PA. 


Aug. 13.—The amount of new business booked 
recently compares favorably with that during the 
last few months, altho orders are still below pro- 
duction and shipments. Prices remain weak, and 
many mills are refusing to take on new business at 
lower figures, stating that they have plenty of 
unshipped orders to keep them busy well into Sep- 
tember. Production at mills supplying this market 
continues good, altho every week a few more mills 
shut down for a short period or indefinitely. Some 
more of the smaller sawmills have liquidated be- 
cause prices did not give them a net return suf- 
ficient to cover their stumpage costs. This makes 
likely a stronger market very soon, as a firm de- 
mand would soon exhaust the dry stocks at many 
of the mills now operating. Few mills report dif- 
ficulty in obtaining cars and prompt deliveries are 
the rule. City and suburban yards continue busy, 
and say that new business for fall delivery is 
coming in satisfactorily. Many large operations 
are being started and planned in the outlying dis- 
tricts. The one section which has been rather 


dull is south Jersey. The seashore yards have put 
in a slow summer. ‘There are already signs of 
better business in many sections of Jersey adjacent 
to Philadelphia. 


Southern pine is quoted to the yards: Beaded 
roofers, 1x6-inch worked to %x54-inch, $28.50; 
8-inch, $1 more; 10-inch, $30, and 12-inch, $30.50. 
Most wholesalers quote $1.50 more for stock 
worked 13/16-inch thick. Dimension is: 2x4-inch, 
10- to 16-foot, D4S %-inch scant, $31; 2x6-inch, 
$28.50; 2x8-inch, $30; 2x10-inch, $31, and 2x12- 
inch, $32. Stock in the rough brings about $1 over 
the above prices. Sap flat grain flooring, 
13/16x214-inch, is being sold to the trade, this 
rate, at: B&better, $67; No. 1 common, $56, and 
No. 2 common, $30. Recently a good many orders 
have been placed for flooring, so quotations are 
firmer. Quotations on spruce lath, 4-foot, have 
not changed since last week. Shipments from Can- 
ada are good, despite the fact that some of the 
mills are oversold. Spruce dimension is steady. 
Southern hemlock does not vary much from a 
$40.50 base. There are some mills that are still 
getting $42 base, as they have stock ready to ship 
and ean take on mixed orders. Western and south- 
ern white pine prices remain in line with previous 
quotations, 

Hardwoods are a trifle weaker, if anything, altho 
no large concessions have been made. The volume 
of business is still good and better prices are ex- 
pected before very long. ‘ 


In honor of the untimely death of President 
Warren G. Harding, the wholesalers and retailers 
here closed down their offices and yards Aug. 10. 


BOSTON, MASS. 


Aug. 16.—Conservative students of the New 
England lumber market are convinced that steady 
gains are being made. Concessions continue on 
some species, but even the most conciliatoy sellers 
are beginning to realize that lumber consumption 
here is running above normal this year. When 
railroad embargoes were lifted last spring an 
avalanche of lumber descended upon the New 
England market. These surpluses are fast being 
used up, however. Eastern spruce dimension is 
weak and more producers are conceding $1 or $2 
this week than in July. Spruce boards are steady, 
however, and lath are firmer. Shingles are un- 
changed. Hardwood flooring prices are soft, but 
other hardwood stock is slowly gaining strength 
as the result of improving demand. 

All building operations thruout Greater Boston 
were discontinued last Friday, and to some extent 
on Saturday, out of respect to the late President. 
Many retail lumber yards also closed from Thurs- 
day until Monday of this week, and practically all 
were closed on Friday. This had a restraining in- 
fluence on lumber demand, of course, but the 
heavier volume of inquiries this week is making up 
for the temporary halt. 

Continued dry weather in most parts of New 
England has resulted in numerous forest fires, 
some of which have caused considerable damage. 
The carelessness of tourists and campers is caus- 
ing a great deal of trouble and loss this season. 

One of the most important elements in the cost 
of doing business for the retail lumber dealer is 
the cost of delivery, and the Northeastern Retail 
Lumbermen’s Association is now codperating with 
New England members in an effort to standardize 
delivery costs and cost records. 

The A. C. Dutton Lumber Corporation has an- 
nounced the following permanent sales represen- 
tatives in New England territory: R. Surprenant, 
Providence, Rhode Island; R. L. Baker, Springfield, 
Mass.; R. Stevens, Hull, Mass., and J. A. Birken- 
head, New Haven, Conn. The A. C. Dutton Lumber 
Corporation is featuring western hemlock as ‘grey 
fir,’ at prices somewhat under the present range 
on Douglas fir, which this company is also dis- 
tributing in wholesale quantities. 

Altho spruce lath has been recognized stand- 
ard in the New England market in recent years, 
the Fesserton Timber Co. (Ltd.), of Toronto and 
Montreal, Canada, is now pushing white pine lath 
in this territory. The ease with which white 
pine can be worked, its softness and resistance 
to splitting, appeal strongly to builders here. The 
Blanchard Lumber Co., of which Wells Blanchard, 
president of the Massachusetts Wholesale Lumber 
Association, is vice president and general manager, 
is making quite a drive this season on Douglas 
fir lath, advancing the sales argument that this 
item is reasonably easy to work and yet is cheaper 
than any competitive species of lath. 

Lumber imports this month’ include the follow- 
ing cargoes: Schooner Ethelwyn A. McFadden, 
Shuelee, N. S., 185,006 feet spruce, and schooner 
Moonlight, Joggins Mines, N. S., 239,130 feet 
spruce, Morse & Buffum Co. Schooner Charlotte 
8., Noel, N. S., 77,108 feet spruce, C. Ernest Hill. 
Schooner Ronald C. Longmire, Bear River, N. S., 
138,775 feet hemlock, 62,251 feet of spruce, spruce 
lath and cedar shingles, Godfrey Lumber Co. 
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J. H. Carroll, sales manager of the Major-Sowers 
Saw Mill Co., Hattiesburg, Miss., transacted busi- 
ness in Chicago this week. 


L. D. Thompson, lumber buyer for the Harris 
Bros. Co., together with this family, left this week 
for a brief vacation in northern Wisconsin. 


John Hansen, of the John Hansen Lumber Co., 
left last Wednesday night for a vacation trip to 
the Pacific coast. He expected to be gone about 
a month. 


A. C. Quixley, of the Quixley Lumber Co., accom- 
panied by his wife, this week motored to northern 
Minnesota, where they will spend a vacation of 
about three weeks. 


The Theodore Fathauer Co. has recently removed 
its lumber yard from 1428 Cherry Avenue to 1900 
Fullerton Avenue, where it occupies a model and 
highly developed site. 


Miss M. E. Cowper, assistant secretary of the 
Lumbermen’s Association of Chicago, left this week 
for White Lake, Mich., where she will enjoy her 
vacation of two weeks. 


W. F. Ingham, of the Ingham Lumber Co., 
Kansas City, Mo., stopped off in Chicago for a 
few hours this week, en route home from the East, 
where he had been on a combined business and 
pleasure trip. 


I. Y. MacIntosh, of the MacIntosh-Truman Lum- 
ber Co., Seattle, Wash., arrived in Chicago this 
week for a conference on business matters with 
M. G. Truman and other officials of the Marsh & 
Truman Lumber Co. 


The Big Four Lumber Co., with headquarters in 
Chicago and branch office at Fort Smith, Ark., ad- 
vises that it is in no wise connected with the Big 
Four Lumber Ce., at St. Louis, Mo., which has 
been reported in bankruptcy. 


E. E. Hooper, vice president of the Lumbermen’s 
& Manufacturers’ Insurance Agency, return: d to his 
office in the Lumber Exchange Building this week, 
following a brief vacation in Michigan, feeling in 
excellent condition and ready for another year at 
his desk. 


Among northern lumbermen who called on the 
local trade during the last few days were noted 
J. R. Andrews, of Escanaba, Mich.; J. J. Brennan, 
of Milwaukee, Wis., sales representative for the 
R. Connor Co., Marshfield, Wis., and William She- 
peck, of Escanaba, Mich. 


R. W. Buddington, who for the last several 
months has been connected with the Chicago office 
of the Nettleton Lumber Co., Seattle, Wash., this 
week became associated with the Charles L. Baxter 
Lumber Co. Representing this company, he will 
call on the local factory trade and retail yards. 


E. A. Frost, president of the Frost-Johnson Lum- 
ber Co., Shreveport, La., with family, was in the 
city during the week, as was A. J. Peavy, presi- 
dent of the Peavy-Byrnes Lumber Co., also of 
Shreveport, and wife. Mr. and Mrs. Peavy were 
returning South following a visit with relatives 
at Gull Lake, Mich, 


M. B. Cooper, vice president of the Carrier Lum- 
ber & Manufacturing Co., Sardis, Miss., who has 
been spending some time in Chicago recently to- 
gether with his family, left this week for a month’s 
trip to the west Coast, during which he expects to 
visit most of the important lumber producing and 
distributing centers. 


George Thompson, of the Deming & Thompson 
Co., Frankfort, Ind., and allied interests, is making 
a general business trip thru the northern States. 
While in Chicago, this week, Mr. Thompson cheered 
the friends in the trade whom he called on by 
optimistic expressions regarding business, current 
and prospective, in Indiana. 


Charles J. Kinzel, in charge of the Kinzel Lumber 
Co., Merrill, Wis., was a business visitor in Chi- 
cago Thursday and Friday of this week. He re- 
ported conditions shaping up well in his territory, 
with sufficient demand to keep operations going. He 
looks for a good demand for hardwoods and hemlock 
during the coming fall season. 


Auber Smith, general manager of the A. B. Smith 
Lumber Co., Paducah, Ky., passed thru Chicago 
this week en route to St. Paul, where he was going 
on business matters. Mr. Smith reported that 
whereas his concern some time ago had a surplus 
of select cypress of all thicknesses, these have been 
rapidly cleaned up lately, indicating that the de- 
mand for cypress has picked up considerably. He 





also said he had found No. 2 cypress to be pretty 
well cleaned up. 


D. E. Chapin, manager of the post, pole and 
paving block department; R. E. McKee, assistant 
manager of timber sales, and Earl Kenyon, man- 
ager of the sash and door department, all of the 
Long-Bell Lumber Co., Kansas City, Mo., were in 
Chicago this week, conferring with Seth E. Bar- 
wick, manager of the company’s local office. 


I. T. Cameron, of the Cameron Lumber Co., 
Kansas City, Mo., passed thru Chicago this week 
on his return from the East, where he has been 
vacationing during the last few weeks. Judging 
from conversations with friends in the local trade, 
whom he visited between-trains, he regarded the 
business prospects in the East for this fall quite 
optimistically. 


Jay H. Kelley, of the Chicago Warehouse Lum- 
ber Co., together with his family, left this week for 
a vacation in the lake region of northern Wiscon- 
sin. Mr. Kelley is an ardent devotee to the rod, 
and angling will furnish the greater part of his 
recreation during this vacation. S. R. Taxey, of 
the same concern, recently returned from a brief 
holiday in Wisconsin. 


N. C. Wilkinson, who recently entered business 
on his own account, specializing in western white 
pine and with offices at 628 McCormick Building, 
left on Friday of last week for an extensive busi- 
ness tour of the pine producing regions in Califor- 
nia and the Inland Empire. He expected to remain 
in the West about six weeks, visiting most of the 
large operations and making a thoro survey of 
manufacturing and stock conditions. 


D. G. Shelby, sales manager of the Clark & Boice 
Lumber Co., Dallas, Tex., spent several days of 
this week in Chicago, calling on the local lumber 
trade and making a general survey of current and 
prospective conditions. He expressed himself opti- 
mistically regarding the southern pine market, 
saying demand is quite good and prices steady, and 
that the outlook is assuredly for an expansion in 
trade during the late summer and fall. 


Charles L. Baxter, of the Charles L. Baxter 
Lumber Co., and A. E. Boatright, of the A. E. 
Boatright Lumber Co., left a few days ago on their 
vacations. They motored together to Columbus, 
Ohio, whence Mr. Daxter continued East, to visit 
Philadelphia, New York City and other eastern cen- 
ters. Afterward he will go to Buffalo, N. Y., where 
he will join his family, and will return to Chicago, 
in about two weeks, via the lake route. 


John A. Spencer, of the John A. Spencer Lumber 
Co., late last week was called to Springville, Ala., 
because of the serious illness of his mother, who is 
a resident of that place. Mr. Spencer’s father died 
about a month ago, and the blow to Mrs. Spencer 
was so severe that her life was despaired of. How- 
ever, it is understood that she has passed thru the 
crisis and that Mr. Spencer was expected to return 
to Chicago toward the end of this week. 


George R. Barker, of the George R. Barker Lum- 
ber Co., Tacoma, Wash., spent some days of this 
week in Chicago, conferring with S. W. Buckner, 
who represents his concern in this territory, with 
offices at Room 1517, 30 North Michigan Avenue. 
Mr. Barker said that the Coast mills are enjoying 
a good volume of business and that prices are hold- 
ing strongly, it being only now and then that con- 
cessions are made in order to move some particular 
parcel of lumber, 


J. Bradfield, lumber manufacturer and large line 
yard operator in Texas, with headquarters at 
Daingerfield, called on some of his friends in this 
city while on his way South from Battle Creek, 
Mich., where he has been resting up for a short 
time from the trials and tribulations of business. 
Another lumberman who passed thru Chicago this 
week on his return from a brief stay at Battle 
Creek was William H. Johnson, connected with the 
main office of the Peavy-Byrnes Lumber Co., at 
Shreveport, La. 


George A. Hoene, vice president of the Acme Lum- 
ber & Shingle Co., accompanied by his family, is 
motoring in the North, on business combined with 
pleasure. After visiting Duluth, Minn., Mr. Hoene 
proceeded by slow stages to Winnipeg, Man., making 
frequent stops on the way at the northern pine 
manufacturing centers in order to make a thoro 
study of manufacturing and stock conditions. He 
is calling on a great number of Canadian as well as 
American lumbermen, in order to familiarize him- 
self thoroly with the situation thruout the sections 
traversed. 


The National Association of Railroad Tie Pro- 














SIMONDS 


Circular 


SAWS 














Better Saws Mean 
Better Lumber and 
More Production. 


Simonds Saws 
Are The Best. 


Use Them and 
Increase Your 
Mill Efficiency. 


Simonds 
Saw and Steel Co. 


“The Saw Makers”’ 
FITCHBURG, MASS. 


Chicago, III. New Orleans, La. 
Lockport, N. Y. Seattle, Wash. 
New York City Montreal, Que. 
Memphis, Tenn. Vancouver. B. C. 
Portland, Ore. St. John, N. B. 


San Francisco,Cal. London, Englan 
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For Fruit Picking 


You Can Still Get 
These Fall Sales 


If you act quickly, Mr. Lumber 
Dealer, you can still get a 00d 
share of the ladder business that 
will undoubtedly precede fall 
fruit picking in your commu- 
nity. 


Scores of dealers are getting 
ready now. Wire or write for 
catalog. 


Quick Shipments 
Guaranteed 
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Fruit Close Top Close Top 
Single Extension Fruit 
W.W. Babcock Co. 
BATH, N. Y. 











ducers announced this week that E. E. Pershall, 
vice president of the T. J. Moss Tie Co., of St. 
Louis, Mo., has been appointed as its representa- 
tive on the sectional committee on standardization 
of tie specifications of the American Engineering 
Standards Committee. Mr. Pershall succeeds the 
late Warren C. Nixon, who for many years was 
secretary of the tie producers’ organization. The 
new representative has been active in the affairs 
of the association since its organization and has 
given much time to the study of standardization of 
railroad tie inspections. 
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National Hardwood Association Notes 


The National Hardwood Lumber Association re 
ports that its total original inspections for July 
were 22,038,777 feet, of which 19,444,248 feet were 
handled by the salaried staff and 2,594,529 feet by 
the fee service, Reinspections were made on 
288,435 feet. Commenting on this showing, the as 
sociation says: ‘These figures make a fair showing 
for a month during which trade commonly is at a 
low ebb. In view of existing tendencies it would 
not be at all surprising if conditions during August 
should reach even a little lower level, but authori- 
ties confidently predict that with the coming of 
September a definite upward turn will manifest 
itself.” 

The association is just circulating Vol. 16 of the 
Consumers’ Register, the first section of the 1923 
edition. This valuable guide contains a record of 
the lumber requirements per annum of several hun- 
dred selected factory consumers of hardwoods thru- 
out the United States, freshly collected, revised and 
tabulated, and representing a total demand for ap- 
proximately 1,000,000,000 feet of lumber. 

It is also stated that the new book of inspection 
rules will be ready for distribution not later than 
the first week of September. The association has 
on the press a special edition of the inspection 
rules book containing a French translation of the 
National rules for use in French speaking countries 
and districts. ‘This translation will be available 
at about the same time. 

SAREE LaLaASa 


Tells European Experiences 


Writing from London, Frederic T. Boles, of Chi- 
cago, in a letter to the editor of the AMERICAN 
ILUMBERMAN, Supplements his impressions regard- 
ing conditions in Europe, recorded in a letter writ- 
ten from Antwerp printed in last week’s issue, 
with the following interesting observations: 


“Landed in dear old ‘Lunnun’ town last night, 
after a rather brisk and windy crossing from Ostend 
to Dover. Nerves were greatly relieved to get the 
family back to Anglo-Saxon civilization. The land 
of jams and jellies, with rooms overlooking Trafal- 
gar Square, with its red motor busses, and eating 
Iinglish mutton chops with a glass of port, makes 
“Willie” smile again. 

“Think the family enjoyed the Continent more 
than dad did. There was a feeling of uncertainty 
in spending French francs at 17, Swiss at 5.81, and 
Belgian at 21 to the dollar, but in Holland and 
here you know it is costing you real royal American 
dollars every time you bat an eyelash: Each mem- 
ber of the family cashed an American HBxpress 
check for same amount at same window this morn- 
ing, and each received a different amount of ‘‘puns,”’ 
guineas, crowns, florins, shillings, pence, ha’ 
pennies and farthings. Then we spent the balance 
of the morning figuring out who got “done” the 
worst. 

“After two weeks in France, we hied ourselves to 
Switzerland, going in thru the Lake Geneva gate- 
way, then to Interlaken, Jungfrau, Lucerne, and 
out by way of Basel. Nine days were spent in this 
wonderful country, so beautifully shaped with its 
controlled rivers, tunnels, railroads with 25 percent 
grades, farms up the mountain side which looked 
like a page in a child’s stamp album, chalets, hotels 
and all, denoting a people of great energy and 
frugality. 

“From Basel to Antwerp; thru the beautiful 
valley of the Rhine to Strassburg; then thru Lux- 
emburg; thence thru the Belgan Ardennes. Eight 
days in Belgium enabled us to radiate from Ant- 
werp in all directions. Brussels lace seemed to 
interest the women, while I looked at docks, lumber 
yards and the like. We all viewed cathedrals, art 
galleries and buildings most numerous, all from 
one hundred to a thousand or more years old. 
These people know just how to capitalize some 
anal relics that we would stick a chunk of dynamite 
under. 

“The devastated regions are largely restored— 
France 65 percent, Belgium 75 percent. I noted 
great progress in the places which I visited 18 
months ago, especially Rheims and Ypres. In fact, 
from outward appearance in the large cities, you 
would hardly know there had been a war. Every- 
body is working, crops are good, and it looks to 
me as tho the dear old U. 8. A. will have hard 
work to compete in the world markets, with our 
short hours, high wages and love of luxury.” 


‘M@angaaaaaaas 


News Notes from Minneapolis, Minn. 


Aug. 14.—A new factor has entered into the crop 
situation in the Northwest that affects the lumber 
market here and no doubt all over the country. 
Farmers are. stacking their. small grain. This 


means a better lumber business in the end for 
every lumber company in this section, but it does 
not mean a great deal of immediate relief from the 
business depression that is holding back the build- 
ing operations of the upper Mississippi Valley. 
Wheat yield is good in some spots and poor in 
others, but wheat is better in milling quality than 
last year and the experts say that except in Mon 
tana, rust and hot weather have kept the yield down 
to 50 percent. Activities of the I. W. W. have held 
up harvesting in some places and are back of the 
farmer’s decision to stack his grain and hold it for 
a better price and cheaper threshing. This may 
delay any boom in the lumber business, but it 
means improvement without question. 


New Waterproof Glue Tests Well 


MapIson, Wis., Aug. 13.—The accompanying 
photograph (courtesy of the Forest Products 
Laboratory) shows a test of a cold press blood 
albumin glue joint which had been submerged 
in water for eight months. This glue, the near- 
est waterproof of any yet known was developed 
at the Forest Products Laboratory of the United 
States Forest Service, where the test took place. 
The specimen was taken directly from the beaker 
of water on the platform of the machine and 
tested wet. It had soaked for the eight months’ 
period with ten other specimens; and the failure 
point for this specimen, as shown on the dial 
at the left, stands close to the average failure 
point for the whole group, which was found 
to be 199.5 pounds or 20 pounds higher than 











Test of cold press blood albumin glue joint 


that called for in United States Navy specifici- 
tions for water-resistant plywood of the same 
type after two days’ soaking. 

The glue used is made by the addition of 
paraformaldehyde and ammonia to blood albu 
min, and has the big advantage that it may be 
used with an ordinary cold press instead of the 
heated press needed for blood albumin glues of 
the older types. Not only has this glue given 
satisfactory results in gluing up thin plywood, 
but good results have been obtained in gluing 
heavier lumber of spruce and other woods of 
low shearing strength. It can not yet be recom- 
mended for gluing thick veneer or lumber of 
heavy dense woods, such as ash, maple, birch 
and oak. 





Recent Patents 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. E. 
Burnham, patent and trade-mark attorney, Conti 
nental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent 
and name of inventor when ordering. 

1,463,382. Machine for use in making boxes. 


Charles H. Bombardie, Chicago, assignor to Wire 
bounds Patents Co., Kittery, Me. 


1,463,674. Saw tooth. James H. Miner, Merid 
ian, Miss. 
1,463,674. Composition for impregnating wood 


and process of preparing it. 
Brunswick, Ga., assignor to Georgia ‘Vita Ligno Co.. 
same place. 

1,463,727. 
John Shellenberger, Rome, Ga., assignor te Sealed 
Case Co. 


George Coester, 


Machine for making boxes and crates. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Aug. 14.— 


Average prices, Cincinnati base, on Virginia, West Virginia, 


Kentucky and Tennessee hardwoods today: 
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er “4/4 5/4 1x12” Sid 4 116.00 112.00 102.00 $3.00 |, 81.00 No. 2 com..... 30 wes roy ned -" 
4, a 5 t ove prices; for » a " ‘ i " 
FAS ...$215@... $225 $235@... $245@... | gg. i $74, add $16. for 5/4 ‘and 6/4 “D” grade, | 12.6 & 8%... ccccccccccees $40.00 $33.00 
Selects . 165 in 160 165 170@175 180@ 185 add $3; for 8/4, add $6. 1x10 & 12”.......... Ne 38.00 
Oo. coe « eee eee eee 


130 §=130 
No. 2... 45@ 50 55@... 55@... 60 


POPLAR BEVEL SIDING 


Cincinnati, Ohio, Aug. 14.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 





No. 1 No. 2 

Clear Select com. com. 
©. .wdeteatnaaen $62.00 $55.00 $35.00 $25.00 
B:. . sdsauskusaee 60.00 52.00 32.00 22.00 
© sske sce andod 55.00 50.00 30.00» 20.00 


Louisville, Ky., Aug. 14.—Since the improve- 
ment during July, demand for poplar siding has 
been steady, and local plants are quite busy. 
Some of the more popular sizes and grades are 
constantly oversold. Prices are unchanged: 





Clear Select No. 1 com. No. 2 com. 
S”  Sinssaee $62.00 $55.00 4 00 $24.00 
a sivcaceun 60.00 52.00 2.00 22.00 
a nsussaen 55.00 50.00 36. 00 19.00 


Cincinnati, Ohio, Aug. 14.—The following are 
average prices, Cincinnati base, on “soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY POPLAR— 4/4 8/4 
DO besa ene ne $110@115 siis a@izo sa 3 aes 
Saps and selects 80@ 85 ( 
No. : com..... 58@ 63 és 88 88 73 
No. 2 com. A... 38@ 40 40@ 42 42 45 
No. 2 com. B.. 28@ 80 30@ 32 32@ 35 
Sorr TExTURE— 
WAS. .0c00% -$120@125 $125@130 $130@135 
a and selects. 90@ 95 95@100 100@105 
No. 1 com... 68@ 73 %73@ 78 78@ 83 
No. 2 com. A.. 42@ 47 47@ 5) KN@ &R 


No. 2 com. B.. 32@ 35 35@ 388 235@ 40 





Bevel Siding 


A C D 
%"x4, 5 or 6”, std. lgths.$51.75 $48.75 $46.25 $31.25 
Bungalow Siding 


A 
14x8”, from 1”: StOCK...<...000% $57.75 $48 15 rtd 6 
% x8”, from 1%” stock....... 75.75 66.75 64.25 
For 1l-inch, add $10. 
Lath 
No.1 No.2 
lo ee ere GkecesRee $9.90 $9.40 
RED CYPRESS, Old Grades 
Factory 
No. 1 No. 1 No. 2 
FAS Selects Shop common common 
4/4.. _ 00 $ 93.00 $ 57.00 $ 55.00 $ 40.00 
5/4... 110.00 97.00 75.00 55.00 40.00 
6/4... oe 112.00 97.00 75.00 55.00 40.00 
8/4... 117.00 105.00 85.00 55.00 40.00 
10/4... 135.00 125.00 95.00 55.00 40.00 
12/4... 135.00 125.00 95.00 saene eae 
16/4... 145.00 135. “ 100.00 F a 
oards 
ixhe 8610" 1x12” 1” random 
No. 1 common......$57.00 $70.00 aeeee 
No. 2 common...... 43.00 50.00 ‘nals 
PA b5s5y bch eu we eawue> cause Sauter $32.00 
YELLOW CYPRESS— 
es” 
0.1 No.1 No. 2 
FAS Selects sho com. com. 
4/4......-$ 90.00 $75.00 $47.00 $40.00 $36.00 
i 100.00 79.00 65.00 43.00 36.00 
| ee 100.00 79.00 65.00 43.00 36.00 
J aa - 105.00 89.00 70.00 45.00 36.00 
Boards 
1x6” 0 1x10” 1x12” 1” rand. 
Selects ...... $79.00 ee ry -00 $94.00 ..... 
No. 1 com... 45.00 46.00 64.00 ..... 
No. 2 com... 37.00 Fe 00 39.00 41.00 ..... 
PGK: Sessiess.teees. Geese (Genes. conus s 





St. Louis, Mo., Aug. 14.—The following are cur- 
rent quotations on cypress, f. o. b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


vane 
‘acto 

Tan Selects Shop Box 
i Ee: $121.75 $73.75 48.75 $28.75 
Of ciaccascanniwees 126.75 3.75 60.75 29.75 
Se ee eee 129.75 86.75 63.75 29.75 
Be Avnwnse cs eacwes 137.75 94.50 71.50 29.75 
PU Macha wieclegianndcacs 142.75 104.75 77.25 ‘vee 
Pe ii aesievuiees o- 142.75 104.75 77.25 mee 
LE SRR eee 147.75 109.75 82.25 
POCK TANGOM OIE i.ovvcceeeevesvcecee eiarearee $24.76 

Finish, S1S or S2S 
Clear Heart © 
15410" 5.060% $107.00 $102.00 $ 92.00 $ 82.00 $72. 00 
i: 3 yl 114.00 110.00 110.00 90.00 79.00 
a 127.00 122.00 112.00 104.00 ..... 
le 137.00 132.00 122.00 115.00 ..... 
Common Grades, Reugh 
No. 1 No. 2 No. 3 

SASREO” AcKtervecydesavact $50.75 5 15 $33.75 
Era ss .oisieiseioieeunones 4.eeeit 57.75 46.75 33.75 


Add $2 for specified lengths on common grades. 
Bu _—— Bevel ating 


LSE. gill $74.75 $65.75 $63.25 
TRIO” occeces 84.75 75.76 73.25 
YELLOW CYPRESS— 

4/4 5/4 6/4 8/4 10/4 
Lh ere $88 $95 $95 $100 $115 
Belect 660: See 70 80 80 85 90 
INO. 1 SROD...c000 42 58 58 70 1% 
No. 1 common..... 35 39 39 43 . 
No. 2 common..... 28 31 31 32 

Boards " 
ix¢*” 18” 61x10” 1512 

No. 1 common....... $40.00 e 00 ve. 00 
No. 2 common.......$31.00 32.50 33.00 35.00 


S? TA is oan cnavasnaucsieee ele asacas treats .. .$20.00 








re 


4 
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L923 
/4 Jacksonville, Fla., A ERMAN 
a Week endead— +» Aug. 13.—Followi : SOUT 
D.. Aug. 11 A ing is a recapitulati PINE 87 
D.. ; ° u a i 
; Flooring B.4 Week ended— on of prices obtained in thi 
pies x4 emetter : Aug. 11 Aug. 4 this territory durin 
Tae $44.25 $49 Partiti Week ended— g the two we 
D100 eos 44.25 $49.33 | 1x4 ition da “ eks ended A 
2 55 1x3 No. 2 — cece ; ; 9.96 38.33 a 1 com.. ug. 11 Aug. 4 w ug. 11: 
/4 B&better pa oe ielee jar We CAN 41.91 Boards eek ended— A 
f 90 1x2 oon 2 com. ee aa a alae 99,99 | B&better— Sin. © wei ug. 11 Aug. 4 
60 i b )- appeals 18.9 ng 1x6R 1 _ 
Q 3 mG NO. 3 édim............. 8.94 Nov 1 ough ..... x 6 D4S.. 
8 72 RE Soe eas 16.00 B elty, 1x6”— * 8 Rough eee 46 2 1x 8 D4Ss teadedcauaes 25.00 
— mies 2200 gg a "glad lhe ee 1x 8 Shipia Aesenrde 25.00 21.06 
Shen... X10 DAS oo eeeeeeseee cree -40 i ali . -_ 
Ceiling i -- aaliagaamahadatiat siya, 50.00 et Ss ss ccaive dads 50.00 1x10 D4S . D vecceeee eoeee 26-75 
1x4 B&better ; «ee sii6 $9.99 | s/Adto ROMER coseccccc cs 1625 | kG & DP astipavteweeaa 21.80 
: x33 ion. aa 48.00 quare edge, 14x6" Pr ere or 5/4x12 Rough SC ns -25 «& up 37 2, Rite 26.00 
m A B&better sevens SOD BE B&better Anil 900 | eS Rough ieeeeeee cates 53.78 ne lig 25.83 
2 No. 2 RAM eaat is an, 5.00 N aeepebeicee cei 27.0 3 a... ty hing! 
Enya, NO 2 SoM § tan, 0 é/tx 6 & Ob Ree 5.75 gies 
eas iota ad jae" as /4x 6 & up Rough... ..... dl td ono 
Bes. — to: 97. a EO en 50.00 No. 2 pine........ 4.75 4.7 
No. 2 Py Ceacee eens aes Roofers 1x 5 — see eeeee 1.70 -75 
ieeeeee eve cs 3.0 ‘ teeee 
scatman tellin aati 12.88 1x6 No. 2 com 1x 6 Dis ssescccccees 45 Lath, Std 
kawaes s. 5.00 . 4-F 
140 No. 3 co -++ 20.75 1x 6 DAS -6........5. 42.00 36.0 N ate 
110 The followi aaa | DAS vee ceee, 42.00 36.00 oa aaa 
80 ng f. o. b. mill : 00 1x 3 to ce OE EA ake 48.0 tee No. 2 Di caxens xs 4.58 4.53 
57 — = are taken f 12 D4S...... ~ 42.50 No. 2 i yo Naan 4.31 
j r- _ xk yLSaaRTGpenePaRCHnanc Ramo ore .50 No i Siem oS ee 3. 
Fm = An i a ales made during the week No. 1 cypress.....0.... 6.75 263 
’ am, | 8 TT Reeder eaadaae mis) a 
- a iT’ oe ‘se ed Augus it 
. 1x3” EG B&better Flooring la” Miss. Mo. iii Bit. Hat. _ 11 in sections named: 
sie  eetebies 77.49 82.45 nm lg ; 
— irae 45 79.91 La.’ Ala.’ cone. City, Bir- H 
sl ro No? redce ress 63.00 68.00 63.88 Boards, 818 Miss. Mo. = ming- — Kan- 
ett tos cenen (GeO wanes ” , 81S or S ri F ro fa8 
D 90 No. 1 ve ad os 92.67 tet 35.00 = , 14 and 16’ : “ La a, ham, burg, Cit 
; - Diath 2.67 57.62 : Jther 5° 48.35 . Ala J» 
6 Al € no le 3: M 
6 xe” F 2. 13.63 ¢ 3 N ngth 3 iss 
ot wa ae ee 43.63 48.83 52.83 No. 2, ( s N Longl » Mo. 
48 1 eee 34.15 21.05 46.44 , (all 10 to 20’): tte 48.48 0. 1 Sq.E&S S eaf Timbers 
28 B&Better .... wants 89.75 30.20 1x6 to 12” ): : 49.30 8”... 4S, 20’ ana 
58 B... Lill 78180 71/92 -  — hears 20.00 PS emi tie angers sk eee 
ling  labineecaeiansys fen a oceee ee ee Se ees 20. 12” dé eeeee ews oeees eeere 
Ge prnrrer nee. a 5933 | N ee eee ar 71 21.88 1 re : 42.23 
We wehaites ...* eee = vo. 3 iit ihe or pals 21.71 wr Tiaimaeana . 
Babette re Gee 46.30 45.22 $0.58 j 1x6 a oe 35.74 No. 1, % Plaster arss 
me. ; SORA A Sanne sap 5.22 bry 1<8” a 25. N - 1, 5 “. les oe r Lath 58 
; are Nea oi ore 39.50 39.61 3871 1x10” meee eae s+. 21.00 Re Ae Ws neaneds 5.05 
- eB siesee ess na 1 ot | re 17.38 19-00 - ‘ ees 4.39 
‘Ww wmiew. gph 9.73 mess N WOT. seas cacies. 8.01 21.25 18.47 and 6’ Byrki 3 
o eee r+ eee ype me on waathe — 1808 21.25 18.12 Pe ”: haat toa . Lath _ 
No. 3, C M Ce et ay eeeee angths . 18.85 and longe Terr rrr rc ao 1 
i Fee Se’ Sa oe 7 7.26 
at 16.00 12.00 GAsee, S64ns 18.03 
8/4 x4” ‘ ie fis 8 (All 1 - Car 1 
98.00 paw B ceyiws Gelling ‘ No. 2, 1x6” ae Roofers 00 er Rag 6"): ae Material 8.83 
. Nain . 00 51 lane ie tela a 3 8°... 
5 4” : ae o cece att 24.38 N § 8’ - 
%x4 _. fees Duin pee. 21.00 38.00 N “ ocx SOO o. 2 Random ...... pope 
i (Sy ane eee 38.93 ; ee No. 1, 1x8” Shipla : ‘ EAM 
D wc gw NOB wee ee ee eee 3600 ||... ae x8”, 14 & 16° Pp No. 1, 2” Car Deckin 19.62 
72.50 7 _'s SURGE occ ccc 19.25 29 33 30.37 nie" lengths -++ 836.43... 3 a a - 
5. | ae eee es : pineal 19.5 Ahi me ian 41.06 6.95 s4s age 
550. | = —<—sés 47-00 49:36 | No. 2 pony lengths om 36.87 Sp te — 7 
} com. 1x4 & 6” B&better Vipin 40.84 ins” ales 38.40 diaries 3 
2.25 1x6” Ps \ P coeece 60.00 we 1x10” ane neue 9250 21.71 ? Up to 10”, 38 to 3 pigs 
ha a 2 yeni 47.63 No. 3 (all lengths) : ‘TT ) 8768 22'38 21.98 4 te 7. 4st 
108 49.75 +216" SSR een 22.32 Up to 12”, 88 to 40° 49.00 
%x6" N i 0t—tés=sé ll 18.5 18.50 2”, 34 to 36’. 52.00 
100 3” No. 8.50 20.00 18.48 7 wae 52.00 
™ veeee 18.00 No. 1, 1x10”, 14 Grooved Roofing 19.29 Up to 14”, 37".. lsc : 50.00 
1x4 or 6” B&t Drop Siding Other Fl Bal a Heart, S4S 88 to 40°. ee 
No. 1 Detter .... 46.67 ot ; D B ... ie 40.50 Up to 12”, 34 to 3 64.00 
com. a El lett aol 42.04 48.58 No. 1, 2x 4” imension S181 40.23 o 36’.. Pewee 
3.00 aie Remi dadde 26.11 43.25 . : 10” Tree poh E 7 90% hrt., 7x16 Stelngere seven <ecce CRO 
8.00 Ca ae 1 00 aa ny sided Saa0 pain 25.79 26 to 2 B & 8x16": 
' B&bette ie + teens 25.46... 7" Rimenaeian 
c ey om Finish + ig 20°03 31.03 a6.00 25. 53 Rough heart Caps 65.00 
_ 1x4” . a ee ee end ees 2x 6” i to 20 30.45 dave seat and unde » 14°; 20° 
8: hy ree 48.00 BY, 10"... «.-. 24.42 el Ne 1, 14°, 20° & under. 
1x12" Pes en ea eo. sees oe 7 eta cle il pbs , 20’ & under. . 57.00 
5 Le 3. ae tat <0. 10 oe 6 at a < ‘ 
ne  Borory 2x4 to 12”... 59.25 IS & 20°... 24.86 22.50 22.90 7x9”, 8’, No. 1 Sq.E&S Ties 46 00 
1x6 See ears 72.00 10’ to 20° 26.47 v.. 23.37 ae 
1x4”. i : 75.00 2x 8”, 10°’ 6.60 27.16 38.00 
by ; Lt : : machGeneeee Senta 51.50 ee 12° picehhae 27.56 a ye ‘ CALI 
15 SA ee 55 63 56.00... 6.06 eer ae 25.82 24.00 25.27 
BP ee eee 5.88 54.5 ee 56.06 . eee we 4.5 
3 1x5 and 10” ......... 55.96 meen ts 55.88 ge aga (lla ae San F FORNIA PINES 
i Bie Ce Lr os oan 575 6800 |... om wie Oo 2 > Re a r 
29.75 op lala rg 44 68.000 2... = 2x10", 10°. ” 30.53 RF. 7 be are ave vanciace, Calif., Au 
1%, and 2x4 to 12”, 6° 72.00 36.73 Or es eeee 30.00 rage price g. 11.—The f . 
ccses P iixé to Ni io oy ee gaat a eames oa ia a a those on i mes se California pines f rage 
cceee Sastacck: : cae 74.0 : eee 29-11 aes and includi s being for pines f.0.D. mill 
eatin 1x4” : : 72.86 8 & 20’.. 29.46 25.49 uding no oth ‘ l-inch stock : 
ae Re 1¢ v.. 29.4¢ 26.3 er t *k onl 
$24.76 1x6" cheno Reece 47.55 °x12" 4 to 20 30.05 anes Callfornia White Pin hicknesses: y 
eT NS ek a , ree < y es 
oe eae ant 51.03 12’ -. 30.00 teee Nos. B 
572.00 1x5 gnd 10°’ ......... 50.12 fe 1005) Baas sca | Guclect-.s---. S310 Mix. pines, 4/4,.$ 22 
79.00 igre to 192022000) pe 13 & anv 32.78 Ft D select — apn 6/4 pines, 5/4 & - 
bene 1% and 2x4 to 12”... 53.90 | No. 2, 2x 4”, 10° to 20° 34.07 33.26 No, 3 clear...... re coccesessee SS 
‘ diel . ea 56.00 aa, tweens 24.! ees age ge. ala ‘§ Mix 
Ba&better: Casing and Base : 51.75 ize settee gece cae 23.50 i J poe es ba Common Pines 
No. and 6” ee i“ 21:5 shop...... 38 11 No. 1 .. 
$33.75 ia. 68.! b+ Fi 290’.. 26.71 25 a Pty PN 3 shop.... 38.10 yO ecapmestey ae $ 46.00 
——) 50 68.67 4 to 20’ 26 25.75 -93 hop, oe | Is RM aoe 
hc nr: 66.77... 7 69.05 os 6°; 10° ) 26.11 Se 26.88 Snow, ieee eae GLAD oo | Peerebor gs 
ades B&better: Jambs 73.07 lets atl 21.60 cove widths ’ all No. 4 Oe ee aa : oa 
1x4 and 6” ee one 20.60 ones 19.40 Hatietnee. cena. 87.55 No. >t: Seapegegtaney ry 
“i 1%, 1% & 2x4 & 6". Coa: aoa 18.98 | No. 3 clr., a TS Eitan 2 60 
. & 6” ce ain 10’ to 20° 22.30 ten 19.34 Shop, st ., stnd. 59.85 FP 2 dimension 1 
; No. 1, 1x4”, 16° Fencing, 818 ©" 74.67 2x 8”, 10° 2.45 21.97 » stnd...... —. He 
10/4 Other 1 lengths 35.91 “ SP asaaas ae: es Sugar Pine Ee co a? 
$116 Other te weeeeee 38.93 vo 37.00 is a2 a 3305 none : 50.8 Nos. 1 & 2 cl B&btr , 
90 Ne. 2, fall lemethe): veces 41.06 30.92 18 & 20). 23.85 23.75... come | ene 2 clr. ..$146.80 WOU nc scces 42.90 
17 7 ore 37.74 2x10", 10° TOUTE? see ice SEO 0. 3 clear...... = 10 ef ~ ilaetaaboee 30.80 
in No. 3, Reena taal 17.12 15.25 ee ‘ gd ais nch shop . a: aE OPS 2.15 
bf (all, wie 19.75 19.64 16.81 me 5" 22.88 - 28.50 =~ 3 shop... = Cabt Doug! as Fir 
2) ore 9.79 1S & 20°. 25.00 22.75 2. ” 2 shop...... i. poem nS ae oe 
1x12” BF Ansenanmes 14.00 .... een aes aeae gt te | No.3 shop pao. 54.15 Common, 4/4, all _ 
ie J Boards, 16.63 17.75 14.06 2x12”, 10’ 26.07 ..... 26.16 Shop, stnd...... 33.55 ¢ widths ...... 
35 No. Boards, 81 17.00 » 10" ...ee. mele e i. weno 54.90 = 5/4 & : -40 
. 1, 1x8”, 14 a , 818 or 828 1 a 5 20.75 Whi 
Peck oa jon a o sate Tt 24.00 | Cc te Fir Ties Nesecaduadat 22.80 
$20.00 rf lengths .00 a . 27.13 21.75 22.61 clears a) sa s & timbers.. 28.5 
1x10", 14 and 16/ 39.75 37.26 | ss ie 32.61 | No. 3 com.&btr. as Ced - 
er lengths 39.75 2 No. 3, 2x4” 0’ 29.00 . st 28.50 mg 4 po ag oe ecco - 3 
cea ; | tsar pies ae or baie No. 1 d 8.30 aati + totin 23.05 
37.57 ox4 es, speeeecees 13.50 12.75 No. 2 a a N Lath 
a2”... Decne seeee imen o. 1 mi 
ltalal _— ; 2 "II! 1860 No. 2 mix. pine.$ 7.30 
16.60 | Austr aioe. No. 3. mix. pine. 2.60 
alian ... Mixed pi - 2.50 
$75.25 “Minch Pive.ses 2.60 
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The following are current f.o.b. 





ARKANSAS SOFT PINE 


during the week ended Aug. 10: 


mill prices on Arkansas soft pine made 











Flooring Ceiling and Partition Fencing Rey ey — S2S&CM—Shiplap 
No oO. a ” 
Edge grain 1x3 1x4 ce 5” 4%” 1x4” ...$35.00 $18.75 $15.00 - No.1 No.2 No.3 
Seorscana dts naesed ** $78.75 cig. Cle Clg. Part. TKO”? occccens BDO 2105 18.75 | 18 6" ........885.75 $22.25 $19.75 
Babetier 5st $87.50 77.25 | B&better ..$42.50 $46.25 $57.50 $58.00 | 1x8” ......... 36.50 23.75 19.50 | 1x 8’ 36.50 23.75 20.00 
ea in *“* 76.00 No. 1 ee ** 35.00 ** 46.00 1x10” ....... 38.00 24.25 19.75 EXO” ..ncsse BOtOe 24.25 20.25 
c siaereia erase Reet o* ** NGS tess ware ** 20.25 ** 29.75 es | eS 49.50 26.50 21.50 

Flat grain— Dimension—Dressed — 

Bé&better .......+... 59.50 47.50 inieh—— ; ‘ No. 1 No. 2 
‘ a 0 Finish—Dressed No. 1 No. 2 , ” , “4 a 
La ear 50.00 43.50 ‘ . wxll, De eee een $5.05 $4.05 
7 ° oR 77 or F ' ‘ 12, 14, 10, 18, = ‘a 10, 18, 
OS 2 Esk enw se sap eree 25.50 B&better Cc 16 2) 90 Moldings 
‘ 1S An owe SA asrinins see 7» $27.00 $30.00 2x 4” gon. 50 $27.50 tile 
Casing and Base Se Ge TS ko bain oa 68.50 $60.00 25.00 27.00 2x 6” 23.00 24.50 1%” and under. 21 percent discount 
B&better ERS Me, oko see e er 71.25 64.00 25.75 27.50 2x 8” 23.75 25.50 1%” ond over.... (27 percent discount 
1x4, 6, 8” js peels ts > een ceee eee 1%, 1%, 2”x4 to &”.. 74.50 sane 25.50 28.00 2x10” 25.00 27.00 - 
1x5, 10, 12” rere re et 81.50 1%, 1%, 27xd, 10, 12” 78.50 = 28.00 31.00 2x12” 26.00 28.50 ** None sold. 
Norfolk, Va., Aug. 11.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 

Edge, rough— No. 2 & better No. 3 Box cull & red heart : No. © & better 
+ eee ete Skee ear te | EO | Leth, No 2.66500 CTS Roster, @ .emesenees DE, &. 865.00 @ 67.00 
WS orestes ss) | ee No. 2. 4.75@ 5,00 S$”. 29.00 @ 30.00 8”... 67.00@69.00 
ih, Me eT 64 50G 66.50 41.00@ 43.00 26.90 W 27.50 Factory, 2”. 28.00@3 2 00 10”. 30.00@31.00 10”. . 69.00@71.00 
a 67.50@69.60 = 45.00 £7.00 Sizes, 2”... 22:00@26.00 12”. 31.00@32.00 12”.. 74.00@76.00 

—— honda ee 66.00 @68.00 44.00@ 46.00 29.00 @30.00 25.00 @ 26.00 Finished widths No. 2 & better No. 3 No. 4 
10” See 2 i SN Cel 68. 00 @70.00 46.00@ 48.00 30.00% 31.00 26.00 @ 27.00 Flooring, #x2% and 3” rift........$80.00@86.00 ee yore, ere 
Beg  Satbiate etna 73.00 @ 75.00 51, 00@5 53.00 31.00 @32.00 27.00 @ 28.00 2%", 3” and 3%”........ 54.00@62.00 $45 . 00@! 50. 00 $27.00 @ 29.00 

Bark strips, Nos. 1 and 2.$40.00@41.00 ark strip partition, OUI, 96 oi les.0<.5.0 ces 64a sed es: BOO 27.00 @ 28.50 17.50@ 18.50 

OKA ch casieee 18.00@ 19.00 Nos. 1 & 2............$49.00@51.00 <A anata a eblnaiee yore ser ones 37.50 @ 38.50 28.00 @ 29.25 19.00 @ 20.00 
Culled red heart......... 12.00@13.00 Partition, Oks osc sacveee cs Pinte ie ere 54.00@ 62.00 45.00 @50.00 27.00 @ 29.00 








Duluth, Minn., Aug. 


follow: 
COMMON Boarps, RouGH— 
6’ Ss” 10’ 12” 

PE Ber 2 ba yeieenee $55.00 $57.00 $62.00 $62.00 
- | SRA Serger < 61.00 63.00 69.00 71.00 
| ar er 65.00 68.00 75.00 75.00 

IG; 2) OB sacesssehs 44.00 46.00 48.00 50.00 
OP cc eewees 47.00 49.00 51.00 51.00 
| a RA aR 52.00 54.00 58.00 58.00 

oe eg | fe eS 30.00 32.00 34.00 34.00 
| err 30.00 32.00 34.00 34.00 
ID vice sianane 32.00 33.00 35.00 35.00 


For all white pine Nos. 1 and 2, add $1. 
No. 4, 6- to 20’, 8-, 10- and 12-inch, $28. 
For S1 or 2S, add 75 cents; S1IS1E, add $1; for 
Drop siding, grooved roofing and O. G. shiplap, 
Shiplap and D&M, 8’ and up, add $1.25. 

No. 1 PiecB Sturr, 81S1E— 


6’ 8’ 10’ 12’ 14’ 
2S WPS S- $32.00 $34.00 $386.00 $36.00 $35.00 
BD visce.cs 32.00 33.00 35.00 35.00 34.00 
eS sense 33.00 35.00 37.00 39.00 38.00 
2) ear 34.00 35.00 38.00 40.00 38.00 
BRAD pence 35.00 36.00 39.00 41.00 39.00 
SEIe" . cess 40.00 41.00 43.00 45.00 43.00 


No. 2 piece stuff, $2 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S48, add $3 


NORTHERN PINE 


14.—All items of northern pine are steady at the levels recently announced. 


Inquiry has improved. Quotations f.o.b. Duluth 


FENCING, ROUGH— 
14&16’ 18° 20’ 5’ 8’ 10,12&14’ 16’ 18&20' 

90 S BO STEN cs in el octentene elas $54.00 $58.00 $62.00 $64.00 $62.00 
—. Sia “teas Cag “panna 41.00 44.00 43.0 45.00 49.00 
70.00 75.00 75.00 ND, SOs isicisseieiae hase 27.00 29.00 30.00 31.00 31.00 
ah «Ghee | MOE Os BR Bon scn.ccexeneins 51.00 53.00 55.00 61.00 63.00 
48.00 54.00 56.00 PO dats aosid Abie gnelonins 34.00 37.00 39.00 45.00 47.00 
53.00 61.00 64.00 PR Rvaxsateswaneet 23.00 22.00 28.00 29.08 27.00 
34.00 34.00 34.00 No. 4, 6-f 1 » 909: @ 
34°00 34.00 34.00 _ » € go and onger, mixed lengths, 4”, $29; 6”, $30. 

35 (0 35.00 25, 00 5” fencing same as 6”. 

All white pine, Nos. 1 and 2, add $1. 
$1 or 2S, add 75 cents; SIS1E, add $1. 
resawed, add $1. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 To 20’— 

16’ aR? 20’ q 6” 4” 6” 
$36.00 $38.00 $38.00 B&better Seale tee oa Peer ere $25.0@ $26.00 
et ee) PD Oo oo tuteseseneises 46.00 46.00 Norway, C&better... 48.00 48.00 
37.00 39.00 39.00 D Ee icive rice te 35.50 35.50 
37.00 39.00 39.00 
38.00 40.00 40.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 

43.00 46.00 46.00 Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 





Beveled ceiling %-inch, $1.50 more than same grade of siding. 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Washington, D. C., Aug. 16.—The National 
Lumber Manufacturers’ Association transmits 
the following telegraphic report on fir yard stock, 
f.o.b. mill: 


Flooring 
Pre- 
High Low vailing 
Price Price Price 
oe es |e Aa ae $59.00 $56.00 Seek 
Rese Weise sesncseee 54.00 51.00 $52.00 
PIONS We Bie kicdscsvnesae 41.00 40.00 41.00 
1x4” No. 2 and better s. g.. 39.00 36.00 38.00 
NOs BB. Wi iskinecxccues 32.00 26.00 
1x6” No. 2 and better s. g.. 40.00 39.00 
NE Se es 36.00 30.00 
Ceiling 
54x4" No. 2 & better....... 38.00 29.00 38.00 
PEL Sawhea dh itekta ee 30.50 27.50 
Drop Siding 
1x6” No. 2 and better...... 39.00 38.00 
INO; B tsS6s sos ssionceek 35.50 31.50 
No. 1 Common Boards and Shiplap S$1S 
ERE DINE AO 6 kks co oes sasanae 20.50 17.50 
Dimension, No. 1 Common S&E 
Sel; AB ANG TA? sie sissies 17.50 15.50 17.50 


{Special telegram to AMPRICAN LUMBERMAN] 


Portland, Ore., Aug. 15.—Fir prices today, f.o.b. 
mills, are as follows: 


Vertical Grain Flooring 


le eget ee |) Pedey eee 
INO: 2 CIOBP 5 :600 000 eer Te ee 

PROS, BIGIORE 55:54 5405515 SOR Eb eREaD (0s eae a0 

1x3 and 14%x4” No. 2 clear and better...... 53.50 

Uo ek err 


Slash Grain Flooring 


wie 5 4 


1x4” No. 2 oe ONG WRLC soc vccdesscscicssc Baree 
INO; SB VABOT 6 ccc2000 bctasecere d gia ere tee cee SOOO 
1x6” No. 2 clear and PD oid tats ia Share nies 38.00 
MGre CIBER cn uschenakens ceiew anes eae . 35.00 


Vertical Grain Stepping 


1% and 1% No. 2 clear and better.......... 68.00 
Finish 
No. 2 clear and better....... TET ey 
Celling 
Soxd” No. Z clear and DEE? ...06siccccecsccies 33.00 
BNO; co OUOEE's 4.0 6:50 6400,0:0s.ds en iain re eee 20.50 
ixd” NO.. 2 Clear GH REGEN 6 ie. 6.o 5 osickwscese 35.00 
INO. 3 ClO? < o05<% rT OE 
Drop Siding and Rustic 
1x6” No. 2 clear and better Scniniere Gn Pee eer 37.00 
DVO; BCIERT so 005540 0s bseseie Pia seiatave orevoreCwls 32.00 
Miscellaneous Items 
Fir dimension— 
14-foot or shorter, off list......... ieesecce AD 
16- to 20-foot, off list 1.00 





22-foot and longer, over list........... 
| Serer Te re 
Small timbers . 


Gx6” and larger timbers. oo c00000006ecccsece 
Fir lath, per thousand, QTY... cccccccecsescee S00 
California TANRGOM 2... SEO T rere 
No. Re er area etseeaenrnrnenateeneny 15.00 





MNO; B DOATES. 6.0.66 045% rT Pe 


- 16.00 


WEST COAST LOGS 


[Special telegram to AMBPRICAN LUMBERMAN) 
Portland, Ore., Aug. 15.—Present log quotations 
are: 


Cedar: $21 to $25 
$21, $21 and $15. 


Yellow fir: 

Red fir: —~£ 

Spruce: Se - $15. 
Hemlock: 314 to $16. 


Everett, Wash., Aug. 11.—Logs steady. Quota- 
tions: 


Fir: No. 1, $28; No. 2, $21; No. 8, $15. 


Cedar: Rafts containing No. 1 lumber logs: 
WP tO AO DEPCONE .ic.cciccciiswcsoe see ees $22 base 
TO tO TB. PEreent «occ ccccecs sin cieierete cscs oo DESO 
ED EO! AGMIOMOOING 50,054.44 010e o00 0600 Heese . 24 base 
PR ED ae ONCGING y. o:i5 5.06. 5.06.50 5i0i6 coaoa 25 base 


Above 20 percent, an advance of $1 for each 
unit of 4 eer 
Hemlock: $19; No. 3, $15 
Spruce: on 7 “405: No. 2, $22; No. 3, $16. 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 








Portland, Ore., Aug. 15. 

prices prevailing here today: 
OTUs apne secs csinlawieciewudcle vw sleaee $78.00 
IS ORE TRIG 0 aco 00 Reietgareue ee oncce 1000 
Bevel siding, -— Sis ave slincae ous sigiaiar erasing isles eae 37.00 
Oe er 38.00 
Li ee Kee Sola HOES AN Ewha UENO DRS 5.5 
Factory stocks, 1. OT ET CT ERO ee 38.00 
De Ge ART Sala ae CORE CREB 44.00 
BOG i daiierccaskecbaaseeeek - 44.00 
Bs rolsis bckhseo tee we a saa scancesece - 44.00 
Bea OUON NS st cicero neues o< cece eee 
Common frotigh dimension: .....0.666 ccceccsciee 25.00 
Box WuMpe?, GRACO iis. 6:6:6ckdieacinces's ai n'6:6cces) 
CE OS 925 odie Weis oro. oioucre vinipivieis 22.00 








nahananam 


Te et et st I Caen. 4 eee feed feed 


fat pk pa 


ond 





; | sews te abe AMERICAN LUMBERMAN 89 
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AND CEDAR [Special telegram to AMBPRICAN LUMBERMAN] 
Centralia, Wash., Aug. 11.—The following Portland, Ore., Aug. 15.—The following are 

4 prices were realized on fir, western hemlock and | £-0-b. mill, and f.o.b. Chicago shop, prices: 

0 cedar for the week ending today: No.2 No.3 

r DOUGLAS FIR— iO INE o's xs nsinwcainundons $33.00 $23.00 GIANT Douglas Firs make up 

Vertical Grain Flooring PH NE ices ccnanscasensannt 34.00 25.50 the largest proportion of tim- 

2 No.2 No.3 eS BE @ fh " eeeeaeaeenene ois aa ber in the vast unharvested forest 

05 C&btr. C&bt C&btr. C&bt BBE SO UOCNG Ve cccawcvecavwceseciees 32.00 26.00 

a r. he T. | 1x13” and wider, 10 to 16’.......... 33.00 27.00 areas on the Pacific Coast. 
1x8”...... $57.50 $47.00 1%4x3"....$60.50 $49.50 No.4 No.6 

” 53.00 47.00 1%4x4".... 57.50 49.50 com. com. Willamette Engineers and Willamette 

“n In8"...00 56.50 49.00 1%4x6”".... 59.50 49.50 | 1x4” and wider.................0000. $21.00 $10.00 Logging Machinery made possible the 

Slash Grain eames SELEcCTs— -_ profitable harvesting of Western forests. 
. " btr. “C” “Dp” 
: meds. 43'00 %39-00 Tia. . 47-50 "Soleo | 1x,4% 9" and 8”, 10 to 20°....$79.00 $67.00 $53.00 
” ” PEE. C.6.6.6.0:0: 0060 @' 6 eae ane be @emcecae . dd, é. 
1x6”...... 45.00 48.00 14x6".... 49.50 89.50 | rrgw oii 94.00 89.00 72.00 
Vertical Grain Stepping 1x13” tae le 1s ae a = tape Lhe. ] E | 

: 1%, 1% and 2 to 12”... ...ccceseeee once nee | Oe en. Sele Baas ae Manufacturers of Logging Machinery 
Se, Bee OE © W088 vac cnccvnccescca 67.00 57.00 

90 Shen Onan Corse PORTLAND, OREGON; U.S.A. 

bo Finish, No. 2 Clear and Better, S2S or S4S 0.1 No.2 No.3 

00 I a a ati Ras $54.00 $48.00 5/4 SS PE Ree ay $65.00 $50.00 $38.00 
1 6” Saige 85.00 49.00 uishalacads Sacecaced meena 75.00 60.00 38.00 
jp mens, peaeeenapnres shipments of No. 3 and 

00 1%, 1%x6, 8, 10 and 12”............. 59.00 63.00 | better shop. For straight cars of specified 

Oe ae . 58.00 52.00 | Srades, add $5. 

= 2% “onl Bi, FOND. TEs vcscasacevens 66.00 60.00 —_——_ 

a Celling, ChEV and C&EB, and Partition Spokane, Wash., Aug. 11.—Prices current today 

5 $39.00 $34.00 %x6"..... $42.50 $37.50 | f.0.b. mill are as follows: 

™ ex4d7s2212 3980 8460 4x61. 4800 BBD Idaho White Pine, Inch Boards 

1x4”...... 42.00 39.00 1x6”...... 45.50 42.50 No. 1 No. 2 No. 3 No. 4 No.5 
16’ 6’ 16’ 6-20’ 6-20’ 

” Sea So. PNG 4”, S48...... $48.00 $42.00 $33.00 
5x6”..... $40. 00 $37.50 1x6”...... $44.00 $41.50 6°. ee 49.00 43.00 37.00 

te EME”. 000 .00 39.00 1x8”...... 51.00 48.00 , S48 te eas 47.00 39.00 37.00 

on S4S...... . 39.0 : 

00 Fir Battens 12”, S4S...... 63.50 41.00 38.00 

.00 3” flat....... <icoucQQae 24,2 a acwaker $0.85 | 13” and wider, 

-00 O Gk Gidecsceacecs Oe << Cieanaukntat . 90 SE cava: 66.00 43.50 40.00 

-00 can A GWE WAGER accce  Kace | Saas $24.50 $10.50 
Pit. Per CHhausah@iec ss cecincs cdudicseodeesewcces $5.00 Western White Pine, Inch Boards 

Common Boards and Shiplap “ar ™? a fy ret ey 
No.1 No.2] 4”, S4S...... $43.50 $35.00 $26.00 
com com ee 43 fe be: - - 
1x2, PIGS ego eroded : 8”, S4S...... 42.50 0 
- lpepvenertenadibennesnnrenesoes: #72:00 *ie00 | 10", S48....:. 42:50 30.00 27.50 fi 1a 

Sal eceacsncer peeiyehtelisiae i aarkion 18.50 15.50 | 12", ae wide, 46.00 31.00 28.00 Spee GE 

MMO NENG ceccee na Neccescadeusk acs i : ”, and wider nd te 

 paeieeneceeterer "255 2000 4700 | S28 ..-..-- 49.50 33.50 29.00 ..... 1... Cote 

p 14x38, ET cin os Goduoeasruanawe 21.50 18.50 | 4” and wider..... ..... sees $21.00 $10.50 

Need on a cue iees Swe eaate 20.50 17.50 

00 Se erent 21.50 18.60 bees ggg S2S - 

3.00 Common Planks and Small Timbers st ae ae No. a No.2 No.3 Saw Mills that Increase 
iii ete ile tena sacacaal $22.00 $19.00 vy [4ivccreccenes 53.50 $38.50 . : 
ee 21.50 18.50 | 8/4 --+eeeeeeeeeeeeee 88.50 63.50 48.50 23.50 a Lumber Proti ts 

om + aerate 22.00 19.00 White Fir, S4S, Inch 

e510, SXE2 ANE 4018" os vccccece Sieuas 23.00 20.00 . Hea.2 & 2 jie. 8 No. 4 

’ OP IS ces ce ewnctaes 9.0 5 

aa CREE SUNEe, eaten Mn csnacaracacnas 31.00 "26.00 

No.1 No. 2 No.1 No. 2 S Ge 10" VOnGOM ie icccsciccs 32.00 27.00 
com. com. com. com. EQ”, FANGOM 0. ccvecccccscess 33.00 28.00 
2x3, 2x4”..$18.50 $15.50  2x14”.....$21.00 $18.00 4” & wider, 6-20’.......605 sees cease $21.00 
} =e sean ite cart coos aa oy a Larch and Fir, S4S, Inch 
a k 5 Ee céece ; 
ons 2x12”... 19.50 16.50 2x20"..... 26.00 23.00 ee we See 
SO, TANGO) avecvues $22.50 $17.00 
Common Dimension, 2x4”, S1S1E 6 FORGGIA. 6.66caccs 24.50 20.00 
’ . 10”, random.... 25.50 21.00 Send for our 
ee AER TRB ccc RRB SEED | apes ramaom™2"%-2-: 3680 RGD IR ator. 
OP wcasace 19.50 16.50 32’....... 23.50 20.50 "and wider, 6-20’ .....  ..... : . 66 : ae 
Built Sturdy for Service 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. | CYPRESS SHINGLES & LATH humane 
ta- com, com. com. com, P Lo ig years of successful Saw Mill construction 
” o te li % 

18, 67 -- $24.00 $27.00 18x18" ....$28.00 $31.00 Cincinnati, Ohio, Aug. 14.—The following are Thole dependebillly, peed ond tong ineting sareice 

aie*** 2550 28°50 gon" °° 31:50 3460 | #Verage prices today f.o.b. Cincinnati: mean increasing profits pes 

- 16x16"...: 26.00 29.00 24x24"... 34.00 37.00 Shingles The Enterprise Co., maias:, Columbiana, Ohio 

ase Common Timbers 3” eon ery Beonomies apa 

oo 34 to 40’..$26.00 $29.00 72to 80’. $51. ie Meee Oe Co cscccecvhacciacce ME 485 $3.70 

ach 2 to 60". 36:00 39:00 satet00', 73:00 76.00 | 6” liscll: sieenretaie 695 4645s BO 
52 to 60’.. ; Ei to ’ 3: 6. YY <éeebvaeneeadaaese . @ ki § 

65 to 70"... 43.00 46.00 Lath, 4-Foot, %x1/2-Inch LUNHAM & MOORE 
oa Ties, Rough thi cisiiccean SE MiBiidsdccsccas $9.55 OCEAN FREIGHT BROKERS 
tamed _ Sree rerer rey se $21.00 RE cb Cae eeicienen $22.50 Forwarding Agents. Marine Insurance 

(2 Eee ert Ze00 NG Boks ccccccuces 13.75 New York, Produce Ex., 3 Great St., Helena, Londen, See. 

HEMLOCK—- TIES Unexcelled facilities for negotiating ocean freight 

Boards, S1S or Shipla CROSS contracts and effecting quickest dispatch from sea- 
as : — board. We handle all classes of cargo and have 
= a No. 2 No.1 No. 2 St. Louis, Mo., Aug. 14.—The following cross | Special Department handling Export Lum r Shipments 

are . com, com. com. ie ices evai St. L ° 
1x2 & 3”. $20.6 00 $17.00 1% & 1% tie prices prevail, f. o. b. St. Louis Sininiiniinis 

—_ 1x4”...... 18.00 15.00 Wa tas $20.00 $17.00 White Gsethers 

8.2 ~ 18.50 15.50 eee 20.50 17.50 Gas San tees 

ee 1x8 & 10”. 19.50 16.50 x8 & 10” 21.50 18.50 No. 5, 7x9”, 9-inch face..... $1.75 $1.50 

3°00 1x12”..... ae 0S 2 uen Geil so 1’ [ona 1.55 1.30 WARREN AXE & TOOL CO. 

5.50 angio CEOAR AX : No. 3, 6x8”, 8, 8-inch face..... 1.40 1.12 = =~ 

soe - ieee ie a woe 

4.00 Common Boards and Shiplap o. 1, 6x6”, 8’, 6-inch face..... ; : w ded highest 

4.00 1x4”...... $16.50 $11.50 1x10”..... $19.00 $14.00 Red oak and heart cypress ties, 10 cents less honors Panama - Pacific GRAND PRIZE 

4.00 BE cesex 17.00 12.00 1x12”... 20.00 15.00 | than white oak; sap cypress, 20 cents less than BIAS g Ah eeceererenerelceeeecmeacena 

2.08 te 18.00 oll rae white oak. Switch Bridge ALSO ALASKA-YUKON PACIFIC EXPOSITION 

es an AND DROP FORGINGS. Daily fac- 
11.00 1x6”......$22.00 $17.00 1x10".....$24.00 $19.00 | White oak ...........0ceceeees $51.00 $47.50 EAST BC) Beary err arr 








2.00 1x8”...... 23.00 18.00 1x12”"..... BO TD FWRI obi ocansccddcccccndssces 49.50 45.60 
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GANDY is a BETTER BELT 














SAVE ON BELTS 


Buy Gandy Belts for your Main 
Drives—General Transmission, Ele- 
vators and Conveyors. You pay a fair 
price and you get a belt that will last 
longer and stretch less. 


Gandy Belts are tough—built for 
rough work. Forty years experience 
have taught us how to do it. 


“It’s the Belt with the Green Edge” 





THE 


GANDY BELTING Co. 


MAIN OF FICE AND FACTORY 
840 W. PRATT ST., BALTIMORE, MD 








CHICAGO: 


C 





STITCHED COTTON DUCK 
“BE : 





NEW YORK: 36 WARREN STREET 
552 WEST ADAMS STREET 








A Profitable 


Here is one that fits 
right into the busi- 
fae . ness of asaw mill or 
¢ retail lumber yard. 

The fact that some purchasers’ side profits 
run into four figures is pretty good proof you 
can profitably use a 


Monarch Meal and Feed Mill 


With this mill you can grind oats, corn, rye, buck- 
wheat. etc., for the farmers in your community. Let 
us tell you in detail what others are doing with a 
Monarch mill. Send for a catalog—it’s free. 





P.O. Box 461 





_ Side Line 5 


Sprout, Waldron & Co., wuncy. PA 














A NON-MIRING WAGON 


Adapted for hauling over 
sand, mud, bad roads or soft ground. More 


Capacity 10 tons. 





freight with less power. Will carry capacity 
loads wherever animals or tractors can work. 


Shipments direct from Chicago factory. 
Information and prices on request. 


ATHEY TRUSS WHEEL CO., 130 N. Wells St., Chicago, U.S.A. 
Cable Address “‘Trusswheel Chicago”’ 


EY TRUSEY 


EY TRU 








HEEL WAGOW 
rats he AVAVAVAV Aves 


—< 








REDWOOD 


The following are the prevailing redwood 
prices, f.0. b. Chicago (72-cent freight allow- 
ance): 

Bevel Siding, '/-Inch, SiS1E 
p~—Cle ear— a ‘A” ——, “Bp” 


3” oq" 8’-20' 3°-7’ 8’-20’ 3’-20’ 

Y -ceeeeeneane $37.25 $47.25 $34.25 $44.25 $33.25 
Bo sssbusueere 38.25 48.25 36.25 46.25 38.25 
w w65s5sa0ere 37.25 47.25 35.25 45.25 37.25 

Bungalow Siding, S1S2E 

c-——Clear——_, “AN —— 

3°-7’ =8°-20’ 3=—3’-7’ = 83" - 20” 

Se oldie ees were $55.25 $58.25 $53.25 $66.25 
TEEIO” .ovccccncce 59.2 62.25 57.25 60.25 
Ss See 73.75 76.75 71.75 74.76 
EID  swsissc noes 80.75 83.75 78.75 81.75 
li ee 82.75 85.75 80.75 83.76 


Random Shop, Rough or bry 5” and uP» a 5 

ha ” 1 ” ow ” ” * La Ld 

$48.50 $€7.50 $67.50 $60.50 $80.00 $78.00 $82.00 $86.00 
sana" a S$2S or S4S 





\ _— hd. ad \ 
t-inch— 44%! oe 7 8-20’ 3-4%’ 5-7’ 8-20’ 
rr $52. 50 $62.50 $88.50 $47.50 $57.50 $83.60 
e” ‘sekennas 52.50 62.50 94.50 47.50 57.50 89.50 
5” ..--- 59.50 69.50 96.50 64.50 64.50 91.50 
BS nseeueex 4.50 64.50 94.50 49.50 59.50 89.50 
3 to 6” 52.50 62.50 ..... 47,50 GT.60 oc: 
Bo) ssbenuee 74.50 74.50 94.60 69.560 69.50 89.50 
Me ssasawar 85.50 85.50 98.50 80.50 80.50 93.60 
[er senaawes 87.50 87.50 98.50 82.50 82.50 93.50 
OOO 4e 555545058 40508 ORGY sues daK0% 89.50 
1% & 14%4”"— 

Er asa elee . .$69.50 $69.50 $95.00 $64.50 $64.50 $90.50 
S ssoxense 59.50 69.50 101.50 54.50 64.50 96.50 
So snekeuen 66.50 76.50 103.50 63.50 73.60 100.50 
DY case ahue 61.50 71.50 101.50 56.50 66.50 96.50 
3 to 6” 59.60 69.50 ..... 56.50 66.50 ..... 
Be sii secue 81.50 81.50 101.50 78.50 78.50 98.50 
| Meee 92.50 92.50 105.50 89.50 89.60 102.50 
| ie 94.50 94.50 105.50 91.50 91.60 102.50 
Oe) eye ‘ TOTS cece. <e: “OO 
2-inch— 

Ire - $57. A $67.50 $93.50 $52.50 $62.50 $88.50 
a srwewone 57.50 67.50 99.50 52.60 62.50 94.50 
Be acswapiew 84.60 74.50 101.50 61.50 71.50 98.50 

P avcipisle wae 59.50 69.50 99.50 54.50 64.50 94.60 
3 to 6” Br-b0 67-00 icieae 54.60 64.50 ..... 
Br Gstneee & 79.50 79.50 99.50 76.50 76.50 96.50 
io” ésecenes 90.50 90.50 103.50 87.50 87.50 100.50 
EB ucnsae s . 92.50 92.50 103.50 89.50 89.50 100.50 
C2058" §b saaes. vsnen EO EE Ce 95.50 

* ia 22° and 24’, add $6 to 8’-20’; 26’-32’, add 


a Clear Finish, Rough or 82S, Random, 8’ -20’ 
1” 1%-1%”" 2” 3” 4” 5” 

14”. ..$117.50 $124.60 $122.50 $127.00 $131.00 $134.50 

50 129.50 127.50 132.00 136.00 139.60 

141.00 

Sry 00 

1.00 

186. 00 

wd B 161.00 
28”... 152.50 159.50 166.00 

30”... 157.50 164.50 171.00 174.60 

Clear and Tank, Rough or $28, 8 to 20’ 


r= 
a 
Fad 

S33: 
utes 


Width— 4” 6S” 10” 12” 6-12” 
Thickness— 
SY Lncnceseessseeene Oelae "a uy ous $112 
a” \Mescuusko sans cae 116 118 #119 117 


Add, for 22-26’, 


RED CEDAR SHINGLES 


Seattle, Wash., Aug. 11.—Eastern prices, f.0.b. 
mill, are: 


First Grades, Standard Stock 


$6; for 26- 32°, $14. 








Per Square Per M 
4 bunches 4 or 5 bunches 
KITA B6ATS, C/2.. 6s cccccs $1.87 $2.35 
Mixtra. Gtare, 5/2 .6.006000. 2.03 2.55 
SURGES CICBES: 6co.6:0:5-:0:0:0s 4108 2.28 2.85 
Deng tl i) ¢ ree 2.81 3.50 
errr 2.31 3.30 
POTICCUIONS i. o66000:00:000%% 3.00 4.05 
First Grades, Rite-Grade Inspected Stock 
MXtra StArS, 6/2 ....<.060006 $1.91@1.95 *%. 40@2.45 
EROTe: BURES, B72. ccscccees 2.11 2.65 
Extra clears ..... .. 2.44@2.48 ao 10 
Ferrects, 56/2 .... 2.84 
MUUPOKOS: 6.05 0:0 0066-0 2.48 3 40 
PRTLOCHIONB: ccs ccsbaccswscs 3.07 4.15 
Second Grades, Standard Stock 

Common stars, 6/2........ $0.71@0.75 = 90@0.95 
Common stars, 5/2....... R 
Common CICATS. 2.000066 1.68@1.72 2: 10@2.15 

British Columbia Stock, Seattle Market 
XXX poetian) OR OO ee = 
+ CE... GS OEE eee $2.97 70 
Eurekas (U. 33 cieeacs Sues 3.31 re 
a 6/2, 16 (Canadian)... sesscccee 1.80 
FP BIS; WS LS. BS) 6 ose:d:0c0:6:0:0 1.55 1.95 


'Ba@eaeaeaeaaaani 


For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


North Tonawanda, N. Y., Aug. 14.—Wholesale 
yards are holding supplies at the prices which 
have prevailed since concessions were made on 
the better grades early in the season. Demand 





is seasonable. Lake receipts have been less 
active during the last week. 


Minneapolis, Minn., Aug. 14.—Coast competi- 
tion has forced some reductions in northern pine 
within the week and there have been one or two 
voluntary cuts intended to stir up business, but 
city and country yards, tho lightly supplied, are 
practically out of the market except for occa- 
sional mixed cars. There is a fair demand for 
low grade stuff from the industries. 





Buffalo, N. Y., Aug. 13.—Northern pine holds 
about steady, altho occasional concessions are 
reported. Retailers and other purchasers are 
not showing much interest, but are not gener- 
ally carrying any heavy stocks. Box lumber de- 
mand has lately fallen off. 





New York, Aug. 13.—Prices hold firm, altho 
there is enough lumber on hand to meet all needs 
and recent arrivals have been up to the average 
for the season. Dealers believe an improvement 
in the market will come with the late summer 


and fall. 
EASTERN SPRUCE 


Boston, Mass., Aug. 13.—The eastern spruce 
demand is fair, but more mills are now quoting 
$48 base for frames than are insisting on the 
old summer price of $50. Retail yards are ex- 
ceptionally busy, but are buying sparingly. 
Building operations are going on at a rate well 
above normal. There is a little more interest 
in Provincial random, but quotations remain 
somewhat soft, It is possible to find scantling 
at $36. Interest in boards is restricted but 
stocks in first hands are light and sellers are 
able to maintain prices on really desirable lum- 
ber. Quotations: Dimension, rail shipments, 
f.o.b. Boston, 8-inch and under, $48 to $50; 
9-inch, $49 to $51; 10-inch, $50 to $52; 12-inch, 
$52 to $54. Provincial random, 2x3 to 2x7, $36 
to $88; 2x8, $43 to $44; 2x10, $46 to $47. Cover- 
ing boards, 5-inch and up wide, &-foot and up 
long, D1S, $37.50 and $388 to $40; matched, clipped, 
10- to 16-foot, $42. 


New York, Aug. 13.—The Canadian output is in 
very strong hands that seem unwilling to part 
with it unless everything is entirely satisfactory. 
Wholesalers who have been shopping around 
have met with very little success. Several large 
mills in. Canada have stopped cutting lumber. 
Dry stocks are very scarce. 


HARDWOODS 


Chicago, Aug. 15.—The hardwood market is in 
fair condition, with automobile and furniture in- 
terests being frequent buyers. Sap gum has 
lately enjoyed better demand, with the result 
that prices are slightly better. The price tend- 
ency in a number of woods, in fact, is upward, 
but there is a good deal of complaint regarding 
the continued weakness of oak. Maple remains 
the leading northern wood, and birch is having a 
fair call. 


North Tonawanda, N. Y., Aug. 14.—Hardwood 
dealers report a better demand than for sev- 
eral weeks, inquiries being of such proportions 
as to be considered evidence of an increasing 
movement of stock. Prices continue on the 
same basis as for several weeks. 





Kansas City, Mo., Aug. 14.—No great change 
is noted in the demand or prices of hardwood 
lumber. Buying is limited to actual needs. 
Manufacturers report extensive mill stocks and 
are ready to handle most any kind of orders. 
Oak flooring and finish are getting very weak 
as building is letting up. Low grades of hard- 
woods are slow and barely steady. 


Minneapolis, Minn., Aug. 14.—The hardwood 
market is going on its third month of inactivity 
with no change in demand or price. The hope- 
ful crop situation keeps the dealers encouraged, 
but there has not been any manifestation in 
this field yet. 





Cincinnati, Ohio, Aug. 14.—New business is 
slack in the trade and dealers are disposed to 
make price concessions to induce enough traf- 
fic to pay current expenses. Shipments on old 
orders continue to go forward sporadically. A 
better line of inquiries is being received, and 
dealers are hopeful that business will pick up 
next month. 

New Orleans, La., Aug. 13.—In volume of 
actual bookings there seems to have been little 
if any change for the week, but inquiry is per- 
ceptibly brisker, indicating a need for stock re- 
plenishments. Some buyers appear to be search- 
ing for the low spots in quotations, but the 


general tendency appears to be in the direction 
of price 


stability. No. 1 and quarter-sawed 
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white oak are in low supply. Inquiries indicate 
a stronger interest in sap gum. Car supply 
seems fairly adequate for present requirements. 


Buffalo, N. Y., Aug. 13.—The hardwood market 
is quieter, with buying mostly in small lots for 
immediate needs. Prices have had a slump in 
some southern woods and oak is being quoted 
several dollars lower than a few weeks ago. 
Ash and maple are fairly firm. 


Columbus, Ohio, Aug. 13.—Hardwood trade is 
rather steady and prices hold firm at former 
levels. Some dealers are replacing broken 
stocks. The best feature is the demand from 
factories, especially automobile, box and furni- 
ture concerns. Railroads are also buying fairly 
well. Shipments are coming out promptly. Oak 
prices at the Ohio River: 


No.1 No.2 No.3 

FAS com. com, com. 

QUATTCPOR 6 .55cciaces $155 $85 $53 Pee 
WEED eicccoaaos nuarans 115 70 53 $20 


Houston, Tex., Aug. 13.—Business was better 
in the hardwood market during the last week. 
There is a generally heavy demand for oak, ash, 
magnolia, sap gum and red gum. An increased 
demand for automobile factory supplies was 
noticeable. Timbers remain in unusually heavy 
demand. 





New York, Aug. 13.—Hardwoods are continuing 
their downward tendency. The general condition 
is that everybody is saying prices are too high 
and ought to come down, and accordingly they 
are bringing about just this result. Flooring in 
all woods is very weak. Stocks are in good 
supply. 





Baltimore, Md., Aug. 13.—The movement in 
hardwoods during the last week was in the main 
satisfactory, with marked indications of a revival 
of interest in offerings, as the impression that a 
general reaction in trade might be looked for was 
weakened. Exports are about as they have been, 
with shippers still seeing cause for complaint 
both as to the volume of business done and as to 
the captiousness of buyers, who advance all sorts 
of claims for allowances. 


HEMLOCK 


Chicago, Aug. 15.—The hemlock market in this 
territory has shown no reportable change, with 
demand spotty and confined to hand-to-mouth 
requirements. There is still a fair trade in lower 
grades for box purposes, but not much beyond 
that. No consequential price changes have been 
reported during the last week. 


North Tonawanda, N. Y., Aug. 14.—Sales have 
not been as brisk this month as previously, 
due to a slight depression in building opera- 
tions. Retail yards are making purchases of 
stock for fall trade, which they expect will be 
good because of the favorable crop situation. 
Dealers hold their supplies at prices which have 
prevailed for several weeks. 


Boston, Mass., Aug. 13.—Light offerings of 
eastern hemlock have kept quotations on a 
fairly steady basis all summer. Clipped boards 
are scarce and $39 to $40 is obtained for 10- to 
16-foot lengths. The call for plank is fair and 
prices are rather softer than in July. Western 
hemlock continues to be affected by strong sell- 
ing pressure; ordinary dimension schedules have 
been offered of late at $35, ship’s tackle. Low 
grade hemlock for packing purposes is in very 
fair demand at reasonably steady prices. 


Buffalo, N. Y., Aug. 13.—No further changes 
have taken place in hemlock prices during the last 
week. Some Michigan mills have an extensive 
stock on hand and are not finding takers as read- 
ily as desired. Retail stocks are not heavy. 


New York, Aug. 13.—Reports that mills on the 
Coast have strengthened prices have brought no 
appreciable change in the market here. Recent 
arivals have been unusually heavy and a good 
deal of lumber is to be had at bargain prices. 
The price situation, therefore, is uncertain and 
thangeable from day to day. 


FIR, SPRUCE, CEDAR 


Chicago, Aug. 15.—The Douglas fir market re- 
mains rather quiet, tho there is a good volume of 
small orders for immediate delivery. Prices are 
‘rmly held to previous levels except in cases 
Where some iterh has accumulated, when most 
hills seem to want to ship it out promptly. For 
‘special cutting higher prices are demanded. 

Kansas City, Mo., Aug. 14.—The market for 
vest Coast products shows some strength. Im- 
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“She Steel Heart of Plaster # 














Here 


is one of your 
market places 


Ninety-six per cent of the fires 
start within the home. The obvious 
thing to do is to reduce interior fire 
risks to the minimum. 

Overheated furnaces are fire risks. Puta 
fire-stopping barrier of plastered Kno-Burn 


over the heating plant. Reduce the risk at 
this point. 


There are seven vulnerable spots that need 
Kno-Burn protection. 


Ano-Jsurn 
METAL LATH 
“The Steel Heart of Plaster” 


can be a profitable specialty for you if you'll show people 
where to use it. 


fire — and the sale is readily made. 


Let us show you how you can add Kno-Burn sales to 
every bill of goods. 
where to shoot. 


1213 Old Colony Building, Chicago, Ill. 


Explain how it: prevents cracks and stops 


Glad to send you details—Just tell us 


urn 


Stops Fire-Prevents Cracks 
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Read What a User Says About 
THE MERCURY 


BOARDMAN, N. C. 


Gentlemen: 


Yours of the 18th received. .. . 
We have two large Mercury tractors 
which we use exclusively for hauling 
lumber from sawmill to yard, from 
yard to planing mill and from plan- 
ing mill to cars. ... As near as 
we can figure it, these TWO TRAC- 
TORS DO THE WORK OF TWEN- 
TY-TWO MEN, and do it with bet- 
ter dispatch. 


After using these tractors, and 
having had the success we have had, 
we feel that we could not operate 
unless we had them or something 


equivalent for the work in order to 
carry same on economically, and we 
feel that it is to the interest of all 
large lumber manufacturers to in- 
vestigate the tractor system for 
transferring their lumber at the plant. 


Our planing mill is 100,000 feet 
capacity per day, and these two 
tractors keep the unloading dock 
clear and planing mill supplied with ‘ 
stock, both from unloading dock and 
yard, and we waste no time by ma- 
chines waiting for material. 

Yours truly, 
(signed) BUTTERS LUMBER CO., 


J. Sam Wright, V. P. & G. M. 


MERCURY MANUFACTURING COMPANY 


4118 So. Halsted St. 


CHICAGO, U. S. A. 
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ness eccarey 


Cofhead..9 


To prevent mistakes is vastly more satisfactory than correcting 
them. Possibly more concerns fail because of lack of financial 
foresight and preparation than fail through any other cause. 


Long-time money is the only sound basis for credit in the lum- 
ber industry. Money rates for long-time loans are low. How 
long they will remain at this level is a matter of conjecture. If 
you have a floating debt or a good reason for creating indebted- 
ness beyond ordinary bank lines, by all means take advantage 
of the present favorable money market to fund liabilities into a 
long-maturity, self-liquidating loan. Such financing has been 
our specialty for thirty years, and our experience and service 
are at your command. This we believe is the time to act. 


TIMBER DEPARTMENT 


$okerfemeas Company 


Successors to Lyon, Gary & Company 


Portland, Oregon Chicago 
Yeon Building 208 South La Salle Street 























EDARCHEST’ G 
DARKEST CLOSET LINN 





Unlimited Possibilities 


We ship ‘‘ Cedar- 


chest” Closet Lin- for sales are offered dealers who encourage builders to use 

ing in car lots or “Cedarchest” Closet Lining 

L.C. L. mixed with Every home has clothes closets which can be made moth- 
“QUALITY” proof thru the use of our ¥"x2”, 2" or 34%” Tennessee 

OAK FLOORING i Red Cedar Closet Lining. Send us a trial order 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. « 











provement in both inquiries and orders hag 
given a healthier tone to the trade. Dealers are 
buying sparingly. Fir is offered in good quanti- 
ties, but buyers are taking only small amounts 
and prices are about steady. 


Minneapolis, Minn., Aug. 14.—There is no 
change in the fir market here. The demand is 
light, and dealers do not expect much activity 
until the crop movement starts. 


Seattle, Wash., Aug. 11.—The California mar- 
ket for fir is still badly shot on account of con- 
gestion and car shortage at San Pedro, with 
wharves loaded and new arrivals of stock unsold. 
In the rail trade No. 1 common seems to be soft. 
but finish and vertical grain flooring are strong. 
Atlantic coast business is firming. Export js 
strong, with cargo mills in general booked ahead 
for six weeks. ‘The log market is steady to firm, 
except in British Columbia where there is a 
heavy accumulation of cedar. 


San Francisco, Calif., Aug. 11.—The fir market 
looks more encouraging, with San Francisco 
commission men and mill agents doing a fair 
business. Consumption in San Francisco keeps 
up pretty well, with much building under way 
and projected. There is @ slight improvement at 
the interior yards and the congestion at San 
Pedro is being relieved. Southern California is 
using a great deal of lumber. Production keeps 
up, and mills are pretty well supplied with cut- 
ting orders. Some mills are holding for higher 
prices on the lower grades. 


New York, Aug. 13.—Heavy shipments of fir 
in the last ten days have caused a lot of lumber 
to be piled up here with no takers and whole- 
salers again seeking buyers at quotations that 
are below those quoted at the mills. There have 
been large sales and retailers thruout the metro- 
politan district are plentifully supplied. 


NORTH CAROLINA PINE 


Boston, Mass., Aug. 13.—Trade in North Caro- 
lina pine continues rather slow. Retailers are 
doing a good business but they started the sum- 
mer with fairly heavy stocks and are cautious 
about making replacements. Prices are soft on 
most items, Transactions in rough edge, 4/4 
under 12-inch, are reported at $63 and there- 
about. Roofers have been offered within a few 
days at radical concessions. Shortleaf flooring 
and partition are receiving more attention. 
Quotations: Shortleaf flooring, 1x4, A rift, $91; 
B rift, $86.25; C rift, $73.75; B&better flat, $58. 
Partition, B&better, 11/16-inch, $58. 





Buffalo, N. Y., Aug, 13.—The North Carolina 


pine market shows some declines, especially in , 


edge stock. Roofers are easy in tone and occa- 
» onal cars are being picked up at a bargain by 
retailers. 





New York, Aug. 13.—North Carolina pine roof- 
rs, 8- and 10-inch, sell at $29.50 and are going 
only fairly well at that figure. Shipments have 
eased off somewhat on account of the unsatis- 
factory market, but dealers are well supplied for 
the moment. 





Baltimore, Md., Aug. 13.—Days when a distinct 
improvement appeared to manifest itself when 
North Carolina pine orders were received in 
rather gratifying numbers, alternated with others 
of pronounced quiet, the results of the week as a 
whole being decidedly modest. Prices, however, 
appeared to hold, and the opinion prevails that 
the bottom has been touched. Stocks on the 
wharves are not of troublesome proportions now, 
much of the lumber there having been sold. 
Framing appears to be a little stronger. 


WESTERN PINES 


Chicago, Aug. 15.—The western pines market is 
still comparatively dull and prices weak, espe- 
cially on the higher grades. Distributers state 
that retail demand is as good as could be ex- 
pected, but factory trade is exceedingly slow. 
Shop lumber therefore is weak. Nos. 4 and 5 are 
strong on account of the heavy western demand 
for box shook for fruit packing, and some state 
that No. 3 is becoming scarcer and will undoubt- 
edly advance within the next thirty days. 


Minneapolis, Minn., Aug. 14.—In spite of the 
new card that recently went into effect, the 
western pines trade remains quiet. Inquiries are 
few and far between and orders are scarce. 


San Francisco, Calif., Aug. 11.—There is a good 
deal of inquiry for California white and sugar 
pine, altho buying is comparatively light in the 
upper grades. There has been some weakness 10 
No. 2 white pine shop, with large quantities com- 
ing into the market. Sash and door manufac- 
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turers have secured some stock at low prices and 
some are holding off in the hope of further re- 
ductions. Production is heavy and lumber is 
drying rapidly. There has been a good demand 
for pine box shook and box lumber is strong. 
Some inills are cutting No. 3 common into shook. 








New York, Aug. 13.—The market is slow. 
There is plenty of stock and prices are unsettled, 
a difference of about $2 a thousand between the 
mills being noted. 


WHITE CEDAR 


Minneapolis, Minn., Aug. 14.—Northern white 
cedar here is still in its seasonable slump, with 
practically no demand. Stocks are limited, par- 
ticularly in posts. There is a good demand for 
ties but stocks are all taken up, yet even with 
the scarcity of Coast ties no advance in price is 


contemplated. 
REDWOOD he Home Beautiful’ 
ne ee Ea ea 


Buffalo, N. Y., Aug. 13.—Wholesalers state that 
redwood prices have remained firm lately, in 
| spite of the reductions made in some other 
i woods. Some business is being done, chiefly 
in siding. Mixed cars containing frames are re- 


ported hard to obtain at present. Don’t Paint— 


I San Francisco, Calif., Aug. 11.—The redwood 


market holds up well despite the recent weak- 
ness in some grades of other woods produced on : { l ' h t h 
the Coast. There is a normal California demand, Se oO or = a Cc 


and eastern inquiries indicate a good fall buying 
season. Mills in the redwood region are making 
good cuts as a rule, and are short of dry clears. 


CYPRESS 


Chicago, Aug. 15.—Trade in cypress remains 








AINTING is highly recommended for most things, 
but a Red Cedar Shingle should always be stained. 


quiet, tho there is a fair call from retail sources, A good shingle stain provides soft velvety color, 
and numerous inquiries. Factory trade is char- . ef . 
acterized by local distributers as dull, but with without hiding the beauty of the wood. It is much longer 
prospects of an early pick-up due to the low lived than paint. It is far more protective. 
stocks carried by most consumers. Prices have 

: a ee a ee ne COLOR-THATCH is the perfected stained shingle— 

ie, Me, doe, Wwe tee Sede strictly edge grain, strictly clear, no sapwood, and is com- 

‘ market for cypress is just about steady. Buyers : : ’ ’ be 

. te teuitnan cect ease C. tecemiets cw et pletely impregnated with genuine Cabot’s Creosote Stain. 
requirements. Retail yards have been busy all + “ . ” + 

; summer and the outlook for a good fall trade is There is no “holding back” about recommending COLOR- 
excellent. Quotations: FAS, 4/4, $105 to $113.50; . . ~ 

j 5/4, $110 to $118.50; 6/4, $110 to $121.50; 8/4, THATCH. Its thorough quality is a fine advertisement 

; $121 to $131; 12/4, $145 to $150. Selects, 4/4, for the rest of your line. There’s genuine satisfaction in 

? $87 to $99; 5/4 and 6/4, $92 to $104; 8/4, $108 to o é a P 

- | ‘$115; 12/4, $120 to $125. Shop, 4/4, $54 to $64; selling it for you know your customer will be entirely 

j 5/4 and 6/4, $75 to $80; 8/4, $85 to $90; 12/4, . fi d 

, $95 to $105. satished. 

n, Cincinnati, Ohio, Aug. 14.—The cypress market And yet—COLOR-THATCH costs no more. 

° continues quiet. Prices are firm. Indications 

y point to better business in the fall, but actual 


orders are still scarce. 


a New Orleans, La., Aug. 13.—Cypress situa- 


; ; : ‘ a z y i e * e e 
© | ant dtmund developing. no-new feature: he The Williams Stained Shingle Co. 


3- business handled is of fair volume for the first 


n half of August. Improvement of call is looked bs , Sa a? 
for within poe next ye weeks and efforts are Eastern Sales Office—907 Childs Building, 110 34th St., NEW YORK 
i being made to build up mill assortments in prep- Plant and General Ofices—VANCOUVER, WASH., U. S. A. 


aration therefor. 
de Color-Thatch is available for L. C. L. shipments from the yards of Hoban- 


in ee _ a — pie trade Hunter-Feitner Co., 1105 Metropolitan Avenue, Brooklyn and the Wahlenmaier 
rs is dull, which is reflected by a somewhat easier i 

a tendency in prices. Offerings of stock are not Lumber Company, Springfield, Mass. 

if, heavy, altho wholesalers report that they are 

at able to obtain all the stock needed. Retailers 

ie are not carrying as large stocks as usual at this 





W, | season. 





New York, Aug. 13.—During the last week 
mill prices on shop varied as much as $10 a 
thousand. There is plenty of lumber on the mar- 
ket to cover the demand. Shippers show a dis- 


Mills Have 












9 position to get rid of their holdings. d R. d 

e 

te ; one aae a Goo ecor 

“i Baltimore, Md., Aug. 13.—Cypress trade con- a r 

va — he hold its —— a ——— = Chey have fully demonstrated their 
4 quickening in activity and quotations quite “1° . wr} . . 

nd steady, even firm. Producers are out for busi- ability to deliver satisfaction in scores 

te bees of operations. If you're seeking a 


sturdy mill that will insure you long, 
trouble-free service, you can’t do 


Vi SOUTHERN PINE Portable or 
Stationary Millis; 
Chicago, Aug. 15.—Little change has occurred 


- ~ the southern pine market. Demand is fair. better than to select a Knight. 
Tho retailers continue to buy strictly on a hand- ; : 

re to-mouth basis, their reduced stocks compel Write for illustrated catalog. 
them to enter the market frequently, so that the 
aggregate of business is considerable. Compared Th K e h Mf 

od ¥ ; | 

“an With three weeks ago, prices are only slightly e nig t g. 

‘ ‘ower, and show much stability. C 

the ; 

5 | ~ . — ompany 

ansas City, Mo., Aug. 14.—The southern pine 


** They’re made to make good’? 


ol | market has a better tone at present than for on Hard or Soft Wood. 1700 Market Ave.,S, CANTON, OHIO 











some time. The volume of inquiries is increas- 
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Ross Gasoline 
Carrier with 

load of eleven 
10x10 timbers 

44 ft. long at 
West Oregon 
Lumber Company 
Mill. 
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Since November 
1922, The A. C. 
Dutton Lumber 
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have ordered : 
twelve Ross FY PROVIDENCE RI MAR 28 1923 
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and Providence ROSS CARRIERS HERE ARE ONE HOWLING SUCCESS STOP SHIP US ONE MORE HERE 
yards. TO PROVIDENCE JUST AS SOON AS YOU POSSIBLY CAN AFTER COMPLETING OUR 
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The Ross Carrier Co. MURRY JACOBS COMPANY 


; 69 Columbia Street, - Seattle 
Office and Plant 249 Monadnock Building, San Francisco 
Benton Harbor, sos Michigan 546 Maison Blanche Annex, New Orleans, La. 
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JAMES D. LACEY & Co. 











Loans to Lumber and Paper Manufacturers 
Lumber and Paper Securities 


Lacey SECURITIES CORPORATION 


350 Madison Ave. 332 S. MICHIGAN AVE. Henry Building 
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ing. Manutacturers are inclined to be bullish 
in their ideas regarding the future and are 
quoting uniformly steady prices. Dealers in the 
smaller towns are placing a few orders for 
needed items. In the larger cities the trade is 
unusually quiet. Mill stocks are in good shape 
and mixed car orders are promptly handled, 


Boston, Mass., Aug. 13.—Some southern pine 
price lists indicate great confidence, but retailers 
are placing conservative orders with sellers who 
are willing to make concessions. The call for 
flooring and partition is better than a month ago, 
but business is rather spotty. Roofers are er- 
ratic. Recent sales of No. 2 common have been 
made around $30.50 for 1x6-inch and $31.50 for 
1x8-inch. Quotations: Longleaf flooring, 1x4, 
A rift, $100; B rift, $92.50; C rift, $87.50; B&better 
flat, $70. Partition, B&better, 11/16-inch, $63.50. 
Some sellers are asking $69 for 3/4-inch parti- 
tion, B&better, but there are no sales reported 
on this basis. 


Cincinnati, Ohio, Aug. 14.—Current business in 
southern pine continues dull. Prices are weak. 
There is some hand-to-mouth buying but noth- 
ing of any moment and transit cars are plentiful 
enough to supply any emergency or hurried 
wants. 





New Orleans, La., Aug. 13.—Mill reports in- 
dicate a slight decline in volume of orders, cut 
and shipments for the week. An improved in- 
quiry is reported. With building activities main- 
taining their stride it is predicted that much 
lumber must yet be drawn from the mills to 
complete the program already under way. Mill 
stocks are none too well assorted. Quotations 
on some items are shifted more or less from week 
to week and there are some soft places in the 
current _ list, Finish, however, is reported 
stronger. Car supply is fairly satisfactory. 


Buffalo, N. Y., Aug. 13.—Southern pine prices 
have shown little change during the last week 
and some members of the trade think they are 
about at the bottom. They look for an early 
advance with a revival of the building trade. Re- 
tailers have been shopping around in the hope of 
obtaining concessions. Offers from mills have 
been more numerous. 


Houston, Tex., Aug. 13.—In the southern pine 
market last week there was perhaps less business 
than in any other single week of the year. Lum- 
bermen are expecting a decided change for the 
better early in September, and a heavy run of 
business this fall. 


New York, Aug. 13.—Prices on southern pine 
flooring have fallen off approximately $6 in the 
last month. All other prices in southern pine 
show a tendency to weaken, with stocks more 
thah sufficient to care for orders. Shipments 
have picked up considerably very recently. 


SHINGLES AND LATH 


Kansas City, Mo., Aug. 14.—While shingle 
orders are still scarce, the tone of the market 
is better and more inquiries are reported. Pro- 
duction is limited but mills have fairly good 
stocks on hand. Shipments are prompt. Local 
dealers ure more optimistic in their views and 
base much hope on fall trade. Prices are about 
the same with premium grades showing the 
usual spread over ordinary grades, 


Boston, Mass., Aug. 13.—Business in shingles 
is rather quiet. Prices are practically un- 
changed, with white cedar clears quoted at $5.50 
to $6 and extras $6.25 to $6.50. The best British 
Columbia red cedar XXXXX are quoted at $5.61 
and thereabout. Spruce lath remain firmer, but 
few important orders are being placed; some 
sellers quote $8 for 14-inch and $9 for 1%- 
inch, but large retail distributers claim they 
can still buy for 50 cents less. Lath producers 
are now disposed to await a better market. 
There is a moderate demand for furring at $39 
to $40 for 1x2. Spruce and pine clapboards are 
just about steady, with demand quiet and offer- 
ings light. 

New Orleans, La., Aug. 13.—Brisk call for 
cypress shingles ae with mill quotations 
unchanged and_ firm. ypress lath are also 
reported in good a een demand, with prices 
unaltered, 


Minneapolis, Minn., Aug. 14.—There was 4 
rush of shingle mills to close down this week 
hereabout when prevailing prices on Clears 
dropped 10 cents to $2.75, stars being off 5 cents 
and quoted at $2.35. Manufacturers of red cedars 
had been trying to keep their mills operating 
but closed down when the bottom apparently 
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dropped out of what looked like a rock-botton 
market. 


Buffalo, N. Y., Aug., 13.—The shingle demand 
is small, with most retailers holding off. Prices 
are unchanged from a week ago, being $4.64 for 
extra Clears and $3.98 for stars. It is claimed 
py the mills that present figures are below the 
cost of production. 


Columbus, Ohio, Aug. 13.—Shingle trade is 
fairly active, but dealers show no disposition to 
puy for the future. All orders are for present 
needs, with rural dealers the best customers. 
City dealers are only buying to fill in broken 
lots. Shipments are small, but sufficient to take 
care of all needs. Prices are steady at $4.64 for 
extra clears and $4.04 for extra stars, red cedar 
stock, Columbus. British Columbia XXXXX are 
quiet in this section. Lath trade is quiet with 
prices unchanged from the previous week. 


New York, Aug. 13.—West Coast shingles have 
been arriving in large quantities on a market 
that was poorly prepared to handle them. Con- 
sequently the shingle outlook is anything but 
encouraging and prices are low. Dry shingles 
by car were quoted today as follows. Red cedar 
extra clears, 16-inch, $4.65; Washington Eurekas, 
18-inch, $5.31; Washington perfection, 18-inch, 
$6.38; British Columbia perfections, 18-inch, 
$6.68. 


Houston, Tex., Aug. 13.—This last week again 
failed to show any improvement in the shingle 
and lath market. As in the other fields, dealers 
are looking for a marked improvement about 
Sept. 1. 


Seattle, Wash., Aug. 11.—Red cedar shingles 
are featureless, with slack demand, few transits, 
and market so low that there is no profit for the 
millman. Dealers are hopeful that the end of 
the decline is near and that better business will 
develop for the fall trade. 


Some Curious Lumber Relics 


SouTH BEND, INpD., Aug. 14.—Many years ago 
Schuyler Colfax, who was Vice President of the 
United States, and a resident of this city, 
brought some square wood paving blocks here 
from Galveston, Tex. Samples of these blocks 
are on exhibition at the office of the Henry 
Eckler Manufacturing Co., on South Franklin 
Street, corner of Broadway. Evidently the 
blocks had been in use for many years, as one 

surface shows wear, but 

| aside from that they are 

in splendid condition. 
They are black with cre- 
osote used to preserve 
them. Mr. Colfax 
brought these samples 
to South Bend about 
| 1876 and he was so con 
as a 


paving material 


that several blocks of 
| similar pavement was 
| laid here a few years 


later, which is still in 
good shape and has 
been a very satisfactory 
street surface material. 

Another lumber relic 
| to be seen at the office 
| of the Henry Eckler 
| Manufacturing Co. is a 
| wood shingle sold the 
| first year this firm was 
| in business—1888—and 
| torn off twenty-six years 
| later, in August, 1914, 
i{ and the shingle is still 
i; in good condition. 

Still another curiosity 
# is a section of wood 
1} water main used in Chi 
| cago many years ago. It 
is about sixteen inches 
in diameter and the 
channel is about six 
inches in the clear. Sim- 
ilar wood water mains 
were dug up in Balti 
more, Md., recently that 
were laid about 1745, it 
is believed. 

Walter G. 








Steel 


standpipe of 


water-tower, weigh- 
ing 43,800 pounds, 
raised in one piece 
with gum wood cap- 
stan 50 Eckler, 


years ago 





Savings in 
Operation 


Not only does a 
Fruehauf-Ford com- 
bination cost less at 
the start than a big 
truck, but think of 
the savings in oil, 
gas, tires and gen- 
eral wear and tear. 


Let us submit 
definite facts to you. 


$1300. 


Fruehauf also makes 
trailers for logging and 
4-wheel trailers. 





3-Ton Frue- 
hauf Drawn 
by Ford Truck 





Buy a Fruehauf 
and Save $1200 


An ordinary 2'14-ton motor truck will cost 
you around $2500. A Fruehauf Trailer- 
Ford Truck. combination, 
loads up to 2)4 tons easily, will cost you but 


Do you wonder that so many retail dealers 
are now swinging to Fruehaufs? 


Fruehauf Trailer Company 
10945 Harper Ave. 






Fruehauf Trailer 


which handles 


DETROIT, MICH. 








vineed as to their value. 


president of the Henry Eckler Manufacturing 
Co., has also the capstan head which was used 
to raise the standpipe of the old water tower in 
South Bend, and it is claimed that this is the 
largest one of the kind ever raised in one piece. 
The water tower is still in use for its original 
purpose and is a land mark to be seen for a 
long distance, as the brick tower is more than 
230 feet high to the ball 
on the top. The brick- 
work is twenty-two feet 
in diameter at the base 
and eleven feet in diam- 





eter at the top, and 
there are about 300 
steps in the winding 


stairway between the 
protecting brick wall of 
the tower and the steel 
standpipe, which is 221 
feet high, five feet in 
diameter and weighs 43,- 
800 pounds. The sec- 
tions were put together 
on the ground and the 
work of raising it from 
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a dead level to a living Gum wood capeten 
perpendicular required head used to raise 
three days and was com- standpipe weighing 
pleted on Monday, Nov. nearly twenty-two 
17, 1873. The tough, tons 

horsepower wood cap- 


stan head here pictured was used for this re- 
markable elevation, horses being the power 
employed. No, it is not a newly discovered 
wooden relic of King Tut. 

The old capstan head is of gum wood, and is 
in fair condition after fifty years. Mr. Eckler 
plans to present it to the local historical society. 

To win a bet a South Bend citizen once 
stood on the wood ball forming the extreme top 
of this water tower, and a wire has been 
stretched from the top of the old brick water 
tower out across the mill race and down this 
wire a girl slid as a Fourth of July exhibition. 

This city is fortunate in having splendid water 


power from the St. Joseph River—the Hudson 
of the West. As a result, altho South Bend is a 
manufacturing city, it is as clean as a county 
seat town in a strictly farming section. The 
Studebaker Corporation is at present making 
an extensive addition to its plant here, and 
when it is completed in a few months, several 
thousand more men will be employed by that 
firm here. There are other manufacturing 
plants, such as the Singer Manufacturing Co., 
employing about 5,000 people, plants for mak- 
ing agricultural implements, and other factories, 
but the Studebaker plant probably employs as 
many or more people than all the others com- 
bined. Recently local water power companies 
formed a $2,500,000 consolidation and secured 
additional water rights, which should mean. ad- 
ditional benefits to this city. 


Forest Products Laboratory Program 


The Forest Produets Laboratory has issued a 
mimeographed volume outlining in an interest 
ing way its program of work for the fiseal year 
trom July, 1923, to July, 1924. In this volume 
brief summaries are given of the status of the 
work already performed on the projects to be 
pursued during the coming year, as well as out 
lines of future work. This work undertaken 
and to be continued covers projects in the see- 


tions of timber mechanics, pulp and _ paper, 
preservation, industrial investigation, derived 


products, timber physics, wood technology and 
pathology. Other details regarding the work 
done and to be done by the laboratory will be 
vladly furnished on application to the director, 
orest Products Laboratory, Madison, Wis. 


TWENTY PERCENT of agricultural land in the 
level middle West could be planted to wind 
breaks and the remaining 80 percent of the 
land would produce as much as the total now, 
says a forestry expert. 
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Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in oy 

Heading counts as two 

No dispiay except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received jater will be placed 
under heading Too Late to Classify. 











CHICAGO RETAIL LUMBERMAN 


Two years asst. mgr., many years line yard manager, 
open to engagement. A gentleman of means has pur- 
«hased my job and a partnership. Clean record. In- 
dustrious, money maker. Consider city or elsewhere. 
Blind yard experience also. 

Address “*R. 132,’’ care American Lumberman. 





LOOK AROUND AND SEE 


If you have some second-hand machinery, logging equip- 
ment or anything used in the lumber world. Want to 


sell it? Advertise in the classified section of the 
—— LUMBERMAN, 431 8. Dearborn S8t., Chi- 
“ago, Ill. 





WANTED—EXPERT ON HICKORY 
For golf shafts; must be capable of selecting logs, in- 
spect squares, grade dowels and thoroughly understand 


care while seasoning. Opportunity for right man. State 
age, where employed for past five years, and salary ex- 
pected. Address ‘HICKORY EXPERT,'’ care Amer- 
ican Lumberman. ‘ 


WANTED—MAN FOR DETAILING AND 
Billing into mill from plans. Good plant, fine working 
and living conditions. Give age, experience, references 
and salary. 

SELDEN CYPRESS DOOR COMPANY, 
Palatka, Fla. 


WANTED—MAN TO HAVE CHARGE 
Of small yard in Northern Michigan, looking after grad- 
ing, piling and shipping of northern hardwoods and 
softwoods. Good opportunity. Write fully stating ex- 
. Address PAMPA LAND COMPANY, Escanaba, 
ich. 


WANTED—COMBINATION TIMBER 
ESTIMATOR AND CIVIL ENGINEER 
With experience laying out logging railroad and usual 
duties in such combined position. State experience, 
reference, salary expected and when can report. Address 
J. J. WHITE LUMBER COMPANY, Columbia, Miss. 


WANTED—SAWMILL SUPERINTENDENT 
Hardwoods, 75,000 capacity. Southeast territory. A-1 
location for health and comfort. Want intelligent young 
or middle aged man with practical experience who has 
made good elsewhere. Give complete history of expe- 
rience, names of employers and salary expected. 

Address “*R. 137,’’ care American Lumberman. 


WANTED—MANAGER ss: 
FOR RETAIL LUMBER YARD 
Must be ambitious and thoroughly experienced. Prefer 
man not over 30 years old with $5,000 to buy one-half 
interest. Other interests demand most of owner’s atten- 
tion. Address BOX 231, El Paso, Texas. 


WANTED—CAPABLE EXPERIENCED 
Sawmill foreman and assistant foreman for white pine 
operations located on Georgian Bay, Canada. Mill ca- 
pacity 150,000 ten hours. Applicant must give age, 
nationality, experience and salary desired in first let- 


ter, 
“&. 220,"” 




















Address eare American Lumberman. 


WANTED—EXPERIENCED YARD FOREMAN 
One who can maintain perfect order and have system 
throughout yard. Must be married. State nationality. 

STOLZE LUMBER COMPANY, Edwardsville, Il. 


WANTED—SAW MILL OPERATOR 
With portable veneer cutting plant and sawmill. We 
have southern hardwoods. WOOD LUMBER CO., R. 509, 
35 8S. Dearborn St., Chicago, Ill. 


WANTED—FIRST CLASS 

MILL WORK ESTIMATOR 
Must be able to estimate plans for large and small build- 
ings and to detail special millwork into factory. Man 
with selling ability preferred. State experience, refer- 
ence and salary wanted in first letter. Livest city of 
100,000 in Middle West. 

Address “R. 104,"" eare American Lumberman. 


WANTED—AT ONCE; SUPERINTENDENT 
For hardwood logging operation, single band mill, Clyde 
two-line skidder, Standard railroad. Party must have 
swamp experience, be competent to build railroad and 
handle entire 

Address 














rb. 
*“R. 101,’ care American Lumberman. 











WANTED—SHIPPING CLERK 


For a Chicago retail lumber yard; must have experience 


in lumber. State age, experience, etc. 
Address “RR, 109,’’ care American Lumberman,. 
WANTED—SALES MANAGER 
For window and door frames. Young man _ preferred. 
MICHIGAN TRUCK & LUMBER CO., 
Detroit, Mich. 


WANTED—INVOICE CLERK AND 
General office clerk by wholesale sash and door house. 
Good salary and opportunity. 
Address “RR. 123,’’ care American Lumberman. 


WANTED—SAW MILL CREW 











For hardwood band mill near Columbia, S. C., viz., 
sawyer, filer, millwright and edgerman, all white. Also 
colored blocksetter and several other handy men. State 
kind of work, wages expected and give references. Mill 


has long run in healthy locality. Fine town with schools, 
churches and good conditions generally. 
Address “RR. 117,’’ care American Lumberman. 





OPPORTUNITY FOR REAL LIVE LUMBERMAN 


To become identified with the Shupe Terminal Corpora- 
tion as buyer of rough lumber, all kinds forest products 
for eastern market. The Shupe Terminal have one of 
the finest and best equipped plants and largest market 
in the world to cater to. Only high grade men who 
can invest capital, give references to ability, etc., con- 
sidered. SHUPE TERMINAL CORP., Lincoln Highway 
& Passaic River, Kearny, N. J. 





WANTED—ESTIMATOR FOR RETAIL YARD 
One who can bill from plans and assist manager; must 
be accurate. Permunent position. Good location in 


Indiana. State experience, age and salary, also whether 
married or not. 
Address “PP, 138,’’ care American Lumberman. 





WANTED—A LUMBER BUYER 

To take charge of the purchasing department of a sash 
and door mill consuming fifteen million feet a year. 
Must be enough of an executive to properly control 
the details of this department and must thoroughly un- 
derstand the buying of lumber. 

The man capable of filling this position will know what 
information we must have to judge his qualifications. 

Address “Pp, 130,’’ care American Lumberman, 


WANTED—YARD FOREMAN 
Sash and door factory experience. 
WEST SIDE MFG. CO., Milwaukee, Wis. 


WANTED—MALE OR FEMALE TYPIST 
For California lumber office. State age, references and 
experience, 
Address “Pp, 120.’’ care American Lumberman. 


BOOKKEEPER AND OFFICE MANAGER 
For retail yard in Los Angeles. Must be rapid, accu- 
rate and able to handle large amount of detail work. 
In first letter give full particulars, experience, quali- 
fications, references, salary expected and how soon could 
come. 

Address “Pp. 143,’’ care American Lumberman. 


WANTED—YARD MANAGER 
For retail lumber yard in Central Illinois, rural com- 
munity. Must be good bookkeeper, competent lum- 
berman and good collector. tive references in first 
letter, experience, age, married or single, and salary 
wanted. 
Address “P, 103,’ care American Lumberman. 


WANTED—MAN FOR SMALL YARD 
In Southern Wisconsin who can take care of yard and 
do some office work. 
Address “Pp, 101,’’ care American Lumberman. 


WANTED—SUPERINTENDENT 
For custom planing mill es about fifty men. 
Give experience and salary expected 
Address P. O. BOX 1214, Indianapolis, Ind. 


WANTED—GENERAL MANAGER 
By northern mill with 20 years’ cut. Unless have had 
experience operating in Wisconsin or Michigan, do not 
apply. Must understand lumbering from stump to car. 
Chances for advancement unlimited. State experience, 
salary, references first letter. 
Address “M. 138,’’ care American Lumberman. 


FINE OPPORTUNITY FOR SALESMAN 
An organization 50 years old, employing high type of 
men, has an opening for a young man, who has had 
some experience selling lumber or lumber products, sell- 
ing advertising. Must possess good business education, 
pleasing personality, clean-cut character. Good oppor- 
tunity and permanent growing position. Write fully, 
giving experience and details church affiliations, nation- 
ality and work done the past five years. Confidential. 

Address “M. 137,’’ care American Lumberman. 


WANTED—ASSISTANT TO SALES MANAGER 
To take care of a growing volume of business by lumber 
company operating wholesale hardwood yard and hard- 
wood flooring plant. Must be experienced correspondent, 
familiar with hardwoods and of good general standing. 
Prefer man in position to invest in company if mutually 
satisfactory. Location Western Pennsylvania. 

Address “M,. 110,’’ care American Lumberman. 


WANTED—A REPRESENTATIVE FOR OHIO 
By a first-class eastern wholesaler specializing in Gulf 
red cypress. We would want a man thoroughly familiar 
with cypress and would also want him to be somewhat 
familiar with Oregon, California and Idaho White Pine, 
and also be well acquainted with the lumber dealers 
throughout Ohio. We will pay a salary and bonus or 
work on a commission basis. 

Address “M,. 105,’’ care American Lumberman.,. 


WANTED—MAN WHO THOROUGHLY 
Understands surfacers, moulders and steam plant to 
take charge of small planing mill run in connection with 
a pine sawmill in southwest. About 25,000 feet daily 
capacity. Located in the mountains with excellent cli- 
mate. Give experience, names of recent employers, age, 
if married, salary expected and when could report in 
first letter. 

Address 



































“L. 112,’’ care American Lumberman. 


WANTED—MANAGER FOR CASH RETAIL YARD 
Can you sell lumber at retail for cash in cities, indus- 
trial or mining towns? If you have ability, integrity 
and a reasonable amount of cash, we will finance you in 
this business on a very liberal basis. You may choose 
your own location. Prefer ambitious men now em- 
ployed as line yard managers on salary and can offer 
such men excellent opportunity to build their own busi- 


ness. Write fully as to experience, ability and location 
you prefer. 
Address ““M. 124,’’ care American Lumberman. 





WANTED—A HIGH CLASS 
Millwork detailer ‘and biller by one of the largest sash 
and door concerns in the northwest. Must be thoroughly 
familiar with taking quantity surveys from blueprints, 
Give experience and names of the various employers in 
first letter. Good wages and permanent employment as- 
Pome to anyone that can measure up with our require- 


men 
— “G. 121,”’ care American Lumberman. 








WANTED—SUPERINTENDENT 
For special millwork factory located in N. C. employ- 


ing 100 men. A good position for right man. Give ex- 
perience, etc. 
Address “G. 102,’’ care American Lumberman. 





WANTED—BY LUMBER AND HARDWARE 
Concern in Illinois county seat of 4,000 pop., man ag 
bookkeeper and estimator. Thoroughly competent and 
accurate bookkeeper. Must be able to assist in estimat- 
ing and make out list of materials from blueprints for 
buildings up to $5,000. State full experience in both 
above lines, age, if married, and salary expected. A 
good place for right man. 

Address “K, 128,’’ care American Lumberman. 


FACTORY FOREMAN WANTED 
For woodworking factory’ doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new concern with best prospects, sit- 
uated in cleanest, most progressive town of in 
Northern Minnesota. Good high school and churches. 
Give qualifications and references in first letter. 
Address “K, 12,’’ care American Lumberman. 


WANTED—A MILL DRAFTSMAN 
For a high class special millwork planing mill, capable 
of listing from plans, detailing and billing into "the mill. 
No estimating. In reply state age, experience and sal- 
pid ——- P. O. BOX No. 42, Arcade Station, Co- 
umbus, O. 


























WANTED—LUMBER SALESMAN 


For Chicago; must have experience 
business. Give age, experience, etc. 
Address “*R. 108,’’ care American Lumberman. 


WANTED—SALESMEN 
To sell southern pine lumber on commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 


WANTED—COMMISSION AND SALARIED 
Salesmen by well known manufacturer Arkansus soft 
pine. ‘Territory open in Indiana, Pennsylvania, North- 
ern Michigan, Northern Wisconsin, Kentucky and New 
England. In replying give references, state experience 
and salary or commission wanted. 

Address “RR. 105,’’ care American Lumberman. 


FURNISHED OFFICE SPACE FOR RENT 
To high-class lumberman, with sale of our stock on com- 
mission, and opportunity to participate in profit sharing 
arrangement with our wholesale department. 
NCOUVER LUMBER CO., LTD.. 
343 S. Dearborn St., Chicago. 


WANTED—SALESMEN 
Now calling on retail yards, carpenters, contractors or 
builders, to handle interesting and profitable side line. 
In your reply please mention trade and territory covered. 
Address “Pp, 135,’’ care American Lumberman. 


WANTED—COMMISSION SALESMEN 
For Colorado, Nebraska, the Dakotas, Iowa, Minnesota, 
Wisconsin, Pennsylvania, Wyoming, Missouri, Kansas 
and Utah, by firm handling West Coast forest products. 
Address “Pp, 131,.’’ care American Lumberman. 


WANTED—FIRST CLASS SALESMEN 
To sell crating and boxing lumber to consumers in east- 
ern and middle west states. Prefer men with estab- 
lished trade who know grades of white pine, yellow pine 
and northern and southern hardwoods. Write fully stat- 
ing territory preferred, references and salary wanted. 
Splendid opportunity for live wires who want to get 


ahead. 
“Pp, 124,’’ care American Lumberman. 


Address 
WANTED—A SALESMAN 

Of experience to travel Wisconsin territory selling 
Northern and Southern hardwoods. Must come well rec 
ommended. There is a future to this position for the 
party able to make good. Advise salary desired and 
submit references with first letter. 

Address “Pp, 115,’’ care American Lumberman. 


SALESMAN WANTED FOR NEW YORK STATE 
An old and aggressive middle west sash and door fac- 
tory requries an experienced salesman, with headquar- 
ters at Buffalo, to sell product in New York state and 
northwestern Pennsylvania. Prefer man who has trav- 
eled this territory and knows the trade. Complete line 
millwork. Factory thoroughly familiar with EasterD 
trade. Salary and commission basis. 
Address “Pp, 106.’’ care American Lumberman. 


SALESMEN WANTED 
To sell King aerators and King hog house windows to 
the lumber, hardware and implement dealers. Commis- 
sion contract. Proteeted territory. Good volume obtain- 
able, Minnesota, Northern. Wisconsin, Iowa, North Da- 
kota, South Dakota now closed. All other territories 
open. Well advertised line. An attractive proposition. 
KING VENTILATING COMPANY, Owatonna, Minn. 


in retail lumber 
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WANTED—GOOD RELIABLE COMMISSION MEN 
With well established trade lucated in Pittsburgh, Cleve- 
land, Toledo and Columbus to represent southern pine 
wholesaler and manufacturer, 

Address “M. 104,’ care American Lumberman. 


WANTED—SALESMAN FOR OHIO 
One who knows the retail trade intimately and has 
thoro knowledge of yellow pine, fir and Inland Empire 
products. Salary and bonus basis. State age, expe- 
rience, references and salary expected. 
Address “~L. 131,’’ care American Lumberman. 


WANTED—FIRST CLASS 
HARDWOOD SALESMAN 
Cincinnati manufacturer and wholesaler wants a sales- 
man for New York and Pennsylvania, also one for Ohio, 
Indiana and Michigan. A high-class man who knows 
the trade. Will be properly backed up and allowed com- 
pensation according to results shown. 


Address “L. 115,’ care American Lumberman. 


WANTED—WHITE PINE SALESMAN 
Familiar with trade using Idaho, Western and California 
pine to cover Atlantic const and New England terri- 
tory. Excellent opportunity for right man; salary and 
ponus basis. State age, experience and salary expected. 

Address “S. 25,’ care American Lumberman. 
WANTED—SALESMEN 


On commission basis to sell southern pine and cypress 
lumber. ELM CITY LUMPER CO., New Bern, N. C 

















ZELNICKER EVER TYTE AND 
ZELCO PISTON RINGS 

With patented Zelco process suave gasoline, oil, increase 
eapacity, prevent cylinders from wearing out of round, 
lessen carbon, After using, make an arrangement with 
as to sell them. We are looking for distributors with 
mechanical knowledge. Made up to 80 inches. Used 
in locomotives, boats, engines, compressors, ice ma- 
chines, pumps, trucks, tractors, ete. <A real opportunity. 
All or part time. EVER-TY'TE, St. Louis. 





WANTED—LIVE WIRE HARDWOOD 
COMMISSION SALESMEN 
That can deliver the goods. 
Address “M. 140,’ care American Lumberman. 


WANTED—MILLWORK SALESMEN 
We are increasing our sales force. Can use several high- 
grade salesmen for well established territories in New 
York, Ohio, Michigan, Illinois and southeastern states. 
Give full particulars regarding age, extent of your expe- 
rience, married or single, salary expected. Address 

MORGAN SASH & DOOR CO., 
Blue Island and Wood St., Chieago, Il. 


WANTED—LIVE WIRE 
Commission salesmen to sell both long and short leaf 
yellow pine direct to large contractors and industrials. 
POST OFFICE BOX 514, New Bern, N. O. 
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EXPERIENCED PRACTICAL LUMBERMAN 
Wants employment at once. Experienced all branches 
yellow pine business, including wholesale, commission, 
sales manager, buyer or traveling salesman. Wide ac- 
quaintance with southern mills; also familiar with re- 
quirements most Y. P. markets, 

Address “R..134,’’ care American Lumberman. 


OPEN FOR POSITION AS MILL FOREMAN 
With good company. Single or double band. Years 
experience in manufacturing good lumber and keeping 
mill in good repair. Present employed, but could come 
on short notice. 

Address 





“R. 135,’’ care American Lumberman. 
MASTER MECHANIC NOW EMPLOYED 

By large Lumber Company desires a change. References 

furnished. 
Address 





“R. 130.”’ care American Lumberman. 


EXPERIENCED LADY STENOGRAPHER 
Eight years’ experience in lumber manufacturers’ office 
wants position in Chiengo or vicinity. 

Address “R. 131,’’ exre American Lumberman. 


SASH AND DOOR SALESMAN AND ESTIMATOR 

years age, married, 13 years’ general experience— 
list and plan estimating, measurements, traveling sales- 
man; knowledge of building material in general includ- 
ing clay products. Would consider proposition with retail 
lumber concern with future opportunity to become fi- 
nancially interested. 

Address “R. 126,’ care American Lumberman. 











MANUFACTURER OR LARGE WHOLESALER 


Needing a lumberman of wide practical experience, pro- 
ven ability and integrity; constant and_ intelligent 
worker, then you are interested! Am technically expe- 
rienced in all kinds of lumber, manufacturing, grading 
and selling. Acquainted with nearly all mills making 
yellow pine, hardwoods, hardwood flooring, spruce, Call 
ifornia sugar and white pine, western and Idaho white 
Dine, Oregon soft pine, redwood, fir, red and white cedar 
Shingles. Will consider connection with large manufac- 
turer or representing one or more manufacturers in 
eastern territory; or with a large eastern wholesaler in 
uying capacity and supevising sales; or buying for a 
group of retail yards; or with a large financial concern 
handling lumber securities. 
Address “R,.136,’’ care American Lumberman. 





EXPERT COST & GENERAL ACCOUNTANT 
With 17 years’ experience lumber and pulp manufactur- 
‘ng and short line railroad accounting, desires respon- 
sible connection. Married; age 38. 

Address “R. 127,” care American Lumberman. 

















YOUNG MAN DESIRES POSITION 
As assistant manager or office work in retail yard; six 
years experience; age 29 and married. 
Address ““R. 128,’’ care American Lumberman. 





A 1 YARD FOREMAN 
Fully qualified to handle any hardwood yard or dry kiln, 
wants to hear from some good concern in need of an up- 
to-date man. First class reference furnished. 
Address “R. 129,’’ care American Lumberman. 


SASH AND DOOR MAN 
Young man with five years’ experience in sash, door 
and millwork wishes to connect with concern to stand- 
ardize millwork business. 
Address **R. 106,’’ care American Lumberman. 


GENERAL OFFICE MAN AVAILABLE 
Unmarried, 25 years of age, 8 years general ollice large 
line yard concern, checking and detail, devoting some 
time past four years to preparing advertising copy. 
Fast and accurate at figures. Will go anywhere, give 
unlimited industry and unusual loyalty in exchange for 
an opportunity to get ahead. Employed. 

Address “RR. 102,"" eare American Lumbherman. 


CONSTRUCTION ENGINEER AND SURVEYOR 
Wants position with lumber company to handle building 
construction, plans for same and surveying of logging 
operations and property. Fifteen years’ experience. 
Own transit. Moderate salary, best of references. 
American citizen. 

Address “R. 100."" care American Lumberman. 


WANTED—POSITION AS MANAGER 
Managed retail yards 14 years in 2 and 3 yard points. 
Know the business thoroughly. A hustler. Employed. 
Can report soon. 

Address “R. 120,’’ care American Lumberman. 














WANTED—POSITION AS MACHINIST 
I am a first-class( all-round machinist in both locomotive 
and sawmill work; can furnish A-1 references. 


Address “’R. 116,’’ care American Lumberman. 


ACCOUNTANT DESIRES POSITION 
Thoroughly familiar with income tax reports, cost ac- 








counting, ete.; 20 years’ lumber manufacturing expe- 
rience. Best of references and bond furnished. 

Address “Pp. 136,’’ care American Lumberman. 
ATTENTION 


WEST COAST MANUFACTURERS 
AND WHOLESALERS 

Young married man with six years’ mill experience in 
California, Oregon, Washington & Idaho, and with nine 
years’ sales experience calling on trade Mississippi 
River east, selling all sash and door factories, industrial 
trade and retail yards fir, spruce, red cedar, Idaho and 
western pine, California white and sugar pine, desires 
make change Sept. lst. Now employed by one of largest 
firms in west handling stocks mentioned as manager 
eastern sales with headquarters in Chicago. Have per- 
manent trade built up and can show immediate results 
If interested, 

Address “Pp. 129,’’ care American Lumberman. 


EXPERIENCED RETAIL YARD MANAGER 
Wants situation, Age 33, married; 10 years’ experience 
Best references. 

Address 





“Pp. 121,’ care American Lumberman. 


SALES MANAGER 
Now employed with one of the largest hardwood mills 
in South, desires change; personal reasons for quiting; 
best of references from present and past employers: 
15 years’ experience, buying and selling of all kinds of 





hardwoods; 33 years of age, married; know the game 
from stump to consumer, and guarantee to produce 
results. 

Address *P. 116,”’ care American Lumberman. 





ASSISTANT MANAGER 
Man of thirty, with several yeurs’ experience 
and office of large retail yards. 
lumber, and business methods. 
Best references. 
Address “R. 121,”’ eare American Lumberman. 


BAND SAWYER WANTS POSITION 
20 vears’ experience with up-to-date miils, either right 
or left hand. First class grader in hard or soft wood. 
Can come at once, 
Address “RR. 122," care American Lumberman. 


BAND SAW FILER 
Wants job in pine or hardwood mill. Have 20 years’ 
experience in good mills. Prefer job in the South. 
Can come on short notice. Write or wire. 
W. P. MAXWELL, Martinsville, Miss. 


FIRST CLASS BAND SAWYER WANTS 
Position in north or northwest. Can saw on either side 
and get results. Hard or softwoods. Have wide expe- 
rience. State what you have, and wages. Address 
“BAND SAWYER,” care American Lumberman. 


in yard 
Thorough knowledge of 
Available on short notice. 














MAN OF WIDE EXPERIENCE AND 


Proven ability and integrity wants to make connection 
with owner of large retail yard who would like to shift 
the responsibilities of conducting his business and still 
have it continue to pay a maximum of profit. Would 
take financial interest or would like to buy if terms can 
be arranged, 


Address “RR. 124," care American Lumberman. 





WEST COAST BUYER 


Having established in term of years close mill connec- 


tions, desires one or two good accounts. Thoroughly 
competent to buy anything made of wood. Address 


E. W. WOOD, 6625 White Rldg., Seattle, Wash. 
ACCOUNTANT AND OFFICE MANAGER 


Desires connection in south with lumber manufacturing 
organization. Several years’ experience with present em- 
ployvers. Reasons for changing, operation completed. 
Capable of handling accounting, cost systems, correspon- 
dence, lands, ete. Age 37. <A-1 references. If you need 
a live wire, 

Address “mR. 114,’’ care American Lumberman. 


EXPERIENCED HARDWOOD GRADER 
Wants situation. Familiar with ties and car stock. Age 
27, married. Best references. 

Address “P. 110."" enre American Lumberman. 


PLANING MILL SUPERINTENDENT 
Of wide experience wants position with good company; 
had experience with drv kilns also. 
Address “K, 107."" care American Lumberman. 


ATTENTION MILLWORK MANUFACTURERS 
Sales organization of renl salesmen desire connection. 
Established territory. Middle west. 

“M. 102,’ enre American Lumberman. 


Address I 
COMPTROLLER 

Desires connection with large mill operation; 
experience in lumber costs and accounting. 
college edueation 

Address “Pp. 142,”. eare American Lumberman. 

WANTED—POSITION AS 

Woods or mill foreman, soft or hardwood, thoroughly 
capable of handling timber from stump to yard and can 
get results. Good organizer; can get crew ready for 




















15 years’ 
Age 34, 





Septemher. Commission or salary basis. References 
furnished. y 
Address “Pp. 141,’’ care American Lumberman. 





WANTED—POSITION AS SUPERINTENDENT 
Rand mill, yard and shipping. Can handle sales, in- 
spection, etc. Can give best of reference or work on 


trial. Must be with large concern and chance for ad- 
vancement. 
Address “Pp, 128." care American Lumberman. 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale Department when 
you want to sell anything in the lumber industry. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago,g Il. 





WANTED—POSITION 
$y an experienced man us boukkeeper, timekeeper, of- 
fice or clerical work. Been with present employer 19 
months. 0. ©. BURNS, Lufkin, Tex. 


AGGRESSIVE YOUNG MAN 
With ability, integrity and character desires permanent 
position with Lumber Manufacturers or Wholesalers in 
place not more than 40,000 in Northern States. Six 
years’ experience handling Sales, Orders and Corres 
pondence has given me a good knowledge of this in 
dustry. Thoroughly familiar with all other office work 
Located at present in Canada as Executive of Hard- 
wood manufacturing company, but want to make bet- 
ter connections. Am 24 years old and single. Excellent 
references. Replies confidential. 
Address “Pp, 108."’ eare American Lumberman. 


WANTED—EXECUTIVE POSITION 
Managership capacity, with reputable lumber or mill- 
work concern, by live wire business getter, age 34, sin- 
gle, Gentile, 15 years’ experience, shipping, sales, esti- 
mating and administrative. Now connected with retai) 
and wholesale concern as estimator and sales. Desire 
better connection. Good references. 

Address “M. 24.’’ care American Lumberman. 


POSITION DESIRED AS MANAGER 
Experience, competition, small town and city retail line 
yard and hardware, offer best of reference, employed, 
age 29, married. 

Address “M. 116,’ care American Lumberman. 


CAPABLE MAN DESIRES POSITION 
As chief engineer. Describe steam plant. 
Address “M. 117,’’ care American Lumberman. 


PRACTICAL LUMBERMAN 

With 20 years’ experience in yellow pine and west coast 
products desires position as salesman, superintendent or 
any position that will pay well and assures a future 
My work bas been with the operating, sales, wholesale 
and retail. Also buying on the road. A-1 references 
Available at once. 

Address mF 

















103,’” care American Lumberman. 


RETAIL YARD MANAGER WANTS SITUATION 
Man with experience who can handle most anything in 
lumber wishes a permanent connection. Best of ref 
erece. Services available at once. Can invest. 
Address “M. 132,.’? care American Lumberman. 


MANAGER OR SUPERINTENDENT 
Wanted by experienced man: one who has had several 
years experience in big operations from stump to car 
A-1 references. 

Address 








“M. 130,’ care American Lumberman. 


WANTED 
By Ind. Ill. Band Saw Filer; an extra good filer; can 
take charge of mill and saw when needed. 
Address *M. 125,"" ecnve American Lumberman. 


GENERAL MANAGER 
Desires place with lumber manufacturer. 
tion and expansion desirable. 
and initiative. Can improve old plants or construct 
new. Have operated pine and hardwood. Capable of 
assuming full charge and can report for duty in rea 
sonably short time. Best of references. 
Address “M. 126,"" eare American Lumberman. 


EXPERIENCED HARDWOOD BUYER 
And inspector wants a change either yard or road. Na 
tional experience. 
Address “T,. 137,’ care American Lumberman. 


MANAGER OR SUPERINTENDENT 
Desires position west or northwest. Age 35, with 15 
years’ experience stump to market. Can handle any 
department and do construction work. Good connection 
only considered. Available Sept. Ist. 
Address *‘T,. 134,"" eare American Lumberman. 


POSITION AS ASSISTANT MANAGER 
Young man thoroughly experienced and competent to get 
results desires position with lumber or forest products 
eompany, preferably in the south. Burther details and 
references if interested. 
Address “LL. 102,’’ care American Lumberman. 
POSITION WANTED AS MANAGER 
Of hardwood operation by thoroughly experienced opera- 
tor and executive capable of handling all departments. 
Address “EL. 130,’’ care American Lumberman. 
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WANTED—WHITE CEDAR POLES 


Sizes 25’ to 50’ Can use also quantity cedar ties. 
©. D. ZAGELMEIER, Newberry, Mich. 


WANTED-, 2%%, AND 3” 
No. 1 common and better maple squares, 20” and 
onger, in carlots 
Address “RR. 119,"" care American Lumberman. 
WANT TO BUY SEVERAL CARS 
Of 6/4 and 8/4 green hickory. 
THE AUTO WOODSTOCK AND LADDER CO., 
Fremont, O. 


WE WANT TO BUY 
Short ends of beech, birch, red gum, cherry. Must be 
kiln dried S2S not less than 31/32” thick, free from knots 
ind checks, 4%4 to 51% wide, random lengths not less 
than 744 to 9”—multiples of either width or length. 
FULTON SAW WORKS, Cicero, Il. 
WANTED—S0 M FEET 8/4 NO. 2 
Common nortbern elm graded fifty per cent clear cut- 
ting basis. 
EISAMAN-RICHER 














LBR. CO., Peru, Ind. 





WANTED 
POPLAR WHITE OAK AND WALNUT LOGS 
Also 100M’ 8/4 No. 1 Common and Better Hard Maple. 
Would doe for 6/4 and 8/4 Hard Maple to be put 
on sticks. 
CONROY-BUCHANAN LUMBER COMPANY, 
Jamestown, New York. 


WANTED—2%4"x234,"—40” 
Second growth Northern White ash squares. 
Address E. E. HOLMES LUMBER CO., Lima, Ohio. 


WANTED—WALNUT LOGS 10” AND UP 
In diameter—8’ and up long. Will inspect at shipping 
point and pay full market price. 

Address GEO. W. HARTZELL, Piqua, Ohio. 


SEVERAL CARS OF 6 AND 8/4 HICKORY 
Describe your stock. Prefer Green. Three cars 12/4 
Northern Soft Elm. 

FRED FERRIS, Columbus, Ohio. 














WE BUY HARDWOOD LOGS AND LUMBER 
Pay cash or sell on commission and guarantee accounts. 
Send us your stock lists. 
“F, 114,’’ care American Lumberman. 


We advance on mill-cuts. 
Address 








WANTED—TRACT COTTONWOOD TIMBER 
16” diameter and larger; one million feet or more. 
Give full particulars. 

ST. JOSHPH VENEER & BOX COMPANY, 
St. Joseph, Mo. 





WANTED—TO HEAR FROM OWNERS 
Having timber and timber lands for sale. 
FRANK NADVORNIK, Dickinson, N. D. 





WANTED 
Hardwood logging equipment for new operation of ap- 
proximately 130 square miles. Modern equipment that 
has been a short time in use would be considered. Equip- 
ment required would be sawmill of about 30,000 to 40,- 
000 capacity every ten hours and a suitable iogging 
railway. Advertisers will be open to contract with re- 
sponsible parties to operate this development. 
Address “M. 121,"’ care American Lumberman. 


WANTED—3000 FEET 1” BLACK PIPE 
In first class condition for heating purposes, with right 
hand thread and couplings. 
WISCONSIN BOX COMPANY, Wausau, Wis. 
WANTED—KILN SPACE FOR TWO 
(2) to (5) cars per month of hardwood lumber, in 
Ohio, New York state, Wisconsin and Michigan. 
Address “*K, 132,’’ care American Lumberman. 

















WANTED—TO BUY 
One Clyde improved Over-Head Cableway Skidder, 10x12 


engine. Also fifty Standard Gauge Skeleton Logging 
Cars with 26” wheels and 31%4x7 journals. 
CHEROKEB COMPANY, 
Murphy, N. C. 





WANTED—PRICES DELIVERED 
Campaign, Tenn., on 5 to 10 miles first-class 20-lb. re- 
laying steel rails. 

ROCKY RIVER COAL & LBR. CO., 

Nashville, 


Tenn, 























FARM FOR EXCHANGE FOR 
Retail lumber yard. I own a 270 acre farm in splendid 
state of cultivation in the north tier of counties in 
Illinois located in the heart of the Illinois dairy dis- 
trict. Will exchange for retail lumber yard. 
Address ‘‘C. RB. A..’’ care American Lumberman. 


WANTS SUPPLIED 


Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearborn So., Chi- 
cago. 














WANTED—TO BUY FOR CASH 
Retail lumber business in good town in territory be- 
tween Rochester, N. Y.; Erie, Pa. and Olean, N. Y. 
Write with price, annual volume of business, etc. 
Address ‘“‘W. E. E.,’’ care*American Lumberman. 


GROUND FLOOR CHANCE FOR MAN 
With $15,000 to $25,000 cash to enter two yard nucleus 


Aiprtee 








of live yard corporation. Two live yards. Principals 
only. Strictly confidential. References exchanged. 
Address “Pp, 107,’’ care American Lumberman, 





WANTED—TO FINANCE 
SMALL RETAIL CASH YARDS IN CITIES, 
INDUSTRIAL OR MINING DISTRICTS. 

If you have ability, integrity and a reasonable amount 
of cash, are a believer in the cash plan of retailing and 
ean find a good location, communicate with us. When 
answering advise what sum you can invest and give 
full information as to experience, ability and location 
you prefer. 

Address “'M,. 123,’’ care American Lumberman. 

WANTED—TO BUY FOR CASH 

A good retail yard in a desirable residence town. Pre- 
fer Illinois, Iowa, Eastern Nebraska, Northeast Kansas 
or Northern Missouri. HARRY E. TROVILLO, care 
American Lumberman. 








WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 


Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber district of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. S. S. & A. Rys. State your wants and we will 
help you find a location. Address 

H. S. FUNSTON, 


Land Commissioner, Soo Line By., Minneapolis, Minn. 





NOW IS THE TIME TO ADVERTISE 


The best way to get what you want or sell something is 

to advertise in the Wanted and For Sale Department. 
‘ AMERICAN LUMBERMAN, 
431 8S. Dearborn St., Chicago. 












WANTED—MANAGER 
FOR RETAIL LUMBER YARD 

Must be ambitious and thoroughly experienced. Prefer 

man not over 30 years old with $5,000 to buy one-half 

interest. Other interests demand most of owner’s atten- 





tion. Address BOX 231, El Paso, Texas. 
FOR SALE—LUMBER YARD 
Planing mill and hardware store established 45 years, 


also general contracting business. Annual business up- 
wards of three hundred thousand dollars; in a healthy 
and thriving community. 

Address “R, 125,’’ care American Lumberman. 


A GOOD OPPORTUNITY 
To buy old established going business, including real 
estate, located in fast growing, prosperous city of about 
75,000 population in Southern New York State. Busi- 
ness last year about $370,000, with increase this year 
over last for first six months. Railroad siding, ware- 
houses, sheds, delivery equipment and mill. A complete 
working plant to continue a suecessful lumber and 
building material business for years to come. Will 
gladly furnish full particulars. 
Address “R. 107,’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD 
Located in good irrigated and dry land section of Colo- 
rado. Average annual sales $60,000. No competition. 
Modern five-room house included in sale, if desired. Ex- 
cellent prospects for future business. Best of reasons 
for selling. 

Address 








“RR. 103,’’ care American Lumberman. 


FOR SALE—RETAIL YARD 
Located in one yard town with three railroads. Sur- 
rounded by best farming community in Northwestern 
Ohio; large territory to draw from; splendid opportunity 


for someone. 
“C, 133,’’ care American Lumberman. 


Address 
RETAIL YARD FOR SALE 
Northeastern Montana in center of irrigated and suc- 
oo yer dry farm section. Can show satisfactory volume 
ot sales, 











Address “Pp. 112,’’ care American Lumberman. 
RETAIL YARD FOR SALE 
Located in best irrigated section of Wyoming. New 
land opened for settlement next year assures good 


volume of business, 
Address “Pp, 114,’’ care American Lumberman. 


FOR SALE—GOOD LUMBER YARDS 
In Iowa and Wisconsin. 
Address “FOX.’’ care American Lumberman. 


FOR SALE—SUBURBAN LUMBER YARD 
In prosperous community only 15 miles from Phila- 
delphia, Pa. Building material, coal and millwork 
ean be handled as well. Modern well kept buildings 
with two acres ground. Good opportunity for right 
party. Terms if necessary. 

Address “P. 105,’’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARDS 
One, two, or a half dozen retail lumber yards in the 
heart of the Illinois corn belt. 
Address ‘‘M. N. 0.,’’ care American Lumberman. 














FOR SALE 
Old established suburban yard, 
located on improved road and main artery to eastern 


including real estate, 


seaboard city of 750,000 inhabitants. Business last 
year over $400,000. Area of plant eight acres. Railroad 
siding facilities. Warehouses, covered sheds and every 
convenience necessary for conduct of up-to-date retail 
yard. A complete plant in every respect, handling lum. 
ber, sash, doors, blinds, mouldings, cement, plaster, 
hardware and roofing; also a sash, door, blind and plan- 
ing mill equipped to handle every need of a modern 
yard. Other business interests demand owner’s undi- 
vided attention. For full particulars, 
Address “M. 109,’’ care American Lumberman. 


FOR SALE—RETAIL YARD 
Located in northwest Missouri, only two yards in town 
of five thousand, surrounded by excellent agricultural 
country. Steady continuous volume of business. 
Address “M. 129,’’ care American Lumberman. 











FOR SALE 
On account of death of a member of the firm, we are 
selling our retail yards. Have three good ones left and 
will sell singly or all together, located in the best irri- 
gated section of Colorado. Address N. E. B., Box 43, 
Lamar, Colo. 





FOR SALE 
Modern, fully equipped, up-to-date lumber yard han- 
dling complete line of building material, also operat- 
ing very profitable coal elevator in connection. This is 
a real buy in rich farming and manufacturing center in 
Southern Michigan. Terms can be arranged. 
Address ““M. 114,’’ care American Lumberman, 


RETAIL LUMBER YARD 

In Idaho for sale. Establishment in 1911. 
county. Rich farming and orchard land. 

for past four years $27,000.00. 
pects. Price reasonable. Good reasons for selling. 

Address “DP. 18,’’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD AND 


Feed mill. New York State. A bargain. 
Address “G. 119,’’ care American Lumberman. 





Only yard in 
Average sales 
Very promising pros- 











FOR SALE 


Small short leaf operation in good town in Mississippi. 


Will take $30,000 to handle. Would like to hear from 
those interested in purchasing same. Reason for selling, 
ill health. 





Address “R. 133,’’ care American Lumberman. 
WEST COAST SAWMILL 
For sale. Capacity 150 M feet fir lumber and 150 M 


shingles. 16 miles logging railroad. Excellent logging 
equipment, large supply good timber. Property may be 
purchased either with or without the timber. Operation 
showing good profit. Communications addressed to “R. 
112,’’ care American Lumberman, will go direct to 
owners. 


FOR SALE—HARDWOOD PLANT AND TIMBER 
Complete saw and planing mill, capacity 100,000 feet a 
day, with 90,900 acres finest hardwood and pine timber 
lands, running about 75,000,000 feet pine, 200,000,000 
feet hardwood, mostly white oak. Located Shannon and 
Texas Counties, Missouri. Apply J. W. BYRNES, RE- 
CEIVER, 226 Plu St., St. Louis, Mo. 


BUSINESS OPPORTUNITY 
A woodworking plant in perfect condition, machinery 
and buildings for salje, in a northern Ohio town, on two 
main line railroads. Inquire JOHN A. McGEB, 711 Mu 
tual Home Bldg., Dayton, O. 











INDUSTRIAL OPPORTUNITY 


Box factory for sale—Profitable, modernly equipped, 
excellently located $50,000 box plant, 


cities of 65,000 population in the south. 


in one of best 
Ample cheap 
raw material. Well organized with reliable and compe- 
tent help. Low cverhead: labor plentifal at low rates. 
Reason for selling: Owners have other interests requir- 


ing capital and time. 


Address P:. B. TAYLOR, Macon, Ga. 





FOR SALE 
Going single band sawmill, located in Oneida County, 
near Rhinelander, Wis. At the junction of main line 
of two railroads, 240 acres of land with plant, also 
store building and stock, barn, boarding house, cottages, 
etc. Estimated there is twenty-five million feet of tim- 
ber that can be logged direct to mill, besides favorable 
location for shipping logs by rail. Two camps now in 


operation. For particulars, write D. F. RECKER, Trus- 
tee, Rhinelander, Wis. 
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WANTED—TO SELL 
New circular sawmill, 20M capacity. One million ft. of 
timber. Camps and logging roads all built. Located 5 
miles from R. R. More timber available. Write BOX 
434, Kalispell, Mont. 


A SPLENDID OPPORTUNITY 
For a sawmill man with portable mill. Six hundred mil- 
lion feet within radius of twenty miles in Bitter Root 
country, Montana. Good roads. Good timber, mostly 
pine. A line yard company could make contract with 
mill man that would be profitable for both. Timber 
from original settlers and forest reserves. On favor- 
able terms. 
Address “R. 118,’’ care American Lumberman. 


TO THOROUGHLY EXPERIENCED 
Practical sawmill man or hardwood salesman with 
$5,000 to invest have excellent opportunity. Must take 
charge entire operation. Location close to Chicago. 

Address “HA. 115,’ care American Lumberman. 


MILL AND TIMBER 
In British Columbia. Present owners acquired Timber 
and built mill for special purpose in connection with 
their business. Their business conditions have changed 
and this mill: is no longer necessary. Fully equipped 
saw and planing mill, extensive yards, actual daily 
cut is 80,000 feet. Everything practically new and in 
first-class order. 16,000 acres perpetual licenses ample 
additional available timber in immediate neighborhood 
chiefly Engleman spruce, a white close grained timber, 
sells as substitute for white pine and has a ready 
market both on Canadian prairies and Eastern States. 
An opportunity of acquiring a fully equipped, new and 
going concern of this character rarely occurs. In full 
operation at present time. 
HOPE & FARMER, 
614 Pender St. West, Vancouver, B. C. 














UP TO DATE WOODWORKING PLANT 


Situated at Midland, Ont., Canada, covering in all 7% 
acres of land with 1% acres of floor space, railway and 
water shipping facilities, cheap labor, low insurance and 
taxes; electric power available. The plant has been well 
looked after and is in good physical condition. The 
town, through its mayor and board, is willing to grant 
concessions; also business men will cojperate in any way 
that is possible and in reason. This is a splendid oppor- 
tunity to secure an up-to-date plant in good condition, 
well situated, and at a reasonable figure. If interested, 
communicate with MIDLAND WOODWORKERS, LIM- 
ited, Midland, Ont., or a personal interview could be 
arranged. 





FURNITURE FACTORY 
For sale or rent. Modern in every respect. 
communications 


Address 


to 
THE MECHANICVILLE FURNITURE COMPANY, 
Mechanicville, N. Y. 














FOR SALE 
- cars 4/4 No. 1 com. poplar, ripping grade for base, 
casing and mouldings. We manufacture cores for piano 
eases and table tops, ete. Carlots only. Write for 
prices. Baled kiln-dried shavings, carlots. Write for 


prices, 
GAMBLE BROTHERS, INC., Highland Park, Ky. 





SOUTHERN YELLOW PINE 
Sound or dense timbers, ties, pole stock, paving blocks, 
dimension. Rough or dressed. 
L. C. MILLER, Woodville, Miss. 


CLEAR OAK DIMENSION FOR 
TRUCK BODY MANUFACTURERS 





PGS SE asiees cred eKnsivinice SERS COETE DS WR tenes 2,000’ 
REN, “Kb icectse vache becccaneecteeasvns 4,000’ 
WOME. clase cco eed sc Ceasecedocekenccteanes 14,000’ 
Dee EE. oclencceccewdnnviekescteudeneaueeeaes 2,600’ 
BREN RO Owens ess dines cwenhnaweedeneneeewecs 3,000’ 
MT CCRC CC OTC TOT 6,000’ 


All this stock has been on sticks in our sheds for ap- 


proximately one year with the exception of the last 
item which is green. The stock is true to size and 
grade. If you are interested address ‘“‘THE INDIANA 


MANUFACTURER,”’ eare American Lumberman. 
FOR SALE 


Band-sawn plain and qtd. white and red oak 
Suthern Indiana stock. 





lumber. 


150 M’ 4/4” No. 2 & Btr. Plain Oak. 
15 M’ 5/4” No. 2 & Btr. Plain Oak. 


25 M’ 8/4” No. 1 & Btr. 
o0 M’ 4/4” No. 2 & Btr. Qtd. White Oak. 
Four months on sticks. Good widths and lengths. 
HARDWOOD MANUFACTURING CO., 
Ferdinand, Ind. 


TIES AND MINING TIMBER FOR SALE 


Plain Oak. 








ADDINGTON LATH MFG. CO., Woodridge, Va. 
VENEER OAK LOGS FOR SALE 
We have about 200 M’ of choice veneer oak logs. Write 


for further information. 
Address *“M. 108,’’ care American Lumberman. 


? NORTHERN HARDWOODS 
The following items of hardwood are now in pile, and 
are offered for sale as per quotations on demand and 
prior sale. Mail or ‘‘wire’’ inquiries solicited. 
car of No. 3 & better 8/4 White and Red Oak 
ears of No. 3 & better 4/4 White and Red Oak 
car of No. 2 & better 4/4 White Ash and Soft Maple 
car of No. 2 & better 8/4 Soft Maple 
cars of No. 2 & better 8/4 Ash & Elm 
car of No. 2.& better 4/4 Elm 
car of No. 3 & better 4/4 and 8/4 White Pine 
A. MULHOLLAND, 
Manufacturer and Shipper, Reed City, Mich. 
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shes 
LATH FOR SALE 
About 1,000,000 pieces Norway and 500,000 pieces white 
pine lath for rail or water shipment in August from 
eastern Lake Superior point. BREWSTER LOUD LUM- 
BER COMPANY, 333 State St., Detroit, Mich. 


POPLAR SHORTS 
One inch thick, two years old, under shed; nice bright 
stock, 90 percent clear one and two faces. Want move 
entire lot. 
E 13” long, 1x2%4 wide and up, average abt. 5%”. 
5,300’ 16” long. 
8,600’ 19” long. 
5,400’ 22” long. 
3,900’ 25” long. 
3,000’ 28” long. 
,000’ 31” long. 
500’ 37” long. 
000’ 40” long. 
500’ 43” long. 
500’ 46” long. 
MORGAN LUMBER COMPANY, 
Shull’s Mills, N. C. 


FOR SALE SEVERAL CARLOADS 
dry high-grade birch lumber,mostly 3”. 
E. L. BASS, Bethel, Vt. 


WANTED—ORDERS 
For %x1%4—4’ No. 1 and No. 2 tupelo lath, also 32” 
and 24” tupelo lath, shipping condition now. State 
best mill price. 
Address ‘‘TUPELO,’’ care American Lumberman. 
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DRY LUMBER FOR SALE 

car 2%” to 4” Hard Maple squares 
cars 2x4 to 4x8 mixed Hardwood Skid Timber 
cars %” mixed Hardwood crating 
car 6, 8 & 10 quarter Ash, selects, No. 1 & 2 Com. 
car No. 2 Com. & Bttr. 10/4 stained Elm 

Will take motor or planer in exchange. 

J. W. GOODWIN & SON, Fremont, Ind. 


FOR SALE—PILING 50 CARLOADS WHITE OAK 
And mixed hardwood piling. 
EDW. G. ANDERSON, Kane, Pa. 


WE HAVE FOR SHIPMENT 
at our Nelma Mill 
10 Cars 4’ No. 1 Balsam Lath 
10 Cars 4’ No. 2 Balsam Lath 
5 Cars 32” Balsam Lath 
Write us for delivered prices. 
GENERAL LUMBER COMPANY, 
Milwaukee, Wisconsin. 


CAN FURNISH 25,00 FEET BLACK WALNUT 
4/4”, 5/4”, 6/4, 8/4 rough, cut 3 yrs., 6” to 12” width, 
6’ to 14’ in length. Sap sawed off. Runs nearly all 
selects or better. Also logs and stumps all diameters, 
green. Any amount on contract. 


mt et 0 CO ee 











J. O. CAMPBELL, 308 Pierre, Manhattan, Kan. 








416 ACRES HARD AND SOFT TIMBER FOR SALE 
Will cruise between 4 and 5 million feet; located on 
Mississippi river in northern Illinois. 

EDW. H. PISCHANG, Route 3, Hanover, Ill. 





SPRUCE TIMBER LIMITS FOR SALE 


The undersigned offer for sale by tender, to be received 
up to October 1st, 1923, their entire holdings consisting 
of about one hundred and eighty square miles, in Sas- 
katchewan, Canada, estimated to average one and one- 
half miilion feet spruce, and one million feet poplar. per 
square mile. Description, terms and conditions of sale 
on application. Tenders accepted for the whole or sep- 
arate blocks. 
SASKATCHEWAN LUMBER COMPANY, LIMITED, 


Ottawa, Canada. 





TIMBER—ALL KINDS AND SIZE 
Southern and western timber going mills, etc. 
W. L. ENGLISH, Americus, Ga. 


500,000,000 FEET TIMBER LIMITS 
Yellow pine, fir, hemlock, etc. 3est transportation 
facilities. Finest timber at low price. 
Address “H. 106’ care American Lumberman. 


Tracts. 




















500,000,000 FEET VIRGIN HARDWOOD 


In Georgia, near river and railroad. Price $3.50 per M 


feet. 
G. W. ATHERTON, 
629 S. Water St., Albuquerque, N. M. 





FOR SALE—HARDWOOD TIMBER 
Tract 2,000,000,000 feet in Virginia; mill located for 
export or domestic market; large percent first oak pre- 
dominates. Will sell outright or contract cutting on per- 
centage basis to responsible manufacturer. 
Address “Pp. 140,”’ care American Lumberman. 


500 ACRES HARDWOOD VIRGIN TIMBER 
In Clinton Co., Ill., four miles frum railroad. Good 
level roads. Oak, hickory, elm and maple. Forty-five 
dollars per acre in fee. 
W. S. MATTHEWS, Murphysboro, Il. 








150,000,000 FEET HARDWOOD TIMBER 
Very high-grade oak and poplar predominates. 
. WEFEL, JR., Mobile, Ala. 


Address 
H. H 











WE OWN TIMBER LANDS 

In British Columbia which were patented many years 
ago, and the timber cut from our lands can export to 
any part of the world. One million ft. of timber cut 
from our lands will sell for $10,000 above timber cut 
from other lands. I want a partner with from $5,000 
to $20,000 to operate. My partner can sell the timber, 
handle all the money and become one of the officers and 
directors of the largest timber exporting companies in 
the world. Address CHURCHILL CEDAR CO., Post 
Office Box 100, Vancouver, B. C. 


FOR SALE—SEVEN AND HALF BILLION FEET 
Standing British Columbia timber estimated sixty-five 
per cent pulpwood. On tidewater. Abundant water 
power available. Good pulp and paper mill proposition. 
Replies considered in order of receipt. 

Address “RR. 115,’’ care American Lumberman. 


WHITE AND SUGAR PINE 
For Sale—800 acres California white and sugar pine on 
south fork of American River and Lincoln Highway. 
This is an extra good piece of timber, estimated to cut 
from 25,000,000 to 30,000,000 feet, and will run about 85 
to 90 percent white and sugar pine, balance fir and 
cedar. Fine proposition for mill, as Lincoln Highway 
passes through timber. If interested, address PROCTOR 
& PIERSON, 1528 O St., Sacramento, Cal. 


FOR SALE—OR EXCHANGE 
2,500 acres unimproved coal land in tracts, $35 per acre; 
has several seams; top drift; adjacent railroad, mines, 
gas and oil. Write J. CAVANAGH, McAlester, Okla. 


FOR SALE—AT ALMOST YOUR OWN TERMS 
Good location for a shingle mill. We have cedar timber 
enough to run a shingle mill for 50 years. This timber 
is located on the bank of a large river, and the river 
crosses the railroad at our mill site. 

CHURCHILL CEDAR CO., 
Post Office Box 100, Vancouver, B. C. 


B. C. TIMBER LANDS 
We have limits of all sizes for sale on tidewater. If 
interested please forward inquiries to CANADIAN 
FINANCIERS TRUST COMPANY, 839 Hastings St. W.. 
Vancouver, B. C. 


BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATE, 1026-27 Standard Bank Bldg., 
Vancouver, B. C. 


HOW ABOUT THAT MACHINERY 
You would like to sell? Put ad in For Sale Second Hand 
Machinery columns. We reach the buyers. AMERICAN 
LUMBERMAN, 431-8. Dearborn St., Chicago. 
































FINE ORIGINAL SHORT LEAF PINE 


Tract of 100 million feet for sule in S. C. right on rail- 


road. Also 5, 10, 30 and 50 million feet nearby short 
leaf and 8 million feet long leaf. All virgin. HAMP- 
TON TIMBER CO., 55 East Bay, Charleston, S. C. 


80 MILLION FEET, LONG AND SHORT 
Leaf Pine, in Western Ala., 50 M ecuapacity mill in- 
cluded. Priced right. C. F. BLACK, Goshen, Ind. 


FOR SALE—TO CLOSE AN ESTATE 
10,000,000 to 12,000,000 ft. cypress, pine, So. Ga. on Ry. 
All turpentine rights worth $20,000 a year and contract 
out on 6,000,000 ft. at $4 per M. Price $8 acre. 

S. P. BRANNAN, 1214 Chicago Temple, Chicago. 


29,500,000 FT. OF PINE AND HARD 
Woods, near Frisco R. R., Walker Co., Ala. Priced for 
quick sale. Address C. F. BLACK, Goshen, Ind. 














TEN MILLION FEET NORTH CAROLINA 


Yellow Pine, and Two Million feet of hardwood, well 
located on the Atlantic Coast Line R. R. In northern 
part of north of the state. Good freight rate on lumber 
to Northern markets. This is old growth timber that 
will cut a large percent clear. Time to cut and remove 
six to ten years. One of the best timber propositions in 
N. C. for quick operation. 


Address W. W. BARNES, Amelia, Va. 





FOR SALE 
I have 23,000 acres of timber for sale in Fayette County, 
Penna. You need not look for market. It is right here. 
No freight to pay. 
W. HERD, 416 Washington Ave., Connellsville, Pa. 


FOR SALE—6000 ACRES VIRGIN TIMBER 
In Ontario, hemlock, birch, ash, elm, basswood and pine. 
WARREN ROSS LUMBER CO., Jamestown, N. 








WANTS SUPPLIED 


Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearbora St., Chi- 
cago. 
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TorSale-Electvieflachinery. 


REBUILT AND NEW ELECTRIC MOTORS 
Generators and transformers, all standard makes, sold, 
bought and exchanged. Our rebuilt motors stand every 
test of new motors; 8,000 always in stock; send for stock 
list. Write what you want or have to sell. 

FUERST FRIEDMAN CO., Cleveland, O. 


A. C. MOTORS BARGAINS 














2—200 HP, 450 RPM, 3 Ph, 440 V, 60 Cy, new G. E. 
2—150 HP, 500 RPM, 3 Ph, 440 V, 25 Cy, Used. 


1— 75 HP, 
16—50 HP, 
13—30 HP, 


860 RPM, 3 Ph, 
All Speeds, 3 PI 
All mpeede, 3 Pt 


220 V, 60 Cy, W. H. 
" 60 and 25 Cycle. 
“" and 25 Cycle. 





Many other sizes, A.‘ C. and 'D. 
vi NU SSBAU NM & 20. 
Ft. Wayne, Ind. 
GENERATORS 
30 KW GE 110 volt direct connected 9x10 Chuse Auto- 
matic Engine 
75 KW Western 250 volts to Ideal Tandem Compound 
Engine 


100 KW Westinghouse 3 ph. 
Russell Engine 
150 KW Allis Chalmers 3 ph. 
15x16 Buckeye Engine 
1500 gal. Knowles Underwriters Steam Pump 20x12x16 
MID-CONTINENT EQUIPMENT & MACHY. CO., 
St. Louis, Mo. 


60 cy. 2,400 volt to 12x18 


60 cy. 2,300 volt to 





FOR SALE 
1—150 K. W. A. ©. Generator connected to 17x21” Erie 
City Engine—complete with belted exciter and switch 
board with instruments. 
1—6 panel switch board with instruments, 
sell individual panels. 
INDUSTRIAL LUMBER COMPANY, Elizabeth, La. 


and we will 





A. C.—GENERATORS—D. C. 


1—625 KVA Westinghouse, 3 phase, 60 cycle, 2300 volts, 
direct connected to an 18x38x30 Hamilton Cross Com- 
pound condensing engine. 

1—500 KW General Electric, 3 phase, 60 cycle, 480 volts, 
3600 RPM Turbo Generator Set. 

1—500 KVA Bullock, or Allis-Chalmers, 
cycle, 220 volts, direct connected to a 
Chalmers Simple Corliss Engine. 

2—400 KW each General Electric, 3 phase, 
volts, 1800 RPM Horizontal non-condensing ‘Turbo 
Generator Sets, 

1—400 KW Ridgway, 3 phase, 60 cycle, 2400 volts Gen- 
erator direct connected to a 26x28 Ridgway Auto- 


3 phase, 60 
22x42 Allis- 


60 cycle, 240 


matic Engine. 

1—300 KVA Burke Electric, 3 phase, 60 cycle, 480 volts 
Generator, direct connected to a 20x20 Ball Auto- 
mutie Engine. 

1—125 KW General Electric, 3 phase, 60 cycle, 480 
— direct connected to a 16x15 Skinner Automatic 
Sngine. 

1—175 KVA Burke Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x16 Ball Automatic 
Engine. 


1—94 KVA General Electric, 3 phase, 60 cycle, 240 volts 
belted type Generator. 

1—80 KVA Allis-Chalmers, 3 phase, 60 cycle, 240 volts 
direct connected to a 18x12 Fleming-Harrisburg Au- 
tomatic Engine. 

1—62%, KW Lincoln, 3 phase, 60 cycle, 480 volts, direct 
connected to a 11x12 Chandler & Taylor Automatic 
Engine. 

1—150 KW Crocker-Wheeler, 250 volts, direct current 
Generator direct connected to an 18x18 Skinner Auto- 
matie Engine. 

1—150 KW Allis-Chalmers, direct current, 125 volts, 
direct connected to an 18x18 Skinner Automatic En- 
gine. 

2—100 KW each Western Electric, 125 volts, direct con- 
nected to a 15x15 Skinner Automatic Engine. 

1—75 KW General Electric, 250 volts, direct connected 
to a 14x14 Ideal Automatic Engine. 

1—75 KW Ft. Wayne, 250 volts, direct connected to a 
14x16 Skinner Engine. 

1—75 KW General Electric, 125 
Set. 

2—50 KW each Triumph, 125 volts, direct connected to 
an 11x12 Skinner Engine. 
1—40 KW Triumph, 250 volts, 

9x12 Skinner Engine. 

1—22%, KW Allis-Chalmers, 125 volts belted type. 

1—17% KW Triumph, 125 volts, direct connected to an 
8x8 Troy Vertical Engine. 

Also many other sizes and types, including both A. C. 
and D. C. Motors and Boilers and Engines. 

THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, O. 
Established 37 Years. 


volts, Turbo Generator 


direct connected to a 





GREGORY REBUILT 
Motors have been overhauled—and inside—outerhauled— 
the Gregory way—they are free from faults and fully 
tested and practically new. They are always a good 


buy. Send for our Monthly Bargain Sheet, showing 
complete stock and net prices. 3 PHASE, 6 CYCLE 
— - RING MOTORS, 220 or 440 volts. eone 

ee 


30° “G. B. type HI, form M, variable eR: a 
30 Watehanie Morse, type B - 1200 
30 Westinghouse, type CW. 

35 Fairbanks-Morse, type BV. 
50 G. E., type I, form M.... 
60 Westinghouse, type MW....... 
75 G. E., type I, 
G. E., type I, 
125 Westinghouse, 





rev. field ‘(40 ‘deg. + synchro- 
nous motor ........ 2960 


bak tt tt et et et et 
a 
a 





150 G. E., type I, form M, i Ie 
200 Westinghouse. type cw, a g 580 
4 Fairbanks-Morse slip ring... aye peugeot 
Westinghouse, type CW, slip ring.......... Bw 
3 PHASE, 25 CYCLE SLIP RING MOTORS. 220 or 140 
volts 
n. PP. Speed 
1 10 Westinghouse, mill type, i 0 
4 15 G. E., enclosed, LS Sere - ODS 


1 50 Westinghouse, mill type, slip ring. os 
2 800 Allis- Chalmers. De I. sb sesiengscwe 


GREGORY ELECTRIO CO., 


Telephone Canali 1690. 16th and Lincoln Sts. 
Chicago, Ill. 


jnaoece 

















FOR SALE 


THE LARGEST AND MOST COMPLETE LINE OF 
USED MACHINERY IN THE UNITED STATES 


EACH MACHINE GUARANTEED AS REPRESENTED 
IN QUOTATION OR FULL PURCHASE 
PRICE REFUNDED 


WRITE FOR DETAIL DESCRIPTION, GUARANTEE 


AND LOWEST CASH PRICE 


DOUBLE SURFACERS 


3erlin No, 175—30"x12” Six Roll, 
vided rolls; rebuilt. 

Berlin No. 177—30"x12” with round heads, divided rolls; 
rebuilt by Yates Co. 

American No. 6144—30"x7” 
divided rolls. 

3erlin No. 160—30”xG” Cabinet, with square heads, sec- 
tional rolls. 

Whitney 30”x7” Cabinet, 
rolls, 

American No. 145—30”x6” Six Roll with square heads, 
sectional rolls. 

American No, 4—24”x6” 
heads, 


Cabinet, with round heads, 


with square heads, sectional 


light Double Planer, square 


SINGLE PLANERS 

Buss 30”x6” Cabinet with square head, sectional roll. 
Buss 36”x6” Cabinet with square head, sectional roll. 
Whitney 36x6” Cabinet with round head, sectional roll. 
Berlin 42”x6” Cabinet with square head, solid roll. 
Yates No. 152—24”x8” with round head, divided roll. 
Smith 24”x6” Pony Planer with countershaft. 


RIP SAWS AND EDGING SAWS 


Jenkins Chain Feed Edging Saw, direct motor drive, com- 
plete, 

Fay & Egan No. 386 Edging Saw without countershaft. 

_—. Iron Works No. 65 Edging Saw with counter- 
shaft, 

—— No. 205 Chain Feed Edging Saw, direct motor 
drive. 

Fay & Egan No. 110 Self Feed Circular Rip Saw. 

Towsley Hand Feed Rip Saw, iron frame. 

West Side Chain Feed Band Rip and Edging Saw. 

Yates C-3A Latest Model 4” Fast Feed Moulder, slip-on 
heads, 98% new, 

Yates C-4—8” Fast Feed Moulder, slip-on heads. 

Yates No. 108 Openside 10” Moulder, with 25 HP motor. 

American 14” Inside Moulder & Matcher. 


BAND SCROLL AND RESAWS 


Silver Mfg. Co. 26” Band Scroll Saw. 

McDonough 44” Band Resaw, used less than 30 days. 
Fischer No. 3—60” Band Resaw. 

Yates Late Type VV—4 Twin Band Resaw, fine shape. 
Berlin No. 287—54” Horizontal Band Resaw. 


DOUBLE END TENONERS AND DOUBLE CUTOFF 
SAWS 


American Double End Tenoner. 
Hayes Double End Tenoner, gear driven copes. 
Fay & Co., Double Cutoff Saw. 


SANDERS 4 


Moore No. 5 Automatic Stoke Belt Sander. 

Yates S-3 Oscillating Edge Sander. 

Berlin No. 4831—31” Triple Drum Sander. 

Fay & Egan No. 225—30” Triple Drum Sander. 

Berlin Invincible 30” Triple Drum Sander 

— Invincible 36” Triple Drum Sander, with 15 HP 
motor. 

Fay & Co. 36” Triple Drum Sander. 

Fay & Co. 42” Triple Drum Sander. 

Fay & Egan No. 225 Late Type 42” Triple Drum Sander. 

Berlin 60” Royal Invincible Triple Drum Sander. 

Berlin 102” Triple Drum Sander. 

L. G. McKnight Spindle Sander. 


MISCELLANEOUS 


Veneer Mchry. Co. Veneer Jointer. 

oo No. 55-B 30” Automatic Turning & Shaping 
athe. 

Berlin No. 201 Double Spindle Shaper. 

Six Spindle Multiple Dovetailer. 

Mattison No. 9 Variety Turning Lathe. 

Andrews 30” Boring Machine. 

American 12” Hand Jointer. 

Porter Style ‘‘B’’ 12” Hand Jointer. 

Meyers Rebuilt Continuous Feed Glue Jointer. 

Wilce End Matchers, complete, 98% new. 


COMPETITORS CANNOT MEET OUR PRICES ON 
ABOVE 





——A QUOTATION WILL CONVINCE YOU: 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION 


1125 Marquette Bldg., Chicago. Phone State 7477 


triangular heads, di- 





WAYNE REBUILT MACHINERY 


“Known by every user for its Quality, 


Invariably as Kepresented.’’ 


and to be 


PLANERS AND MATCHERS 


One—15x6 S. A. Woods No. 
Matcher; 
Fine shape—with Profiler; round 6-knife cylinders 
and side heads; feeds easily up to 175 ft. per min.; 
feed consists six pair heavily driven rolls; Woods 
Tighteners and patented features; T. & L. Pulleys 
16x10; weight 15,000 Ibs. 


20 High Speed Planer and 


One—10x8” Fay & Egan No. 197 Pianer and Matcher; 
Lightning Special Hardwood Floorer; Fine shape— 
six inside geared feed rolls; circular 6-knife cylin- 
ders and thin knives; pressure bars allow 14%” 
knife projection; patent roller hold down between 
side heads; matches narrow as 14” up to 10” 
wide; two rates feed; all adjustments eusily and 
quickly made; an excellent general purpose ma 
chine and of superior design for flooring; T. & L. 
Pulleys 14x84”; weight 8,000 lbs. 


One—24x6” Indiana No. 2% 4-Side Planer, Matcher and 
Molder; 
A-1l shape 
roll weighted; 





six heavily geared feed rolls; infeed 
two rates feed; double belted square 


slotted upper and lower cylinders; matches 12” 
wide; adjustable spring hold down and guide 
fence; heavy chipbreaker; adjustable pressure 


bars; bed drops 6” by hund wheels; C/S, '’. & L. 
Pulleys 12x8”; weight 4,800 lbs. 


One—24x6” Fay & Egan No. 40 4-Side Planer, Matcher 
and Molder; 
Modern type—Fine shape; feed consists fou 
heavily driven feed rolls 41%4” dia.; planes 24” 
wide, matches 14” wide; square 4-slotted cylinders; 
upper cylinder double belted; bed raised and low- 
ered by crank; hinged pressure bar for access to 
lower head; with one pair Shimer heads; T. & I 
Pulleys 12x6; weight 4,800 Ibs. 


One—24x6” L. Power & Co. 
and Matcher; 
Heavy duty 4-roll type; with 6” diam. feed rolls; 
square slotted cylinders; upper cylinder double 
belted; planes 24” wide, matches 16” wide; heavy 
adjustable chipbreaker and pressure bar; feed con- 
trolled by belt tightener; all feed rolls weighted; 


“Champion’’ 4-Side Planer 


with one pair Shimer Matcher Heads and one 
pair 3-wing joining beads; C/S, T. & L. Pulleys 
12x10; weight 5,800 lbs. 

One—24x6” American ‘‘Sweepstakes’’ 4-Side Planer, 
Matcher and Molder; 
Fine shape—Lowering bed type; top cylinder 
planes 24” wide, lower cylinder 20” wide; side 


heads open to match 12%4” wide, 4” thick; extra 
beading arbor in rear of matcher heads; upper 
and lower cylinders 4-sided, slotted two sides; 
two pair 4%” feed rolls; infeed rolls weighted; 
rates feed 32 and 45’ per min.; complete with 
side heads and knives; T. & L. Pulleys 10x8; 
weight 3,600 lbs. 


One—24x4” Connell & Dengler 
Matcher; 
Stationary bed; upper feed rolls and cylinder ad- 
just for thickness; three pair heavily driven feed 
rolls; matcher heads open to work 20” wide; cyl- 
inders slotted two sides; self-contained C/S, T. & 
L. Pulleys 12x6; weight 7,000 Ibs. 


4-Side Planer and 


One—24x6” Hall & Brown No. 1 3-Side Planer, Matcher 
and Molder; 
Standard type; fine shape; lowering bed; 

slotted double belted cylinder; planes one side 

24” wide, 6” thick; works three sides 12” wide: 

chipbreaker and pressure bar adjustable for sweep 

of knives and bits; feed consists two pair 5” 

heavily driven rolls; infeed roll weighted; three 

rates feed, controlled by tightener; complete with 

side heads and knives; self-contained C/S, T. & L. 

Pulleys 10x6; weight 3,900 lbs. 


square 


1,400 Machines in Stock. 
Equipment for every need. 
Give us a chance to quote. 


WAYNE MACHINERY COMPANY, 
Fort Wayne, Ind. 





SPECIAL BARGAINS 


1—25 KW, 115 volt G. E. Generator and switchboard. 
1—12x14 Erie automatic engine. 
1—8x10 double drum double cylinder hoist. 
2—8x8 single drum reversible hoist. 
1—6” Pulsometer steam pump. 
1—Set 14” American derrick irons. 
1—Power drill press. 
HODGSON MACHINERY CO., Knoxville, Tenn. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 


timber and timber lands, or anything used in the lum- 


ber industry, you can get it at a small cost by adver- 
tising in the ‘‘Want-Columns”’ of the AMERICAN LUM- 
BERMAN, Manhattan Bldg., Chicago, Ill. 
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TOWER THREE SAW EDGER 52” 


Circular saw; 2% ton, two wheeled trailer. 
WALTER A. WESTGATE, Aurora, Illinois. 


FOR SALE 
Entire plant of The Crabtree Lumber Co., at Tusca- 
loosa, Ala., as a whole or in parts to suit customer, 
eonsisting of: 
7 band mill. 
Planing mill and kilns. 
Locomotive and log cars. 
Steam derricks, skidders, etc. 
Complete " with prices, furnished upon application to 
THE CRABTREE LUMBER Co., 
P. O. Box 147, Tuscaloosa, Ala. 


FOR SALE—CHEAP 
Eight Foot Band Saw Mill with power complete, 
Phoenix Steam Log Hauler, sleighs, tanks, rutter, Snow 
Plow, ete. Price is right. 
GILMAN MFG. 








CO., Gilman, Wis. 





FOR SALE 
MILL AND LOGGING EQUIPMENT 
1—6 ft. Right Hand Fay & Egan Band Mill, complete 
with Guy Derrick, tools, ete.: 
1—Lima 24 ton Shay, standard gauge, built 1912. 
1—Clyde Skidder, 9x10; new 1917. 
1—Clyde Rapid Loader, 8%x10; new 1919. 
18—Skeleton Log Cars, 40,000 capacity. 
2—Buda Hand Cars. 
1—Pusb Car. 
285—Tons 30 and 35 lb. Steel Rail. 
Miscellaneous tools, etc. 
The above is now in operation, come and inspect before 
we cut out, will cut out this fall. 
FAUST BROS. LUMBER CO., 
Crew Lake, La. 





COMPLETE BAND AND CIRCULAR SAW MILL 
With power plant and buildings. 
STANDARD MACHINERY COMPANY, Owosso, Mich. 


72x18 BUTT STRAP TRIPLE 
Riveted boiler, 125 pounds working pressure. 
PFANNMUELLER ENGINEERING COMPANY, 
503 Ist National Bank Bldg:, Chicago. 





REBUILT ENGINES 
We offer for prompt shipment the following high 
grade engines: 
1—28x48” Right Hand Heavy Duty Corliss 
1—22x42” Right Hand Heavy Duty Corliss 
1—14x36” Left Hand Heavy Girder Frame Corliss 
1—12x18” Atlas 4-Valve Automatic 
These engines completely rebuilt in our plant. 
BIRMINGHAM ENGINE & MACHINERY 
CORPORATION, 
P. O. Box 1609, Birmingham, Ala. 





- BOILERS 
8—440 HP B. & W. Water ‘tube, 200 lbs. 
2—400 HP Edgemore Water Tube, 180 Ibs. 
3—330 HP Heine Water Tube, 180 Ibs. 
2—207 HP Geary Water Tube, 170 Ibs. 
2—175 HP Atlas Water Tube, 150 lbs. 
4—150 HP 72x18 H. R. T., 125 -. 
1—200 HP Fire Box Locomotive type, 100 lbs. 
1—150 HP Fire Box Locomotive type, 100 Ibs. 
2—125 HP 72x16 H. R. T., 125 lbs. 
2—100 HP 66x16 H. R. T., 125 Ibs. 
2—100 HP 66x16 H. R. T., 100 Ibs. 
2— 70 HP 54x16 H. R. T., 100 Ibs. 
2— 60 HP Fire Box Locomotive type, 100 lbs. 
Also many other sizes and types. 
THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, 0. 
Established 37 years. 


BOILER BARGAIN 
1—72”x18’—150 H. P. 125 Ibs. Keturn tubular boiler 
70—4” flues. 3 sheet double strap and triple riveted. 
Brichton. Safety valve. Blow off valve and water col- 
umn with boiler. First-class condition. 
COLLINS BROTHERS LUMBER COMPANY, 
Madison, Wis. 








RESAWS—RIPSAWS—CUT-OFF SAWS 
Fischer ‘‘Little Giant’’ Slab Resaw. 
American 30 and 38-in. Circular Resaws. 
American No. 4 Scroll and Resaw. 
American No. 6 Automatic Cut-Off Saw. 
Greenlee No. 426 Self Feed Rip. 
Hundreds of. used wood working 
Write for full list. 
HERMANCE MACHINE CO., 
Williamsport, Pa. 


machines in stock. 


FOR SALE 
2—72x18’; 2—72x16’; 1—66x16’ high pressure boilers. 
1—18x42 Allis-Chalmers, heavy duty Corliss engine. 
1—100 H. P. slide valve engine. 
MERTES MACHINERY COMPANY, 
Milwaukee, Wis. 





ARE YOU WANTING A BETTER SITUATION? 
Advertise in the WANTED-EMPLOYMENT columns. 


RAILS, NEW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 
L. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 





SPECIAL 
FOR 
SPOT DELIVERY 
80 Ib. to 85 Ib. Relaying Rails. 
Any part of 4000 tons complete with angle bars, bolts, 
spikes, tie plates, rail braces, frogs, switches, ete. 
Attractive Prices. 
Write. Phone. Wire. 
CENTRAL IRON & METAL COMPANY, 
3650 S. Rockwell St., Chicago. 





RAILS—RAILS—RAILS 

800 tons 56 Ib. Relay for Arkansas, Louisiana, Texas 
and Mississippi delivery. 

275 tons 70 lb. Relay for Kentucky, Tennessee, North 
Carolina, South Carolina, Georgia and Florida delivery. 

500 tons New 25 Ib. 

WALTER A. ZELNICKER SUPPLY CO., St. Louis. 

Send for bulletin on Rails and Equipment. 





RAILS 


New and Relaying. 
All sections and weights. 


Write 


NATIONAL — RAIL CO., 
Phone Olive 563. 006-9 Planters Building, 


&t. adja Mo. 





RELAYING RAILS 
56s, 60s, 65s, 67s, 70s, 75s, 80s, 90s, 
locomotive and cars. 

Ek. C. SHERWOOD, 50 Churek St., 


with angle bars, 


New York. 





IN STOCK IMMEDIATE SHIPMENT 
200 tons of 30 Ib. serviceable relayers; 250 tons of 25 
lb. Also other sections of heavy rail, 60 lb. and over. 
Address M. K. FRANK, Union Trust Bldg., Pittsburgh, 
Pa. 





FOR SALE—COMPLETE SAW MILL 


Consisting of Husk, 2 Top Saws and 2 54” Saws. Edger 
with saws. Trimmer with saws. Slab Saw and Arbor, 
Carriage. Shafting, Pulleys and Belting, Capacity 15 M 
to 20 M per day. In good condition. Write 
BRILLION LUMBER CO., Brillion, Wis. 











GENERATORS & ENGINES DIRECT CONNECTED 
Dir. Curr., 250 V. Alt. Current 3 Ph., 60 Cy. 
75 KW Triumph-¢ ‘orliss. 35 KW Ft. Wayne-B’nell. 
100 KW G. _E.-Corliss. 75 KW G. E.-Uniflow. 
150 KW Allis-Corliss. 100 KW Westge.-Chuse. 
200 KW C. W. Skinner. 150 KW G. E.-Chuse. 
250 KW Goodman-McEwen, 200 KW Westge.-Corliss. 
300 KW Westge.-Corliss. 300 KW Allis-Skinner. 
400 KW G. E.-Corliss. 500 KW Allis-Corliss. 
Other sizes. 

Air Compressors, Engines, Boilers, Pumps, Motors. 

H. R. WILSON MAC’Y CO., 415 Pine St., St. Louis. 





LOOK AROUND AND SEE 


If you have some second-hand machinery, logging equip- 
ment or anything used in the lumber world. Want to 
sell it? Advertise in the classified section of the 
AMERICAN LUMBERMAN, 431 So. Dearborn St., Chi- 


ae 

















POWER PLANT FOR SALE AT BARGAIN 
Consisting of: 

1 18”x27”, 150 RPM Buckeye steam engine, 

connected with Crocker-Wheeler 


direct 
electric generator, 
Generator 200 


AC, complete with 


equipped with gravity oiling system. 
KVA, 3 hase, 60 cycle, 240 volt, 
anmeters, voltmeter, lamp-ground detector and rheo- 
state mountings. In first-class condition and as good 
Will sell at fraction of price of new equip- 


Address BOX 724, Parkersburg, W. Va. 


as new, 
ment. 





1-100 H. P. TUBULAR BOILER 
With beg including 70’ smoke stuck 10 gauge. 
1—50 H. P. tubular boiler with trimmings. 
1—12x24 Corliss engine. 
1—50 H. P. slide valve engine. 
JOHN KADLETZ, 
Shawano, Wis. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
AMERICAN LUMBERMAN, 431 8. Dearborn St., Chi 
eago, Ill. 














NEW STEEL RAILS, QUICK SHIPMENT 


From 8-pound 
spikes. 


to 45-pound sections, with 
Also standard sections, relaying rail. 
CHARLES A. RIDGELY co., 

1605 Old Colony Bldg., Chicago. 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights. 
Switches, frogs, 2nd-hand locomotives. 
ROBINSON & ORR, 419 Wood St., 


joints and 





Pittsburgh, Pa. 





DEPENDABLE SERVICE 
RELAYING STEEL RAILS AND ANGLE BARS 


HYMAN-MICHAELS COMPANY, 
531 Peoples Gas Bldg., Chicago, Ill. New Pitts 
burgh, St. 


York, 


Louis. 


(Write or wire us when in the market to buy er sell.) 





RELAY RAILS 
500 Tons 50, 52, 56 Ibs. 
Other Weights up to 105 lbs. Track Accessories. 
MERCHANTS STEEL & SUPPLY CO., 
208 So. La Salle St., Chieago. 





35,000 TONS OF RAILS 
RELAYING—NEW—ACCESSORIES 


30 percent to 50 percent below price of new rails 
Shipped subject to inspection 
and approval at destination. 
1 ton or 1000. 
L. B. FOSTER COMPANY, INC., 
623 Park Bldg., Pittsburgh, Pa. 
154 Nassau St., New York, N. Y. 
W arehouses—Pittsburgh, Philadelphia, Jersey City, 
Hamilton, O. 











FoR SALE 


MeGiltfert steam load ste Very cheap. 


Good 
condition except helley: Loc ated aa Mellen, Wis. ‘Two 
ten-ton Holt traetors and two pair of Athey tractor truss 
wheels. One 14-ton Porter dinky locomotive, 3’ gauge, 
certified 120 lbs. pressure, with four dump car trucks. 
Write FINCH BROS., Duluth, Minn. 


FOR SALE 


1—19x24” American Mogul, 180 pounds 
wheel centers. 

2—18x26” American 10-wheelers, 185 pounds steam. 

1—42-ton Baldwin Consolodation, 180 pounds steam. 

1—50-ton Shay geared locomotive, built 1913. 

1—28-ton Shay geared locomotive, modern cylinder cast 
ing. 

1—24-ton 2-truck Heisler, built 1916. 

2—O. & S. 18-ton, 8-wheel locomotive cranes. 

1—MecMyler 30-ton, 8-wheel locomotive crane. 

10 miles 30 and 35- ib. relayers, Natalbany, La. 

BIRMINGHAM RAIL & LOCOMOTIVE CO., 
3irmingham, Ala. 





steam, 48” 





RAILS—RAILS—RAILS! 


500 Tons Good 25-lb. Relay 
Rails $32.00 Ton FOB A.O.-L. 
Ry., Kinston, N. C 
4 6- ‘Ton Gas Locomotives. 
THE WEST CONSTRUCTION COMPANY, 
Kinston, N. C. 





SPECIAL BARGAINS 
1 American Model D log loader. 
1 Clyde 4 line skidder. 
1 Barnhart log loader. 
1 Lidgerwood skidder and loader on steel car. 
1 Clyde rapid type skidder and loader. 
2 McGiffert stiff boom log loaders. 
2 50 ton 6 wheel switcher type locomotives. 
HODGSON MACHINERY CO., Knoxville, 


3 STANDARD GAUGE LOCOMOTIVES 
In good condition. Will sell or rent. 
M. K. FRANK, Frick Bidg., Pittsburgh, Pa. 


FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge, 
rod and geared types. Rebuilt in our own shops. Imme- 
diate shipment from stock 
SOUTHERN IRON & EQUIPMENT COMPANY, 
Atlanta, Ga. New Orleans, La. 


SPECIAL SKIDDER BARGAINS 
1—10x10 Lidgerwood Overhead Tilting Spar Skidder. 
1—10x12 Clyde Overhead Skidder. 

First Class Condition. 
Address SUNCREST LUMBER COMPANY, 
Sunburst, No. Car. 


MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘“‘Wanted and For Sale Department”’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 


Tenn. 





service 
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LOCOMOTIVE CRANE 
22 ton O. & S. & wh. 50’ boom. Condition new. 
Geared locomotive 
42 ton Lima Shay “ 1918 perfect condition. 
ondola cars 

40 ton 36° six sill alent truss rods economy draft arms 

cars M. C. B price $400.00 each. 
a _KONSB ERG 40 North Dearborn St.. Chicago 





FOR SALE—47 RUSSELL LOG CARS 


33” wheels, 60,000 lb. capacity. Standard gauge and 
flat car height. MCB condition. Can ship on own 
wheels. DULUTH IRON & METAL COMPANY, Duluth, 
Minn 





RAILROAD CARS 
100—80,000 lb. capacity flat cars; new bodies. 
100—80,000 lb. capacity box cars; Thoroughly rebuilt. 
35—100,000 lb. capacity tank cars; good as new—7,200 
gallon capacity. 
HOUSTON RAILWAY CAR CO., Houston, Tex. 





FOR SALE—BE QUICK 


2—80 Ton ‘‘Shay’’ geared Engines, Standard Gauge. 
Boilers I C C test, 200-lb. pressure. All ICC and ARA 
safety appliances. Splendid shape, immediate delivery. 
Built in 1912 and 1917. Automatic couplers, electric 
lighted. Location Rainelle, W. Va. Address I. K. DYE, 
Box 612 Elkins, W. Va., Dealer in Locomotives, Rails, 


ete, 








DIXON LUMBER CRAYONS 


are of that quality, which 
makes an article most use- 
ful when others are almost 
useless . . ..... 


SAMPLES on REQUEST 


Made in U. S. A. by the 


JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City, N. J. 





GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 
Standard Trucks for Logging 


Repair parts for Cars and Locomotives 





FOR SALE—ONE 42 TON SHAY LOCOMOTIVE 
Built 1918—good as new—price right. MOHR LUMBER 
CO., Tomahawk, Wis. 





RUSSELL LOGGING CARS 
40 Standard Gauge Logging Cars with 24” wheels. In 
first class condition and price right. 

HARRY P. BOURKE, Escanaba, Mich. 





WANT TO SELL SECOND HAND MACHINERY? 


Advertise in our for sale machinery columns. AMER- 
ICAN LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 





THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 





Smoother Surfacing Means More Sales 


The quality of your finished product depends 
upon how smoothly your planer surfaces your 
stock. When you see our trademark on the 


Planer Knives 


you buy, you need not worry about smoothness for no matter what 
your requirements are we have a knife that will do your work perfectly. 
Let us send you catalog describing our line of Planer and Jointer 
Knives, Milled Cutters, Moulding Cutters, Blanks, Tenoner Knives, etc. 


Taylor, Stiles & Company 


RIEGELSVILLE, N. J., U.S. A. 











Hall & Brown W.W. Machine Co., St. Louis, Mo., Western Agents 














FT. SMITH LUMBER CO. Builders’ Commence) Agency | 


PLAINVIEW, ARK. ESTABLISHED 1890 
Manufacturers 705 Chamber of Commerce Building, CHICAGO 
de of 
Gong snd Band Saved 'V allow Pine inet sreereee res 
Soft Short Leaf Telephone Main 4523 Collections and Mechanics Liens 











5 to 100 tons in weight; nar- 
row and standard gauge; Rod 
and geared. ALL TYPES. 


For all classes of service. 


Have large assortment ready 
for immediate shipment. 


CARS, TRUCKS, CRANES, RAIL, ETC. 





LOCOMOTIVES 





Southern Iron & Equipment Co., (33) gets gettin, ATLANTA Gh 


65 Ton 19”x24” 10-Wheel Type; 48” driving wheel centers; 11'6” rigid wheel base; 185-lb. pressure; 
I. C. C. Rebuilt. Immediate shipment. 
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Stop Fires 
From Sparks‘ 


It’s practically impos 
sible for sparks to set 
your mill or lumber on 


fire when mill stacks 
are equipped with the 


South Bend 
Spark Arrester 


Also made for Locomotives, Donkey Loaders, Yard- 
ers, etc. For natural or forced draught. Satisfaction 
or your money back. Write for prices. 


South Bend Spark Arrester Co. 


Western Branch, 
Portland, Ore. South Bend, Ind. 


FOUND— 


What every Lumberman wants-- 


The GGG 
Hame Fastener 























ae om : 
If your dealer won't supply you, we will, but 8 Stampe 
< prefer to have you ask your dealer first. oo 








(GGG Metal Stamping Co.""7"" 





Meolem-ne Wi -5- 
TRADE CHECKS 
BURNING BRANDS 


STENCILS, Etc 


MEYERS WENTHE 
108 KORTH DEARBORN ST = Cax!C Ar 
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) “MURRAY” 





25"x 60"—all of the most modern design. 


D. J. Murray Mfg. Co. 


This is Our 


No. 216 
Gang 


13" 232" 


A sturdy self- 
contained ma- 
chine for cants 


12" or less. 


We make gangs 


of all sizes— 
from 9" x 26" to 





WAUSAU, WISCONSIN 





{ 
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The LumBer Estimator 


By JAMES M. LEVER. 


Just the book you need for figuring board and surface measure 
of all classes of interior and exterior finish, moulding, column, 
tank and silo stocks and cut-up material in lumber and veneers 
for fixtures, panel work, furniture, cabinets, mantels, carriage 
bodies, store fronts, doors, sash, blinds, newel, door and window 
frames, boxes, etc. 


Big time saver for dealers, manufacturers, purchasing agents, 
salesmen, etc. 


$10.00 Postpaid—Send for Special Circular. 


American Lumberman 


431 So. Dearborn Street, CHICAGO, ILL. 
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Western Millmen Save ne. 


on handling logs, lumber, timbers, piling, pulp- 
wood. Youcan do the same with an 


0.S. DEPENDABLE 









Catalogs 
No.18-21 
mailed 
upon 
request. 





Built in 





Locomotive 7 bo tons 
Crane — 









Mounted upon rail wheels, broad faced road wheels, crawling tread. Steam, electric or gasoline 
drive. Equipped to handle Clam Shell or scraper type of buckets, fall block and mse — 


ORTON & STEINBRENNER CO., Main Offices: CHICAGO, ILL. 


Factory, Huntington, Indiana 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings. 








Classified Index 
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eae ob degra vee Collins Libr. Go. C.C...abeia 67) The...........-2.e0 ik 73 
C—HEMLOCK wim  F Cook Lumber Co. E. L.. J 2 Niche & Coz Lbe. Oo..... 5 2 
3 ; wevvvsssesessee 5 O2eGl O17 8 7 we © De ome llc tro. ro al 
Adame-Thom Lbr Co..Theai {Chicago Lumber Sales Co cod aan Eig oe oe mee 
Per peareait Tie Pores ats Sa PRE ng ee fe __.|Grorow Hardwood Go....a2fi _8|Ritter Lbr,Co., W.M . i()} 
ates we Davis Bros. Lbr, Co....... ei 77) Seidel Lbr. Co. Julius. ef 
pong cao Nen natal ‘ ling Haw. 
cei te $6, Columbia Lbr. Co. .e 61 Veron Pur te ta amiete a 28| Dierks Lor & Coal G6. cait 18|Supener Oak Poor S.-i) 7 
re ee Columbus Lumber Co...... CL ee ere a ee ae ee ee lone Os ........ 10|Tenn. Lbr g. Co..... j 
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‘BLOWERS. 















FOR HANDLING 


SAW DUST AND SHAVINGS. \ 


Designs and Estimates free of charge. Results guaranteed, 
CYCLONE DUST COLLECTORS. 


AUTOMATIC FURNACE FEEDERS. 


STERLING BLOWER. COMPANY 


Main Office and Works, HARTFORD, CONN. Branches. NewYork, 


Boston, Rochester and Philadelphia 








trouble 








KIRK & BLUM SYSTEMS 


Correctly designed and durably constructed by capable engineers 
and erecting men. Suction guaranteed. Stop shut-downs and blower 
get our recommendations. 
Send for our book on blower engineering 


THE KIRK & BLUM MFG.CO., 2852 Spring Grove Ave., Cincinnati, O. 











CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 


Cyclone Dust Collectors 
utomatic Furnace Feeders 


Steel Plate Exhaust Fans 


Exhaust and Blow Piping 








Complete Systems Designed, Manufactured 
and Installed; Old Systems Remodeled. 


——————— 








B_crat. 


) Corner Rockwell Street 


2542-2552 West 21st Street 


CHICAGO, ILLINOIS 














Two sizes. 


327 N. Irving Avenue 


60-Ton and 100-Ton Portable 


HYDRAULIC PRESSES 
NEW DESIGN 


for pressing on and oft Cranks, Crank Pins, Sheaves, 
Pinions, Car Wheels, etc., b: 


VULCAN IRON WORKS 


y han 
Send for circular. 


CHICAGO | 


ee ee ee 
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Castings 1 pound to 30,000 pounds. 


We make all castings you need ;—grate bars, boiler 
castings, gears, pinions, plates, boxes, flanges, coup- 
lings, wheels, rolls, pistons, piston rings, bushings and 
all machine parts.—Try the Semi-Steel for real quality, 
life and service. Mechanical tests of Thomas Semi- 
Steel compared with cast iron show the Semi-Steel has 
qualities from 62 to 100 per cent greater. These tests 
represent the ultimate, for they are mechanical and 
produce an accurate record. 


Practical tests have been made over a long period of 
years with a metal that is chemically kin to Semi- 
Steel, showing this metal has a service in life and out- 
put of product from eight to forty-five times greater 
than gray iron. 


Chicago, Illinois, 

Ry. Exchange Bldg. 
New Orleans, La., 

Board of Trade Bldg. 





True Semni-Steel 


50% Steel ~ 


Machine cc Gray iron 18,000 lbs.; Semi-Steel 36,040 Ibs.— Increase 100% 
Tests Transverse .....Gray iron 2,170 lbs.; Semi-Steel 3,900 lbs.—Increase 80% 
Deflection ...... Gray iron -26 in.; Semi-Steel .42 in.—Increase 62% 


No casting is 100% correct unless made of True Semi-Steel 
Send us your inquiries 


THOMAS GRATE BAR COMPANY 


BIRMINGHAM, ALA. 


50% Pig Iron 


W.S. D. Grate Bars in your skidders, 
loaders and locomotives will work 
wonders in extra steaming, extra 
output and saving in fuel. Have an 
experience with them. 





Elliptic Grate Bars in your power plant burning saw- 
dust, shavings, hogged fuel, will give you more steam, 
give an increased output of product and reduce your 
labor cost per thousand. 


Common grate bars made of the True Semi-Steel will 
outlast other irons, save labor, troubles, mishaps and 
dollars. 


We make all types of grate bars and make them of the 
true Semi-Steel,—and they last longer than other 
metals, but we recommend the Thomas. 


Cleveland, Ohio, 
Hippodrome Bldg. 


New York, N. Y., 
2 Rector Street 


























“Maine” Derrick Puts 
Whole Dock to Work 


On the docks of the St. Paul and Tacoma 
Lumber Co., Tacoma, Wash., (shown above) a 
“Maine” 100ft-working-radius, full swing, stiff- 
leg derrick is solving that company’s lumber 
handling problem effectively and economically. 

Whether your problem is piling, hauling, sorting, hoist- 
ing, loading or unloading logs or lumber, Maine Electric 


Company engineers will be glad to discuss facts and figures 
with you—without obligating you in any way. 


MAINE ELECTRIC Co. 


Electric Derricks, Hoists, Cranes, Winches. 


PORTLAND, MAINE 
































LUMBER 


Manufacture and Distribution 


By R.C. BRYANT, F.E.,M.A. 


This is the only textbook on lumber 
manufacture and distribution now 
available in any language. 
It presents in book form, for the 
first time, a complete and concise dis- 
cussion of the various phases of lum- 
ber manufacture in the United States. 
The subject matter is divided into 
three parts, the first dealing with 
plant location and the standard types 
of equipment used in the manufacture 
539 Pages, 6’’x 9”’ Cloth of lumber and the methods of han- 
156 Figures. dling it at the sawmill plants. The 
text is well illustrated with lettered cuts, by means of which 
the details of the various machines may be identified. 
The second part treats primarily of the technique of the 
industry, including the methods of lumber manufacture, 
seasoning, re-manufacture, products of the lumber industry, 
mill refuse and its disposal, and fire prevention and insurance. 
The various methods now in use are described in detail and 
the merits of each set forth. 
In the third part, the economic problems of lumber distribu- 
tion are treated very fully. The activities of lumber trade 
organizations, from their earliest days to the present time, are 
reviewed in considerable detail. 





There is no other single volume which contains all this material. 
Postpaid to Any Address $4.50 a Copy. 
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